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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, DC 20549

FORM 8-K

CURRENT REPORT
Pursuant to Section 13 or 15(d) of the
Securities Exchange Act of 1934

Date of Report (Date of earliest event reported): €ruary 4, 2009

TIME WARNER CABLE INC.

(Exact name of registrant as specified in its cbgrt

Delaware 001-33335 84-1496755
(State or other jurisdiction ¢ (Commission File Numbe (IRS Employe
incorporation) Identification No.)

One Time Warner Center, North Tower, New York, NewYork 10019
(Address of principal executive offices) (Zip Cc

Registrant’s telephone number, including area c@E?) 364-8200

Not Applicable
(Former name or former address, if changed sinsg fleport)

Check the appropriate box below if thenr®&-K filing is intended to simultaneously satishe filing obligation of the registrant under
any of the following provisions (see General Instian A.2. below):

O Written communications pursuant to Rule 425 unberSecurities Act (17 CFR 230.4:
O Soliciting material pursuant to Rule -12 under the Exchange Act (17 CFR 240-12)
O Pre-commencement communications pursuant to Rul-2(b) under the Exchange Act (17 CFR 240-2(b))

O Pre-commencement communications pursuant to Rul-4(c) under the Exchange Act (17 CFR 240-4(c))




Item 2.02 Results of Operations and Financial Contion.
The following information is furnishednsuant to Item 2.02, “Results of Operations an@faal Condition.”

On February 4, 2009, Time Warner Cabte (fTime Warner Cable”) issued a press releagmgedbrth its financial results for its full
year and fourth quarter ended December 31, 20@®p4 of Time Warner Cak’s press release is attached as Exhibit 99.1 toepart. Time
Warner Cable does not intend for this Item 2.0&xdnibit 99.1 to be deemed “fileddr purposes of Section 18 of the Securities Exglhafct
of 1934 or to be incorporated by reference intadg under the Securities Act of 1933, as amended.

Item 9.01 Financial Statements and Exhibits.

Exhibit Description
99.1 Press release issued February 4, 2009 by Time W@&atse Inc. and furnished pursuant to Iltem 2.6&sults of Operations and
Financial Conditior”




SIGNATURE

Pursuant to the requirements of the Secuiitiehange Act of 1934, the registrant has duly edukis report to be signed on its behalf by
the undersigned hereunto duly authorized.

TIME WARNER CABLE INC.

By:  /s/ Robert D. Marcus
Name Robert D. Marcu:

Title: Senior Executive Vice President and
Chief Financial Office

Date: February 4, 2009
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99.1 Press release issued February 4, 2009 by Time W@&at#e Inc. and furnished pursuant to Item 2.6&sults of Operations and
Financial Conditior”




Exhibit 99.1

TIME WARNER CABLE REPORTS
2008 FULL-YEAR AND FOURTH-QUARTER RESULTS

NEW YORK, NY, February 4, 2009 —Time Warner Cable Inc. (NYSE: TWC) today reportediicial results for its full year and fourth
quarter ended December 31, 2008.

Time Warner Cable President and Chief Executivec®ffGlenn Britt said: “In 2008, Time Warner Cablentinued to grow as many other
industries contracted, and we generated impressiets of free cash flow. While the much slower R@idwth late in the year demonstrated
that our business is not immune to economic andpetitive forces, we remain confident that our sgreabscription relationships will enable
us to weather these pressures better than manydsgsis.”

Britt added: “As we turn to the year ahead, we feilus even more on making our services easy tahdyuse, and on delivering them at a
great value. We will manage our spending — bothratpey expense and capital — to fit the econonmdities as the year progresses. We're
focused on growing profitability and continuingdeliver healthy free cash flow.”

FULL-YEAR RESULTS

Revenuegsose 8% ($1.2 billion) over full-year 2007 to $1Bbiion. Subscription revenues were up 8% ($11kdni) to $16.3 billion. Video
revenues grew 4% ($359 million) to $10.5 billioenkefiting from the continued growth in digital vasubscriptions and video price
increases. High-speed data revenues rose 12% (dlzsh) to $4.2 billion, driven by continued higtpeed data subscriber growth. Voice
revenues climbed 36% ($426 million) to $1.6 billigwvertising revenues increased 4% ($31 millian$898 million due mainly to an
increase in political advertising revenues, offsattially by declines in other categories.

Adjusted Operating Income before Depreciation and Mortization (“Adjusted OIBDA"), which excludes a $14.8 billiotoncash pretax
impairment of indefinite-lived intangible assetpésifically, cable franchise rights) recorded ag pathe Company’s annual FAS 142
impairment test and a $58 million noncash pretas lan the sale of non-core cable systems ($13omidif which was recorded during the
fourth quarter, primarily reflecting post-closingdaworking capital adjustments), rose 8% ($444iam)l over full-year 2007 to $6.2 billion.
Adjusted OIBDA benefited from revenue growth, offpartly by higher employee, video programming.cecand marketing costs. Employee
costs grew 8% ($261 million), resulting primarilpifn headcount and salary increases. Video programexpenses were up 6%

(%219 million) to $3.8 billion, due to contractuate increases and a higher percentage of basio gigdbscribers who also subscribe to
expanded tiers of video services. Voice costs @ithb1% ($97 million) reflecting primarily growth Digital Phone subscribers, partially
offset by a decline in per-subscriber connectieitgts due to volume discounts received in 2008 kbtarg expenses grew 14% ($70 million)
to $569 million, resulting from intensified markegi efforts. Additionally, Adjusted OIBDA include@structuring expenses of $15 million in
2008, compared to merger-related and restructuspgnses of $23 million in 2007.




Operating Losswas $11.8 hillion in 2008 compared to Operatingome of $2.8 billion in 2007. Operating Loss in 2008uded a
$14.8 billion noncash pretax impairment of cab&nfthise rights and a $58 million noncash pretax twsthe sale of cable systems. Exclu
these items, Operating Income increased as a fshifjher Adjusted OIBDA, offset in part by incezal depreciation expense ($122 millic

Income (Loss) and Per Share Results

For the full year 2008, net loss was $7.3 billion$7.52 per basic and diluted common share cordgareet income of $1.1 billion, or $1.15
per basic and diluted common share, for the fudlr\2007.

Certain pretax items in 2008 affected comparabilitgluding a $14.8 billion noncash impairment abte franchise rights, $375 million of
noncash impairments of equity-method investmerdedisting primarily of the impairment of the Comganinvestment in Clearwire
Corporation), $62 million of costs associated wite Company’s planned separation from Time Warm&58 million noncash loss on the
sale of cable systems and a $9 million gain ors#ie of a cost-method investment. The $62 millibseparation-related costs consisted of
$17 million of direct transaction costs (e.g., legrad professional fees) and $45 million of debtiance costs. On an after-tax basis, these
items reduced full year 2008 net income by $8.6obi] or $8.77 per basic and diluted common shédelitionally, in 2007, a pretax gain of
$146 million from the distribution of the Texas afdnsas City Cable Partners, L.P. (“TKCCP”) assetdéch was treated as a sale of the
Companys 50% equity interest in the Houston area systdri&K@CP, increased net income by approximately $@ifion, or $0.08 per bas
and diluted common share. Excluding the impacheé¢ items, net income increased for the full 2688, as compared to the full year 2007,
due primarily to an increase in Operating Inconiiseat partly by higher income taxes and minoritienest expense.

Cash Provided by Operating Activitiestotaled $5.3 billion in 2008, an increase of 1696687 million over 2007. This increase was driven
by higher Adjusted OIBDA, a favorable change in king capital requirements as well as lower incomeand interest payments offset
partially by higher pension plan contributions.

Capital Expenditures were $3.5 billion in 2008, an increase of $89 miilover 2007, reflecting higher customer premisgpgent
purchases.

Free Cash Flowwas $1.8 billion in 2008, an increase of $713 mwiillior 67% over 2007, due mainly to an increasmsh provided by
operating activities. Net debt and mandatorily eedable preferred membership units totaled $12liehias of December 31, 2008, comps
to $13.6 hillion as of December 31, 2007.

FOURTH-QUARTER RESULTS

Revenuesose 8% ($313 million) over the prior year to $8ikion. Adjusted OIBDA , which excludes a noncash pretax impairment olecab
franchise rights of $14.8 billion and a noncashatéoss of $13 million on the sale of cable systegrew 6% ($97 million) to $1.7 billion.
Additionally, the current year included restruatgriexpenses of $1 million, compared to merger-edland restructuring expenses of

$3 million in the prior year.

Operating Losswas $13.9 hillion compared to Operating Income®g%million in the fourth quarter of 2007. Operatinoss for 2008’s
fourth quarter included a $14.8 billion noncashtgxempairment of cable franchise rights and a #illBon noncash pretax loss on the sale of
cable systems. Excluding these items, Operatingniecincreased as a result of higher Adjusted OIBDA.

Income (Loss) and Per Share Results

For the fourth quarter of 2008, net loss was $8l@h, or $8.36 per basic and diluted common stamapared to net income for the fourth
quarter of 2007 of $327 million, or $0.33 per bamid diluted common share. Certain pretax itentkércurrent year affected comparability,
including a $14.8 billion noncash impairment of leafbanchise rights, a $367 million noncash impa&ntrelated to the Company’s
investment in Clearwire Corporation, $14 millionaafsts associated with the Company’s planned separfaom Time Warner and a

$13 million noncash loss on the sale of cable systdhe $14 million of separation-related costsssiad of $2 million of direct transaction
costs and $12 million of debt issuance costs. Oaftn-tax basis, these items reduced net incomihéfourth quarter of 2008 by

$8.5 billion, or $8.71 per basic and diluted commsbare.




Excluding the impact of these items, net incometfierfourth quarter of 2008 increased as compardet fourth quarter of 2007, due
primarily to an increase in Operating Income, dffsartially by higher interest expense.

Table 1
Fourth Quarter and Full-Year Results
(Unaudited)
Three Months Ended Year Ended
December 31 December 31
2008 2007 2008 2007
(in millions) (in millions)
Subscription revenue
Video $ 2,64¢ $ 2,552 $ 10,52¢ $10,16¢
High-speed dat 1,07 97C 4,15¢ 3,73(
Voice 43k 33€ 1,61¢ 1,19:
Total Subscription revenu 4,15¢ 3,85¢ 16,30: 15,08¢
Advertising revenue 244 231 89¢ 867
Total revenue $ 4,402 $ 4,08¢ $ 17,20( $15,95¢
Operating Income (Loss) before Depreciation and Aization $(13,17Y $ 1,56: $ (8,699 $ 5,74:
Adjusted Operating Income before Depreciation antbAization(® $ 1,66( $ 1,56:% $ 6,18¢ $ 5,742
Operating Income (Los: $(13,949 $ 79t $(11,787) $ 2,76¢

@ Adjusted Operating Income before Depreciation Ambrtization for the three months and year endeddbnber 31, 2008 excludes a $14.822 billion nonpastax
impairment of cable franchise rights. Additional®djusted Operating Income before Depreciation Antbrtization for the year ended December 31, 20@8ueles a
pretax loss on the sale of cable systems of $58mil$13 million of which was recorded during tiieee months ended December 31, 2!

SUBSCRIBER UPDATE

For definitions of certain terms, please refer &bl€ 2 below, which presents select subscribepanétration data.

Highlights

Revenue generating units (“RGUs")totaled 34.2 million as of December 31, 2008 —ectfhg net additions of 175,000 during the fourth
quarter. Customer relationshipswere 14.6 million, andriple play subscribersreached 3.1 million (or 21% of total customer rielaships)
benefiting from 110,000 net additions during therth quarter. Over 54% of customers received buhsgvices as of December 31, 2008.
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Table 2
Selected Subscriber and Penetration Data

Net
Additions Acquisitions
9/30/08 (Declines)® (Dispositions)® 12/31/08
(in thousands)
Subscriber Data:
Revenue generating un®) 34,15 17& (12¢€) 34,20(
Customer relationshif(©) 14,75( (84) (84) 14,58:
Double play subscribe(@ 4,811 (5) 12 4,79¢
Triple play subscriber(®) 2,992 11C (3) 3,09¢
Bundled subscribei® 7,802 10E (15) 7,89:
Homes passe©@ 26,83( 207 (271 26,76¢
Basic video subscribe®) 13,26¢ (119 (798) 13,06¢
Digital video subscriber® 8,607 44 (24) 8,627
Residential hig-speed data subscribe)® 8,33¢ 1240 (19) 8,44
Commercial hig-speed data subscribei)(k) 29t 1) o (@) 288
Residential Digital Phone subscrib() 3,621 13C 4) 3,74
Commercial Digital Phone subscribdk)() 23 7 — 30
9/30/08 12/31/08
Penetration Data:
Customer relationshigm 55.(% 54.5%
Basic videc™ 49.4% 48.&8%
Digital video(©) 64.% 66.(%
Residential hig-speed dat®) 31.2% 31.8%
Residential Digital Phon(@ 14.(% 14.2%
Double play® 32.6% 32.%
Triple play(®) 20.5% 21.2%
Bundled® 52.9% 54.1%
@ Net additions (declines) reflect subscriber agfifitr each period other than subscriber changestieg from acquisitions, dispositions or exchandasng any giver

quarter of cable systems that, in the aggregateedanore than 5,000 basic video subscribers. Thecsiber changes resulting from such transactoaseflected in the
“Acquisitions (Disposition” column and include the subscriber changes resuitorg the disposition of certain n-core cable systems in the fourth quarter of 2!

(b) Revenue generating units represent the total dfeslic video, digital video, hi-speed data and voice subscrib

© Customer relationships represent the numberlgaibers who receive at least one level of sendneompassing video, high-speed data and voie&ssr without
regard to the number of services purchased. Fanpbea a subscriber who purchases only high-spetdsgavice and no video service will count as amamer
relationship, and a subscriber who purchases bd#ovand hig-speed data services will also count as only ontomes relationshig

@ Double play subscriber numbers reflect customers sufbscribe to two of the Compé' s primary services (video, hi-speed data and voict

(€ Triple play subscriber numbers reflect customers wtibscribe to all three of the Comp’s primary services

® Bundled subscriber numbers reflect customers whsaibe to two or more of the Compi’s primary services

@ Homes passed represent the estimated numbenideseeady single residence homes, apartment andaminium units and commercial establishmentsqahby the
Compan'’s cable systems without further extending the trassion lines

() Basic video subscriber numbers reflect billablessuibers who receive at least basic video ser

0 Digital video subscriber numbers reflect billabliscribers who receive any level of video servieedigital transmission:

0 High-speed data subscriber numbers reflect hdlabbscribers who receive Road Runner high-spatdsérvice or any of the other high-speed datacesr offered by

the Company. Net additions (declines) for the fowuparter and full year of 2008 reflect a reclasatfon of approximately 15,000 subscribers frormagercial high-
speed data to residential h-speed date

(k) The determination of whether a high-speed dafigital Phone subscriber is categorized as comialenc residential is generally based upon the tyfpgervice provided
to that subscriber. For example, if the Companyigies a commercial service, the subscriber is ifladsas commercia

0 Digital Phone subscriber numbers reflect billahibscribers who receive an-based telephony servic

(m) Customer relationships penetration represents gieteelationships as a percentage of homes pe

) Basic video penetration represents basic videocsiliess as a percentage of homes pas

©) Digital video penetration represents digital videdscribers as a percentage of basic video subssi

) Residential hig-speed data penetration represents residentia-speed data subscribers as a percentage of estihigh-speed data servi-ready homes passe
)

Residential Digital Phone penetration represersisleatial Digital Phone subscribers as a percerségstimated Digital Phone serv-ready homes passe
] Double play penetration represents double playsiiers as a percentage of customer relations

©) Triple play penetration represents triple play suib®rs as a percentage of customer relations

® Bundled penetration represents bundled subscréseaspercentage of customer relationst

Use of Operating Income (Loss) before Depreciatioand Amortization, Adjusted OIBDA and Free Cash Flow

Operating Income (Loss) before Depreciation and Airation is a financial measure not calculated presented in accordance with U.S.
generally accepted accounting principles (“GAARNe Company defines Operating Income (Loss) bdbmgreciation and Amortization as
Operating Income (Loss) before depreciation




of tangible assets and amortization of intangilsieets. The Company also evaluates the performdritseboisiness using Operating Income
(Loss) before Depreciation and Amortization exahgdihe impact of noncash impairments of goodwiliangible and fixed assets, as well as
gains and losses on asset sales (referred to ferédjusted OIBDA”). Management utilizes Opergtimcome (Loss) before Depreciation
and Amortization and Adjusted OIBDA, among otheraswges, in evaluating the performance of the Conipdiusiness because they
eliminate the uneven effect across its busines®giderable amounts of depreciation of tangibdetssand amortization of intangible assets
recognized in business combinations. Additionattgnagement utilizes Operating Income (Loss) befagreciation and Amortization and
Adjusted OIBDA because it believes these measumsde valuable insight into the underlying perfamse of the Company’s individual
cable systems by removing the effects of itemsdhainot within the control of local personnel deat with managing these systems such as
income tax benefit (provision), other income (exg@nnet, minority interest income (expense), aed, interest expense, net. In this regard,
Operating Income (Loss) before Depreciation and Airation and Adjusted OIBDA are significant measiused in the Company’s annual
incentive compensation programs. Operating Incdrmss) before Depreciation and Amortization and Atikd OIBDA also are metrics used
by the Company'’s parent, Time Warner Inc. (“Timeréa”), to evaluate the Company’s performance, @pdrating Income (Loss) before
Depreciation and Amortization is an important measn the Time Warner reportable segment disclasukdimitation of Operating Income
(Loss) before Depreciation and Amortization andustipd OIBDA, however, is that they do not refléaet periodic costs of certain capitalized
tangible and intangible assets used in generatwgnues in the Company’s business. Moreover, AeljluiBDA does not reflect gains and
losses on asset sales or any impairment chargedatagoodwill, intangible assets and fixed assetscompensate for this limitation,
management evaluates the investments in such taragid intangible assets through other financiasnees, such as capital expenditure
budget variances, investment spending levels andren capital analyses. Another limitation ofgbeneasures is that they do not reflect the
significant costs borne by the Company for incomees, debt servicing costs, the share of Operéticgme (Loss) before Depreciation and
Amortization and Adjusted OIBDA related to the miiityp ownership, the results of the Company’s equityestments or other non-
operational income or expense. Management compenfatthis limitation through other financial meess such as a review of net income
(loss) and earnings (loss) per share.

Free Cash Flow is a non-GAAP financial measure. Company defines Free Cash Flow as cash providegésating activities (as defined
under GAAP) plus excess tax benefits from the @geraf stock options, less cash provided by (us@dliscontinued operations, capital
expenditures, partnership distributions and prialcgayments on capital leases. Management useasdeFlow to evaluate the Company’s
business. The Company believes this measure imporiant indicator of its liquidity, including itsbility to reduce net debt and make
strategic investments, because it reflects the @oryip operating cash flow after considering theigant capital expenditures required to
operate its business. A limitation of this meashmyever, is that it does not reflect payments mad®nnection with investments and
acquisitions, which reduce liquidity. To compendatethis limitation, management evaluates sucheexitures through other financial
measures such as return on investment analyses.

Operating Income (Loss) before Depreciation and Airation, Adjusted OIBDA and Free Cash Flow shdwédconsidered in addition to, r
as a substitute for, the Company’s Operating Incfimss), net income (loss) and various cash flovasnees (e.g., cash provided by
operating activities), as well as other measurdmancial performance and liquidity reported ircadance with GAAP, and may not be
comparable to similarly titted measures used bgotompanies.

About Time Warner Cable

Time Warner Cable is the second-largest cable ¢geirathe U.S., with technologically advanced, vablistered systems located mainly in
five geographic areas — New York State (includirggaNYork City), the Carolinas, Ohio, southern Califia (including Los Angeles) and
Texas. As of December 31, 2008, Time Warner Cadaieesl more than 14 million customers who subscribezhe or more of its video, high-
speed data and voice services, representing mamne3th million revenue generating units. For add#didnformation about Time Warner
Cable, visit www.timewarnercable.com.




Information on Conference Call

Time Warner Cable’s earnings conference call caméard live at 8:30 am ET on Wednesday, Februa®089. To listen to the call, visit
www.timewarnercable.com/investansAOL Keyword: TWC IR.

Caution Concerning Forward-Looking Statements

This document includes certain forward-looking estagnts within the meaning of the Private Securltiggation Reform Act of 1995. These
statements are based on management’s current etipastor beliefs, and are subject to uncertainty changes in circumstances. Actual
results may vary materially from those expresseithptied by the statements herein due to changesdanomic, business, competitive,
technological, strategic and/or regulatory factthe, planned separation from Time Warner Inc., @her factors affecting the operations of
Time Warner Cable Inc. More detailed informatiomatthese factors may be found in filings by Timamér Cable Inc. with the Securities
and Exchange Commission, including its most regemual Report on Form 10-K and Quarterly Report&omm 10-Q. Time Warner Cable
is under no obligation to, and expressly disclaamyg such obligation to, update or alter its forwknoking statements, whether as a result of
new information, future events, or otherwise.

Contacts:
Corporate Communicatior Investor Relation
Alex Dudley (212) 36-8229 Tom Robey (212) 3-8218

Laraine Mancini (212) 3¢-8202

HH#
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TIME WARNER CABLE INC.
CONSOLIDATED BALANCE SHEET

(Unaudited)
December 31,
2008 2007
(in millions)
ASSETS
Current asset:
Cash and equivalen $ 5,44¢ $ 232
Receivables, less allowances of $90 million and $8lion
as of December 31, 2008 and 2007, respect 692 743
Receivables from affiliated parti 161 2
Deferred income tax asst 15€ 91
Prepaid expenses and other current a(@ 201 95
Total current asse 6,65¢ 1,16:
Investment: 89t 735
Property, plant and equipment, | 13,531 12,87:
Intangible assets subject to amortization, 492 71¢
Intangible assets not subject to amortiza 24,09¢ 38,92¢
Goodwill 2,101 2,117
Other asset 11C 68
Total asset $47,88¢ $56,60(
LIABILITIES AND SHAREHOLDERS ' EQUITY
Current liabilities:
Accounts payabl $ 54¢ $ 417
Deferred revenue and subscr-related liabilities 15€ 164
Payables to affiliated parti 20¢ 204
Accrued programming expen 53C 50¢
Other current liabilitie: 1,432 1,237
Current liabilities of discontinued operatic — 5
Total current liabilities 2,87: 2,53¢
Long-term debi 17,727 13,571
Mandatorily redeemable preferred membership us#ised by a subsidia 30C 30C
Deferred income tax liabilities, n 8,19: 13,29
Long-term payables to affiliated parti — 36
Other liabilities 522 43C
Minority interests 1,11C 1,72¢
Shareholder equity:
Class A common stock, $0.01 par value, 902 milfibares issued and outstanding
as of December 31, 2008 and 2007, respect 9 9
Class B common stock, $0.01 par value, 75 millioares issued and outstanding
as of December 31, 2008 and 2007, respect 1 1
Paic-in-capital 19,507 19,41
Accumulated other comprehensive loss, (467) (1749
Retained earnings (defic (1,886 5,45¢
Total shareholde’ equity 17,16¢ 24,70¢
Total liabilities and sharehold¢ equity $47,88¢ $56,60(
@ Prepaid expenses and other current assets as efribec 31, 2008 includes the Comp’s remaining investment in The Reserve F's Primary Fund of $103 millio
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TIME WARNER CABLE INC.
CONSOLIDATED STATEMENT OF OPERATIONS
(Unaudited)

Revenues
Subscription
Video
High-speed dat
Voice
Total Subscriptiot
Advertising
Total revenue
Costs and expense
Costs of revenue@
Selling, general and administrati@
Depreciatior
Amortization
Mergerrelated and restructuring co:
Impairment of cable franchise rigt
Loss on sale of cable syste
Total costs and expens
Operating Income (Los!
Interest expense, n
Minority interest income (expense), 1
Other income (expense), r
Income (loss) before income tax
Income tax benefit (provisiot

Net income (loss

Basic net income (loss) per common st
Average basic common shares outstan

Diluted net income (loss) per common sh
Average diluted common shares outstanc

@ Costs of revenues and selling, general and admatiigt expenses exclude depreciati
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Three Months Ended
December 31,

Year Ended
December 31,

2008

2007

2008

(in millions, except per share date

$ 2,64¢
1,07
43¢
4,15¢
244
4,40:

2,04¢
69
702
66
1
14,82:
13
18,34¢
(13,944
(276)
1,16€
(366)
(13,420
5,25¢

$ (8,169

$  (8.30)
977.(

$ (8.36)
977.(

2007

(in millions, except per share date

$ 255. $ 10,52
97¢ 4,15¢
33€ 1,61¢
3,85¢ 16,30:
231 89¢
4,08¢ 17,20¢
1,897 8,14¢
62€ 2,85¢
702 2,82¢

65 262
3 15
— 14,82:
— 58
3,29/ 28,98:
79¢ (11,78%)
(219) (925)
(48) 1,027
8 (367)
547 (12,05()
(215) 4,70¢

$ 327 $ (7,349

$ 03 $ (759
976.¢ 977.(

$ 03 $ (759
977.4 977.(

$ 10,16¢
3,73(
1,19¢
15,08¢
867
15,95¢

7,542
2,64¢
2,70¢
272
23

13,18¢
2,76€
(894)
(165)

15€
1,86:
(740)

$ 1,12

$ 11F
976.¢

$ 11F
977.2




TIME WARNER CABLE INC.
CONSOLIDATED STATEMENT OF CASH FLOWS

(Unaudited)
Year Ended December 31,
2008 2007
(in millions)
OPERATING ACTIVITIES
Net income (loss $ (7,349 $ 1,12¢
Adjustments for noncash and nonoperating ite
Depreciation and amortizatic 3,08¢ 2,97¢
Impairment of cable franchise rigt 14,82 —
Pretax (gain) loss on asset s¢ 49 (14¢)
Loss from equity investments, net of cash distidng 37¢ 12
Minority interest (income) expense, 1 (1,029 165
Deferred income taxe (4,557 317
Equity-based compensatic 78 59
Changes in operating assets and liabilities, natqtiisitions
Receivable! 20 18
Accounts payable and other liabiliti 48 (29
Other change® (260) 21
Adjustments relating to discontinued operati — 47
Cash provided by operating activiti 5,30( 4,56:
INVESTING ACTIVITIES
Investments and acquisitions, net of cash acqaineddistributions receive (68% (60)
Capital expenditure (3,529 (3,439
Proceeds from asset sa 67 61
Cash used by investing activiti 4,140 (3,437
FINANCING ACTIVITIES
Borrowings (repayments), n®) (20€) (1,54¢
Borrowings(© 7,182 8,381
Repayment(©) (2,817 (7,67¢
Debt issuance cos (97 (29
Other financing activitie ©) (89
Cash provided (used) by financing activit 4,057 (950
INCREASE IN CASH AND EQUIVALENTS 5,217 181
CASH AND EQUIVALENTS AT BEGINNING OF PERIOD 232 51
CASH AND EQUIVALENTS AT END OF PERIOD $ 5,44¢ $ 232
@ The Company made contributions of $400 milliontsodefined benefit pension plans in 2008, whicha é@mponent of Other chang
(b) Borrowings (repayments), net, reflects borrowingder the Company’s commercial paper program wiiinal maturities of three months or less, netegfayments of
such borrowings
© Amounts repregsent borrowings and repayments retatddbt instruments with original maturities gerahan three month

Note: Certain reclassifications have been madedgtior yee's financial information to conform to the Decemli3dr, 2008 presentation.
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TIME WARNER CABLE INC.

RECONCILIATION OF NON-GAAP AND OTHER FINANCIAL MEAS URES

(Unaudited)

Reconciliation of Operating Income (Loss) to

Adjusted Operating Income before Depreciation and Mnortization

Three Months Ended
December 31

2008 2007
(in millions)
Operating Income (Los: $(13,949) $ 79t
Depreciatior 703 703
Amortization 66 65
Operating Income (Loss) before Depreciation and Airation (13,17%) 1,56:
Impairment of cable franchise rigt 14,82 —
Loss on sale of cable syste 13 —
Adjusted Operating Income before Depreciation antbAization $ 1,66( $ 1,56:%

Reconciliation of Cash Provided by Operating Activiies to Free Cash Flow

Three Months Ended
December 31

2008 2007
(in millions)
Cash provided by operating activiti $ 1,43¢ $ 1,31(C
Reconciling items
Adjustments relating to the operating cash flovdistontinued
operations — 4
Cash provided by continuing operating activit 1,43¢ 1,30¢
Add: Excess tax benefit from exercise of stock @ — (D)
Less:
Capital expenditure (940 (1,019
Partnership tax distributions, stock option digttibns and principal
payments on capital leas (2 ©)
Free Cash Floy $ 494 $ 282

Reconciliation of Net Debt

Long-term debt

Debt due within one ye:

Total debt

Less: Cash and equivalel

Net debi@

Mandatorily redeemable preferred equity membershits issued by a subsidis

Net debt and mandatorily redeemable preferred ygquémbership units issued by a subsid

@ Net debt is defined as total debt less cash anvaquts.
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Year Ended
December 31
2008 2007
(in millions)
$(11,78) $ 2,76¢€
2,82¢ 2,70
262 272
(8,699 5,74z
14,82: —
58 —
$ 6,18¢ $ 5,74
Year Ended
December 31
2008 2007
(in millions)
$ 5,30( $ 4,56:
— (47)
5,30(C 4,51¢
— 5
(3,527) (3,439
(5) (28)
$ 1,77¢ $ 1,06(
December 31
2008 2007
(in millions)
$17,72] $13,57]
1 —
17,72¢ 13,57
(5,449 (232)
12,27¢ 13,34¢
30C 30C
$12,57¢ $13,64¢




