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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549
FORM 10-K

ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
FOR THE FISCAL YEAR ENDED DECEMBER 28, 2014

OR
O TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the transition period from to

Commission File Number: 000-22671

QUICKLOGIC CORPORATION

(Exact name of registrant as specified in its @wart

Delaware 77-0188504
(State or other jurisdiction of (I.LR.S. Employer
incorporation or organization) Identification Number)

1277 Orleans Drive
Sunnyvale, CA 94089
(Address of principal executive offices, includizip code)

Registrant's telephone number, including area ddd@&) 990-4000
Securities registered pursuant to Section 12(thefct:

Title of Each Class Name of Exchange on which Registered
Common Stock, $0.001 par value The NASDAQ Stock Market LLC

Securities registered pursuant to Section 12(¢)@fct:None
(Title of Class)

Indicate by check mark if the registrant is a vikelbwn seasoned issuer, as defined in Rule 40%edbéturities Act.
Yes O No

Indicate by check mark if the registrant is notuieed to file reports pursuant to Section 13 orti®acl5(d) of the Exchange Act.
Yes O No

Indicate by check mark whether the registrant &k filed all reports required to be filed by Secti or 15(d) of the Securities Exchange Act of4l88ring the preceding
12 months (or for such shorter period that thestegt was required to file such reports), anché) been subject to such filing requirements fergést 90 days. Ye& No
O

Indicate by check mark whether the registrant nasnitted electronically and posted on its corpovd&b site, if any, every Interactive Data File riegd to be submitted ar
posted pursuant to Rule 405 of Regulation S-T &4 of this chapter) during the preceding 12 m®ibr for such shorter period that the registveag required to submit and
post such files). YesX No O

Indicate by check mark if disclosure of delinquitlers pursuant to item 405 of Regulation S-K i$ contained herein, and will not be containedhhest of registrant's
knowledge, in definitive proxy or information statents incorporated by reference in Part Il of fiism 10-K or any amendment to this Form 10-Kl

Indicate by check mark whether the registrantleazge accelerated filer, an accelerated filer, aaccelerated filer, or a smaller reporting comp&wse definitions of “large
accelerated filer,” “accelerated filer” and “smalteporting company” in Rule 12b-2 of the ExchaAge. (Check one):

Large accelerated fileEd Accelerated filer X1
Non-accelerated filerdD (Do not check if a smaller reporting company)Smaller Reporting Companyd

Indicate by check mark whether the registrantskell company (as defined in Rule 12b-2 of the lErge Act).
Yes O No

The aggregate market value of voting stock helddoy-affiliates of the registrant as of June 29,£20the registrant's most recently completed seéisodl quarter, was
$258,631,892 based upon the last sales price egpfmt such date on the Nasdaq Global Market. BEgugses of this disclosure, shares of common stettkby persons who hold
more than 5% of the outstanding shares of commuwk sind shares held by executive officers and @ire®f the registrant have been excluded in thel persons may be
deemed to be affiliates. This determination ismeatessarily conclusive.

At February 23, 2015 , the registrant had 56,18¥ gttares of common stock outstanding.
DOCUMENTS INCORPORATED BY REFERENCE

Item 1 of Part 1 of this Form 10-K, Item 5 of Péf this Form 10-K and Items 10, 11, 12, 13 addof Part IlI of this Form 10-K incorporate infortian by reference from the
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FORWARD-LOOKING STATEMENT

This Annual Report on Form 10-K, including the mfation contained in "Management's Discussion andlysis of Financial
Condition and Results of Operations”, as well derimation contained in “Risk Factors” in Iltem 1A @rlsewhere in this Annual Report on
Form 1(-K, contains “forward-looking statements” withindhmeaning of Section 27A of the Securities Ac888hnd Section 21E of the
Securities Exchange Act of 1934. We intend thaettierward-looking statements be subject to the kafbors created by those provisions.
Forward-looking statements are generally written in thieifa tense and/or are preceded by words such al,"#inay,” “should,”

“forecast,” “could,” “expect,” “suggest,” “believe,” “anticipate,” “intend,” “plan,” or other similar words. Forward-looking statements
include statements regarding (1) our revenue levetduding the commercial success of our Custogpercific Standard Products, or CSSPs,
and new products, (2) the conversion of our desjgportunities into revenue, (3) our liquidity, @r gross profit and breakeven revenue I
and factors that affect gross profit and the breeadrerevenue level, (5) our level of operating espen(6) our research and development
efforts, (7) our partners and suppliers and (8)ustty trends.

The forward-looking statements contained in thisdal Report involve a number of risks and uncetied many of which are
outside of our control. Factors that could causéuatresults to differ materially from projectedsidts include, but are not limited to, risks
associated with (i) the conversion of CSSP desprodunities into revenue; (i) the commercial aredhnical success of our new products an
our successful introduction of products and CS8Esrporating emerging technologies or standardi) @ur dependence on our relationsh
with our foundries each of which manufactures wafer different types of products; (iv) our depence upon single suppliers to fabricate
and assemble our products; (v) the liquidity reqdito support our future operating and capital reqments; (vi) our ability to accurately
estimate quarterly revenue; (vii) our expectatiah®ut market and product trends; (viii) our futyskans for partnerships and collaborations;
and (ix) our ability to forecast demand for our drxts. Although we believe that the assumptiongnlyidg the forward-looking statements
contained in this Annual Report are reasonable, aihe assumptions could be inaccurate, and tbeeghere can be no assurance that such
statements will be accurate. The risks, uncertagéind assumptions referred to above that couldeaur results to differ materially from the
results expressed or implied by such forward-logldtatements include, but are not limited to, thdiseussed under the heading “Risk
Factore” in Part I, Item 1A hereto and the risks, uncert@atand assumptions discussed from time to tinoeiirother public filings and publi
announcements. All forwarldoking statements included in this document argeldaon information available to us as of the daeebf. In ligh
of the significant uncertainties inherent in theward-looking statements included herein, the isu of such information should not be
regarded as a representation by us or any othes@ethat the results or conditions described irhsstatements or our objectives and plans
will be achieved. Furthermore, past performanceperations and share price is not necessarily iathi@ of future performance. We disclaim
any intention or obligation to update or revise doyward-looking statements, whether as a resutted information, future events or
otherwise.

As used herein, "QuickLogic", the "Company", "we&yr" and similar terms include QuickLogic Corpoi@t and its subsidiaries,
unless the context indicates otherwise.
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PART |
ITEM 1. BUSINESS

Overview

QuickLogic Corporation was founded in 1988 andceiporated in Delaware in 1999. We develop and etddw power
customizable semiconductor and software algoritblati®ns that enable customers to differentiatér g ducts by adding new features,
extending battery life, becoming more contextualyare and improving the visual experience withrthebile, consumer and enterprise
products. We are a fabless semiconductor compatyd#signs, markets, and supports primarily Cust@pecific Standard Products, or
CSSPs, and, secondarily, Field Programmable Gatgyg\ror FPGAS, sensor software algorithms, soféivdaivers, associated design software
and programming hardware. Our CSSPs are custore@adttonductor solutions created from our new smhugilatforms including our
ArcticLink “11I, ArcticLink II, ArcticLink, PolarPro®3, PolarPro Il, PolarPro, and Eclipse 1l produgtkith comprise our new product
category); our mature products primarily include pASIC®3, QuickRAM"and QuickPCI products, as well as royalty revepuegramming
hardware and design software.

CSSPs are complete, customer-specific solutiortdriblude a unique combination of our silicon swatplatforms, proven system
blocks, or PSBs, custom logic, sensor softwarerdtgus, software drivers, and in some cases, firrewand application software. All of our
solution platforms are standard silicon products mnust be programmed to be effective in a systemn.R$Bs range from intellectual property,
or IP, which enables always-on context aware seagglications, such as our Flexible Fusion EngimdsFE, our Sensor Manager and
Communications Manager technologies; to IP tharawgs multimedia content, such as our Visual Enbarant Engine, or VEE technology,
and Display Power Optimizer technology, or DPOIRavhich implements commonly used mobile systerarfates, such as Low Voltage
Differential Signaling, or LVDS, Mobile Industry &cessor Interface, or MIPI, Secure Digital Inputut, or SDIO, and Universal Serial Bus
2.0 On-The-Go, or USB 2.0 OTG. We provide compsetieitions by first architecting the solution jointvith our customer’s or ecosystem
partner’s engineering group, selecting the appat@isolution platform and PSBs, providing custogidpintegrating the logic, programming
the device with the PSBs and/or firmware, providsodtware drivers or application software requifedthe customer's application, and
participating with the customer on-site during gregtion, verification and testing. In many cases,may deliver sensor software algorithms
that have been optimized for use in a QuickLodicai platform.

CSSPs are developed for specific power-sensitipicgtions that have differentiated features im®iof IP, intelligent data
processing or connectivity requirements. Our custemvalue (i) our ability to provide a range of ®sSrom a single platform design by
incorporating different features in the programnredbbic of our solution platforms; (ii) the expseiwe bring to design our CSSPs to optimize
for power and performance within our customersst@ints; and (iii) the flexibility of programmablegic to address specific hardware-based
product requirements. By providing customized sohs for our customers, we increase their abibitynieet the time-to-market and time-in-
market pressures associated with their markets.

The majority of our CSSP solution platforms and aiinrer product offerings, are based on our patevitedink ° metal-to-metal
programmable technology. ViaLink provides flexileleergyefficient devices and solutions that deliver thghhperformance, high reliability,
security and instant-on features that our customeee. In October 2013, we announced a new, Seaticlom Access Memory (SRAM)
reprogrammable logic technology. This SRAM techggloffers ultra-low power consumption and issiystem reconfigurable, opening up r
use cases that we can address with our CSSPs.

In 2012 we introduced our third generation solugdatform family, ArcticLink 1l VX, which embedswr VEE/DPO technologies as
well as different combinations of LVDS and/or MIRIcticLink Il VX combines mixed signal physicadyers and hard-wired logic on one
device. We also introduced our fourth generatidatsm platform family, ArcticLink Il BX. The BX &imily is identical to the VX family with
the exception of the VEE/DPO technologies. The BXify was introduced to provide potential customeitl the ability to adopt needed
display bridge requirements while evaluating thedfiés of our VEE/DPO technologies.

During 2013, we introduced two new silicon platfofamilies, both of which are based on our new SRedrogrammable logic
technology. The first was PolarPro 3, an ulowa-power FPGA family from which we intend to cre@@SSPs for the mobile market. The se:
was the ArcticLink 3 S1 silicon platform family, v is QuickLogic’s first family intended to impleant sensor hub solutions. During 2013,
QuickLogic also announced two Catalog CSSPs, aose&laga buffer solution from the PolarPro 3 famépd an always-on, context aware
sensor hub from the ArcticLink 3 S1 family. We donk to use the PolarPro 3 family as a vehicladfareloping CSSPs in the mobile market
that require reprogrammaubility.
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In 2014, we introduced two silicon platform famdielhe first is PolarPro 3E, which is also basedunSRAM reprogrammable logic
technology. We intend to use this family to crea&SPs for the mobile market. The second is theiduiok 3 S2 silicon platform family, our
second generation sensor hub. This silicon platisrenmore highly integrated sensor hub solutiat thduces power consumption by almost
50% from our first generation sensor hub, Arctidl$1S1.

In 2015, we formally introduced our sensor softwalgorithms to the market as the SenseMe™ Sendtwa&e Library. This library
is designed to deliver always-on context awarenessry low power optimized for the ArcticLink 3 SRicon platform family, as well as our
roadmap of sensor hub silicon platforms.

We have changed our manufacturing strategies taceethe cost of our silicon solution platforms b@kle their use in high volume,
mass customization products. Our PolarPro 3E, PodaB, PolarPro Il and PolarPro solution platfoindude an innovative logic cell
architecture which enables us to deliver twicegtegrammable logic in the same die size. Our Akdtik I| and ArcticLink solution platforms
combine mixed signal physical layers and hard-wiogic alongside programmable logic. Our ArcticLitiksolution platform is manufactured
on an advanced process node where we can bemwgfitsimaller die sizes. We typically implement sopitésed logic blocks and mixed signal
functions in hard-wired logic because it is vergtceffective and energy efficient. ArcticLink Il @ircticLink combine cost effective physical
layers and hard-wired logic with the flexibilitynrte-to-market and time-imarket advantages of programmable logic. We haveldped smal
form factor packages, which are less expensiveaoufacture and include smaller pin counts. Redpaedounts result in lower costs
associated with our customer's printed circuit Hagrace and routing. Our ability to sell programrdiedas CSSPs greatly reduces our costs,
allowing us to participate in high volume opportigs. In addition, we have dramatically reducedtiime we require to program and test our
devices, which has reduced our costs and loweredahital equipment required to program and testleuices. Furthermore, our SRAM
reprogrammable silicon platforms can be programinesystem by our customers, and therefore we dancatr programming cost, lowering
the overall cost of ownership to our customers.aifgect to continue to invest in silicon solutioatfdirms and manufacturing technologies
which make us cost and power consumption effedtivdigh-volume, battery-powered applications.

In addition to working directly with our customerge partner with other companies that are expertitain technologies to develop
additional intellectual property, reference platfisrand system software to provide application swigt We also work with mobile processor
manufacturers and companies that supply sensoaggonetworking or graphics components. The defpthese relationships varies depenc
on the partner and the dynamics of the end mardiegtiargeted, but is typically a co-marketing tielaship that includes joint account calls,
promotional activities and/or engineering collabimraand developments, such as reference design®uf sensor hub solutions, we
collaborate with sensor manufacturers to ensuegfaite compatibility as well as consistency of wesqyerience when using our SenseMe
software algorithm library.

In addition to competition in the semiconductor kedy two other factors affect our future growth:ah expected increase in revenue
should our CSSP strategy prove successful, andr(i§xpected decline in revenue from mature pred@$SP revenue is included in our new
product revenue. New products contributed 69% tafl tevenue for the year ended December 28, 2@%4ompare to 70% in 2013 and 40¢
2012. In order to maintain or grow our revenue fiitgrcurrent level, we depend upon increased rexémm our existing products, especially
CSSPs, and the development and marketing of addltitew products and solutions.

Available Information

Our corporate headquarters are located at 127 a@rIBrive, Sunnyvale, California 94089. We candzhed at (408) 990-4000, and
our website addresssnvw.quicklogic.com The information on our website is not incorpoddterein by reference and is not a part of this
Form 10-K. Our common stock trades on the Nasdag& Market under the symbol “QUIK”. Our annual ogjs on Form 10-K, quarterly
reports on Form 10-Q, current reports on Form &K amendments to such reports are available, freleawmge, on our website home page as
soon as reasonably practicable after we electryifle@ such materials with, or furnish them tbgtSecurities and Exchange Commission, or
SEC. Copies of the materials filed by the Compaiti the SEC are also available at the Public RefsxdRoom at 100 F Street, N.E.,
Washington, D.C., 20549. Information regardingdperation of the Public Reference Room is availalglealling the SEC at 1-800-SEC-
0330. Reports, proxy and information statementsaihdr information regarding issues that we filecalonically with the SEC are also
available on the SEC's websitenatw.sec.gov

Industry Background

Consumer Electronics, or CE, products are a stgnagth market for semiconductor products and sessfiware algorithms, and the
needs of this market bring a unique set of requerei Three important trends in this market are (i)
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toward mobile devices, either handheld or wornhenkiody, (ii) devices with wireless connectivitythe cloud, and (iii) an increasing adoption
of sensors. Important industry trends affectinglénge market for mobile devices include the nemcfgh bandwidth that enables the same
user experience consumers are accustomed to @etbenal computer, or PC, such as internet browsingal networking and streaming
video, product miniaturization and the need to@ase battery life. Increased local computing pdwenobile devices, coupled with more
ubiquitous wireless access to the cloud and lowst sensors has been enabling the developmentrefintelligent software applications and
consumer use cases. Many of these product requitsmere, and continue to be, driven by innovatioos the Apple iPhone, Apple iPad,
and the upcoming Apple Watch, as well as the Srhartp and Wearables that original equipment manufaxst, or OEMs, are launching in
conjunction with Google Android operating systems.

While advances in cost-effective cloud storage pmderefficient wireless technology have enabled consuhegice manufacturers
enhance device connectivity and offload some pginggo the cloud, there continues to be a trendefature-rich mobile devices to suffer
from shorter battery lives. This challenge placésiaen on the designers and manufacturers of thebde CE products as they try to tailor
multiple products with limited engineering resowgceastly, the fast pace at which consumer tastéhfse features changes exacerbates the
development challenges and risks in launching ssfakproducts to the marketplace.

Another important trend is shrinking product lifgctes. This drives a need for faster, lower ristdarct development. There is intense
pressure on the bill of materials, or BOM, costhafse devices, including per unit component castisr®n-recurring development costs. As
more people experience the advantages of a mdfeis#yle at home, they demand the same advantagbsir professional lives. We believe
that the trend toward mobile, handheld productstihge a PC-like user experience, small form faatamt maximize battery life will be
prominent in the computing, industrial, medical anititary markets. One such example is the tren8rofrtphone and Tablet makers to offer
the new, smaller form factor Wearables.

We believe these industry trends are shifting #gmmahd among different classes of core silicon.féllewing are the four main
classes of non-memory core silicon:

. Application Specific Standard Products, or ASSRier than processors, are fixed function deuvilessgned to address a
relatively narrow set of applications. These deviggically integrate a number of common peripteaalfunctions and the
functionality of these devices is fixed prior tofemfabrication;

. Programmable Logic Devices, or PLDs, are gerugbose devices, which can be used by a varie¢yeatronic systems
manufacturers and are customized after purchasedpecific application. FPGAs are a subset of Pamsare typically used
to implement complex system functions;

. Application Specific Integrated Circuits, or A&, are custom devices designed and fabricatec:éb the needs of one
specific application for one end-customer. StruedubSICs, a sub-category of ASICs, provide a lichienount of custom
content to broaden the applicability of a deviceddditional applications; and

. Microcontrollers, or MCUSs, are typically smdbw power devices on a single integrated circuat ttontain a processor core,
memory and a number of peripherals. They are deditmbe programmed with software for embeddedegipins.

ASSPs are offered broadly to the market, makimtpailenging for a system designer to create difféaéed products from these
devices alone. In many situations the available RS®ay not directly implement the desired functiod the system designer is required tc
a combination of ASSPs to achieve the desiredtrastihe expense of increased cost, product sidgpawer consumption. As standards evolve
or new standards are developed, ASSPs may notai@lale to implement desired functions.

System designers can customize their products ysogyammable logic ASICs or MCUs. The competitilymamic between these
classes of core silicon are well understood. Highetbpment risks, development costs and opportaoisys are incurred when using ASICs to
produce custom devices with very low unit produttimst. Suppliers of programmable logic devicedctvhave lower development and
market risks and development costs relative to ASHave aggressively reduced the unit cost of fireiducts over time, making programme
logic devices the solution of choice for customduats unless the volume is very high. These castation efforts have significantly increased
the volume required to justify the total cost ofAs8IC.

Consumer devices incorporate complex, rapidly chmntgchnology, require rapid product proliferatiamd have short product life
and development cycles. Therefore, most mobilegthess design their products from a base platform, o
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reference design, provided to them by the venddh@fprocessor they have selected for their deSignlifferentiate their products from their
competition, OEMs and Original Design ManufacturersODMs, may require some level of customizatibeither the hardware or software
level. Designers have only a few viable optionmtudify the base platform for their needs. Since ileatystem designers require very low
power consumption to maximize battery life in thegaplications, the high power consumption of cotiezral FPGAS is incompatible with the
design goals. This effectively limits the averagebite system designer to ASSPs, small PLDs, malrileated FPGAs, and MCUSs to create a
virtual level playing field among mobile system id@®rs, and makes product proliferation and difiéegion extremely hard to achieve. ASICs
with their long development cycles, long lead tiraesl high non-recurring development costs are os&d in very high volume mainstream
consumer products.

The traditional military and industrial markets arell served by existing core silicon. Much of thigirket uses complex ASSPs since
price, power and size are not particularly critidesign considerations. When there is a strong fegead custom solution in high volume
applications, designers turn to an ASIC and, in fownedium volume applications, they use FPGAsckliogic FPGAs have a loyal followir
in certain segments of these markets, particulahgn instant-on, energy efficiency, high reliapilitr intellectual property security is
important. These markets are expected to folloyp&al mature product trend, as compared with tieelipted growth in our CSSP business in
the consumer market.

Markets and Product Technology

We market CSSPs primarily to mobile device OEMs @mMs. CSSPs are complete solutions incorporatimgfocticLink 111 S,
ArcticLink Il and 1l VX and BX, ArcticLink, PolarlPo 3, PolarPro I, PolarPro, and Eclipse |l solatatforms, packaging, PSBs, custom
logic, sensor software algorithms, software drivaard our architecture consulting. We partner watlgét customers in our focus markets to
architect and design CSSPs and to integrate ahdue€SSPs in our customers' products. A CSSPedrased on our programmable
technology, which enables customized designs, lowep, flexibility, rapid time-to-market, longer tevin-market and lower total cost of
ownership. From a mobile system designer's perisigeet CSSP's function is known and complete, am$equently can be designed into
systems with a minimum amount of effort and riske ®e capable of providing complete solutions beea our investment in developing the
low power PSBs and software required to implempat#ic functions, along with sensor software aidns optimized for our architecture.
Because we are involved with our customers at #fimition stage of their products, we are ablertthdect solutions that typically have more
than one PSB, absorbing more functionality tradity implemented with multiple ASSPs. In cases selmur CSSP has multiple PSBs,
significant system performance or battery life ioy@ments can be realized by enabling direct datesters between the PSBs, or by offloac
more processing tasks from the host processort€8%P. In some cases, we develop the PSBs ard sitfiware or firmware ourselves and,
in other cases, we utilize third parties to devetepmixed signal physical layers, logic and/otwafe.

We market CSSPs to OEMs and ODMs offering diffaedatt mobile products, and to processor vendorBingsto expand their
served available market, and to sensor manufasturishing to expand their ecosystems. Our targdtilmonarkets include: Tablets,
Wearables, Smartphones, and Mobile Enterprise sBlutions typically fall into one of three categesi Sensor Hubs, Display & Visual
Enhancement, or Smart Connectivity.

Our new products are also being used in applicatiomur traditional markets, such as data comnatioics, instrumentation and test
and military-aerospace, where customers valuedivepbwer consumption, instant-on, IP security atality and fast time-to-market of our
products.

The fact that we use our programmable technologysbomize these CSSPs provides two advantagesoreentional ASSPs that
are based on ASIC technology. Foremost is thetfiattour CSSPs can be tailored for a specific enstts requirements. Once we have
developed PSBs, it is easy to combine PSBs aridautiie remaining programmable logic to providenague set of features to a mobile systen
designer, or to add other functions to the CSSé&h as Universal Asynchronous Receiver TransmittetJARTS, keyboard scanning functio
Serial Peripheral Interface, or SPI ports, whichimizes system size and cost, and InfraRed Datadtatson, or IRDA. We are able to deve
these CSSPs from a common solution platform, anth@awith system designers to implement a rangsohftions, or products, that address
different geographic and market requirements. Byguprogrammable technology instead of ASIC tecbgg] we reduce the development
time, development risk and total cost of ownersiid are able to bring solutions to market far ntpriekly than other custom silicon
alternatives. Finally, with respect to our senads products, by incorporating our proprietary seitmsd software algorithms as part of the
solution, we can increase the value of our solutioan individual OEM project, as well as increttselikelihood of being used in multiple
projects at the same OEM where consistency ofisolig desired.
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By using CSSPs, PSBs, our sensor software algasitand our in-depth architecture knowledge, wedsdiver energy efficient
custom solutions that blend the benefits of traddl ASSPs with the flexibility, product prolifeian, differentiation and low total cost of
ownership advantages of programmable logic.

Our product technology consists of five major elatae

First, our programmable logic allows us to hardwarstomize our platforms. We have two distinct gypéprogrammable logic. We
announced a new, SRAM-reprogrammable logic arctitedhat utilizes a standard CMOS-logic processi¢et the specific needs of the
sensor and 1/0 subsystems of mobile devices: warnstandby power, low dynamic power, andsystem reprogrammable technology. We
have our ViaLink programmable logic that uses pietpry and patented technology to meet the spesiifiart connectivity needs of the RF,
Memory and Display subsystems of mobile produats-volatility and instanton, very low standby powew dynamic power, small form
factor, single chip solutions that power cycle lasind quickly. Hardware customization gives ouvides the ability to execute key actions
faster than software implementations, and at Iqvesver.

Second, our ArcticLink solution platform combinesed signal physical layers, hard-wired logic amdgsammable logic on one
device. Mixed signal capability supports the trémaard serial connectivity in mobile applicatioms)ere designers benefit from lower pin
counts, simplified PCB layout, simplified PCB intennect and reduced signal noise. Adding hard-wiredlectual property enables us to
deliver more logic at lower cost and lower poweilevkhe programmable logic allows us to provideutiohs that can be rapidly customized to
differentiate products, add features and reducesydevelopment costs. This combination of mixgdal, hardwired logic and programmat
logic enables us to deliver low cost, small forrotéa solutions that can be customized for particalsstomer or market requirements while
lowering the total cost of ownership.

Third, we develop and integrate PSBs which arevative IP cores, intelligent data processing IRespor standard interfaces used in
mobile products. We offer:

. Sensor Hub PSBsich as FFE, Sensor Manager, or Communications géa
. Display and Visual Enhancement PSsuch as VEE, DPO or LCD controller interfaces, LVag&l MIPI
. Network PSBsuch as High Speed USB 2.0 OTG, high speed UnivAssaachronous Receiver/Transmitters, orUARTS, to

enable Bluetooth 2.x + EDR;

. Storage PSBsuch as Secure Digital High Capacity, or SDHC, bawh managed NAND, Hard Disk Drive and high
performance compact flash interfaces; and

. Other PSBsuch as 12S, PCM, I12C, IRDA, PWM, and other genpuabose interface

Fourth, we develop and optimize sensor softwarerdhlgns for use in conjunction with our sensor Billzon platforms. We offer the
SenseMe™ software algorithm library to detect atitugle of consumer use cases from the sensorgdiedlin mobile devices, including:

. Contexts such as Walking, Running, InCar, or Onf

. Gestures such as unique combinations of DevicetiBotalwist, or Tag

. Wellbeing algorithms such as heart rate monitororgsleep analysis; a

. Unique combinations of the above that can be tséntelligently control the frequency of use &rdower to other devices

in a mobile device to minimize power consumptiod artend battery life.

Fifth, our unique customer engagement model enalsiés develop complete solutions for target custemvho wish to bring
differentiated, mobile products to market quickhdacost effectively. We partner with customers éfirte solutions specific to their
requirements, and combine all of the above techyiedousing one of our solution platforms, PSBs,civtare proven logic IP cores, custom
logic, sensor software algorithms, software drivérsiware and application software. We then woikhvthese customers to integrate and test
CSSPs in their systems. The benefit of providinggiete solutions is that we effectively becomertual extension of our customers'
engineering organization.
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Marketing, Sales and Customers

We are a sulsystem integrator that monetizes solutions thrailiton sales. We specialize in enhancing the esperience in leadir
edge mobile devices and products. For our custgmergnable hardware and sensor algorithmic diffédon quickly and cost effectively.
For our partners, we expand their reach into neynsats and new use cases thereby expanding tredsarailable market for their existing
devices.

Our objective is to enable mobile market leadetactieve mass customization with innovative CS$Rsket leading companies ne¢
to deliver new products quickly and cost effectyv@Ve believe our programmable technology allowsouseliver customizable solutions with
low power consumption and high IP security, whileating system performance and BOM cost requirem@sbelieve our CSSPs allow
OEMs and ODMs to rapidly bring new and differerdthproducts to market quickly and cost effectiv€elgSPs enable energy and cost
efficient solutions on design platforms from whichange of products can be introduced. Our semdtware algorithms enable OEMSs to bring
compelling mobile products to market without negdio develop these algorithms internally or sodhesn from a third party.

We recognize that our markets require a rangelafisnos, and we intend to work with market leadamgnpanies to combine silicon
solution platforms, PSBs, packaging technologyseesoftware algorithms, software drivers and fimey to meet the product proliferation,
high bandwidth, time-to-market, time-in-market dathn factor requirements of mobile device manufestst We expect CSSPs to range from
devices with mixed signal and visual enhancemepaloidity to devices which provide off-load engirfesm the host processor to save power
and extend system battery life. We intend to caito define and implement compelling CSSPs fortangret customers and partners.

As a part of our objective to empower mobile mafkaters to achieve mass customization with ine¥&SSPs, our business mc
includes a focused customer strategy in which \ngetamarket leading customers, who primarily seéheemarket for differentiated mobile
products. Our belief is that a large majority of oevenue will ultimately come from less than 1@@tomers as we transition to this business
model. We have identified and plan to continuedentify the customers we want to serve with CS®Rsare currently in different stages of
engagement with a number of these customers. WWievbeLSSPs are resonating with our target customieosvalue the platform design
capability, rapid time-to-market, longer time#imarket and low total cost of ownership availabl®tigh the use of CSSPs. We expect to ex
our partner activities with top tier customers #gide new silicon solution platforms and PSBs.

We sell our products through a network of salesagars in North America, Europe and Asia. In additm our corporate headquart
in Sunnyvale, California, we have internationaksadperations in China, Japan, Taiwan, South Karegthe United Kingdom. Our sales
personnel and independent sales representativessprensible for sales and application supporafgiven region, focusing on major strategic
accounts.

Our customers typically order our products throoghdistributors. Currently, we have two distrilnstin North America and a
network of sixteen distributors throughout Europd Asia to support our international business.

We have a military, industrial and mobile produestomer base that purchases our mature silicoruptedWe expect to continue to
offer silicon devices to these customers.

Our tier one customer, Samsung Electronics Co.,[L8amsung") represented 52% of our total reven@®14 and 56% in 2013. In
addition, a significant portion of our revenue canfram sales to customers located outside of tHeeiStates. Please see Note 13 to our
consolidated financial statements for informationooir revenue by geography, market segment andlspmers.

In the past, there has not been a predictable sabgattern to our business. However, we may e&pee seasonal patterns in the
future due to global economic conditions, the oNeatility of the semiconductor industry and timerent seasonality of the mobile and
consumer markets.

Backlog

We do not believe that backlog as of any particd&e is indicative of future results. A majoritfyaur quarterly shipments typically
are booked during the quarter. Our sales are miaghaiply pursuant to standard purchase orders sbyeOEM customers and distributors.




Table of Contents
Competition

A number of companies offer products that competke ane or more of our products and solutions. Eampetitors for CSSPs
include: (i) suppliers of ASSPs such as Toshilbps(ppliers of mobile and/or application processéii) suppliers of ASICs; (iv) suppliers of
mobile-oriented FPGAs such as Lattice; and (v) 8eppof low power microcontrollers such as AtmetaNXP. Our existing competitors for
conventional FPGAs include suppliers of low pow@L0Os and FPGAs such as Lattice, Xilinx, Altera afidroSemi.

ASSPs offer proven functionality which reduces depment time, risk and cost, but it is difficult ¢éfer a differentiated product
using standard devices, and ASSPs that meet thensylesign objectives are not always available v€otional programmable logic may be
used to create custom functions that provide prodifierentiation or make up for deficiencies inadlable ASSPs. PLDs require more designe
input since the designer has to develop and integha I[P and may have to develop the softwareite ¢the IP. PLDs are more expensive and
consume more power than ASSPs or ASICs, but thiey fafst time-to-market and are typically reprognaatle. Mobile-oriented FPGAs have
been adopted by OEMs in the mobile product matketpffer very little in terms of hard logic blocksat may decrease power consumption o
selling price to the OEM. ASICs have a large deprlent cost and risk and a long time to market. Assalt ASICs are generally only used
single designs with very high volumes. MCUs offeteasive software flexibility, but often do not effsensor software algorithms, the lowest
power, nor any hardware flexibility. CSSPs enalisteam functions and system designs with fast timeyarket and longer time-in-market
since they are customized by us using our solyglatiorms that contain programmable logic. In addit because they are complete solutions,
they reduce the system development cost and ris&llf;, CSSPs are very energy efficient as a resfuttur programmable logic and how we
intelligently architect our PSBs. They are veniabie for OEMs or ODMs offering mobile differentat products.

Research and Development

We are focused on developing CSSPs. CSSPs comiirgilioon platforms with PSBs, software driversnsor algorithm software,
and other system software. Our future successiefiend to a large extent on our ability to rapitByelop, enhance and introduce CSSPs tha
meet emerging industry standards and satisfy chgngistomer requirements. We have made and expeottinue to make substantial
investments in research and development. Our res@ad development expenses in 2014 , 2013 , ah?l\®6re $12.2 million ( 43.8% of
revenue), $8.4 million ( 32% of revenue), and $8illion ( 59% of revenue) respectively.

As of the end of 2014 , our research and developstaff consisted of 46 employees located in Calitn India, and Canada.

. Our system software group creates the drivedsodimer system code required to connect our silémrices to Application
Processors, drivers and microcode to support mwgsenubs.

. Our sensor algorithm group creates the algorithsesl un our sensor hul

. Our hardware group develops and verifies Pré@gstem Blocks that can be programmed into our jarograble logic and

develops reference designs to showcase and vernifgautions.

. Our EDA software group develops the design libsarieterface routines and place and route softiveaeallow our enginee
to use third party design environments to develegighs that are incorporated into our programmaétléces, and develops
the design tools that support algorithm developnienbur sensor hubs.

. Our platform engineering group develops low pppgrammable devices and analog circuits targietechobile or battery
powered embedded systems that can be used in ktaadalution platforms such as PolarPro 3E, orlwioed with standard
functions in solution platforms such as ArcticLihk

. Our product engineering group oversees product faatwring and process development with our thindypfoundries, and i
involved in ongoing process improvements to incegdslds and optimize device characteristics.

. The Office of the CTO investigates future treadsl requirements in order to define the next geiwer of solutions and
platforms.

10




Table of Contents
Manufacturing

We have close relationships with third party mantufeers for our wafer fabrication, package assendiy testing requirements to
help ensure stability in the supply of our produastsl to allow us to focus our internal efforts soduct and solution design and sales.

We currently outsource our wafer manufacturingngarily to eSilicon Corporation, or eSilicon, GLOBADUNDRIES, Taiwan
Semiconductor Manufacturing Company Limited, or TSMind TowerJazz. We outsource our product pacgggimarily to Amkor
Technology, Inc. and also to STATS-ChipPAC. eSiigroduces our ArcticLink Il VX and BX productsing a 7-layer metal, 65nm CMOS
process on twelve-inch wafers at GLOBALFOUNDRIES aackaging at STATS-ChipPAC. GLOBALFOUNDRIES maaitires our
PolarPro 3E and ArcticLink 3 S2 Sensor Hub produstag a 7-layer metal, 655nm CMOS process on twiglek wafers. TSMC manufactures
our pASIC 3, QuickRAM and certain QuickPCI produasing a four-layer metal, 0.35 micron complementaetal oxide semiconductor, or
CMOS, process. TSMC also manufactures our Eclipgeother mature products using a five-layer mé&a&5 micron CMOS process on eight-
inch wafers, and our PolarPro Il and ArcticLinlS2 Sensor Hub products using a 7-layer metal, 65M®S process on twelve-inch wafers.
TowerJazz manufactures our ArcticLink, ArcticLinkPolarPro, and PolarPro Il products, using alager metal, 0.18 micron CMOS process.
We purchase products from eSilicon, GLOBALFOUNDR|ESMC, and TowerJazz on a purchase order basis.

Outsourcing of wafer manufacturing enables ushe tdvantage of the high volume economies of sufédeed by these suppliers. \
may establish additional foundry relationshipswshsarrangements become economically useful ontealy necessary.

Employees

As of December 28, 2014 , we had a total of 98 eyg#s worldwide. We believe our future success migpe part on our continued
ability to attract, hire and retain qualified parsel. None of our employees are represented blya lanion and we believe our employee
relations are favorable.
Intellectual Property

We believe that it is important to maintain a lapggent portfolio to protect our innovations. Wereatly hold 62 U.S. patents and
have three pending applications for additional pa&ents. Our patents contain claims covering varaspects of programmable integrated
circuits, programmable interconnect structuresogrammable metal devices. In Europe and Asidhawe been granted a total of 11 patent:
Our issued patents expire between 2015 and 2028.

In most cases, revenue will decline from a decr@ademand for our mature products long beforeettigration of pending or issued
patents relating to the underlying technology iohsproducts. The decision to cease maintainingenp& made based on the importance o

patent in our current or future product offerings.

We have six trademarks registered with the U.SerRatnd Trademark Office.
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Executive Officers and Directors

Our executive officers are appointed by, and satube discretion of, our Board of Directors. Thare no family relationships among
our directors and officers.

The following table sets forth certain informatiooncerning our current executive officers and descas of February 23, 2015 :

Name Age Position
Andrew J. Pease 64 President and Chief Executive Officer; Director
Maxime Bouvat-Merlin 39 Vice President, Worldwide Engineering
Brian Faith 40 Vice President, Worldwide Sales and Marketing
Rajiv Jain 54  Vice President, Worldwide Operations
Ralph S. Marimon 57 Vice President, Finance and Chief Financial Officer
Catherine S. Rousteau 50 Vice President, Human Resources
Timothy Saxe 59 Senior Vice President and Chief Technology Officer
E. Thomas Hart 73 Chairman of the Board
Michael R. Farese 68 Director
Arturo Krueger 75 Director
Daniel A. Rabinovitsj 50 Director
Christine Russell 65 Director
Gary H. Tauss 60 Director

Andrew J. Peashas served as a member of our Board of Directareeshpril 2011. He joined QuickLogic in November0B0and has
served as our President and Chief Executive Offitere January 2011 and as our President sincenl\28@9. Prior to March 2009, Mr. Pease
served as our Vice President of Worldwide Salesfidbvember 2006. From July 2003 to June 2006, Mask was Senior Vice President of
Worldwide Sales at Broadcom Corporation, a gloeatler in semiconductors for wired and wireless camoations. From March 2000 to Ji
2003, Mr. Pease was Vice President of Sales atiintInc., a company providing software and $eg to better manage semiconductor
production yields and improve designgmduction processes. From 1984 to 1996, Mr. Peaiseed in a number of sales positions at Advau
Micro Devices, or AMD, a global semiconductor mauitirer, where his last assignment was Group Rire@orldwide Headquarters Sales
and Operations. Mr. Pease previously held Viceitees of Sales positions at Integrated Systems émcembedded software manufacturer
(1996-1997), and Vantis Corporation, a programmédges subsidiary of AMD (1997-1999). Mr. Peased®in M.S. in computer science
from the Naval Postgraduate School in Montereyif@ala and a B.S. degree from the United StategaNAcademy.

Maxime Bouvat-Merlifjoined QuickLogic in October 2013 and has serveduasVice President of Worldwide Engineering sitivat
time. From June 2012 to September 2013, Mr. BoMetin was Director, product management for roadmsiagtegy and the Wi technolog
roadmap at Qualcomm-Atheros. From 2008 to 2012 Bduvat-Merlin held several senior technical leatigr roles at Broadcom Corporation
including, Director, technical program managemédfit® mobile application processor and Directorgieeering power management unit. P
experiences include multiple technical managemaetrat Texas Instruments in the OMAP and wirellessness units. Mr. Bouvat-Merlin
holds an M.S.E.E. degree in Micro-Electronics Scénfrom ESINSA, Nice, France and a B.S.E.E. insRigyfrom the AlX-Marseille
University.

Brian Faith joined QuickLogic in June 1996. He has served ad/me President of Worldwide Sales and Marketimgs April 2011
and as our Vice President of Worldwide Marketimgesi November 2008. From 2001 through 2008, MrhFsgtved in various marketing
positions including Vice President of Solutions keting and Senior Director of Marketing. Prior @04, Mr. Faith was an Engineering
Program Manager, served in a Field Application Begring role and held various Customer Applicamigineering roles, including Custon
Application Engineering Manager. Mr. Faith has seras the Chairman of the Marketing Committeelier@E-ATA Organization. He holds a
B.S.C.E. degree in Computer Engineering from S@fasa University and also served as Adjunct LectateSanta Clara University for
Programmable Logic courses.

Rajiv Jainjoined QuickLogic in August 1992. He has servedasVice President of Worldwide Operations sinceilA2014. Prior to
this role, Mr. Jain served as QuickLogic’s Senidrebtor of Operations and Development Engineeriognf2011 to 2014, Senior Director of
System Solutions and Process Technology from 20@®911, Director of Process Technology from 1992009, and Senior Process
Technologist from 1992 to 1997. Prior to joiningi€xlLogic, Mr. Jain was

12




Table of Contents

a Senior Yield Engineer at National Semiconduatomf 1991 to 1992, where he focused on BICMOS progietd improvements, and at
Monolithic Memories from 1985 to 1988, where heu®ed on BiPolar product yield and engineering wabet improvements. Mr. Jain hold:
Masters degree in Chemical Engineering from thev&hsity of California, Berkeley and a B.S. degme€hemical Engineering from the
University of lllinois, Champaign/Urbana.

Ralph S. Marimoipined QuickLogic in November 2008 and has sensduwr Vice President, Finance and Chief Financféiter
since that time. Prior to joining the Company, Miarimon served as Vice President, Finance and @pas and Chief Financial Officer at
Anchor Bay Technologies, Inc., a fabless semicotatummpany that designs and produces advanced pideessing semiconductor devices
from 2006. From 2005 to 2006, Mr. Marimon was VRresident of Finance and Administration and Chieéfkcial Officer of Tymphany
Corporation, a provider of innovative audio transghs. Prior to that, Mr. Marimon was Vice PresideinfEinance and Chief Financial Officel
Scientific Technologies, Inc., a provider of autdioa safeguarding products, from 2004 until 200®rf 1999 to 2003, he served at Com21
Corporation, a global supplier of system solutitorghe broadband access market, where he was pednfrom Corporate Controller to Vice
President of Finance and Chief Financial OfficeioiPto joining Com21 Corporation, Mr. Marimon wasKLA-Tencor Corporation for 11
years in a variety of senior executive financiahagement positions. Mr. Marimon holds a Masterslahagement degree in finance ¢
accounting from Northwestern University and a BAj@® in economics from the University of Californi@s Angeles.

Catherine Simin Roustegunined QuickLogic in February 2015 as our Vice Rtest, Human Resources. Prior to joining QuickLogic
Ms. Rousteau was Director, Human Resources atdemickic., a world leader in communications techgpldrom October 2013 to January
2015. From June 2008 to October 2013, Ms. Rousteaxed as Director, Human Resources at Qualcomargocated, a global semiconduc
company. Beginning in 1991 through 2008, Ms. Rausteeld various management and consulting rolds Teékas Instruments Inc., Nokia,
Inc., PageNet and GTE where she focused on enddteategic HR planning, HR services delivery huasiness partnerships. Ms. Rousteau
studied Engineering at the University of Texas ast#n. She received a M.S. degree in OrganizatiBegthology from the University of North
Texas and a certificate in Mediation and ConfliesBlution from the University of California, Berkey.

Timothy Saxe (Ph.Ddined QuickLogic in May 2001 and has served asSyuVice President and Chief Technology Officercsi
November 2008. Prior to this role, Dr. Saxe semagdur Chief Technology Officer and Sr. Vice Presigd Engineering from August 2006
November 2008 and as Vice President, Software Eeging from May 2001 to August 2006. From Noven#30 to February 2001, Dr. S¢
was Vice President of FLASH Engineering at Actel@wation, a semiconductor manufacturing compamy Jaxe joined GateField
Corporation, a design verification tools and sexsicompany formerly known as Zycad, in June 198Bveas a founder of their semiconductor
manufacturing division in 1993. Dr. Saxe becameeG@id's Chief Executive Officer in February 199@Iserved in that capacity until
GateField was acquired by Actel in November 2000. 8&xe holds a B.S.E.E. degree from North Cardditade University, and an M.S.E.E.
degree and a Ph.D. in electrical engineering fréamf®rd University.

Information regarding the backgrounds of our diexis set forth under the caption “Proposal Onection of Directors’in our Proxy
Statement, which information is incorporated hemjrreference.
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ITEM 1A. RISK FACTORS

We currently depend on Samsung for a significantiggoof our revenue and the loss of or reductinroiders from Samsung could adversely
affect our revenue and harm our business, finaremaldition, operating results and cash flows.

During our fourth quarter and our fiscal year end@ecember 28, 2014 , Samsung accounted for 49% 2 respectively, of our
total revenue. In the future, Samsung may purcfeser of our products, modify the terms on whichytipurchase our products or decide not
to continue to purchase our products. Samsungtisegaired to continue to purchase our productsifwed fail to continue to make design
wins with Samsung, our future revenue and profitghinay be adversely affected.

If we fail to successfully develop, introduce aall §SSPs and new products, or if our CSSP degigontunities do not generate the revel
we expect, we may be unable to compete effechiveie future.

The market for differentiated mobile devices ishiygcompetitive and dynamic, with short end manketduct life cycles and rapid
obsolescence of existing products. To compete sstdéy/, we must obtain access to advanced faliwicaapacity and dedicate significant
resources to specify, design, develop, manufaetmdesell new or enhanced CSSPs that provide inogdadigher levels of performance, low
power consumption, new features, reliability andfost savings to our customers. Due to the shoduymt life cycle of these devices our
revenue is subject to fluctuation in a short penbtime and our ability to grow our business degsean accelerating our design win activity.
We often make significant investments in CSSP, @ealgiorithm software and silicon platform develapi selling and marketing, long befi
we generate revenue, if any, from our efforts. fitagkets we are targeting typically have higher s and greater price pressure than our
traditional business. In addition, we quote oppdittes in anticipation of future cost reductionglanay aggressively price products to gain
market share. In order to react quickly to oppdties or to obtain favorable wafer prices, we maimificant investments in and commitments
to purchase inventories and capital equipment befa have firm commitments from customers.

We expect our business growth to be driven by CS&RECSSP revenue growth needs to be strong erowgthieve profitability.
The gross margin associated with our CSSPs andnaatucts is generally lower than the gross mar§iouo mature products, due primarily to
the price-sensitive nature of the higher volume ifeatonsumer opportunities that we are pursuing) WiSSPs. Because the product life cycle
of mobile products is short, we must replace reeeaatithe end of a product life cycle with salesrfreew design opportunities. While we
expect revenue and gross profit growth from CSSiktoffset the expected decline in revenue and gosfit from our mature products, there
is no assurance whether or when this will occunrbter to increase our revenue from its currenglleve depend upon increased revenue fron
our existing products, especially CSSPs based oAmticLink and PolarPro solution platforms, thevélopment of CSSPs, and additional
new products and solutions.

If (i) we are unable to design, produce and sell @SSPs that meet design specifications, addrestsroer requirements and generate
sufficient revenue and gross profit; (i) marketrded for our CSSPs and other products fails to maditee; (iii) we are unable to obtain
adequate fabrication capacity on a timely basig;wie are unable to develop CSSPs or solutiondimely manner; or (v) our customers do
successfully introduce products incorporating cewrides, our revenue and gross margin will be maltgdarmed, our liquidity and cash flows
will be materially affected, we may be requiredmate-off related inventories and long-lived assatshere may be other adverse effects on o
business or the price of our common stock.

We have a limited number of significant customeid lanited visibility into the long-term demand faur products from these customers.

A few end-customers can represent a significartigroof our total revenue in a given reporting pdrand the likelihood of this
occurring will increase as we continue to targetkagleading manufacturers of high volume mobilplaations. As in the past, future demand
from these customers may fluctuate significantbnfrquarter to quarter. These customers typicatigoproducts with short requested delivery
lead times, and do not provide a commitment to lpase product past the period covered by purchasewhich may be rescheduled or
canceled. In addition, our manufacturing lead timeslonger than the delivery lead times requesyeithese customers, and we make
significant purchases of inventory and capital exjieires in anticipation of future demand. If remerfrom any significant customer were to
decline substantially, we may be unable to offsist decline with increased revenue and gross mémgin other customers and we may
purchase excess inventories. These factors coustedg harm our business.
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In addition, we may make a significant investmeniong-lived assets for the production of our pretdibased upon historical and
expected demand. If demand for our products orsgmuargin generated from our products does not meetxpectations or if we are unable to
collect amounts due from significant customersmay be required to write-off inventories, proviade fincollectible accounts receivable or
incur charges against long-lived assets, which dioudterially harm our business.

Our products are subject to a lengthy sales cyole @ur customers may cancel or change their proglants after we have expended
substantial time and resources in the design df fireducts.

Our customers often evaluate our products for gintims or more before designing them into theiresyst and they may not
commence volume shipments for up to an additiomabstwelve months, if at all. During this lengtkgles cycle, our potential customers may
cancel or change their product plans. Customersatsaydiscontinue products incorporating our devigeany time or they may choose to
replace our products with lower cost semiconductaraddition, we are working with leading customar our target markets to define our
future products. If customers cancel, reduce aaydptoduct orders from us or choose not to relpas@ucts that incorporate our devices after
we have spent substantial time and resources dexglproducts or assisting customers with theidpo design, our revenue levels may be
less than anticipated and our business could berraly harmed.

We depend on our relationships with third partiesrtanufacturer our new products.

We depend upon eSilicon Corporation, GLOBALFOUNDRJH SMC and TowerJazz to manufacture our new prsdiibie inability
of any one of these companies to continue manufctiuour new products for any reason would requ&¢o identify and qualify a new
foundry to manufacture our new products. This wdaddime consuming, difficult and result in unfares operational problems. Alternate
foundries might not be available to fabricate oewrproducts, or if available, might be unwillingumrable to offer services on acceptable te
and our ability to operate our business or delowarproducts to our customers could be severelirad.

We depend upon third parties for silicon IP, detdiRTL design, physical design, verification anseasbly of our CSSP platforms and failure
to meet our requirements in a timely fashion mayeaskly impact our time to market and revenue.

Our move to a variable cost or outsourced engingatevelopment model allows us access to the lesgniresources for developing
new CSSP platforms. This includes access to leagtiigg silicon IP as well as RTL design and physiesign expertise. However, outsourcing
the design of a complex CSSP platform typicallyoires multiple companies in multiple locations, ehincrease the risk of costly design
errors. Any delays or errors in the design of ewCSSP platforms could significantly increasedbst of development as well as adversely
impact our time to market and revenue.

We depend upon partnering with other companiestelbp IP, reference platforms and system software.

In addition to working directly with our customevge partner with other companies that are experteftain technologies to develop
additional intellectual property, reference platfisrand system software to provide application gmist We also work with mobile processor
manufacturers and companies that supply storag@preng or graphics components for embedded systdine depth of these relationships
varies depending on the partner and the dynamititseaénd market being targeted, but is typicalblp@narketing relationship that includes jc
account calls, promotional activities and/or engiimgg collaboration and developments, such aseréer designs. If we are unable to license
new technologies, maintain a close working relaiop with our partners, fail to continue to devetoql introduce leading technologies or if
these technologies fail to generate the revenuexpect, we may not be able to compete effectivetheé future.

We depend upon third parties to fabricate, assentbst and program our products, and they may disnae manufacturing our products, fail
to give our products priority, be unable to sucéelbs manufacture our products to meet performamnvodyme or cost targets, or inaccurately
report inventories to us.

We contract with third parties to fabricate, asskntest and program our devices. In general, e&clir devices is fabricated,
assembled and programmed by a single supplierthenibss of a supplier, transfer of manufacturim@ hew location, expiration of a supply
agreement or the inability of our suppliers to nfanture our products to meet volume, performanaality and cost targets could have a
material adverse effect on our business. Our oglatiip with our suppliers could change as a redwtmerger or acquisition. If for any reason
these suppliers or any other vendor becomes uwahiewilling to continue to provide services of eptable quality, at acceptable costs and ir
a timely manner, our ability to operate our bussn@sdeliver our products to our customers coulddaerely impaired. We would have to
identify and qualify
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substitute suppliers, which could be time consumdifficult and result in unforeseen operationallgems, or we could announce an end-of-
life program for these products. Alternate suppli@ight not be available to fabricate, assemb#t,ard program our devices or, if available,
might be unwilling or unable to offer services aeptable terms. In addition, if competition forfaramanufacturing capacity increases, if we
need to migrate to more advanced wafer manufagtteichnology, or if competition for assembly seegiincreases, we may be required to

or invest significant amounts to secure acceslisocapacity. The number of companies that prothése services is limited and some of then
have limited operating histories and financial tgses. In the event our current suppliers refusr@munable to continue to provide these
services to us, or if we are unable to securedaefft capacity from our current suppliers on conuiadly reasonable terms, we may be unable
to procure services from alternate suppliers imaly manner, if at all. Moreover, our relianceatimited number of suppliers subjects us to
reduced control over delivery schedules, qualigueance and costs. This lack of control may caunsereseen product shortages or may
increase our cost to manufacture and test our ptegwhich would adversely affect our operatinguttssand cash flows.

We may not have the liquidity to support our futoperations and capital requirements.

Our new products and products currently under dgwveent, have been generating lower gross marganpascentage of revenue than
the rest of our historical business due to the etarthat we have targeted and the larger ordertitjearassociated with these applications.
Whether we can achieve cash flow levels sufficiersupport our operations cannot be accuratelyigtesti and our investment portfolio is
subject to a degree of interest rate and liquid#tly. Unless such cash flow levels are achievedaamdnvestment portfolio remains liquid and
its capital is preserved, we may need to borrowtimhal funds or sell debt or equity securitiessome combination thereof, to provide func
for our operations. Such additional funding may metavailable on commercially reasonable termaf ail. If adequate funds are not available
when needed, our financial condition and operatisglts would be materially and adversely affeetied we may not be able to operate our
business without significant changes in our openetj or at all.

We will be unable to compete effectively if wettadnticipate product opportunities based upon ryimg technologies and standards or fail
develop products and solutions that incorporates¢éheechnologies and standards in a timely manner.

We spend significant time and money designing aneklbping silicon solution platforms, and PSBs, addpting emerging
technologies. We intend to develop additional potsland solutions and to adopt new technologidisdriuture. If system manufacturers adop
alternative standards or technologies, if an ingustindard or emerging technology that we havgetad fails to achieve broad market
acceptance, if customers choose low power offerfiraya our competitors, or if we are unable to brihg technologies or solutions to marke
a timely and cosgffective manner, we may be unable to generatefisignt revenue from our research and developmiotts. As a result, ot
business would be materially harmed and we magteired to write-off related inventories and longedt assets.

If we fail to adequately forecast demand for ousgrcts, we may incur product shortages or excesdumt inventories

Our agreements with certain suppliers require ygdwide forecasts of our anticipated manufactudrdgers, and place binding
manufacturing commitments in advance of receiviagcpase orders from our customers. We are limiteglir ability to increase or decrease
our forecasts under such agreements. Other mantdgestsupply us with product on a purchase ordsisb&he allocation of capacity is
determined solely by our suppliers over which weehao direct control. Additionally, we may placelers with our suppliers in advance of
customer orders to allow us to quickly respondianging customer demand or to obtain favorableywbdosts. Furthermore, we provide our
suppliers with equipment which is used to programproducts to customer specifications. The prognamg equipment is manufactured to «
specifications and has significant order lead tinfésese factors may result in product shortagescoess product inventories. Obtaining
additional supply in the face of product, programgnéquipment or capacity shortages may be costlyoppossible, especially in the short
term since most of our products and programmingpagent are supplied by a single supplier. Our failio adequately forecast demand for
products could materially harm our business.

Our approach to developing solutions for poterttistomers involves developing CSSPs for and alggoir roadmap with applicati
processor and flash memory vendors. We have eniteieethformal partnerships with other parties timatlve the development of solutions
that interface with their devices or standards.sehieformal partnerships also may involve joint keding campaigns and sales calls. If our
solutions are not incorporated into customer prigjutour partners discontinue production of degration of our solution into their product
offerings, or if the informal partnerships do nobw as expected or if they are significantly redlioeterminated by acquisition or other mei
our revenue and gross margin will be materiallyrhed and we may be required to write-off relateciteries and long-lived assets.
Fluctuations in our manufacturing processes, yialtt$ quality, especially for new products, may éase our costs.
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Difficulties encountered during the complex semubactor manufacturing process can render a subataeticentage of
semiconductor devices nonfunctional. New manufaafuiechniques or fluctuations in the manufactupngcess may change the performance
distribution and yield of our products. We havettia past, experienced manufacturing runs that bemtained substantially reduced or no
functioning devices, or that generated devices bitlow normal performance characteristics. Ouanaée on third party suppliers may extend
the period of time required to analyze and cortleese problems. Once corrected, our customers magduired to redesign or re-qualify their
products. As a result, we may incur substantiailhér manufacturing costs, shortages of inventamregduced customer demand.

Yield fluctuations frequently occur in connectioittwthe manufacture of newly introduced productghwhanges in product
architecture, with manufacturing at new facilitieg, new fabrication processes or in conjunctiomwigw backend manufacturing processes.
Newly introduced solutions and products are oftementomplex and more difficult to produce, incregdhe risk of manufacturing relat
defects. New manufacturing facilities or procesaesoften more complex and take a period of timactieve expected quality levels and
manufacturing efficiencies. While we test our prodyincluding our software development tools, they still contain errors or defects that
are found after we have commenced commercial ptamudJndetected errors or defects may also résutt new manufacturing processes or
when new intellectual property is incorporated iotw products. If our products or software develepttools contain undetected or unreso
defects, we may lose market share, experienceslalay loss of market acceptance, reserve or sovamtories or be required to issue a
product recall. In addition, we would be at riskpodduct liability litigation if defects in our pducts were discovered. Although we attempt to
limit our liability to end users through disclainsesf special, consequential and indirect damagesinilar provisions, we cannot assure you
that such limitations of liability will be legallgnforceable.

We may be unable to accurately estimate quartenhenue, which could adversely affect the tradingepof our stock.

Due to our relatively long product delivery cycledathe inability of our customers in the rapidlyobing mobile market to confirm
product requirements on a timely basis, we may tawevisibility to product demand in any given gtear If our customers cannot provide us
with accurate delivery lead times, we may not He &bdeliver product to our customers in a timialghion. Furthermore, our ability to resp«
to increased demand is limited to inventories amdhar on order, the capacity available at our @mttmanufacturers and our capacity to
program products to customer specifications. Iffaikto accurately estimate customer demand, rec@rdnue, or if our available capacity is
less than needed to meet customer demand, outsre$wperations could be harmed and our stoclepraild materially fluctuate.

We have a history of losses and cannot assurehaiwte will be profitable in the future.

We have a history of losses having recorded aasstih 2014 and in 2013. Although we achieved tablfiity in 2010, we cannot
predict when we may return to profitability.

Our future operating results are likely to fluctaand therefore may fail to meet expectations, hvbauld cause our stock price to decline.

Our operating results have varied widely in thet pasl are likely to do so in the future. In additiour past operating results may not
be an indicator of future operating results. Otuffe operating results will depend on many factord may fail to meet our expectations for a
number of reasons, including those set forth isahisk factors. Any failure to meet expectatioosld cause our stock price to significantly
fluctuate or decline.

Factors that could cause our operating resulteitduate include, without limitation: (i) succesisievelopment and market accepta
of our products and solutions; (ii) our abilityaocurately forecast product volumes and mix, améspond to rapid changes in customer
demand; (iii) changes in sales volume or expectebs/olume, product mix, average selling pricegroduction variances that affect gross
profit; (iv) the effect of end-of-life programs;)(& significant change in sales to, or the colblity of accounts receivable from, our largest
customers; (vi) our ability to adjust our produgatures, manufacturing capacity and costs in resptineconomic and competitive pressures;
(vii) our reliance on subcontract manufacturerspimduct capacity, yield and quality; (viii) ourrapetitors' product portfolio and product
pricing policies; (ix) timely implementation of é&fent manufacturing technologies; (x) errors iplgmg or changes in accounting and
corporate governance rules; (xi) the issuance oitgompensation awards or changes in the ternesiio$tock plan or employee stock
purchase plan; (xii) mergers or acquisitions; xhie impact of import and export laws and regoladi (xiv) the cyclical nature of the
semiconductor industry and general economic, mapditical and social conditions in the countnesere we sell our products and the relatec
effect on our customers, distributors and suppligngl (xv) our ability to obtain capital, debt firding and insurance on commercially
reasonable termsAlthough certain of these factors are out of oumiadiate control, unless we can anticipate and épgved with contingency
plans that respond to these factors, our businagsb@ materially harmed.
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We may encounter periods of industry wide semicetauoversupply, resulting in pricing pressurewasdl as undersupply, resulting
in a risk that we could be unable to fulfill ourstomers' requirements. The semiconductor industsyhlistorically been characterized by wide
fluctuations in the demand for, and supply of pitsducts. These fluctuations have resulted in oistances when supply of and demand for
semiconductors has been widely out of balance n8lnstry wide semiconductor oversupply could reisustevere downward pricing pressure
from customers. In a market with undersupply of ofacturing capacity, we would have to compete watger foundry and assembly
customers for limited manufacturing resources.uchsan environment, we may be unable to have amdyats manufactured in a timely
manner, at a cost that generates adequate grdgopiia sufficient quantities. Since we outsousdkeof our manufacturing and generally have
a single source of wafer supply, test, assemblypaadramming for our products, we are particulatiinerable to such supply shortages and
capacity limitations. As a result, we may be unabl&ilfill orders and may lose customers. Any fetindustry wide oversupply or undersug
of semiconductors could materially harm our busines

We may be unable to successfully grow our busifessfail to compete effectively with others ttyaatt and retain key personnel.

We believe our future success depends upon ottyailattract and retain highly competent person@er employees are at-will and
not subject to employment contracts. Hiring andineéhg qualified sales, technical and financialspanel are difficult due to the limited
number of qualified professionals, economic condsgiand the size of our company. In addition, ngeshrequently require extensive training
before they achieve desired levels of productiviigilure to attract, hire, train and retain persrmmould materially harm our business.

Problems associated with international businesgafiens could affect our ability to manufacture asell our products

Most of our products are manufactured outside efihited States at manufacturing facilities opefdig our suppliers in Asia, South
Asia and the Middle East regions. As a result,élraanufacturing operations and new product intridos are subject to risks of political
instability.

A significant portion of our total revenue comesnfr sales to customers located outside the Uniteig&StWe anticipate that sales to
customers located outside the United States wiltinae to represent a significant portion of odatoevenue in future periods. In addition,
most of our domestic customers sell their prodaatside of North America, thereby indirectly expasus to risks associated with foreign
commerce and economic instability. In addition verseas sales offices, we have significant researdidevelopment activities in Canada anc
India. Accordingly, our operations and revenuesattgiect to a number of risks associated with fargigmmerce, including the following:

(i) staffing and managing foreign offices; (ii) neaging foreign distributors; (iii) collecting amowsndue; (iv) political and economic instability;
(v) foreign currency exchange fluctuations; (viaoles in tax laws, import and export regulatioas{fs and freight rates; (vii) timing and
availability of export licenses; (viii) supplyinggducts that meet local environmental regulatiamsg} (ix) inadequate protection of intellectual
property rights.

We denominate sales of our products to foreign t@amexclusively in U.S. dollars. As a result, angrease in the value of the U.S.
dollar relative to the local currency of a foreigguntry will increase the price of our productdhiat country so that our products become
relatively more expensive to customers in theialaarrency. As a result, sales of our producthat foreign country may decline. If the local
currency of a foreign country in which we condugsiness strengthens against the U.S. dollar, guoppand other local expenses will be
higher, and since sales are transacted in U.Sardplivould not be offset by any increase in revemoghe extent any such risks materialize,
business could be materially harmed.

In addition, we incur costs in foreign countrieattinay be difficult to reduce quickly because optoayee related laws and practice:
those foreign countries.

Our CSSPs face competition from suppliers of ASSRmliers of integrated application processorsy lsower FPGAs, low power MCUs,
suppliers of ASICs, and suppliers of sensor alanisoftware who's software is running on compeditdevices.

We face competition from companies that offer ASS#kile it is difficult to provide a unique solutidhrough the use of ASSPs,
ASSPs generally are cost effective standard predund have short lead times. In certain design roppities, ASSPs can be combined to
achieve system design objectives. Manufacturenste§rated application processors often integrate features when they introduce new
products. A system designer could elect the usmaftegrated processor that includes the featffesed in our CSSPs and/or a widely
accepted feature of our CSSPs could be integratediicompetitor's ASSP. Some vendors offer lowgrdWPGAs that can be adopted by a
mobile device for hardware differentiation
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that is similar in functionality, physical size,yer consumption and price to what we offer with programmable logibased CSSPs. We fa
competition from low power MCU companies. While ME€tannot be customized at the hardware level fauiyt differentiation, they do
have the ability to run custom software algorithamgten in standard C code which may yield simflanctionality as what we can provide with
our products. Companies that supply ASICs, whicly bepurchased for a lower price at higher voluaras typically have greater logic
capacity, additional features and higher perforreahan our products. In addition, we face compmetifrom companies that provide sensor
algorithm software, which may be licensed diretyyan OEM, or licensed for use through an MCU comyp®ur inability to successfully
compete in any of the following areas could matgrtzarm our business: (i) the development of neadpcts, CSSPs and advanced
manufacturing technologies; (ii) the quality, powbaracteristics, performance characteristicsepitd availability of devices, programming
hardware and software development tools; (iii)dbdgity to engage with companies that provide sgistic products and services, including
algorithms that may be preloaded into our deviosoafiguration; (iv) the incorporation of industsiandards in our products and solutions;
(v) the diversity of product offerings availabledostomers; or (vi) the quality and cost effecte®nof design, development, manufacturing
marketing efforts.

We may be unable to adequately protect intelleghuaperty rights and may face significant experesea result of future litigation.

Protection of intellectual property rights is craldio our business, since that is how we keep stliem copying our innovations and
those of third parties that are central to ourtégsand future products. From time to time, weeree letters alleging patent infringement or
inviting us to license other parties' patents. Walgate these requests on a casedne basis. These situations may lead to litigatiove rejec
the offer to obtain the license.

In the past, we have been involved in litigatiokatiag to our alleged infringement of third partgtents or other intellectual property
rights. This type of litigation is expensive andisomes large amounts of management time and attenti

Because it is critical to our success that we ocagtito prevent competitors from copying our inn@reg, we intend to continue to se
patent and trade secret protection for our prodddts process of seeking patent protection caoig &nd expensive, and we cannot be certa
that any currently pending or future application actually result in issued patents or that, eifgratents are issued, they will be of sufficient
scope or strength to provide meaningful protectioany commercial advantage to us. Furthermorerstimay develop technologies that are
similar or superior to our technology or designuaut the patents we own. We also rely on trade spoogection for our technology, in part
through confidentiality agreements with our empkesg,econsultants and other third parties. Howebhesse parties may breach these agreemer
and we may not have adequate remedies for anytorbaany case, others may come to know about t@rgiéne our trade secrets through a
variety of methods. In addition, the laws of certgrritories in which we develop, manufacture @t sur products may not protect our
intellectual property rights to the same extenthaslaws of the United States.

The market price of our common stock may fluctamgeificantly and could lead to securities litigati.

Stock prices for many companies in the technolagye@merging growth sectors have experienced widsUations that have often
been unrelated to the operating performance of santpanies. In the past, securities class actiigation has often been brought against
companies following periods of volatility in the rkat price of its securities. In the future, we nteythe subject of similar litigation. Securities
litigation could result in substantial costs andedi management's attention.

We may engage in manufacturing, distribution ohtesdogy agreements that involve numerous riskdudtieg the use of cash, diversion of
resources and significant write-offs.

We have entered into and, in the future, intenerti@r into agreements that involve numerous riskciding the use of significant
amounts of our cash; diversion of resources frameiotlevelopment projects or market opportunities;ability to collect amounts due under
these contracts; and market acceptance of relatefligts and solutions. If we fail to recover thetaaf these or other assets from the cash flo
generated by the related products, our assetbeglbme impaired and our financial results wouldhésened.

Our business is subject to the risks of earthquatdier catastrophic events and business interamgtifor which we may maintain limited
insurance.

Our operations and the operations of our suppéiszs/ulnerable to interruption by fire, earthquab@yer loss, flood, terrorist acts a
other catastrophic events beyond our control. htiqadar, our headquarters are located near eaattgjtault lines in the San Francisco Bay
Area. In addition, we rely on certain suppliersrtanufacture our products and would not be ableitdify an alternate supplier of our products
for several quarters. Our suppliers often hold ifigant quantities of our
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inventories which, in the event of a disaster, ddad destroyed. In addition, our business procemsgsystems are vulnerable to computer
viruses, break-ins and similar disruptions fromutharized tampering. Any catastrophic event, siechraearthquake or other natural disaster,
the failure of our computer systems or networksluding due to computer viruses, security breaclvesor acts of terrorism, could
significantly impair our ability to maintain ouraerds, subject us to third party liabilities, pay suppliers, or design, manufacture or ship our
products. The occurrence of any of these eventisl@so affect our customers, distributors and isppand produce similar disruptive effects
upon their business. If there is an earthquaket@raatastrophic event near our headquarters;umiomers' facilities, our distributors'
facilities or our suppliers' facilities, our busssecould be seriously harmed.

We do not maintain sufficient business interruptioml other insurance policies to compensate usliftosses that may occur. Any
losses or damages incurred by us as a resultatbatcophic event or any other significant uninddess could have a material adverse effe
our business.

Our Certificate of Incorporation, Bylaws and Delamgdaw contain provisions that could discouragekdover that is beneficial to
stockholders.

Provisions of our Certificate of Incorporation, @ylaws and Delaware law could make it difficult #othird party to acquire us, even
if doing so would be beneficial to our stockholders

If we do not maintain compliance with the listiregjuirements of the Nasdaq Global Market, our comstook could be delisted, which cot
among other things, reduce the price of our comstook and the levels of liquidity available to stiockholders.

We are listed on the Nasdag Global Market and ecaursties could be delisted in the future if werdt meet the specific listing
requirements the Nasdaq Global Market.

Changes to existing accounting pronouncements)ati@an rules or practices may cause adverse revénoaiations, affect our reported
financial results or how we conduct our busine

Generally accepted accounting principles in thetééhBtates of America, or GAAP, are promulgateddogl are subject to the
interpretation of the Financial Accounting StandaBiard, or FASB, and the SEC. New accounting prnoements or taxation rules and
varying interpretations of accounting pronouncerm@nmttaxation practices have occurred and may dodhe future. Any future changes in
accounting pronouncements or taxation rules ortjpegmay have a significant effect on how we réepar results and may even affect our
reporting of transactions completed before the ghas effective. In addition, a review of existiogprior accounting practices may result in a
change in previously reported amounts. This chaogsisting rules, future changes, if any, or tbestioning of current practices may
adversely affect our reported financial results, ahility to remain listed on the Nasdaq Global My or the way we conduct our business an
subject us to regulatory inquiries or litigation.

We have implemented import and export control ptaces to comply with United States regulationswetare still exposed to potential risks
from import and export activit

Our products, solutions, technology and softwaeesaibject to import and export control laws andit&ipns which, in some
instances, may impose restrictions on businesgit&si, or otherwise require licenses or other argations from agencies such as the U.S.
Department of State, U.S. Department of CommerdelhAB8. Department of the Treasury. These restristinay impact deliveries to custom
or limit development and manufacturing alternativd® have import and export licensing and compkgmocedures in place for purposes of
conducting our business consistent with U.S. amdiGable international laws and regulations, andp@godically review these procedures to
maintain compliance with the requirements relatmgnport and export regulations. If we are nokal remain in compliance with import and
export regulations, we might be subject to investian, sanctions or penalties by regulatory autlesri Such penalties can include civil,
criminal or administrative remedies such as lossxpbort privileges. We cannot be certain as tootiteome of an evaluation, investigation,
inquiry or other action or the impact of these iseom our operations. Any such action could advemséct our financial results and the mai
price of our common stock.

ITEM 1B. UNRESOLVED STAFF COMMENTS
Not applicable.

ITEM 2. PROPERTIES
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Our principal administrative, sales, marketingeegsh and development and final testing facilitiptated in a building of
approximately 42,600 square feet in Sunnyvale f@ailia. This facility is leased through Decembei0We lease a 7,400 square foot facility
in Bangalore, India for the purpose of softwareedepment. This facility is leased through June 204/6 also lease office space in Shanghai,
China, which expires in April, 2015; London, Englam February, 2017; Taipei, Taiwan in January,&@nd Seongnam City, South Korez
month to month basis. We believe that our existawjities are adequate for our current needs.

ITEM 3. LEGAL PROCEEDINGS

From time to time, the Company is involved in legefions arising in the ordinary course of busingsduding but not limited to
intellectual property infringement and collectiomtters. Absolute assurance cannot be given thatpiairty assertions will be resolved without
costly litigation in a manner that is not advesé¢hie Company's financial position, results of agiens or cash flows or without requiring
royalty or other payments in the future which mdyexrsely impact gross profit. The Company is notently a party to any material pending
legal proceedings.

ITEM 4. MINE SAFETY DISCLOSURES

Not applicable.
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PART II

ITEM 5. MARKET FOR THE REGISTRANT'S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND ISSUER
PURCHASES OF EQUITY SECURITIES

Market Information
Our common stock has been traded on the Nasdag@Q¥Wdrket under the symbol “QUIK” since October 1899, the date of our

initial public offering. The following table seterth, for the periods indicated, the high and ld@sing sales prices for our common stock, as
reported on the Nasdaq Global Market:

High Low

Fiscal Year Ending December 28, 2014:

Fourth Quarter (through December 28, 2014) $ 321 % 2.5¢

Third Quarter (through September 28, 2014) $ 526 $ 3.0¢

Second Quarter (through June 29, 2014) $ 554 % 3.2t

First Quarter (through March 30, 2014) $ 544 % 3.7¢
Fiscal Year Ending December 29, 2013:

Fourth Quarter (through December 29, 2013) $ 394 % 2.54

Third Quarter (through September 29, 2013) $ 29C $% 2.1%

Second Quarter (through June 30, 2013) $ 26C $ 2.2C

First Quarter (through March 31, 2013) $ 26z % 2.0¢

Stockholders

The closing price of our common stock on the Nas@8knipal Market was $2.02 per share on Februar@35 . As of February 23,
2015 there were 56,187,409 shares of common siatskamding that were held of record by 178 stodéd. The actual number of
stockholders is greater than this number of holdérscord since this number does not include stolders whose shares are held in trust by
other entities.
Dividend Policy

We have never declared or paid any dividends orcapital stock. We currently expect to retain fataarnings, if any, for use in the
operation and expansion of our business and dantatipate paying any cash dividends in the foralksefuture.

Equity Compensation Plan Information

The information required by this item regarding iggaompensation plans is set forth under the oagtiEquity Compensation Plan
Summary" in our Proxy Statement which informatisiinicorporated by reference herein.
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Stock Performance Graph

The following graph compares the cumulative toéalim to stockholders of our common stock from Daloer 31, 2009 to
December 28, 2014 to the cumulative total returer @uch period of (i) the S&P 500 Index and (i§ ®&P Semiconductors Index. The graph
assumes that $100 was invested on December 31,i2@%9ckLogic's common stock and in each of tHeeotwo indices and the reinvestment
of all dividends, if any, through December 28, 2014

The information contained in the Performance Grstpdil not be deemed to be “soliciting material't@be “filed” with the SEC, nor
shall such information be incorporated by referante any future filing under the Securities Actl&33, as amended, or the Securities
Exchange Act of 1934, as amended, except to trenettiat QuickLogic specifically incorporates it i®ference into any such filing. The graph

is presented in accordance with SEC requiremeidskBolders are cautioned against drawing any csimhs from the data contained therein,
as past results are not necessarily indicativeitofé performance.

COMPARISON OF 5§ YEAR CUMULATIVE TOTAL RETURN*
Among QuickLogicCorporation, the S&P 500 Index andthe S&P Semiconductors Index

5350
5300
5250 -
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5150 e
§ 10 —
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12/31/09 12131110 12431111 12131112 12128113 12/28/14

— QuickLogic Corporation — S5&P 500 S5&P Semiconductors

*5100 inves ted on 1223108 in s tock or index, including reinves tment of dividends .
Fis cal year ending December 28,

Copyright® 2015 5&P, 8 division of The McGraw -Hill Companies Inc. Allrights reserved.

12/31/0¢ 12/31/1C 12/31/11 12/31/12 12/29/1: 12/28/14
QuickLogic Corporation 100.0C 303.32 123.22 102.84 182.94 151.6¢€
S&P 500 Index 100.0C 115.0€ 117.4¢ 136.3C 180.44 205.14
S&P Semiconductors Index 100.0C 111.2C 113.7C 109.81 149.2¢ 201.3¢

The stock price performance included in this graphot necessarily indicative of future stock preformance.
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ITEM 6. SELECTED FINANCIAL DATA

Fiscal Years

2014 2013 2012 2011 2010
(in thousands, except per share amount)

Statements of Operations:

Revenue $ 27,84t $ 26,07 $ 1494 % 20,96¢ $ 26,19¢
Cost of revenue 16,79¢ 17,30¢ 7,87¢ 8,517 9,60¢
Gross profit 11,04¢ 8,761 7,06¢ 12,45: 16,59(
Operating expenses:

Research and development 12,18¢ 8,37t 8,74: 9,83¢ 7,45¢

Selling, general and administrative 11,66 12,00z 10,48: 9,96¢ 10,07:

Restructuring costd — 181 — — —
Loss from operations (12,800 (12,79) (12,159 (7,349 (941)

Gain on sale of TowerJazz Semiconductor Ltd.

shareg? — 181 — — 99z
Interest expense (85) (54) (62) (36) (67)
Interest income and other expense, net (12€) (157) (77) (159 (46)
Loss before income taxes (13,01) (11,82) (12,296 (7,549 (62)
Provision for (benefit from) income taxes 68 45¢ 18 50 (189
Net income (loss) $ (13,079 $ (12,27¢) $ (12,319 $ (7,599 $ 122
Net income (loss) per share:

Basic $ (0.2 $ (0.279) $ (0.29) $ (0.2)) $ =

Diluted $ 0.2 $ 0.279) $ 0.29) $ (0.21) $ —
Weighted average shares:

Basic 55,40: 45,76: 41,83: 36,79: 35,72¢

Diluted 55,40: 45,76 41,83: 36,79: 39,03¢

December 28, December 29, December 30, January 1, January 2,
2014 2013 2012 2012 2011
(in thousands)

Balance Sheet Data:

Cash and cash equivalents $ 30,05( $ 37,406 $ 22,57¢ $ 20,20: % 21,95¢
Working capital $ 33,39 $ 37,801 24.84( $ 22,840 $ 26,93¢
Total assets $ 41,13¢ $ 49,12¢ % 31,02 $ 28,96: $ 33,62¢
Long-term obligations, excluding current portio1$ 191 % 138 % 266 $ 14€ % =
Total stockholders' equity $ 35,56 40,59¢ % 27,27¢  $ 24,93¢ $ 29,31
@ Restructuring costs of $181,000 in 2013 were rdladehe Company's effort to consolidate and stie@nits engineering organizatic
@ During the first quarter of 2010, the Company st@,000 of TowerJazz ordinary shares which resuftedgain of $993,000. During

the second quarter of 2013, the Company sold iitsirging 42,970 TowerJazz ordinary shares whictecethe 1-to-15 reverse stock
split. This sale resulted in a gain of $181,000 .

24




Table of Contents
ITEM 7. MANAGEMENT'S DISCUSSION AND ANALYSIS OF FIN ANCIAL CONDITION AND RESULTS OF OPERATIONS

The following discussion of our financial conditiand results of operations should be read in catijom with the financial statemer
and related notes included in this Annual Reporform 10-K. This discussion may contain forwardking statements based upon current
expectations that involve risks and uncertaintieduiding those discussed under Part |, ltem 1AsKRiactors.” These risks and uncertainties
may cause actual results to differ materially fitimse discussed in the forward-looking statements.

Overview

We develop and market low power customizable semdigotor and software algorithm solutions that eaa&hbistomers to differentiate
their products by adding new features, extendintghalife, becoming more contextually aware, amgioving the visual experience with their
mobile, consumer and enterprise products. Our tadg®obile market segments include Smartphonesrliles, Tablets, and Mobile
Enterprise. Our solutions typically fall into onktbree categories: Sensor Hubs, Display and ViEnalancement, and Smart Connectivity. We
are a fabless semiconductor company that desigakets, and supports primarily Customer Specifen8ard Products, or CSSPs, and,
secondarily, FPGAs, sensor software algorithmawsoé drivers, associated design software and anogning hardware. Our CSSPs are
customized semiconductor solutions created fronrmewur solution platforms including ArcticLinkll, ArcticLink 3 S1, ArcticLink 3 S2,
ArcticLink Il, ArcticLink, PolarPro”3, PolarPro II, PolarPro, PolarPro 3E and Eclipgerhich together comprise our new product catejjory
Our mature products include primarily pASI8, QuickRAM"and QuickPCl, as well as royalty revenue, programgniardware and design
software.

CSSPs are complete, customer-specific solutiortdriblude a unique combination of our silicon smatplatforms, proven system
blocks, or PSBs, custom logic, sensor softwarerétgus, software drivers, and in some cases, firrewand application software. All of our
solution platforms are standard silicon products mnust be programmed to be effective in a systemn.R$Bs range from intellectual property,
or IP, which enables always-on context aware sesgglications, such as our Flexible Fusion EngimdsFE, and our Sensor Manager and
Communications Manager technologies; to IP tharawgs multimedia content, such as our Visual Enbarant Engine, or VEE technology,
and Display Power Optimizer technology, or DPOIRavhich implements commonly used mobile systerarfates, such as Low Voltage
Differential Signaling, or LVDS, Mobile Industry &cessor Interface, or MIPI, Secure Digital Inputut, or SDIO, and Universal Serial Bus
2.0 On-The-Go, or USB 2.0 OTG. We provide compgetieitions by first architecting the solution jointvith our customer’s or ecosystem
partner’s engineering group, selecting the appat@isolution platform and PSBs, providing custogidpintegrating the logic, programming
the device with the PSBs and/or firmware, providsodtware drivers or application software requifedthe customer's application, and
participating with the customer on-site during gregion, verification and testing. In many cases,may deliver sensor software algorithms
that have been optimized for use in a QuickLodicai platform.

We also work with mobile processor manufacturezassr manufacturers, and/or sensor fusion and xtabeareness algorithm
developers in the development of reference desi@ualified Vendor Lists (QVLs), or “Catalog” CSSH$irough reference designs that
incorporate our CSSPs, we believe mobile procassmufacturers, sensor manufacturers, and senswithig companies can expand the
served available market for their respective preslueurthermore, should a CSSP development fooeegsor manufacturer or sensor and/or
sensor algorithm company be applicable to a sebwimon OEMs or ODMs, we can amortize our R&D inwesit over that set of
OEMs/ODMs. We call this type of solution a Catal@§SP and we are placing a greater emphasis onogé@wvgland marketing these solutions.
During 2014, we announced a new reference desigaliaboration with Nordic Semiconductor, a leadsupplier of Bluetooth Low Energy,
Bluetooth Smart, processors.

In order to grow our revenue from its current leved depend upon increased revenue from our nedupts including existing new
product platforms and platforms currently in deypsi@nt. We expect our business growth to be driye@BSPs and our CSSP revenue growt
needs to be strong enough to enable us to sust&itapility while we continue to invest in the ddepment, sales and marketing of our new
solution platforms, PSBs and CSSPs. The gross masgiociated with our CSSPs is generally lower thamgross margin of our FPGA
products, due primarily to the price sensitive natf the higher volume mobile consumer opportesithat we are pursuing with CSSPs.

During 2014 , we generated total revenue of $27lBmwhich represents a 7% increase over 2018r. 2w product revenue was
$19.3 million which represents a 6% increase 0@di32vhile our mature product revenue was $8.5 omillvhich represents a 9% increase ¢
2013. We shipped our new products into four of our ééed mobile market segments: Smartphones, Wearaltdsle Enterprise, and Table
We anticipate that our revenue from Tablets anduregiroducts will decline over time. Overall, wpoeed a net loss of $13.1 million f801<
compared to a net loss of $12.3 million for 2013.
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Critical Accounting Policies and Estimates

The methods, estimates and judgments we use igiag@ur most critical accounting policies havagngicant impact on the results
we report in our consolidated financial statemente SEC has defined critical accounting policieshese that are most important to the
portrayal of our financial condition and resultsopierations and require us to make our most diffed subjective judgments, often as a resu
of the need to make estimates of matters thah&eréntly uncertain. Based on this definition, odtical policies include revenue recognition
including sales returns and allowances, valuatfdnwentories including identification of excessagities and product obsolescence, allow
for doubtful accounts, valuation of investmentduagion of long-lived assets, measurement of steadéed compensation, accounting for
income taxes, and estimating accrued liabilities. b#lieve that we apply judgments and estimatascionsistent manner and that such
consistent application results in consolidatedrfgial statements and accompanying notes that faggyesent all periods presented. However,
any factual errors or errors in these judgmentsemsticthates may have a material impact on our filshstatements.

Revenue Recognitic

We supply standard products which must be progragrimeéore they can be used in an application. OCatlyscts may be programmed
by us, distributors, end-customers or third parties

We recognize revenue as products are shippeddéaee of an arrangement exists, delivery has oeduthe sales price is fixed or
determinable, collection of the resulting receieaisl reasonably assured and product returns asemably estimable. Revenue is recognized
upon shipment of programmed and unprogrammed fmbisth OEM customers and distributors, provideat tbgal title and risk of ownership
have transferred. Parts held by distributors masehaned for quality reasons only under our stash@aarranty policy (see Note 2 to
Consolidated Financial Statements for our standandanty policy). The Company does not have sigaift product returns for the fiscal years
2014 and 2013.

Valuation of Inventories

Inventories are stated at the lower of standartd@oset realizable value. Standard cost approxsattual cost on a first-in, first-out
basis. We routinely evaluate quantities and vatidesir inventories in light of current market cotimiis and market trends and record reserve:
for quantities in excess of demand and productlebsence. The evaluation may take into considerdtistoric usage, expected demand,
anticipated sales price, the stage in the prodfigctycle of our customers' products, new prodasteopment schedules, the effect new
products might have on the sale of existing proglymtoduct obsolescence, customer design actatgtomer concentrations, product
merchantability and other factors. Market condisi@me subject to change. Actual consumption ofritwées could differ from forecasted
demand and this difference could have a materiphthon our gross margin and inventory balancesdas additional provisions for excess
or obsolete inventories or a benefit from invergsmreviously written down. We also regularly rewibe cost of inventories against estimatec
market value and record a lower of cost or marksenrve for inventories that have a cost in excésstonated market value, which could have
a material impact on our gross margin and invenbaignces based on additional write-downs to redizable value or a benefit from
inventories previously written down.

Our semiconductor products have historically hadi@msually long product life cycle and obsolescem® not been a significant
factor in the valuation of inventories. However was pursue opportunities in the mobile market amttioue to develop new products, we
believe our new product life cycle will be shoréerd increase the potential for obsolescence. Afgignt decrease in demand could result il
increase in the amount of excess inventory on halidough we make every effort to ensure the aaudd our forecasts of future product
demand, due to our small customer base and lifi&8P engagements, any significant unanticipatedgeisin demand could have a
significant impact on the value of our inventondaur results of operations.

Valuation of Long-Lived Assets

We assess annually whether the value of identéiatibngibles and long-lived assets, including propand equipment, has been
impaired and when events or changes in circumssandéicate that the carrying value of an assessetagroup may not be recoverable. There
were no significant factors that triggered an impa&int review during the fiscal year 2014 .

Our assessment of possible impairment is basedioahility to recover the carrying value of an asseasset group from their
expected future pre-tax cash flows, undiscountebvéathout interest charges, of the related openatidf these cash flows are less than the
carrying value of the asset or asset group, wegrgze an impairment loss for the difference between
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estimated fair value and carrying value, and theyoay value of the related assets is reduced Isydifference. The measurement of
impairment requires management to estimate futase ows and the fair value of long-lived assets.

Stock-Based Compensation

We account for stock-based compensation underrthasions of the amended authoritative guidanceratated interpretations which
require the measurement and recognition of expestaged to the fair value of stock-based compeosativards. The fair value of stock-based
compensation awards is measured at the grant ddteeemeasured upon modification, as appropriaggeiinining the appropriate fair value
model and calculating the fair value of stock-baaedrds at the date of grant require judgment.

We use the Blaclscholes option pricing model to estimate the falue of employee stock options and rights to pwseltshares und
the Company's 2009 Stock Plan and 2009 Employesk $torchase Plan, or ESPP, consistent with theégoms of the amended authoritative
guidance. This fair value is expensed on a strdightbasis over the requisite service period efdtwvard. Using the Black-Scholes pricing
model requires us to develop highly subjective aggions including the expected term of awards, etqebvolatility of our stock, expected
risk-free interest rate and expected dividend ot the term of the award. Our expected term afrdwis based primarily on our historical
experience with similar grants. Our expected sgrite volatility for both stock options and ESPRugs is based on the historic volatility of
our stock, using the daily average of the openmy@osing prices and measured using historica dppropriate for the expected term. The
risk-free interest rate assumption approximatesittkefree interest rate of a Treasury Constantuvist bond with a maturity approximately
equal to the expected term of the stock option®IPE shares.

In addition to the assumptions used in the BlackeSs pricing model, the amended authoritative giie requires that we recognize
compensation expense only for awards ultimatelyeetqa to vest; therefore we are required to devatopstimate of the historical pre-vest
forfeiture experience and apply this to all stoelséd awards. The fair value of restricted stockrdsyaor RSAs, and restricted stock units, or
RSUs, is based on the closing price of our comntockon the date of grant. RSA and RSU awards whésh with service are expensed over
the requisite service period. RSAs and RSU awaldshware expected to vest based on the achievesharperformance goal are expensed
over the estimated vesting period. We regularlyew\the assumptions used to compute the fair vafweir stock-based awards and we revise
our assumptions as appropriate. In the event #saitraptions used to compute the fair value of aurkdbased awards are later determined 1
inaccurate or if we change our assumptions sigmifly in future periods, stodkased compensation expense and our results oftimperaoulc
be materially impacted. See Note 11 of our conatdid financial statements.

Accounting for Income Tax

As part of the process of preparing our finandiatesnents, we are required to estimate our incaxestin each of the jurisdictions in
which we operate. This process involves estimatingactual current tax exposure together with a&sgdemporary differences resulting from
different tax and accounting treatment of itemshsas deferred revenue, allowance for doubtful aetx) the impact of equity awards,
depreciation and amortization, and employee relateduals. These differences result in deferrecssets and liabilities, which are included
on our balance sheets. We must then assess thikdid@ that our deferred tax assets will be recesidrom future taxable income and to the
extent we believe that recovery is not likely, westestablish a valuation allowance. To the extenestablish a valuation allowance or
increase this allowance in a period, we must irelad expense within the tax provision in the stat@sof operations.

Significant management judgment is required in mheitdng our provision for income taxes, deferred aasets, liabilities and any
valuation allowance recorded against our net dedetaix assets. Our deferred tax assets, consggiim@rily of net operating loss
carryforwards, amounted to $66.7 million , tax efésl as of the end of 2014 . In evaluating ourtgtib recover our deferred tax assets within
the jurisdiction from which they arise, we consid#éravailable positive and negative evidence udirlg schedule reversals of deferred tax
liabilities, uncertainty of projecting future taxabincome and results of recent operations. Asexddinber 28, 2014, we have federal and state
income tax net operating loss (NOL) and credityfarivards of $123.9 million and $49.9 milligrwhich will expire at various dates from 2C
through 2035. We believe that it is more likelyrtheot that the deferred tax assets and benefits fhese federal and state NOL and credit
carryforwards will not be realized. In recognitiofthis risk, we have recorded a valuation alloweaot$66.6 million , tax effected as of the
end of 2014 due to uncertainties related to oditalbd utilize our U.S. deferred tax assets befihrey expire.
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Results of Operations

The following table sets forth the percentage wéreie for certain items in our statements of oparatfor the periods indicated:

Statements of Operations:

Revenue

Cost of revenue

Gross profit

Operating expenses:
Research and development
Selling, general and administrative
Restructuring costs

Loss from operations

Gain on sale of TowerJazz Semiconductor Ltd.

Interest expense

Interest income and other expense, net
Loss before income taxes

Provision for (benefit from) income taxes

Net loss
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Fiscal Years

10C % 10C % 10C %
60 % 66 % 53%
40 % 34% 47 %
44 % 32% 59 %
42 % 46 % 70 %
— % 1% — %
(46)% (45)% (82)%
— % 1% — %
— % — % — %
— % L)% )%
(46)% (45)% (83)%
— % 2% — %
(46)% @7% (83)%
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Comparison of Fiscal Years 2014 and 2013

Revenue The table below sets forth the changes in revémuiiscal year 2014 as compared to fiscal yedr320n thousands, except
percentage data):

Fiscal Years
2014 2013
% of Total % of Total Year-Over-Year
Amount Revenues Amount Revenues Change

Revenue by product family:
New products $ 19,31: 6S% $ 18,21¢ 70% $ 1,09: 6%
Mature products 8,53¢ 31% 7,85:¢ 30% 681 9%

Total revenue $ 27,84t 10% $ 26,07: 100% $ 1,77¢ 7%

@ For all periods presented: New products includ@mitiucts manufactured on 180 nanometer or smmlicemductor processes. Mature
products include all products produced on semicotmiprocesses larger than 180 nanometers.

The increase in new product revenue was primatiy td shipments to Samsung which designed ourdictk 111 VX product into a
new tablet platform. Revenue generated from Samaaogunted for 75% of our new product revenue @94d 6f our total revenue in 2014.
The increase in mature product revenue is due pitinta increased orders from our customers ingbmspace, test and instrumentation
sectors. We anticipate that our revenue from Tala@etl mature products will decline over time.

In order to grow our revenue from its current leved depend upon increased revenue from our nedupts, especially revenue from
CSSPs designed using our ArcticLink, ArcticLinkAlrcticLink 111, ArcticLink 3S1, ArcticLink 3S2, PtarPro, PolarPro 1l, PolarPro 111,
PolarPro 3E and Eclipse 1l solution platforms amg development of additional new products and CSSPs

We continue to seek to expand our revenue, inctudursuing high-volume sales opportunities in @augét market segments, by
providing CSSPs incorporating intellectual propestigh as our VEE/DPO technologies, or industrydseshinterfaces such as USB 2.0 OTG,
MIPI, LVDS, SDIO, Camera Interface, or CAMIF, 126PI, PWM and keyboard controllers. Our industrghiaracterized by intense price
competition and by lower margins as order volumesdase. While winning large volume sales oppotigesiwill increase our revenue, we
believe these opportunities may decrease our gradis as a percentage of revenue.

Gross Profit. The table below sets forth the changes in grosft por fiscal year 2014 as compared to fiscalry2@13 (in thousands,
except percentage data):

Fiscal Years
2014 2013
% of Total % of Total Year-Over-Year
Amount Revenues Amount Revenues Change
Revenue $ 27,84 10% $ 26,07: 10(% $ 1,77 7%
Cost of revenue 16,79¢ 60% 17,30¢ 66% (50€) %
Gross Profit $ 11,04¢ 4% $ 8,761 3% $ 2,28 26 %

The increase in gross profit in 2014 as compar&Di@B was primarily due to customer and product ahi®1.3 million, favorable
purchase price adjustments and standard cost ear@r$863,000 due to higher shipments of both aetvmature products. The sale of
previously reserved inventories of $603,000 and5$830 in 2014 and 2013 respectively.

Our semiconductor products have historically hémhg product life cycle and obsolescence has net lzesignificant factor in the
valuation of inventories. However, as we pursuecofymities in the mobile market and continue toalep new CSSPs and products, we
believe our product life cycle will be shorter andrease the potential for obsolescence. We atpalady review the cost of inventories against
estimated market value and record a lower of costarket reserve for
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inventories that have a cost in excess of estinratdet value. This could have a material impacbwngross margin and inventory balances
based on additional write-downs to net realizalaller® or a benefit from inventories previously veittdown.

Operating ExpensesThe table below sets forth the changes in opayaipenses for fiscal year 2014 as compared talfygar 2013 (in
thousands, except percentage data):

Fiscal Years
2014 2013
% of Total % of Total Year-Over-Year
Amount Revenues Amount Revenues Change
R&D expense $ 12,18¢ 44% $ 8,37¢ 32% $ 3,811 46 %
SG&A expense 11,66: 42% 12,00: 46% (339 (3)%
Restructuring costs — —% 181 1% (181) (100)%
Total operating expenses $ 23,84¢ 86% $ 20,55¢ 7% $ 3,291 16 %

Research and Development Expen®err research and development expenses consisniiraf personnel, overhead and other cost:
associated with engineering process improvemeragrgmmable logic design, CSSP design and softdewvelopment. Research and
development expense was $12.2 million and $8.4aniih 2014 and 2013 , respectively, which représgd3.8% and 32.1% of revenue for
those periods. The $3.8 million increase in R&Denges in 2014 as compared to 2013 is attributabteaply to a $1.7 million increase in
compensation expense due to increased headco®@8,08® increase in the cost of outside servicegaaa increase in third-party chip design
costs, $429,000 increase in purchased intellepnaglerty, and $386,000 increase in stock based ensgtion costs. These increases were
partially offset by a reduction of $131,000 in eregring equipment and supplies expense.

Selling, General and Administrative Expen§aur selling, general and administrative expensesisbprimarily of personnel and
related overhead costs for sales, marketing, fieaadministration, human resources and legal.r@gltjieneral and administrative, or SG&A,
expense was $11.7 million and $12.0 million in 2@hd 2013 , respectively, which represented 41.88¢486.0% of revenue for those periods.
The $339,000 decrease in SG&A expenses in 201drapared to 2013 is attributable primarily to therdase in executive bonus payments.

Restructuring Costdn an effort to consolidate and streamline its aagring organization, the Company incurred restinirag costs o
$181,000 in 2013 to pay for employee severancefiigne

Interest Expense and Interest Income and Other fiSgenet

The table below sets forth the changes in intergsénse and interest income and other expenstr#914 as compared to 2013 (in
thousands, except percentage data):

Fiscal Years Change
2014 2013 Amount Percentage
Interest expense $ 85 $ B4 9 31 57 %
Interest income and other expense, net (126 (157) (32) (200%
$ (211) $ (211) ¢ — — %

The increase in interest expense is due primarithée increase of our capital software lease ofitigao $357,000 in 2014 from
$310,000 in 2013 . The change in interest inconteadher expense, net was due primarily to a deerebforeign exchange losses in 2014 as
compared to 2013 .

We conduct a portion of our research and developrgivities in Canada and India and we have salesmarketing activities in
various countries outside of the United States.tMbthese international expenses are incurreddallcurrency. Foreign currency transaction
gains and losses are included in interest and atheme (expense), net, as they occur. We do retlesvative financial instruments to hedge
our exposure to fluctuations in foreign currency,aherefore, our results of operations are antlogittinue to be susceptible to fluctuations in
foreign exchange gains or losses.
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Provision for Income Taxeslhe table below sets forth the changes in provifoimcome taxes for 2014 as compared to 2013 (in
thousands, except percentage data) :

Fiscal Years Change

2014 2013 Amount Percentage

Income tax provision $ 68 $ 458 % (387) (85)%

The income tax expense for 2014 and 2013 is priynidm our foreign operations which are cost-pamdities. Included within the
provision for income taxes for 2013 is a chargthenamount of $273,000 relating to our investmerowerJazz. This expense was previousl
recorded as a component of other comprehensivenaamnd reclassified to the provision for income=taMpon the sale of our investment in
TowerJazz.

As of the end of 2014 , our ability to utilize durS. deferred tax assets in future periods is waireand, accordingly, we have
recorded a full valuation allowance against thatesl U.S. tax asset. We will continue to assessetilezability of deferred tax assets in future
periods.

Comparison of Fiscal Years 2013 and 2012

Revenue The table below sets forth the changes in revémuiiscal year 2013 as compared to fiscal yedr22(n thousands, except
percentage data):

Fiscal Years
2013 2012
% of Total % of Total Year-Over-Year
Amount Revenues Amount Revenues Change

Revenue by product famify:
New products $ 18,21¢ 7% $ 5,92( 4% $ 12,29¢ 20¢€ %
Mature products 7,85: 30% 9,02¢ 6C% (1,177 (13%

Total revenue $ 26,07: 10% $ 14,94« 10(% $ 11,12¢ 74 %

@ For all periods presented: New products includ@mitiucts manufactured on 180 nanometer or smalicemductor processes. Mature
products include all products produced on semicotafyprocesses larger than nanometers.

The increase in new product revenue was primatily td shipments to Samsung which has designed mticink 111 VX product
into a new tablet platform. Revenue generated féamsung accounted for 80% of our new product revand 56% of our total revenue in
2013. The decrease in mature product revenue waapritmarily to reduced orders from our customeradrospace, test and instrumentation
sectors.

In order to grow our revenue from its current levet depend upon increased revenue from our nedupts, especially revenue from
CSSPs designed using our ArcticLink, ArcticLinkAlrcticLink 1ll, PolarPro and PolarPro 1l solutigniatforms and the development of
additional new products and CSSPs.

We continue to seek to expand our revenue, inctudursuing high-volume sales opportunities in @ugét market segments, by
providing CSSPs incorporating intellectual propestigh as our VEE/DPO technologies, or industrydseshinterfaces such as USB 2.0 OTG,
MIPI, LVDS, SDIO, Camera Interface, or CAMIF, I126PI, PWM and keyboard controllers. Our industrgharacterized by intense price
competition and by lower margins as order volumesaase. While winning large volume sales oppotigsiwill increase our revenue, we
believe these opportunities may decrease our gradis as a percentage of revenue.

Gross Profit. The table below sets forth the changes in grosfit por fiscal year 2013 as compared to fiscalry2@12 (in thousands,
except percentage data):

Fiscal Years

2013 2012

% of Total % of Total Year-Over-Year
Amount Revenues Amount Revenues Change




Revenue $ 26,07: 100% $ 14,94¢ 100% $ 11,12¢ 74%
Cost of revenue 17,30¢ 66% 7,87¢ 53% 9,421 120%
Gross Profit $ 8,761 34% $ 7,06€ 47% $ 1,701 24%

The decrease in gross profit in 2013 as compar@81@ was due to customer and product mix includiiggh concentration of
revenue from Samsung, higher inventory reserve hagtter unabsorbed overhead. In addition, the dserén gross profit was partially offset
by the sale of previously reserved inventories5#6000 and $599,000 in 2013 and 2012 , respegtivel

Our semiconductor products have historically hémhg product life cycle and obsolescence has nen aesignificant factor in the
valuation of inventories. However, as we pursueooiymities in the mobile market and continue toedleg new CSSPs and products, we
believe our product life cycle will be shorter a@ndrease the potential for obsolescence. We atpdady review the cost of inventories against
estimated market value and record a lower of costarket reserve for inventories that have a aositess of estimated market value. This
could have a material impact on our gross margéthiaventory balances based on additional write-dotemnet realizable value or a benefit
from inventories previously written down.

Operating ExpensesThe table below sets forth the changes in opayaipenses for fiscal year 2013 as compared talfigar 2012
(in thousands, except percentage data):

Fiscal Years
2013 2012
% of Total % of Total Year-Over-Year
Amount Revenues Amount Revenues Change
R&D expense $ 8,37t 32% $ 8,74 5% $ (36¢) (4%
SG&A expense 12,00: 4€% 10,48: 70% 1,521 15%
Restructuring Costs 181 1% — —% 181 10C %
Total operating expenses $ 20,55¢ 7% $ 19,22¢ 12¢% $ 1,33¢ 7%

Research and Development Expen®err research and development expenses consisrsiraf personnel, overhead and other cost:
associated with engineering process improvemeragrgmmable logic design, CSSP design and softdevelopment. Our Research and
development expense was $8.4 million and $8.7 anilin 2013 and 2012 , respectively, which represk82% and 59% of revenue for those
periods. The $368,000 decrease in R&D expense8lB 8s compared to 2012 was attributable priméoily $1.6 million decrease in outside
services due to a reduction in third-party chipigiesosts. This decrease was partially offset b§&60,000 increase in compensation expens
due to an increase in headcount; a $211,000 iretiaagockbased compensation; a $86,000 increase in occupastyand a $35,000 incre:
in purchased intellectual property.

Selling, General and Administrative Expen§aur selling, general and administrative expensesisoprimarily of personnel and
related overhead costs for sales, marketing, fieaadministration, human resources and legal.rgltjieneral and administrative, or SG&A,
expense was $12.0 million and $10.5 million in 2@h8l 2012 , respectively, which represented 46%/886of revenue for those periods. T
$1.5 million increase in SG&A expenses in 2013@spared to 2012 was attributable primarily to d$illion increase in executive bonus
accruals and a $460,000 increase in occupancy. ddstse increases were partially offset by a deere&$288,000 in stock-based
compensation expenses in 2013.

Restructuring Costdn an effort to consolidate and streamline its aagring organization, the Company incurred restinirag costs o
$181,000 in 2013 to pay for employee severancefiigne

Interest Expense and Interest Income and Other iSgee

The table below sets forth the changes in intenggense and interest income and other expenstri2213 as compared to 2012 (in
thousands, except percentage data):

Fiscal Years Change
2013 2012 Amount Percentage
Interest expense $ 4 ¢ 61 % 7 (11)%
Interest income and other expense, net (157) (77) (80 104 %

$ (1) $ (13¢) $ (73 53 %




The decrease in interest expense was due printarihe decrease in our capital software lease afidig to $310,000 in 2013 from
$426,000 in 2012 . The change in interest incontecther expense, net was due primarily to an irseréaforeign exchange losses in 2013 as
compared to 2012 .

We conduct a portion of our research and developmgivities in Canada and India and we have saiesmarketing activities in
various countries outside of the United States.t\bthese international expenses are incurreddallcurrency. Foreign currency transaction
gains and losses are included in interest and atbeme (expense), net, as they occur. We do reotlesvative financial instruments to hedge
our exposure to fluctuations in foreign currency,aherefore, our results of operations are antogittinue to be susceptible to fluctuations in
foreign exchange gains or losses.

Provision for Income Taxeslhe table below sets forth the changes in proviforibenefit from) income taxes for 2013 as corepar
to 2012 (in thousands, except percentage data):

Fiscal Years Change

2013 2012 Amount Percentage

Income tax provision $ 458§ 18 3 437 2,42¢%

The income tax expense for 2013 and 2012 respégctivas primarily for our foreign operations whiake cost-plus entities. Included
within the provision for income taxes for 2013 veasharge in the amount of $273,000 relating toimuestment in TowerJazz. This expense
was previously recorded as a component of othepeehnensive income and reclassified to the provisoincome taxes upon the sale of our
investment in TowerJazz.

As of the end of 2013, our ability to utilize durS. deferred tax assets in future periods wasrtaineand, accordingly, we recorded a
full valuation allowance against the related Ui dsset. We will continue to assess the realibabil deferred tax assets in future periods.

The American Taxpayer Relief Act of 2012, which veasicted on January 2, 2013, extended the Fedsednch tax credit

retroactively for two years from January 1, 201dtigh December 31, 2013. There was no impact tcntfmne tax provision for this
enactment in the year ended December 29, 2013odihe tvaluation allowance recorded against our He$erred tax assets.
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Liquidity and Capital Resources

We have financed our operations and capital investsithrough sales of common stock, capital andatipg leases, a bank line of
credit and cash flow from operations. As of Decen#&; 2014 , our principal sources of liquidity sgted of our cash and cash equivalents o
$30.1 million and available credit under our rewogvline of credit with Silicon Valley Bank of $5r@illion . As of December 28, 2014 , there
was no material difference between the fair vahe the carrying amount of capital software leagsimgngements. The borrowing under the
Company's line of credit is subject to maintainangngible net worth of at least $15.0 million resiricted cash or cash equivalent balance of
at least $8.0 million and a quick ratio of 2-tovle have extended the term of the revolving dehlifiaentil June 27, 2016 . Upon each
advance, the Company can elect from two fixed @gerates: (i) the prime rate plus the prime raaegim, or (ii) a fixed rate which is LIBOR
plus the LIBOR rate margin. We were in complianééhwall loan covenants as of the end of the currepbrting period. As of December 28,
2014 the Company has $1.0 million of outstandinghgng debt with an interest rate of 3.8%

Most of our cash and cash equivalents were invastatbney market funds rated AAAm/Aaa. Our inteflesaring debt consisted of
$416,000 outstanding under capital software le@smsNote 6 of our consolidated financial statesjent

Cash balances held at our foreign subsidiaries agpeoximately $868,000 and $882,000 at Decembe2@B4 and December 29,
2013, respectively. Earnings from our foreign &dibsies are currently deemed to be indefiniteipvested. We do not expect such
reinvestment to affect our liquidity and capitadaarces, and we continually evaluate our liquidieds and ability to meet global cash
requirements as a part of our overall capital dapkent strategy. Factors which affect our liquiditgpital resources and global capital
deployment strategy include anticipated cash fldies ability to repatriate cash in a tax efficiemnner, funding requirements for operations
and investment activities, acquisitions and divesgs and capital market conditions.

Net Cash from Operating Activiti

In 2014 , net cash used for operating activities $£0.8 million and resulted primarily from a nesd of $13.1 million offset by $3.8
million in non-cash charges. These non-cash changksled write-downs of inventories in the amoan$119,000 to reflect excess quantities,
depreciation and amortization of our long-livedeasof $1.5 million and stock-based compensatiod2o2 million . In addition, changes in
working capital accounts used cash of $2.1 milisra result of a decrease in accounts payable.@fiflion, an increase in gross inventon
$935,000 and a decrease of accrued liabilitie882%00 , partially offset by a decrease in accouvmteivable of $1.7 million .

In 2013, net cash used for operating activities $&4 million and resulted from changes in workaoagital offset by a net loss of
$12.3 million which included $4.1 million in nonsfacharges. These non-cash charges included vanitesiof inventories in the amount of
$551,000 to reflect excess quantities, depreciatimhamortization of our long-lived assets of $hiBion, and stock-based compensation of
$2.0 million. In addition, changes in working capbiaiccounts used cash of $748,000 as a resultiotegase in accounts receivable of $2.0
million, an increase in inventory of $1.7 millicend an increase in accounts payable of $1.4 million

In 2012, net cash used for operating activities $&3 million and resulted from changes in workoagital offset by a net loss of
$12.3 million, which included $3.6 million in norash charges. These non-cash charges includeddwritas of inventories in the amount of
$447,000 to reflect excess quantities, depreciatmhamortization of our long-lived assets of $tillion, and stock-based compensation of
$2.0 million. In addition, changes in working capbiaccounts provided cash of $6,000 as a resualtdefcrease in accounts receivable of
$333,000, a decrease in inventory of $289,000 zade€lcrease in accounts payable of $654,000.

Net Cash from Investing Activiti

Net cash used by investing activities for 2014 §h944,000 , resulting primarily from cash useddapital expenditures to acquire
mask sets and other manufacturing equipment are aie.

In 2013 and 2012, net cash used for investing iieswvas $1.0 million and $1.2 million, respectiveas a result of capital
expenditures made primarily to acquire softwaredusehe development and production of our prodacis solutions.
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Net Cash from Financing Activitit

In 2014 net cash provided by financing activitiessv4.4 million , resulting from proceeds of $4.iflian related to the issuance of
common shares to employees under our equity pldrese proceeds were offset by payments of $30@0a6r the terms of our capital
software lease obligations.

In 2013, net cash provided by financing activitiess $24.9 million, resulting from $23.1 million nét proceeds related to the issus
of common shares under the underwritten publicrivffe $1.0 million borrowed under a revolving dédtility with an interest rate of 3.75%;
and $1.0 million of proceeds related to the isseasfccommon shares to employees under our equtysplThese proceeds were offset by
payments of $216,000 under the terms of our capitfilvare lease obligations.

In 2012, net cash provided by financing activitiess $12.3 million, resulting from $12.7 million pfoceeds related to the issuance of
common shares under a confidentially marketed wmitszn offering and to employees under our eqplans, partially offset by payments of
$452,000 under the terms of our capital softwaasdeobligations.

We require substantial cash to fund our businessidder, we believe that our existing cash and easiivalents, together with
available financial resources from the revolvingelof credit facility and our access to capital kets, will be sufficient to satisfy our operatir
and capital expenditures over the next twelve manlfiter the next twelve months, our cash requireheill depend on many factors
including our level of revenue and gross profig tharket acceptance of our existing and new predtia levels at which we maintain
inventories and accounts receivable, costs of segaccess to adequate manufacturing capacity pneduct development efforts, capital
expenditures and the level of our operating experseorder to satisfy our longer term liquiditygterements, we may be required to raise
additional equity or debt financing. There can beassurance that financing will be available axaathmercially acceptable terms.

Contractual Obligations and Commercial Commitments

The following table summarizes our contractual gdgions and commercial commitments as of the erf&@Ddft and the effect such
obligations and commitments are expected to haweuotiquidity and cash flows in future fiscal paus (in thousands):

Payments Due by Period

More than

Total Less than 1 year 1-3 Years 3 Years
Contractual cash obligations:
Operating leases $ 3,341 % 917 $ 1,628 % 79¢
Wafer purchase$ 552 552 — —
Other purchase commitments 1,70z 1,15¢ 544 —
Total contractual cash obligations 5,59¢ 2,621 2,16¢ 79¢
Other commercial commitmerits
Revolving line of credit 1,00(¢ — 1,00¢ —
Capital software lease obligations 41€ 22t 191 —
Total commercial commitments 1,41¢ 22t 1,191 —
Total contractual obligations and commercial
commitments’ $ 7,011 % 2,85. % 3,36( $ 79¢

) Certain of our wafer manufacturers require us tedast wafer starts several months in advance.ré/ecanmitted to take delivery of

and pay for a portion of forecasted wafer volumeaf&¥ purchase commitments of $552,000 include fitrchase commitments and a
portion of our forecasted wafer starts as of thet @2014 .

@ Other commercial commitments are included as li#dsl on our consolidated balance sheets as agnitleof 2014

® Does not include unrecognized tax benefits of $@ilBon as of the end of 2014See Note 8 of our consolidated financial states:
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Concentration of Suppliers

We depend on a limited number of contract manufacsy subcontractors, and suppliers for wafer &albion, assembly, programming
and testing of our devices, and for the supplyrogpamming equipment. These services are typigabyided by one supplier for each of our
devices. We generally purchase these single otdivdource services through standard purchasesoiiecause we rely on independent
subcontractors to perform these services, we catiratly control product delivery schedules, castguality levels. Our future success also
depends on the financial viability of our indepemidgubcontractors. These subcontract manufactpretiice products for other companies
we must place orders in advance of expected dgliver a result, we have only a limited ability &act to fluctuations in demand for our
products, which could cause us to have an excessloortage of inventories of a particular prodant our ability to respond to changes in
demand is limited by these suppliers' ability toyptde products with the quantity, quality, cost dimdeliness that we require. The decision not
to provide these services to us or the inabilitgupply these services to us, such as in the dasaatural or financial disaster, would have a
significant impact on our business. Increased deftam other companies could result in these sufbaohmanufacturers allocating available
capacity to customers that are larger or have teng-supply contracts in place and we may be urtabddtain adequate foundry and other
capacity at acceptable prices, or we may experidatzg/s or interruption in supply. Additionally, latility of economic, market, social and
political conditions in countries where these sigiploperate may be unpredictable and could résalreduction in product revenue or
increase our cost of revenue and could advers#dgtagur business, financial condition and resoftgperations.

Off-Balance Sheet Arrangements

We do not maintain any off-balance sheet partnpsshirrangements or other relationships with unalafeted entities or others, often
referred to as structured finance or special pwegugities, which are established for the purpddaailitating off-balance sheet arrangements
or other contractually narrow or limited purposes.

Recently Issued Accounting Pronouncements

In April 2014, the Financial Accounting StandaRisard, or FASB, issued Accounting Standard updateASU 2014-08,
Presentation of Financial Statements and Propeliyt, and Equipment: Reporting Discontinued Ojp@natand Disclosures of Disposals of
Components of an Entity. The guidance modifieddé@nition of a discontinued operation to includspbsals that qualify as a strategic shift
that has or will have a major effect on an entityperations and financial results. The guidanceies effective for fiscal years and interim
reporting periods beginning on or after December2D44, with early adoption permitted. The Compdags not expect this statement will
have a material impact on its results of operatmm#nancial position.

In May 2014, the FASB issued Accounting Standardddte No. 2014-09, Revenue from Contracts with @usts(ASU 2014-09),
which supersedes nearly all existing revenue retiogrguidance under U.S. GAAP. The core principléASU 2014-09 is to recognize
revenues when promised goods or services are éraedfto customers in an amount that reflects dimsideration to which an entity expects to
be entitled for those goods or services. ASU 20d 4i€fines a five-step process to achieve this poreiple and, in doing so, more judgment
and estimates may be required within the revencagrétion process than are required under exisBA@\P. The standard is effective for
annual periods beginning after December 15, 20d@ jraterim periods therein, using either of thddaing transition methods: (i) a full
retrospective approach reflecting the applicatibthe standard in each prior reporting period wiith option to elect certain practical
expedients, or (ii) a retrospective approach with¢umulative effect of initially adopting ASU 2008 recognized at the date of adoption
(which includes additional footnote disclosured)eTCompany is currently evaluating the impact affmending adoption of ASU 2014-09 on
its consolidated financial statements and has ebtigtermined the method by which it will adopt sitendard in 2017.

In August 2014, the FASB issued Accounting Stanslafddate No. 2014-15, Presentation of Financiak8tants - Going Concern
(Sub Topic 205-40): Disclosure of Uncertaintiesu#hsm Entity’s Ability to Continue as a Going Cont¢ASU 2014-15). This ASU 2014-15
provides guidance to an entity’s management withicgples and definitions that are intended to reddiwversity in the timing and content of
disclosures that are currently commonly providedtbijties in the financial statement footnotes sTASU 2014-15 is effective for annual
periods ending after December 15, 2016, and intpaniods within annual periods beginning after Deler 15, 2016. Early application is
permitted for annual or interim reporting periods fhich the financial statements have not previobsen issued. The Company is currently
evaluating the impact of ASU 2014-15 on its cordatied financial statements and footnote disclosures

In March 2013, the FASB issued guidance on a parantounting for the cumulative translation adpesit upon derecognition of a
subsidiary or group of assets within a foreigntgnfihis new guidance requires that the parentsgeny
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related cumulative translation adjustment intoinedbme only if the sale or transfer results in ¢benplete or substantially complete liquidation
of the foreign entity in which the subsidiary oogp of assets had resided. The Company adoptetethguidance in its interim period ending
March 30, 2014. The adoption of this guidance dithave a material impact on the Company’s conat#idl financial statements.

In July 2013, the FASB issued guidance on the ptasien of an unrecognized tax benefit when a petating loss carryforward
exists. Under this guidance, an unrecognized taefiteor a portion of an unrecognized tax bensfipuld be presented in the financial
statements as a reduction to a deferred tax amsetrfet operating loss carryforward. This guidasaffective for the Company beginning a
December 15, 2013. We adopted this standard ifirgigjuarter of 2014. Adoption of this standard Im@ significant impact on the
consolidated financial statements.
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ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES A BOUT MARKET RISK
Interest Rate Risk

Our exposure to market rate risk for changes ieradt rates relates primarily to our investmentfplio and variable rate debt. We do
not use derivative financial instruments to manageinterest rate risk. We are adverse to prindiped and ensure the safety and preservatior
of invested funds by limiting default, market riskd reinvestment risk. Our investment portfoligémerally comprised of investments that
meet high credit quality standards and have as@o®ndary and resale markets. Since these sesuanidesubject to interest rate risk, they ci
decline in value if interest rates fluctuate athié liquidity of the investment portfolio were thange. Due to the short duration and conserv
nature of our investment portfolio, we do not aiptite any material loss with respect to our investoportfolio. A 10% move in interest rates
as of the end of 2014 would have had an immatefiatt on our financial position, results of operas and cash flows.

Foreign Currency Exchange Rate Risk

All of our sales and cost of manufacturing are geated in U.S. dollars. We conduct a portion ofresearch and development
activities in Canada and India and have sales ar#tating offices in several locations outside & tnited States. We use the U.S. dollar as
our functional currency. Most of the costs incuragédhese international locations are in local ency. If these local currencies strengthen
against the U.S. dollar, our payroll and other l@sgenses will be higher than we currently antitép Since our sales are transacted in U.S.
dollars, this negative impact on expenses wouldeatffset by any positive effect on revenue. Ofiegaexpenses denominated in foreign
currencies were approximately 18% , 19% and 19%taf operating expenses in 2014 , 2013 and 2042pectively. A majority of these
foreign expenses were incurred in India and theddnKingdom in 2014. A currency exchange rate flatibn of 10% would have caused our
operating expenses to change by approximately $882n 2014 , $400,000 in 2013 and $360,000 in 2012
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Report of Independent Registered Public Accountindrirm

The Board of Directors and Stockholders of
QuickLogic Corporation
Sunnyvale, California

We have audited the accompanying consolidated balsineet of QuickLogic Corporation as of Decemi8er2014 and the related consolid:
statements of operations, comprehensive loss, tstdaérs’ equity, and cash flows for the year ended Decer@Be2014. In connection wi
our audit of the financial statements, we have algdited the financial statement schedWaluation and Qualifying Accounts as of and for
year ended December 28, 2014 listed in Item 15@@jJ#ese financial statements and schedule are theomsibility of the Compar's
management. Our responsibility is to express aniopion these financial statements and schedukdbas our audit.

We conducted our audit in accordance with the statglof the Public Company Accounting Oversight @ nited States). Those stand:
require that we plan and perform the audit to obtaasonable assurance about whether the finastiééments are free of mate
misstatement. An audit includes examining, on & b&sis, evidence supporting the amounts and digés in the financial stateme
assessing the accounting principles used and &ignifestimates made by management, as well asatira the overall presentation of
financial statements and schedules. We believeotivadudit provides a reasonable basis for ouriopin

In our opinion, the consolidated financial stateteageferred to above present fairly, in all matenéspects, the financial position of QuickLc
Corporation at December 28, 2014, and the restiits operations and its cash flows for the yeateshDecember 28, 2014, in conformity v
accounting principles generally accepted in thedéhStates of America.

Also, in our opinion, the financial statement salled Valuation and Qualifying Accounts as of and for tfear ended December 28, 2(
when considered in relation to the basic consadidinancial statements taken as a whole, predairly, in all material respects, t
information set forth therein.

We also have audited, in accordance with the stasdaf the Public Company Accounting Oversight Boédnited States), QuickLog
Corporation's internal control over financial refooy as of December 28, 2014, based on criteriabished in Internal Control Integrate:

Framework (2013) issued by the Committee of SpongdDrganizations of the Treadway Commission (COS@) our report dated Marck
2015 expressed an unqualified opinion thereon.

/s/ BDO USA, LLP

San Jose, California
March 5, 2015
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Report of Independent Registered Public Accountindrirm

The Board of Directors and Stockholders of
QuickLogic Corporation,
Sunnyvale, California

We have audited QuickLogic Corporatisrihternal control over financial reporting as afd@mber 28, 2014, based on criteria establist
Internal Control- Integrated Framework (201%sued by the Committee of Sponsoring Organizatifrike Treadway Commission (the CC
criteria). QuickLogic Corporatios’ management is responsible for maintaining effeciinternal control over financial reporting and fts
assessment of the effectiveness of internal cootret financial reporting, included in Item 9A, Magemen® Report on Internal Control Oy
Financial Reporting. Our responsibility is to exgg@n opinion on the company’s internal controlrdivencial reporting based on our audit.

We conducted our audit in accordance with the statglof the Public Company Accounting Oversight @ nited States). Those stand:
require that we plan and perform the audit to ebtaasonable assurance about whether effectivenaiteontrol over financial reporting w
maintained in all material respects. Our auditudeld obtaining an understanding of internal cordgrar financial reporting, assessing the
that a material weakness exists, and testing aatli@ing the design and operating effectivenedatefnal control based on the assessed
Our audit also included performing such other pdoces as we considered necessary in the circunestaWe believe that our audit provide
reasonable basis for our opinion.

A companys internal control over financial reporting is @@ess designed to provide reasonable assuranaeiregthe reliability of financi:
reporting and the preparation of financial stateisidor external purposes in accordance with gelyeealcepted accounting principles
companys internal control over financial reporting inclgddose policies and procedures that (1) pertatheéanaintenance of records tha
reasonable detail, accurately and fairly refleet ttansactions and dispositions of the assetseotdmpany; (2) provide reasonable assui
that transactions are recorded as necessary toitpgraparation of financial statements in accor@amdgth generally accepted accoun
principles, and that receipts and expenditureshef dompany are being made only in accordance withosizations of management :
directors of the company; and (3) provide reasanalssurance regarding prevention or timely deteatiounauthorized acquisition, use
disposition of the company’s assets that could lzanweterial effect on the financial statements.

Because of its inherent limitations, internal cohwver financial reporting may not prevent or @ttmisstatements. Also, projections of
evaluation of effectiveness to future periods agexct to the risk that controls may become inadégjbecause of changes in conditions, ol
the degree of compliance with the policies or pdoces may deteriorate.

In our opinion, QuickLogic Corporation maintained,all material respects, effective internal cohtreer financial reporting as of Decem
28, 2014, based on the COSO criteria

We also have audited, in accordance with the stdsdaf the Public Company Accounting Oversight Bo@nited States), the consolids
balance sheet of QuickLogic Corporation as of Ddmem28, 2014, and the related consolidated statsnoéroperations, comprehensive |i

stockholdersequity, and cash flows for the year ended Decer@®e2014 and our report dated March 5, 2015 expdeas unqualified opinic
thereon.

/s/ BDO USA, LLP

San Jose, California
March 5, 2015
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Report of Independent Registered Public Accountindrirm

To the Board of Directors and Stockholders of Quadic Corporation:

In our opinion, the consolidated balance sheef &eoember 29, 2013 and the related consolidatedratents of operations, statements of
comprehensive income (loss), stockholders’ eqaityl cash flows for each of the two years in théopeended December 29, 2013 present
fairly, in all material respects, the financial i of QuickLogic Corporation and its subsidiariat December 29, 2013 and the results of
operations and their cash flows for each of the years in the period ended December 29, 2013, nfocmity with accounting principles
generally accepted in the United States of Ametitaddition, in our opinion, the financial staterhechedule for each of the two years in the
period ended December 29, 2013 presents fairlgll imaterial respects, the information set forttherein when read in conjunction with the
related consolidated financial statements.

These financial statements and financial stateisemdule are the responsibility of the Company'sagament. Our responsibility is to expr
an opinion on these financial statements basedipawdits. We conducted our audits of these stattsie accordance with the standards of
the Public Company Accounting Oversight Board (BdiStates). Those standards require that we pthpenfiorm the audit to obtain
reasonable assurance about whether the finanatehsénts are free of material misstatement. Antancudes examining, on a test basis,
evidence supporting the amounts and disclosuréigifinancial statements, assessing the accouptingiples used and significant estimates
made by management, and evaluating the overahdiahstatement presentation. We believe that adita provide a reasonable basis for our
opinion.

/sl PricewaterhouseCoopers LLP
San Jose, California

March 6, 2014
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QUICKLOGIC CORPORATION
CONSOLIDATED BALANCE SHEETS
(in thousands, except par value amount)

ASSETS
Current assets:
Cash and cash equivalents
Accounts receivable, net of allowances for doukdftdounts of $0
Inventories
Other current assets
Total current assets
Property and equipment, net
Other assets

TOTAL ASSETS

LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities:
Revolving line of credit
Trade payables
Accrued liabilities
Current portion of capital software lease obligasio
Total current liabilities
Long-term liabilities:
Revolving line of credit
Capital software lease obligations, less currentiqro
Other long-term liabilities
Total liabilities
Commitments and contingencies (see Note 15)
Stockholders' equity:

Preferred stock, $0.001 par value; 10,000 shart®aped; no shares issued and outstanding
Common stock, $0.001 par value; 100,000 share®andtl; 56,182 and 53,788 shares issued and

outstanding
Additional paid-in capital
Accumulated deficit

Total stockholders' equity

TOTAL LIABILITIES AND STOCKHOLDERS' EQUITY

December 28,

December 29,

2014 2013
$ 30,05( $ 37,40¢
1,55- 3,261

4,95; 4,13¢

1,14¢ 1,272

37,70( 46,07

3,217 2,84(

227 211

$ 41,13¢ $ 49,12¢
$ — 3 1,00(
2,50€ 3,57¢

1,574 3,51¢

22t 177

4,30t 8,27¢

1,00( —

191 132

76 121

5,572 8,52¢

56 54

238,41 230,37:
(202,909 (189,82
35,56 40,59¢

$ 41,13¢ $ 49,12¢

The accompanying notes form an integral part afehl@onsolidated Financial Statements.
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QUICKLOGIC CORPORATION

CONSOLIDATED STATEMENTS OF OPERATIONS
(in thousands, except per share amounts)

Statements of Operations:
Revenue
Cost of revenue
Gross profit
Operating expenses:
Research and development
Selling, general and administrative
Restructuring costs
Loss from operations
Gain on sale of TowerJazz Semiconductor Ltd. Shares
Interest expense
Interest income and other expense, net
Loss before income taxes
Provision for income taxes
Net loss
Net loss per share:
Basic
Diluted
Weighted average shares:
Basic

Diluted

Fiscal Years

2014 2013 2012
27,84 % 26,07: 14,94
16,79¢ 17,30¢ 7,87¢
11,04¢ 8,761 7,06¢
12,18¢ 8,37t 8,74:
11,66 12,00z 10,48:
— 181 —
(12,800 (11,79) (12,159
— 181 —
(89) (54) (61)
(12€) (157) (77)
(13,01) (11,82) (12,296
68 45¢E 18
(13,079 $ (12,276 (12,319
(0.27) $ (0.27) (0.29)
(0.27) $ (0.29) (0.29)
55,40: 45,76 41,83:
55,40: 45,76: 41,83:

The accompanying notes form an integral part afehl@onsolidated Financial Statements.
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QUICKLOGIC CORPORATION
CONSOLIDATED STATEMENTS OF COMPREHENSIVE LOSS
(in thousands)

Fiscal Years
2014 2013 2012
Net loss $ (13,079 $ (12,27¢) $ (12,319
Other comprehensive gain (loss), net of tax:
Change in unrealized gain (loss) on available-fde-investments (See Note 4) — 11 (129
Total comprehensive loss $ (13,079 $ (12,269 $ (12,439

The accompanying notes form an integral part afehl@onsolidated Financial Statements.
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QUICKLOGIC CORPORATION
CONSOLIDATED STATEMENTS OF CASH FLOWS (in thousands)

Cash flows from operating activities:
Net loss

Adjustments to reconcile net loss to net cash usegerating activities:

Depreciation and amortization
Stock-based compensation
Write-down of inventories
Gain on TowerJazz Semiconductor Ltd. Shares
Tax effect on other comprehensive incoloss)
Loss on disposal of equipment
Write-off of equipment
Bad debt expense
Changes in operating assets and liabilities:
Accounts receivable
Inventories
Other assets
Trade payables
Accrued liabilities
Deferred income
Other long-term liabilities
Net cash used in operating activities
Cash flows from investing activities:
Capital expenditures for property and equipment
Proceeds from sale of equipment
Proceeds from sale provided by TowerJazz Serdigtior Ltd. shares
Net cash used in investing activities
Cash flows from financing activities:
Payment of capital software lease obligations
Stock issuance cost
Proceeds from line of credit
Proceeds from issuance of common stock
Net cash provided by financing activities
Net (decrease)/increase in cash and cash equisalent
Cash and cash equivalents at beginning of period
Cash and cash equivalents at end of period
Supplemental disclosures of cash flow information:
Interest paid

Income taxes paid

Supplemental schedule of non-cash investing arahéiimg activities :
Capital software lease obligation to finance cdgixgpenditures
Purchase of equipment included in accounts payable
Issuance of restricted stock units for accrued amaation

Stock Warrants exercised in cashless transactiats,

Fiscal Years
2014 2013 2012
$ (13,079 $ (12,27¢ $ (12,319
1,51(C 1,33¢ 1,22:
2,24: 1,97¢ 2,00:
11¢ 551 447
— (181) —
— 273 (63
— 27 —
5 96 25
— (20) 1C
1,70¢ (1,999 33¢
(935) (1,659 28¢
604 (361) (87)
(2,009 1,37¢ (659)
(882) 1,817 14C
— — )
(49 (20) ()
(10,759 (9,056 (8,667)
(1,046 (1,257 (1,247
2 — —
— 26& —
(1,049 (992 (1,247
(300) (216) (452)
40 (2,219 —
— 1,00( —
4,70z 26,31 12,73
4,44; 24.,87¢ 12,27¢
(7,356 14,82¢ 2,37¢
37,40¢ 22,57¢ 20,20:
$ 30,05( $ 37,40t $ 22,57¢
$ 85 $ 4 3 5C
$ 48 $ 10C $ 12
$ 41€¢ % 31C $ 42¢€
$ 441 3 33 $ 11
$ 1,06 $ — 3 =
$ 78 % — $ —

The accompanying notes form an integral part afehl@onsolidated Financial Statements.
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QUICKLOGIC CORPORATION

CONSOLIDATED STATEMENTS OF STOCKHOLDERS' EQUITY

(in thousands)

Balance at January 1, 2012

Common stock issued under stock plans and employee

stock purchase plans
Private stock offering, net of issuance costs aadtants
Issuance of common stock from exercise of warrants

Change in unrealized gain on available-for-saleisges
(See Note 4)

Stock-based compensation
Net loss

Balance at December 30, 2012

Common stock issued under stock plans and employe
stock purchase plans

Private stock offering, net of issuance costs aadtants

Change in unrealized gain on available-for-saleisges
(See Note 4)

Stock-based compensation
Net loss

Balance at December 29, 2013

Common stock issued under stock plans and employe
stock purchase plans

Adjustment of Common stock and Warrants issuance
costs

Issuance of common stock from exercise of warrants
Stock-based compensation
Net loss

Balance at December 28, 2014

Common Stock at Accumulated

Par Value Additional Other Total
Paid-In Comprehensive Accumulated Stockholders'

Shares Amount Capital Income (Loss) Deficit Equity
38,63t $ 3¢ $ 190,02¢ $ 11¢ $ (165,23) $ 24,93¢
74¢€ 1 1,143 — — 1,14¢
5,122 5 9,34( — — 9,34¢
— — 2,23¢ — — 2,23¢
— — — (124 — (124
— — 2,04¢ — — 2,04¢
— — — — (12,319 (12,319
44,50¢ 45 204,79 (11) (177,55%) 27,27¢
542 1 96% — — 96€
8,74( 8 23,11¢ — — 23,12¢
— — — 11 — 11
— — 1,49t — — 1,49:
— — — — (12,276 (12,276
53,78¢ 54 230,37: — (189,829 40,59¢
2,35¢ 2 4,70( — — 4,702
— — 40 — — 40
36 — — — — —
— — 3,30¢ — — 3,30¢
— — — — (13,079 (13,079
56,18: $ 5€ $ 238,41¢ % — $ (202,90 $ 35,56

The accompanying notes form an integral part afeh@onsolidated Financial Statements.
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NOTE 1-THE COMPANY AND BASIS OF PRESENTATION

QuickLogic Corporation, referenced herein as Quakt or the Company, was founded in 1988 and reparated in Delaware in
1999. The Company develops and markets low powsgrammable solutions that enable customers to dftdehtiated features and
capabilities to their mobile, consumer and indaspiroducts. The Company is a fabless semicondectopany that designs, markets, CSSPs
FPGAs, application solutions, associated desigiwsoé and programming hardware.

QuickLogic Corporation's fiscal year ends on thed&y closest to December 31. Fiscal years 20143 36d 2012 ended on
December 28, 2014 , December 29, 2013, and DexeBfbh 2012 , respectively.

Liquidity

The Company has financed its operations and capitastments through sales of common stock, capitdloperating leases, and
bank lines of credit. As of December 28, 2014 ,Gleenpany's principal sources of liquidity consistéits cash and cash equivalents of $30.0!
million and $5.0 million in available credit undés revolving line of credit with Silicon Valley Bé which expires on June 27, 2016 .

The Company currently uses its cash to fund itftalgxpenditures and operating losses. Based sinpasformance and current
expectations, the Company believes that its exjstash and cash equivalents, together with avail@dncial resources from the revolving
line of credit with Silicon Valley Bank will be sfi¢ient to fund its operations and capital expemeis and provide adequate working capital fo
the next twelve months.

Over the longer term, the Company believes thabiisting cash and cash equivalents, togetherfim#imcial resources from its
revolving line of credit with Silicon Valley Banknd its ability to raise additional capital in thelglic capital markets will be sufficient to sati
its operations and capital expenditures.

The Company's liquidity is affected by many factioduding, among others: the level of revenue gruss profit as a result of the
cyclicality of the semiconductor industry; the cersion of design opportunities into revenue; masieeeptance of existing and new products
including CSSPs based on its ArcticLifiland PolarPr@ solution platforms; fluctuations in revenue assuteof product end-of-life;
fluctuations in revenue as a result of the stagheérproduct life cycle of its customers' productssts of securing access to and availability of
adequate manufacturing capacity; levels of inveespmafer purchase commitments; customer creditdethe amount and timing of research
and development expenditures; the timing of nevdpebintroductions; production volumes; productlgyasales and marketing efforts; the
value and liquidity of its investment portfolio; afiges in operating assets and liabilities; thetghd obtain or renew debt financing and to
remain in compliance with the terms of existingdiréacilities; the ability to raise funds from tisale of equity in the Company; the issuance
and exercise of stock options and patrticipatiothenCompany's employee stock purchase plan; amd fatbtors related to the uncertainties of
the industry and global economics. Accordinglyr¢éhean be no assurance that events in the futliraatirequire the Company to seek
additional capital or, if so required, that sucpita will be available on terms acceptable to @mmpany.

Principles of Consolidatio

The consolidated financial statements have bequaped in accordance with GAAP, in the United Stafe&merica and the applicat
rules and regulations of the Securities and Exch&@mmmission, or SEC, and include the accountsua¢kQogic Corporation and its wholly-
owned subsidiaries. All intercompany accounts aadsiactions have been eliminated.

Foreign Currency

The functional currency of the Company's non-Ugrations is the U.S. dollar. Accordingly, all mtarg assets and liabilities of
these foreign operations are translated into UoBais at current period-end exchange rates anenmametary assets and related elements of
expense are translated using historical excharge.fiiacome and expense elements are translaté@talollars using the average exchange
rates in effect during the period. Gains and logs®s the foreign currency transactions of thedesiliaries are recorded as interest income
other expense, net in the statements of operations.
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Use of Estimates

The preparation of these consolidated financidgéstants in conformity with U.S. GAAP, requires mgamaient to make estimates and
assumptions that affect the reported amounts eftsssd liabilities, the disclosures of contingesgets and liabilities and the reported amoun
of revenue and expenses during the period. Acasilts could differ from those estimates, partidula relation to revenue recognition; the
allowance for doubtful accounts; sales returnsatbn of investments; valuation of long-lived a@ssgaluation of inventories including
identification of excess quantities, market valud absolescence; measurement of stock-based coatjmenawards; accounting for income
taxes and estimating accrued liabilities.

Concentration of Risk

The Company's accounts receivable are denominatgdS. dollars and are derived primarily from satesustomers located in North
America, Asia Pacific, and Europe. The Companygrers ongoing credit evaluations of its customeid generally does not require collate
See Note 13 for information regarding concentratiassociated with accounts receivable.

For the twelve months ended December 28, 2014Ctimepany generated 52% of its total revenue froipnsénts to a tier one
customer, Samsung Electronics Co., Ltd. ("Samsur@#¢ Note 13 for information regarding revenueceoirations associated with our
customers and distributors.

NOTE 2-SIGNIFICANT ACCOUNTING POLICIES
Cash Equivalents

All highly liquid investments purchased with a rémiag maturity of ninety days or less are considerash equivalents. The
Company's investment portfolio included in cashiemjents is generally comprised of investments thaét high credit quality standards. The
Company's investment portfolio consists of moneyketafunds, which are precluded from investing uictéon rate securities. These funds
invest in U.S. government obligations and repuretegeements secured by U.S. Treasury obligatidiss,government agency obligations,
high quality commercial papers and other short téefnt securities of U.S. and foreign corporatialeht securities issued or guaranteed by
qualified U.S. and foreign banks, asset backedrigEs) repurchase agreements and reverse purelgasements and taxable municipal
obligations. The fair value of this portfolio isd=al on market prices for securities with activeoadary and resale markets.

Fair Value

The guidance for the fair value option for finan@asets and financial liabilities provides comparthe irrevocable option to measure
many financial assets and liabilities at fair vahith changes in fair value recognized in earniogsquity. The Company has not elected to
measure any financial assets or liabilities at¥alue that were not previously required to be rassbat fair value.

Foreign Currency Transactior

All of the Company's sales and cost of manufactuare transacted in U.S. dollars. The Company ocaisduportion of its research
and development activities in Canada and Indiahesdsales and marketing activities in various atesibutside of the United States. Most of
these international expenses are incurred in lma@kncy. Foreign currency transaction gains arsds, which are not significant, are includec
in interest income and other expense, net, asdbeyr. Operating expenses denominated in foreigreraies were approximately 18% , 19% ,
and 19% of total operating expenses in 2014 , 2@t®@l 2012 , respectively. The Company incurrecapority of these foreign currency
expenses in India and the United Kingdom in 20&pah and Canada in 2013 and Canada in 2012. The&ynhas not used derivative
financial instruments to hedge its exposure totflations in foreign currency and, therefore, iscepsible to fluctuations in foreign exchange
gains or losses in its results of operations inriteporting periods.

Inventories

Inventories are stated at the lower of standarti@moset realizable value. Standard cost approx@sattual cost on a first-in, first-out
basis. The Company routinely evaluates quantitielsvalues of its inventories in light of currentnket conditions and market trends and
records reserves for quantities in excess of deraaddroduct obsolescence. The evaluation, whicerantly involves judgments as to
assumptions about expected future demand and thecinof market conditions on these assumptiongstaito consideration historic usage,
expected demand, anticipated sales price, the Btafe product
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life cycle of its customers' products, new prodietelopment schedules, the effect new productstrhiade on the sale of existing products,
product obsolescence, customer design activitypowsr concentrations, product merchantability atheiofactors. Market conditions are
subject to change. Actual consumption of inventodeuld differ from forecast demand, and this défece could have a material impact on the
Company's gross margin and inventory balances barsedditional provisions for excess or obsoleteittories or a benefit from inventories
previously written down. The Company also regulagyiews the cost of inventories against estimatadket value and records a lower of cos
or market reserve for inventories that have a itogkcess of estimated market value, which couletleamaterial impact on the Company's
gross margin and inventory balances based on additivrite-downs to net realizable value or a bigfiefm inventories previously written
down.

The Company's semiconductor products have histlyrisad an unusually long product life cycle andsolescence has not been a
significant factor in the valuation of inventori¢sowever, as the Company pursues opportunitielsanrtobile market and continues to develoy
new CSSPs and products, the Company believesoitkipt life cycle will be shorter and increase togeptial for obsolescence. A significant
decrease in demand could result in an increadesiamount of excess inventory on hand. Althoughtbmpany makes every effort to ensure
the accuracy of its forecasts of future product aedy any significant unanticipated changes in dehwairfrequent new product developments
could have a significant impact on the value ofriteentory and its results of operations.

Property and Equipmel

Property and equipment are stated at cost lessragated depreciation and amortization. Depreciagaralculated on a straight-line
basis over the estimated useful lives of the asgeteerally one to seven years. Amortization ofédeld improvements and capital leases is
computed on a straight-line basis over the shoftére lease term or the estimated useful livehefassets, generally one to seven years.

Long-Lived Assets

The Company reviews the recoverability of its Idived assets, such as property and equipment,ra@stiments, annually and when
events or changes in circumstances occur thatatelibat the carrying value of the asset or agsefpgnay not be recoverable. The assessme
of possible impairment is based on the Companyfityaio recover the carrying value of the assetisset group from the expected future pre-
tax cash flows, undiscounted and without interbsairges, of the related operations. If these castsflare less than the carrying value of the
asset or asset group, an impairment loss is rezedtior the difference between the estimated fainerand the carrying value, and the carr
value of the related assets is reduced by thismifice. The measurement of impairment requires geament to estimate future cash flows anc
the fair value of long-lived assets. During 2029413 and 2012 , the Company wrote-off equipmert witet book value of $5,000 , $96,000 ,
and $25,000 , respectively.

Licensed Intellectual Proper

The Company licenses intellectual property th@ésrporated into its products. Costs incurred utidense agreements prior to the
establishment of technological feasibility are ud in research and development expense as idc@osts incurred for intellectual property
once technological feasibility has been establisiretithat can be used in multiple products aretalgred as a long-term asset. Once a produc
incorporating licensed intellectual property hasdurction sales, the amount is amortized over thimated useful life of the asset, generally uf
to five years.

Revenue Recognitic

The Company supplies standard products which nmaugtdgrammed before they can be used in an agplicathe Company's
products may be programmed by us, distributors;arstiomers or third parties.

The Company recognizes revenue as products arpeshipevidence of an arrangement exists, delibag occurred, the sales price is
fixed or determinable, collection of the resultiegeivable is reasonably assured and product eirmireasonably estimable. Revenue is
recognized upon shipment of programmed and unpnoged parts to both OEM customers and distribufmsyided that legal title and risk of
ownership have transferred. Parts held by distitsutnay be returned for quality reasons only uitdestandard warranty policy. The Comp:
records allowance for sales returns.

Warranty Costs

The Company warrants finished goods against defiectaterial and workmanship under normal usevi@ite months from the date
of shipment. The Company does not have signifipamtiuct warranty related costs or liabilities.
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Advertising

Costs related to advertising and promotion expengitare charged to “Selling, general and admatisg” expense in the
consolidated statements of operations as incufredate, costs related to advertising and promatigrenditures have not been material.

Stock-Based Compensation

The Company accounts for stock-based compensatideruhe provisions of the amended authoritatiidance, and related
interpretations which require the measurement andgnition of expense related to the fair valustotk-based compensation awards. The fa
value of stock-based compensation awards is mehsititee grant date and re-measured upon modditadis appropriate. The Company uses
the Black-Scholes option pricing model to estintatefair value of employee stock options and rigbtgurchase shares under the Company's
1999 Employee Stock Purchase Plan, or ESPP, censisith the provisions of the amended authoritaguidance. The fair value of restricted
stock awards, or RSAs, and restricted stock uoit®SUs, is based on the closing price of the Caoyipazommon stock on the date of grant.
Equity compensation awards which vest with seraieeexpensed on a straight-line basis over thdagigg|gervice period. Performance based
awards that are expected to vest are expensedtoaight-line basis over the vesting period. Then@any regularly reviews the assumptions
used to compute the fair value of its stock-baseards and it will revise its assumptions as appader In the event that assumptions used to
compute the fair value of its stock-based awarddater determined to be inaccurate or if the Cowmdanges its assumptions significantly in
future periods, stock-based compensation expertséharresults of operations could be materiallyanipd. See Note 11.

Accounting for Income Tax

As part of the process of preparing the Compairygtial statements, it's required to estimateniteme taxes in each of the
jurisdictions in which the Company operates. Thizcpss involves estimating the Company's actuakotitax exposure together w
assessing temporary differences resulting fronerkffit tax and accounting treatment of items, ssdteferred revenue, allowance for doubtful
accounts, the impact of equity awards, depreciatimhamortization and employee related accrualssd lifferences result in deferred tax
assets and liabilities, which are included on tbenBany's balance sheets. The Company must thessabgelikelihood that its deferred tax
assets will be recovered from future taxable incame to the extent the Company believes that regaseaot likely, it must establish a
valuation allowance. To the extent the Companybédistaes a valuation allowance or increase thisagdluce in a period, it must include an
expense within the tax provision in the statemehtsperations.

Significant management judgment is required in mheit@ing the Company's provision for income taxés, Company's deferred tax
assets and liabilities and any valuation allowaroarded against the Company's net deferred t@tsadhe Company's deferred tax assets,
consisting primarily of net operating loss carryfards, amounted to $66.7 million as of the endGif42. The Company has also recorded a
valuation allowance of $66.6 million , tax effeci&slof the end of 2014 due to uncertainties relatelde Company's ability to utilize its U.S.
deferred tax assets before they expire. In makiich sletermination, the Company considers all abkglpositive and negative evidence,
including future reversals of existing taxable temgy differences, ability to project future taxalihcome, and results of recent operations. If
the Company determines that it would be able tbze#s deferred tax assets in the future in egadsts net recorded amount, the Company
would make an adjustment to the deferred tax asséiation allowance, which would reduce its prauisfor income taxes.

The Company accounts for uncertainty in incomegax®ng a two-step approach for recognizing andsoréag uncertain tax
positions. The first step is to evaluate the tagitgan for recognition by determining if the weighftavailable evidence indicates that it is more
likely than not that the position will be sustairetaudit, including resolution of related appealtitigation processes, if any. The second stef
is to measure the tax benefit as the largest antbahts more than 50% likely of being realized mgettlement. The Company classifies the
liability for unrecognized tax benefits as curremthe extent that it anticipates payment (or n@&f cash within one year. Interest and
penalties related to uncertain tax positions ategrized in the provision for income taxes. Accrirddrest and penalties are included within
the related tax liability line in the ConsolidatBdlance Sheet.

Concentration of Credit and Suppliers

Financial instruments, which potentially subjea tBompany to concentrations of credit risk, cormistcipally of cash and cash
equivalents and accounts receivable. Cash andecpstalents are maintained with high quality ingtdns. The
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Company's accounts receivable are denominateddnddllars and are derived primarily from salesustomers located in North America,
Europe and Asia Pacific. The Company performs amgyoredit evaluations of its customers and genedales not require collateral. See Note
13 for information regarding concentrations asdedavith accounts receivable.

The Company depends on a limited number of conimactufacturers, subcontractors, and suppliers &emfabrication, assembly,
programming and test of its devices, and for thmpsuof programming equipment, and these servicesygically provided by one supplier for
each of the Company's devices. The Company gepguaithases these single or limited source sertivesigh standard purchase orders.
Because the Company relies on independent subctorsdo perform these services, it cannot direatiytrol its product delivery schedules,
costs or quality levels. The Company's future sssedso depends on the financial viability of itdépendent subcontractors.

Comprehensive Income (Loss)
Comprehensive income (loss) includes all tempothanges in equity (net assets) during a period flomtowner sources.
New Accounting Pronouncemel

In April 2014, the FASB issued Accounting Standapdiate No. ASU 2014-08, Presentation of Finarigiatements and Property,
Plant, and Equipment: Reporting Discontinued Opanatand Disclosures of Disposals of ComponentndEntity. This guidance modified t
definition of a discontinued operation to includspibsals that qualify as a strategic shift thatdrasill have a major effect on an entity’s
operations and financial results. The guidance mmesoeffective for fiscal years and interim repartperiods beginning on or after December
14, 2014, with early adoption permitted. The Conypdnes not expect this statement will have a nalteripact on its results of operations or
financial position.

In May 2014, the FASB issued Accounting Standardddtie No. 2014-09, Revenue from Contracts with @usts(ASU 2014-09),
which supersedes nearly all existing revenue retiogrguidance under U.S. GAAP. The core princigldSU 2014-09 is to recognize
revenues when promised goods or services are ¢éraedfto customers in an amount that reflects émsideration to which an entity expects to
be entitled for those goods or services. ASU 20d.4i€fines a five-step process to achieve this poreiple and, in doing so, more judgment
and estimates may be required within the revencagrdtion process than are required under exisBA@\P. The standard is effective for
annual periods beginning after December 15, 20dd jaterim periods therein, using either of thddaing transition methods: (i) a full
retrospective approach reflecting the applicatibthe standard in each prior reporting period wiith option to elect certain practical
expedients, or (ii) a retrospective approach with¢umulative effect of initially adopting ASU 2008 recognized at the date of adoption
(which includes additional footnote disclosured)eTCompany is currently evaluating the impact affmending adoption of ASU 2014-09 on
its consolidated financial statements and has ebtigtermined the method by which it will adopt sitendard in 2017.

In August 2014, the FASB issued Accounting Stanslargdate No. 2014-15, Presentation of Financigk8tants - Going Concern
(Sub Topic 205-40): Disclosure of Uncertaintieswtsn Entity’s Ability to Continue as a Going Cono@SU 2014-15).This ASU 2014-15
provides guidance to an entity’s management withcpples and definitions that are intended to reddiversity in the timing and content of
disclosures that are currently commonly providectbtjties in the financial statement footnotes.sTASU 2014-15 is effective for annual
periods ending after December 15, 2016, and intpgniods within annual periods beginning after Delser 15, 2016. Early application is
permitted for annual or interim reporting periodshich the financial statements have not previoheen issued. The Company is currently
evaluating the impact of ASU 2014-15 on its corgatkd financial statements and footnote disclosures

In March 2013, the FASB issued guidance on a parantounting for the cumulative translation adpestt upon derecognition of a
subsidiary or group of assets within a foreigntgnihis new guidance requires that the parenasg@ny related cumulative translation
adjustment into net income only if the sale or $fanresults in the complete or substantially catepliquidation of the foreign entity in which
the subsidiary or group of assets had resided Cldmepany adopted the new guidance in its interinodegnding March 30, 2014. The adop
of this guidance did not have a material impacthenCompany’s consolidated financial statements.

In July 2013, the FASB issued guidance on the ptasien of an unrecognized tax benefit when a petating loss carryforward
exists. Under this guidance, an unrecognized taefiteor a portion of an unrecognized tax bensfipuld be presented in the financial
statements as a reduction to a deferred tax amsetrfet operating loss carryforward. This guidasaffective for the Company beginning a
December 15, 2013. The Company adopted this stardne first quarter of 2014. Adoption of thisustlard has no significant impact on the
consolidated financial statements.
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NOTE 3-NET LOSS PER SHARE

Basic net loss per share is computed by dividirtgneme loss available to common stockholdershieywteighted average number of
common shares outstanding during the period. Dilakt income loss per share was computed usingefghted average number of common
shares outstanding during the period plus potéyntilitive common shares outstanding during thegaeunder the treasury stock method. In
computing diluted net income (loss) per sharewbighted average stock price for the period is usetbtermining the number of shares
assumed to be purchased from the exercise of syggbns and warrants.

For 2014 , 2013, and 2012, 7.0 million shareggn@illion shares, and 7.6 million shares respebtj\essociated with equity awards
outstanding and the estimated number of shares pufrhased under the current offering period ef2009 Employee Stock Purchase Plan
were not included in the calculation of diluted losts per share, as they were considered antigblatiie to the net loss the Company
experienced during those years.

NOTE 4-INVESTMENT IN TOWERJAZZ SEMICONDUCTOR LTD.

During the second quarter of fiscal year 2013 Gbenpany sold its remaining 42,970 TowerJazz orglishares. This sale resulted in a
gain of $181,000 . The number of TowerJazz ordishigres sold by the Company reflect the 1 -to-el/Bnse stock split implemented by
TowerJazz effective August 3, 2012.

NOTE 5-BALANCE SHEET COMPONENTS

December 28, December 29,
2014 2013
(in thousands)
Inventories:
Raw materials $ — % 19
Work-in-process 1,191 1,34
Finished goods 3,761 2,77¢
$ 4952 $ 4,13¢
Other current assets:
Prepaid expenses $ 1,042 $ 84t
Other 104 427
$ 1,14¢ $ 1,272
Property and equipment:
Equipment $ 14,047 $ 13,29:
Software 3,33: 3,34¢
Furniture and fixtures 71C 71C
Leasehold improvements 59t 64C
18,68« 17,99:
Accumulated depreciation and amortization (15,467 (15,159
$ 3217 $ 2,84(
Accrued liabilities:
Employee related accruals $ 1,35¢ $ 2,821
Other 21¢ 69¢
$ 1572 $ 3,51¢

The Company recorded depreciation and amortizatxpense of $1.5 million , $1.3 million and $1.2Imoi for 2014 , 2013 and 2012 ,
respectively. Assets acquired under capital leardsncluded in property and equipment were $12%In0 million at the end of 2014 and
2013, respectively. The Company recorded accuedidépreciation on leased assets of $689,000 8RIG® as of the end of 2014 and
2013, respectively. As of December 28, 2014 ancebdber 29, 2013 , the capital software lease didigaelating to these assets was
$416,000 and $310,000 , respectively.
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NOTE 6-OBLIGATIONS

December 28, December 29,
2014 2013
(in thousands)

Debt and capital software lease obligations:
Revolving line of credit $ 1,00 $ 1,00(
Capital software leases 41¢€ 31C

1,41¢€ 1,31(
Current portion of debt and capital software leatsigations (225) (1,177)
Long term portion of debt and capital software ¢eabligations $ 1191 $ 13¢

Revolving Line of Credit

In June 2014, the Company entered into the Thir&eAded and Restated Loan and Security Agreementé&hgent™) with Silicon
Valley Bank. The terms of the Agreement includeés@3$nillion revolving line of credit available thugh June 27, 2016. Upon each advance,
the Company can elect a fixed interest rate, whi¢he prime rate plus the prime rate margin, fixed rate which is LIBOR plus the LIBOR
rate margin. As of December 28, 2014 , the Comeasy$ 1.0 million of revolving debt outstandingwén interest rate of 3.8% .

The bank has a first priority security interessubstantially all of the Company's tangible andngible assets to secure any outstandini
amounts under the Agreement. Under the terms oAgineement, the Company must maintain a minimurgitde net worth of at least $15
million , an adjusted quick ratio of 2 -to-1 andchaimum unrestricted cash or cash equivalents balaf at least $8 million . The Agreement
also has certain restrictions including, among ithestrictions on the incurrence of other inddbéss, the maintenance of depository
accounts, the disposition of assets, mergers, sitiguis, investments, the granting of liens andghgment of dividends. The Company was in
compliance with the financial covenants of the Agnent as of the end of the current reporting period

Capital Leases

In July 2014, the Company leased design softwadea 41 month capital lease at an imputed intea¢stof 3.15% per annum. Terms
of the agreement require the Company to make paggeémprincipal and interest of $42,000 in Augu812, $16,000 in December 2014,
$58,000 in January 2016 and $58,000 in January.2lH& total payments for the lease will be $174,086 of December 28, 2014 , $125,000
was outstanding under this capital lease, of whith,000 was classified as a current liability.

In May 2014, the Company leased design softwareuadhree-year capital lease at an imputed irttesés of 4.8% per annum. Terms
of the agreement require the Company to make anrayahents of approximately $84,000 through April@0for a total of $252,000 . As of
December 28, 2014 , $157,000 was outstanding uhderapital lease, of which $77,000 was class#iga current liability.

In December 2013, the Company leased design safturader a two -year capital lease at an imputentast rate of 4.34% per annum.
Terms of the agreement require the Company to ma&gerly payments of approximately $34,125 thro8gptember 2015, for a total of
$273,000 . As of December 28, 2014 , $133,000 wistanding under the capital lease, all of whicls wlassified as a current liability.

NOTE 7-FAIR VALUE MEASUREMENTS

Pursuant to the accounting guidance for fair vahe@asurements and its subsequent updates, fair igatiedined as the price that would
be received from selling an asset or paid to texrsiiability in an orderly transaction betweenrked participants at the measurement date.
When determining the fair value measurements feetasand liabilities required or permitted to beorded at fair value, the Company
considers the principal or most advantageous markeit considers assumptions that market particgpaould use when pricing the asset or
liability.

The accounting guidance for fair value measureralsat specifies a hierarchy of valuation techniduesed upon whether the inputs to
those valuation techniques reflect assumptions ottaeket participants would use based upon markiet obtained from independent sources
(observable inputs) or reflect the company's ovauamption of market participant valuation (unobseteanputs). The fair value hierarchy
consists of the following three levels:
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. Level 1-Inputs are quoted prices in active markets fortidahassets or liabilitie

. Level 2— Inputs are quoted prices for similar assetsatnilities in an active market, quoted prices faritical or similar assets
or liabilities in markets that are not active, itgother than quoted prices that are observableramilet-corroborated inputs
which are derived principally from or corroboratgdobservable market data.

. Level 3—Inputs are derived from valuation techniques inchitbne or more significant inputs or value drivars unobservabl

Money market funds classified within Level 2 be@tlsey are not actively traded, have been valusdywgioted market prices or
alternative pricing sources and models utilizingevable market inputs. The following table pres¢né Company's financial assets that are
measured at fair value on a recurring basis asecEber 28, 2014 and December 29, 2013 , consigtimthe fair value hierarchy provisions
of the authoritative guidance (in thousands):

As of December 28, 2014 As of December 29, 2013
Total Level 1 Level 2 Level 3 Total Level 1 Level 2 Level 3
Assets:
Money market fund§ $ 29,42 $ 874 $ 2855, $ — $ 3581: $ 3581: $ — % —
Total assets $ 29,42¢ $ 874 $ 28,55! $ — % 35,81: $ 35,81: $ — % -
@ Money market funds are presented as a part ofaagltash equivalents on the accompanying consetidatlance sheets as of

December 28, 2014 and December 29, 2013 .
NOTE 8-INCOME TAXES

The following table presents the U.S. and foreigmponents of consolidated income (loss) beforenmetaxes and the provision for
(benefit from) income taxes (in thousands):

Fiscal Years
201¢ 201¢ 2012

Income (loss) before income taxes:

u.s. $ (13,179 % (11,88¢) % (12,444)

Foreign 161 67 14¢
Income (loss) before income taxes $ (13,01) $ (11,827) $ (12,299
Provision for (benefit from) income taxes:
Current:

Federal $ — % 58 $ —

State — 1 2

Foreign 95 83 51
Subtotal 95 14z 53
Deferred:

Federal — 22¢ (55

State — 48 9

Foreign (27) 40 29
Subtotal 27 318 (35)
Provision for (benefit from) income taxes $ 68 $ 45t § 18
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Based on the available objective evidence, managebadieves it is more likely than not that the deferred tax assets will not be
fully realizable. Accordingly, the Company has gd®d a full valuation allowance against its U.Sldal and state deferred tax assets at
December 28, 2014 . The Company believes it is rikely than not it will be able to realize its fign deferred tax assets. Deferred tax
balances are comprised of the following (in thowalsan

December 28, 2014 December 29, 2013

Deferred tax assets:

Net operating losses $ 42,04¢ % 38,59
Capital losses 5,14: 4,53(
Accruals and reserves 2,24 2,84¢
Credits carryforward 5,45t 5,43:
Depreciation and amortization 10,70¢ 10,59(
Stock-based compensation 1,07¢ 1,58:
66,68 63,57¢

Valuation allowances (66,61¢) (63,52¢)
Deferred tax asset $ 63 $ 5C

Deferred tax liability

A rate reconciliation between income tax provisiahthe U.S. federal statutory rate and the effeatate reflected in the consolidated
statements of operations is as follows:

Fiscal Years
2014 2013 2012
Income tax expense/(benefit) at statutory rate (4,427) (4,019 (4,180
State taxes — 1 2
Stock compensation and other permanent differences 6 31€ 342
Foreign taxes 22 101 3C
Benefit allocated from other comprehensive incoloss| — 273 (65)
Future benefit of deferred tax assets not recognize 4,46 3,78% 3,88¢
Provision for income taxes 68 45¢ 18

As of December 28, 2014 , the Company had net Gpgrss carryforwards of approximately $123.9limil for federal and $49.9
million for state income tax purposes. If not uéd, these carryforwards will expire beginning @12 for federal and state purposes. Included
in the net operating loss carryforwards amoun®is $nillion for federal and $4.7 million for stateeome tax purposes, in which, the Company
expects to record a credit to additional paid-ipitz when the windfall tax benefits are realizadhe future.

The Company has research credit carryforwards prifcegimately $3.2 million for federal and $4.0 nolti for state income tax
purposes. If not utilized, the federal carryforwsavdll expire in various amounts beginning in 20T8e California credit can be carried
forward indefinitely.

Under the Tax Reform Act of 1986, the amount of #iredbenefit from net operating loss carryforwaadd credit carryforwards may
be impaired or limited in certain circumstanceseiftg which may restrict utilization of a compames operating loss and credit carryforwards
include, but are not limited to, certain ownerstiigange limitations as defined in Internal RevenodeCSection 382 and similar state
provisions. In the event the Company has had agshahownership, utilization of carryforwards coue restricted to an annual limitation. 1
annual limitation may result in the expiration @t operating loss carryforwards and credit carmyérds before utilization.

U.S. income taxes and foreign withholding taxe®eissed with the repatriation of earnings of foregubsidiaries were not provided
for on a cumulative total of $1.1 million of undisuted earnings for certain foreign subsidiarie®fthe end of fiscal 2014 . The Company
intends to reinvest these earnings indefinitelthen Company's foreign subsidiaries. The Compang\ed that future domestic cash generatio
will be sufficient to meet future domestic cashasweérhe Company has
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not recorded a deferred tax liability on the unilisited earnings of non-U.S. subsidiaries. If themmings were distributed to the United State
in the form of dividends or otherwise, or if theasbs of the relevant foreign subsidiaries were solotherwise transferred, the Company wc
be subject to additional U.S. income taxes (suligean adjustment for foreign tax credits) and ifgmewithholding taxes. If the Company
decides to repatriate foreign earnings, the Compawld need to adjust its income tax provisionhia period in which it is determined that the
earnings will no longer be indefinitely reinvestaaside the United States.

A reconciliation of the beginning and ending amoafntinrecognized tax benefits is as follows (inubands):

December 28, 2014 December 29, 2013 December 30, 2012

Beginning balance of unrecognized tax benefits $ 79 % 79 % 77
Additions for tax positions related to the prioaye 33C — —
Additions for tax positions related to the currgear 162 — 2
Lapse of statues of limitations (55 — —
Ending balance of unrecognized tax benefits $ 51€ § 9 % 79

Out of $516,000 of unrecognized tax benefits, apprately $51,000 of unrecognized tax benefit waeslult in a change in the
Company's effective tax rate if recognized in fatyears. As of December 28, 2014 and December®® the Company had approximately
$25,000 and $40,000 of accrued interest and perakiated to uncertain tax positions.

The Company is not currently under exam and the iamyis historical net operating loss and credityfarwards may be adjusted by
the Internal Revenue Service, or IRS, and otheatdkorities until the statute closes on the yeavhich such attributes are utilized. The
Company estimates that its unrecognized tax bensfit not change significantly within next twelwmeonths.

The Company is subject to U.S. federal income sawell as income taxes in many U.S. states andgfojarisdictions in which the
Company operates. As of December 28, 2014 , fisals 2010 onward remain open to examination bytise taxing authorities and fiscal
years 2006 onward remain open to examination im@anThe U.S. federal and U.S. state taxing autbsrinay choose to audit tax returns
tax years beyond the statute of limitation periaé tb significant tax attribute carryforwards frgmor years, making adjustments only to
carryforward attributes.

NOTE 9-STOCKHOLDERS' EQUITY
Common and Preferred Stock

The Company is authorized to issue 100 million ehaf common stock and has 10 million shares dfaaizted but unissued
undesignated preferred stock. Without any furtlateor action by the Company's stockholders, tha@of Directors has the authority to
determine the powers, preferences, rights, quatibas, limitations or restrictions granted to mposed upon any wholly unissued shares of
undesignated preferred stock.

Issuance of Common Stc

On July 31, 2013, the Company filed a shelf regtgin statement on Form S-3 under which the Compaany, from time to time, sell
securities in one or more offerings up to a totdlad amount of $40.0 million . The Company's shiefjistration statement was declared
effective on August 30, 2013 and expires in AuQ:L6 .

In November 2013, the Company issued an aggred&& 40,000 shares of common stock, $0.p8d value, in an underwritten put
offering at a price of $2.90 per share. The Compaogived net proceeds from this offering of $28illion , net of underwriter's commission
and other offering expenses of $2.2 million .

As of December 28, 2014, 4.2 million warrants wanestanding. Approximately 1.9 million warrants ki strike price of $2.15 were
issued in conjunction with a November 2009 finagcifihese warrants expire in May 2015 and becawseetfistration statement is no longer
effective, they can only be exercised on a casHiass. Approximately 2.3 million warrants withtale price of $2.98 were issued in
conjunction with a June 2012 financing. These wasaxpire in June 2017 and can be exercised astaar cashless basis until August 2016.
After this date, the registration statement willlanger be effective and the warrants can onlyxXszased on a cashless basis.
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NOTE 10-EMPLOYEE STOCK PLANS

1999 Stock Plan

The 1999 Stock Plan, or 1999 Plan, provided foriskgance of incentive and nonqualified optionstrieted stock units and restricted
stock. Equity awards granted under the 1999 Plaa haerm of up to ten years. Options typicallyt\ssa rate of 25% one year after the
vesting commencement date, and one forty-eightledch month of service thereafter. In March 2008 Board adopted the 2009 Stock Plan
which was approved by the Company's stockholdeisprit 22, 2009. Effective April 22, 2009, no fughstock options may be granted under
the 1999 Plan.

2009 Stock Plan

The 2009 Stock Plan, or 2009 Plan, was amendedestated by the Board of Directors in March 201d approved by the
Company's stockholders on April 28, 2011 to, amaoimgr things, reserve an additional 1.5 millionresaof common stock for issuance under
the Plan. As of December 28, 2014 approximatelynilllon shares were reserved for issuance unde@99 Plan. Equity awards that are
cancelled, forfeited or repurchased under the 988 become available for grant under the 2009, Rito a maximum of an additional 7.5
million shares. Equity awards granted under the9Z@lan have a term of up to ten years. Optionsalyi vest at a rate of 25% one year after
the vesting commencement date, and one forty-eightbach month of service thereafter. The Compaay implement different vesting
schedules in the future with respect to any nevitggwards.

Employee Stock Purchase PI

The 2009 Employee Stock Purchase Plan, or 2009 Eg&#adopted in March 2009. The Company has redeé\3 millionshares fo
issuance under the 2009 ESPP. The 2009 ESPP psdeidsix month offering periods. Participants gase shares through payroll deduction:
of up to 20% of an employee's total compensaticex{mum of 20,000 shares per offering period). TB@RESPP permits the Board of
Directors to determine, prior to each offering pdriwhether participants purchase shares at:5% 8f the fair market value of the common
stock at the end of the offering period; or (ii$98 of the lower of the fair market value of the enon stock at the beginning or the end of an
offering period. The Board of Directors has detewl that, until further notice, future offering jpets will be made at 85% of the lower of the
fair market value of the common stock at the beigimor the end of an offering period.

NOTE 11-STOCK-BASED COMPENSATION

The Company's equity incentive program is a broaskt, long-term retention program intended to @ftraotivate, and retain talented
employees as well as align stockholder and employeeests. The Company provides stock-based iiveeobmpensation, or awards, to
eligible employees and non-employee directors. Alwdinat may be granted under the program includegualified and incentive stock
options, restricted stock units, or RSUs, perforoeabased restricted stock units, or PRSUs, and $tmeus units. To date, awards granted
under the program consist of stock options, RSWsRRSUs. The majority of stock-based awards gramielér the program vest over four
years. Stock options granted under the program &amaximum contractual term ten years.

Stock-based compensation expense is recognizée i@ampany's consolidated statements of operagiothiéncludes compensation
expense for the stock-based compensation awardtedrar modified subsequent to January 1, 200&das the grant date fair value
estimated in accordance with the provisions ofaimended authoritative guidance. The impact on tragany's results of operations of
recording stock-based compensation expense fal figars 2014 , 2013, and 2012 was as followthinsands):

Fiscal Years
2014 2013 2012
Cost of revenue $ 137 % 23z % 17¢
Research and development 924 66€ 45k
Selling, general and administrative 1,181 1,081 1,36¢
Total costs and expenses $ 2,24:  $ 197¢  § 2,00t
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In 2014 , the Company granted restricted stocksunit RSUs, to employees with vesting terms frolty ftested to 12 months vesting.
Total stock-based compensation related to RSUsp&54,000 in 2014 . The Company issued net sharébdorested RSUs, withholding
shares in settlement of employee tax withholdinkigakions. In 2014 , the Company also granted perémce-based restricted stock units, or
PRSUs, to new employees and the stock-based coatpeneelated to PRSUs was $64,000 .

The amount of stock-based compensation includé@uventories at the end of 2014 , 2013 and 2012mwasignificant.

Valuation Assumptions

The Company uses the Black-Scholes option pricindehto estimate the fair value of employee stqufioms and rights to purchase
shares under the Company's 2009 ESPP. Using tle&-Blzholes pricing model requires the Company to agvkighly subjective assumptic
including the expected term of awards, expectedtiity of its stock, expected riskee interest rate and expected dividend rate theeterm o
the award. The Company's expected term of awasisrgstion is based primarily on its historical exgece with similar grants. The
Company's expected stock price volatility assunmptay both stock options and ESPP shares is baséuedhistorical volatility of the
Company's stock, using the daily average of thaiogeand closing prices and measured using histiodiata appropriate for the expected te
The risk-free interest rate assumption approximtitesisk-free interest rate of a Treasury Condtéetiurity bond with a maturity
approximately equal to the expected term of thekstption or ESPP shares. This fair value is expémwer the requisite service period of the
award. The fair value of RSUs and PRSUs is basdti@nlosing price of the Company's common stockherdate of grant. Equity
compensation awards which vest with service arersgd using the straight-line attribution methodrdtie requisite service period.

In addition to the assumptions used in the Blacke®ss pricing model, the amended authoritative gui@ requires that the Company
recognize expense for awards ultimately expectegs$t; therefore the Company is required to devalopstimate of the number of awards
expected to be forfeited prior to vesting, or fdtfee rate. The forfeiture rate is estimated basedistorical pre-vest cancellation experience
and is applied to all share-based awards.

The following weighted average assumptions arauged in the estimated fair value calculations focls option grants:

Fiscal Years
2014 2013 2012
Expected term (years) 6.€ 6.1 .3
Risk-free interest rate 1.9¢% 1.74% 0.9&%
Expected volatility 58% 59% 61%
Expected dividend — — —
The methodologies for determining the above valuer® as follows:
. Expected term: The expected term representgdtied that the Company's stock-based awards @ectsd to be outstanding
and is estimated based on historical experience.
. Risk-free interest rate: The risk-free intemage assumption is based upon the risk-free rateToeasury Constant Maturity
bond with a maturity appropriate for the expectdit of the Company's employee stock options.
. Expected volatility: The Company determines expe volatility based on historical volatility dieé Company's common stock
according to the expected term of the options.
. Expected dividend: The expected dividend assiomfig based on the Company's intent not to issdigidend under its

dividend policy.
The weighted average estimated fair value for oytigranted during 2014 , 2013 and 2012 was $1$382 , and $1.36 per option,

respectively. As of the end of 2014 , the fair eatif unvested stock options, net of expected fnfes, was approximately $3.1 million . This
unrecognized stock-based compensation expenspégtexi to be recorded over a weighted averagedpefip.41 years.
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Stock-Based Compensation Award Activity

The following table summarizes the shares availdgrant under the 2009 Plan for 2014 :

Balance at December 29, 2013
Options granted

Options forfeited or expired
RSUs granted

PRSU's granted

PRSU's forfeited or expired

Balance at December 28, 2014

Stock Options

Shares
Available for Grant

(in thousands)

2,25¢
(425)
21¢
(927)
(20
42
1,13¢

The following table summarizes stock options oudiiag and stock option activity under the 1999 Riad the 2009 Plan, and the
related weighted average exercise price, for 2@013 and 2012 :

Balance outstanding at January 1, 2012
Granted

Forfeited or expired

Exercised

Balance outstanding at December 30, 2012
Granted

Forfeited or expired

Exercised

Balance outstanding at December 29, 2013
Granted

Forfeited or expired

Exercised

Balance outstanding at December 28 ,2014

Exercisable at December 28, 2014

Vested and expected to vest at December 28, 2014

Weighted Average Weighted Average Aggregate Intrinsic
Number of Shares Exercise Price Remaining Term Value
(in thousands) (in years) (in thousands)
7,48 $ 2.5¢
791 2.4%
(935) 3.04
(379 1.87
6,96( 2.5t
71¢€ 3.2¢
(26¢) 2.65
(165 2.21
7,24z 2.62
42¢ 3.51
(219) 3.5¢
(1,769 2.57
568 $ 2.617 547 $ 3,88¢
455 $ 2.5€ 469 $ 3,61¢
545¢ $ 2.6¢ 5.33 $ 3,85:

The aggregate intrinsic value in the table abopeasents the total pretax intrinsic value, basetherCompany's closing stock price
$3.20 as of the end of the Company's current regpperiod, which would have been received by thigoo holders had all option holders

exercised their options as of that date.

The total intrinsic value of options exercised dgr2014 , 2013 and 2012 was $3.7 million , $13980d $343,000 , respectively.
Total cash received from employees as a resulinpi@yee stock option exercises during 2014 , 201B2012 was approximately $4.5
million , $365,000 and $711,000 , respectively. Twmpany settles employee stock option exercisgsmnveiwly issued common shares. In
connection with these exercises, there was nodarfit realized by the Company due to the Companyient loss position. Total stock-based
compensation related to stock options was $1.1anill$1.1 million , and $1.4 million for 2014 , 28, and 2012 , respectively.
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Significant exercise price ranges of options ouiditag, related weighted average exercise pricecanttactual life information at the
end of 2014 were as follows:

Options Outstanding Options Exercisable

Weighted

Average

Remaining

Options Contractual Weighted Average Options Vested and Weighted Average
Range of Exercise Prices Outstanding Life Exercise Price Exercisable Exercise Price
(in thousands) (in years) (in thousands)

$0.78 - $0.90 51¢ 3.82 % 0.9C 51€ $ 0.9C
1.63-1.63 89t 4.19 1.6t 89t 1.65
2.16-2.76 571 6.96 2.2¢ 34¢ 2.31
2.78-2.78 1,59¢ 5.89 2.7¢ 1,45¢ 2.7¢
2.82-3.20 63< 5.19 3.0¢ 39¢ 2.94
3.21-3.48 727 7.94 3.4C 32¢ 3.41
3.54 - 3.92 167 8.70 3.6¢ 39 3.64
4.17 - 4.17 504 2.86 4.1 504 4.17
4.36- 4.36 35 0.42 4.3¢ 35 4.3¢€
5.94 -5.94 38 1.14 5.9¢ 38 5.94
$0.78 - $5.94 5,687 5.47 $ 2.6 455¢ $ 2.5€

Restricted Stock Uni

RSUs entitle the holder to receive, at no cost,ammmon share for each restricted stock unit orvéisting date as it vests. The
Company withholds shares in settlement of emplageavithholding obligations upon the vesting oftriesed stock units. The stock-based
compensation related to grants of vested RSUs 854,800 in 2014 . In 2014 , the Company also gthRRSUs, to new employees and the
stock-based compensation related to PRSUs was@®®54,0

RSUs & PRSUs Outstanding
Weighted Average

Number of Shares Grant Date Fair Value

(in thousands)
Nonvested at December 29, 2013 225§ 3.17
Granted 947 3.74
Vested (480) 3.8¢
Forfeited (42 —
Nonvested at December 28, 2014 65C $ 3.41

Employee Stock Purchase Plan

The weighted average estimated fair value, as eiéfity the amended authoritative guidance, of rigdsised pursuant to the
Company's ESPP during 2014 , 2013 and 2012 wa$ $&.9.71 and $ 0.74 , respectively. Sales urideESPP were 278,000 shares of
common stock at an average price of $2.76 for 2@8BY¥,000 shares of common stock at an average ofi$1.74 for 2013 , and 270,000
shares of common stock at an average price of $ara12 .

Under the 2009 ESPP, the Company issued 278,008ssaban average price of $2.76 per share dufiig 2As of December 28,

2014 , 877,000 shares under the 2009 ESPP remaiadleble for issuance. For 201the Company recorded compensation expensesdét
the ESPP of $255,000 .
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The fair value of rights issued pursuant to the Gany's ESPP was estimated on the commencementfdedeh offering period usir
the following weighted average assumptions:

Fiscal Years
2014 2013 2012
Expected life (months) 6.C 6.1 6.0C
Risk-free interest rate 0.07% 0.09% 0.14%
Volatility 49% 3% 56%
Dividend yield — — —
The methodologies for determining the above valuere as follows:
. Expected term: The expected term represents tigghleri the purchase period contained in the E
. Risk-free interest rate: The risk-free intemage assumption is based upon the risk-free raéeTotasury Constant Maturity
bond with a maturity appropriate for the term aof ffurchase period.
. Volatility: The Company determines expected tibta based on historical volatility of the Compas common stock for the
term of the purchase period.
. Dividend Yield: The expected dividend assumptiohased on the Company's intent not to is:

dividend under its dividend policy.

As of the end of 2014 , the unrecognized stock-dbasenpensation expense relating to the CompanyP®efas $119,000 and was
expected to be recognized over a weighted averagedpof approximately 4.6 months.

NOTE 12-ACCUMULATED OTHER COMPREHENSIVE INCOME (LOS S)

The following table provides details about reclsation out of accumulated other comprehensiveine (loss) for the year ended
December 28, 2014 and December 29, 2013:

Change in unrealized
gains on available for
sale securities

(in thousands)

Accumulated other comprehensive income (loss)phtx, as of December 30, 2012 $ (12)
Other comprehensive income (loss) before reclassifins (77
Amounts reclassified from accumulated other comgmslve income (loss) 88

Net change in other comprehensive income (loss) 11

Accumulated other comprehensive income (loss)phtx, as of December 29, 2013 $ —

Amounts reclassified from accumulated other comgmslve income (loss) —

Accumulated other comprehensive income (loss)phtx, as of December 28, 2014 $ —
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NOTE 13- INFORMATION CONCERNING PRODUCT LINES, GEOGRAPHIC IN FORMATION, ACCOUNTS RECEIVABLE AND
REVENUE CONCENTRATION

The Company identifies its business segments basddisiness activities, management responsibititygeographic location. For all
periods presented, the Company operated in a siagteatable business segment.

The following is a breakdown of revenue by prodaatily (in thousands):

Fiscal Years
2014 2013 2012
Revenue by product lirfe
New products $ 19,31. % 18,21¢ % 5,92(
Mature products 8,53¢ 7,85:¢ 9,02
$ 27,84 $ 26,07: $ 14,94

Total revenue

(1)  For all periods presented: New products includgmtucts manufactured on 180 nanometer or snmalicemductor processes.
Mature products include all products produced anisenductor processes larger than 180 nanometers

The following is a breakdown of revenue by shipraggtination (in thousands):

Fiscal Years
2014 2013 2012
Revenue by geography:
Asia Pacific® $ 20,157 $ 20,09¢ $ 5,37¢
Europe 3,371 1,78¢ 2,41«
North America® 4,317 4,18t 7,15¢
$ 27,845 % 26,07: $ 14,94

Total revenue

WAsia Pacific includes revenue from South Koreabf,8409 or 52%f total revenue in 201
@ North America includes revenue from the United &taif$4,052 or 14%f total revenue in 201

The following distributors and customers accouritedL0% or more of the Company's revenue for thréops presented:

Fiscal Years
2014 2013 2012
Distributor “A” 16% 18% 27%
Distributor "C" * * 19%
Distributor “D” * * 10%
Customer “B” * * 14%
Customer "F" * * 10%
Customer "G" 52% 56% *

* Represents less than 10% of revenue for the ggriesented.
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The following distributors and customers accouritedl0% or more of the Company's accounts receévablof the dates presented:

December 28, December 29,
2014 2013

Distributor “A” 34% 20%
Customer "G" 28% 71%

* Represents less than 10% of accounts receivabié the date presented.

As of the end of 2014 , less than 10% of the Comgdong-lived assets, including property and emépt and other assets were
located outside the United States.

NOTE 14-SHELF REGISTRATION STATEMENT

On July 31, 2013, the Company filed a shelf regtgin statement on Form S-3 under which the Compaeny, from time to time, sell
securities in one or more offerings up to a totdlad amount of $40.0 million . The Company's shiefjistration statement was declared
effective on August 30, 2013 and expires in Au@sit6.

In November 2013, the Company received net procek#i23.1 million , net of underwriter's commissiand other expenses of $2.2
million , by issuing an aggregate of 8,740,000 shaf Common Stock, $0.001 par value in an undéemrpublic offering at a price of $2.90
per share. As of December 28, 2014, the remairéfanioce on the shelf was approximately $14.7 million

NOTE 15-COMMITMENTS AND CONTINGENCIES

Certain wafer manufacturers require the Comparigriecast wafer starts several months in advance Gdmpany is committed to
take delivery of and pay for a portion of forecdsteafer volume. As of the end of 2014 and 2012 ,Gempany had $552,000 and $10.8
million , respectively, of outstanding commitmefdsthe purchase of wafer inventory.

The Company has purchase obligations with cerigipléers for the purchase of goods and servicesredtinto in the ordinary course
of business. As of December 28, 2014 , total ontstey purchase obligations due within the next Ihths were $1.2 million .

The Company leases its primary facility under a-nancelable operating lease that expires on Dece&ih@018. In addition, the
Company rents development facilities in India ad a® sales offices in Europe and Asia. Total exgense, net of sublease income, during
2014 , 2013 and 2012 was approximately $947,0@a7H00 , and $493,000 , respectively.

Future minimum lease commitments under the Compampgrating leases, net of sublease income anddimgl property taxes and
insurance are as follows:

Operating Leases

(in thousands)

Fiscal Years

2015 $ 917
2016 844
2017 781
2018 79¢

$ 3,341

NOTE 16-LITIGATION

From time to time, the Company may become invoindégal actions arising in the ordinary courséuwosiness including, but not
limited to, intellectual property infringement aodllection matters. Absolute assurance cannot\enghat any such third party assertions will
be resolved without costly litigation; in a mantieat is not adverse to the Company's
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financial position, results of operations or cdslwE; or without requiring royalty or other paymenthich may adversely impact gross profit.
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SUPPLEMENTARY FINANCIAL DATA
QUARTERLY DATA (UNAUDITED)

Quarter Ended

December 28, September 28, June 29, March 30, December 29, September 29, June 30, March 31,
2014 2014 2014 2014 2013 2013 2013 2013

(in thousands, except per share amount)
Statements of Operations:

Revenue $ 5721 § 4,12¢ $ 6,83¢ $11,16«. $ 886: ¢ 9,06¢ $ 5,12¢ $ 3,01%
Cost of revenue 3,50¢ 2,361 3,82( 7,10¢ 6,09t 6,037 3,181 1,98¢
Gross profit” 2,21z 1,76:% 3,01¢ 4,05¢ 2,76¢ 3,02¢ 1,93¢ 1,031
Operating expenses:
Research and development 3,43 3,057 3,05¢ 2,641 2,47: 2,052 1,84: 2,00¢
Selling, general and administrati 2,771 2,57¢ 2,84¢ 3,46¢ 3,35¢ 3,207 2,911 2,53(
Restructuring Costs (Credit®) — — — — — (32) 20¢ 7
Loss from operations (3,999 (3,879  (2,88f (2,049 (3,059 (2,199 (3,020 (3,519
Gain on sale of TowerJazz
Semiconductor Ltd. Sharés — — 181 —
Interest expense (18) (34) () (16) a7 8 (20 9
Interest income and other expense,
net (47) (17) (36) (26) (27) (74) (52) 4
Loss before taxes (4,056 (3,929 (2,94 (2,090 (3,109 (2,280 (2,91) (3,529)
Provision for (benefit from) income
taxes” 86 6 (44) 2C 86 (18) 33C 57
Net loss $ (414) $ (3930 $(2,89) $(2,110 $ (3,189 ¢ (2,262) $(3,24) $ (3,589
Net loss per share:
Basic and Diluted $ (0.07) $ (0.07) $ (0.05) $ (0.0H % (0.07) $ (0.05) $ (0.079) $ (0.09
Weighted average shares:
Basic and Diluted 55,98: 55,81: 55,37¢ 54,43 49,13( 44,76 44,64 44,51°
@ Gross profit percentage ranged between 31% to #d¥eilast 8 quarters primarily as a result of ¢esnin customer and product mix,
favorable purchase price adjustments, and favosgbledard cost variances during these quarters.
@ Restructuring costs of $181,000 in 2013 were rdl&dethe Company's effort to consolidate and sthenits engineering organizatic
® During the second quarter of fiscal year 2013,Gbenpany sold its remaining 42,970 TowerJazz orglishares. This sale resulted in
a gain of $181,000.
@ Included within the provision for income taxes fbe second quarter of fiscal year 2013 is a chigrg¢fee amount of $273,000 relating

to the Company's investment in TowerJazz. This es@evas previously recorded as a component of otimeprehensive income and
reclassified to the provision for income taxes ugmnsale of the Company's investment in TowerJazz.
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ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTAN TS ON ACCOUNTING AND FINANCIAL DISCLOSURE

The information required by Item 9 is set forth enthe caption "Changes of Independent RegistenbtidPAccounting Firm" in our
Proxy Statement, which is incorporated herein igresce.

ITEM 9A. CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

We maintain disclosure controls and proceduregydesi to ensure that information required to beloésx in the reports we file or
submit pursuant to the Securities and ExchangeofAt934, as amended (the "Exchange Act"), is rembrgrocessed, summarized and repc
within the time periods specified in the rules #mans of the Securities and Exchange Commissiodh tlaat such information is accumulated
and communicated to our management, including dirf@&xecutive Officer and Chief Financial Officais appropriate, to allow timely
decisions regarding required disclosure.

Management, with the participation of the Chief &xtése Officer and Chief Financial Officer, has faemed an evaluation of our
disclosure controls and procedures as requiretidwppplicable rules of the Exchange Act. Basedievaluation, our Chief Executive
Officer and Chief Financial Officer have concludhdt, as of December 28, 2014 our disclosure ctnéind procedures were effective.

Management's Annual Report on Internal Control Over Financial Reporting

Our management is responsible for establishingnaaidtaining adequate internal control over finahaaorting as defined in Rules
13a-15(f) and 15d:5(f) under the Securities Exchange Act of 1934raended. Internal control over financial reporisthe process design
by, or under the supervision of, our Chief Execai®fficer and Chief Financial Officer, and effectgdour board of directors, management
other personnel, to provide reasonable assurageediag the reliability of financial reporting atfie preparation of consolidated financial
statements for external purposes in accordancegeitierally accepted accounting principles, andiohes those policies and procedures that:
(i) pertain to the maintenance of records thatasonable detail accurately and fairly reflecttoamsactions and dispositions of assets;

(i) provide reasonable assurance that transactiomsecorded as necessary to permit preparatioorsolidated financial statements in
accordance with generally accepted account priesjnd that receipts and expenditures of the Coyngi@ being made only in accordance
with authorizations of management and directorthefCompany; and (iii) provide reasonable assuraegarding prevention or timely
detection of unauthorized acquisition, use or digpmn of our assets that could have a materigloti®n the financial statements.

Because of its inherent limitations, cost effeciiviernal control over financial reporting cannobyide absolute assurance of
achieving financial reporting objectives. Internahtrol over financial reporting is a process ihablves human diligence and compliance and
is subject to lapses in judgment and breakdowndtieg from human failures. Internal control ovarancial reporting also can be
circumvented by collusion or improper managemesetade. Because of such limitations, there is lathsit material misstatements may not be
prevented or detected on a timely basis by intezaatrol over financial reporting. Also, project®of any evaluation of effectiveness to future
periods are subject to the risk that controls magoine inadequate because of changes in conditidhatdhe degree of compliance with
established policies or procedures may deteriorate.

Under the supervision and with the participatiomof management, including our Chief Executive €ffiand Chief Financial
Officer, we conducted an assessment of the effsodiss of our internal control over financial repmgyias of the end of the period covered by
this Annual Report on Form 10-K. In making thisesssment, we used the criteria based on the frankesediforth by the Committee of
Sponsoring Organizations of the Treadway Commisgidinternal Control - Integrated Framework (20I3ased on the results of this
assessment, management (including our Chief Exec@tficer and our Chief Financial Officer) has chred that, as of December 28, 2014
our internal control over financial reporting wdteetive.

The effectiveness of the Company's internal corttvelr financial reporting as of December 28, 2044 Ibeen audited by BDO USA,
an independent registered public accounting fisrstated on their report appearing in this Annweggdrt on Form 10-K.
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Changes in Internal Control Over Financial Reporting

There were no changes in our internal control dwancial reporting that occurred during our mestant fiscal quarter that have
materially affected, or are reasonably likely totenglly affect, our internal control over finantiaporting.

ITEM 9B. OTHER INFORMATION

None.
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PART 1l

Certain information required by Part 11l is incorpted by reference from the definitive Proxy Stagahregarding our 2015 Annual
Meeting of Stockholders and will be filed not latkan 120 days after the end of the fiscal yesed by this Report.

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORAT E GOVERNANCE
Information regarding the backgrounds of our officis contained herein under Item 1, “Executivei@@ffs and Directors.”

Information regarding the backgrounds of our diexis set forth under the caption “Proposal Onection of Directors’in our Proxy
Statement, which information is incorporated hemjrreference.

There are no family relationships between any ofdectors, executive officers, or persons nongdair chosen to be a director or
officer, and no such persons have been involveshgthe last ten years, in any legal proceedingeria to their abilities or integrity.

Information regarding our Audit Committee, our Au@ommittee financial expert, the procedures bychisiecurity holders may
recommend nominees to our Board and our Code ofi@drand Ethics is hereby incorporated herein Bareace from the section entitled
“Board Meetings, Committees and Corporate Govergaincthe Proxy Statement. A copy of our Code oh@act and Ethics is posted on our
website at http://www.quicklogic.com/corporate/abas/management. We intend to satisfy the disclosequirement under Item 5.05 of Form
8-K regarding an amendment to, or a waiver frons, @ode of Conduct and Ethics by posting such médion on our website
http://www.quicklogic.com/corporate/about-us/marraget.

Information regarding compliance with Section 16{R)he Securities Exchange Act of 1934, as amendadcorporated herein by
reference from the section entitled “Section 1&eheficial Ownership Reporting Compliance” in the@ Statement.

ITEM 11. EXECUTIVE COMPENSATION

The information required by Item 11 is set fortldanthe captions “Compensation Committee Interlaekd Insider Participation,”
and “Executive Compensation, Compensation Discasaim Analysis” in our Proxy Statement, which imfiation is incorporated herein by
reference.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL O WNERS AND MANAGEMENT AND RELATED
STOCKHOLDER MATTERS

The information required by Item 12 is set fortldanthe captions “Equity Compensation Plan SummaéaBgst-Employment and
Change of Control Compensation" and “Security Owhigs” in our Proxy Statement, which informatiorinsorporated herein by reference.

ITEM 13. CERTAIN RELATIONSHIPS, RELATED TRANSACTION S AND DIRECTOR INDEPENDENCE

The information required by Item 13 is set fortldanthe captions “Board Meetings, Committees angh@ate Governance” and
“Transactions with Related Persons” in our Proxat&nent, which information is incorporated hergjrrdference.

ITEM 14. PRINCIPAL ACCOUNTING FEES AND SERVICES
The information required by Item 14 is set fortldanthe caption “Fees Billed to QuickLogic by BD@GA, LLP during Fiscal Year

2014 and Fees billed to QuickLogic by Pricewates®ioopers during Fiscal year 2013 " in our Proxgedtent, which information is
incorporated herein by reference.
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PART IV
ITEM 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES
(a) 1. Financial Statement
Reference is made to Item 8 for a list of all fioi@hstatements and schedules filed as a parioRéport.
2. Financial Statement Schedules
QuickLogic Corporation

Valuation and Qualifying Accounts
(in thousands)

Balance at Charged to
Beginning Costs and Balance at
of Period Expenses Deductions/Write-offs End of Period
Allowance for Doubtful Accounts:
Fiscal Year 2014 $ — 3 — % — 3 —
Fiscal Year 2013 $ 20 $ 200 $ — —
Fiscal Year 2012 $ 10 $ 10 % — % 20
Allowance for Deferred Tax Assets:
Fiscal Year 2014 $ 63,52¢ $ 3,090 $ — % 66,61¢
Fiscal Year 2013 $ 60,22: $ 3,30t % — % 63,52¢
Fiscal Year 2012 $ 56,061 $ 4,15¢ $ — 60,22:

All other schedules not listed above have beentethltecause the information required to be set thetrein is not applicable or is
shown in the financial statements or notes hereto.

3. Exhibits
The exhibits listed under Item 15(b) hereof aredfias part of this Annual Report on Form 10-K.
(b) Exhibits

The following exhibits are filed with or incorpoedat by reference into this Report:

Exhibit
Number Description

3.1@

Amended and Restated Certificate of Incorporatiothe Registrant.
3.2

Bylaws of the Registrant.
3.3@)

Certificate of Elimination of the Series A JuniaarBcipating Preferred Stock.
4,10

Specimen Common Stock certificate of the Registrant
4,309

Form of Common Stock Warrant.
10.141

Form of Indemnification Agreement for directors anakcutive officers.
10.2@01D

QuickLogic Corporation 1999 Stock Plan.
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10.30019

10.40019

10,5001

10.6610

10.8%3

10.9®

10.130119

10.14419

10.15¢

10.17®

10.18®

10.19¢2

10.20¢2

10.2149

10.23%4

10.244119

10.25119)

10.2617)

10.270117

10.28¢117

10.29¢®

10.30@

10.31@

10.32%
10.33®

10.34@
10.35@)

10.36@

Notice of Grant of Restricted Stock Units and Rettd Stock Unit Agreement under the 1999 Stock Pla
Notice of Grant of Stock Options and Stock Optiomakd Agreement under the 1999 Stock Plan.
Notice of Grant of Stock Purchase Right and RestliGtock Purchase Agreement under the 1999 Staok P

QuickLogic Corporation 1999 Employee Stock Purctzisa.

Lease dated June 17, 1996, as amended, betweasK&iC and Moffet Orchard Investors as Landlord dre Registrant
for the Registrant's facility located in Sunnyvaalifornia.

Patent Cross License Agreement dated August 2% té8veen the Registrant and Actel Corporation.
Form of Change of Control Severance Agreement.
Form of Change of Control Severance Agreement fariiemas Hart.

2005 Executive Bonus Plan, as restated.

Second Amended and Restated Loan and Security fgreiebetween Silicon Valley Bank and the registedféctive June
30, 2006.

First Amendment to Second Amended and Restated andrsecurity Agreement between Silicon Valley Ban#l the
registrant effective June 27, 2007.

Second Amendment to Second Amended and RestateddmhSecurity Agreement between Silicon ValleylBand the
registrant effective June 27, 2008.

Third Amendment to Second Amended and Restated apdrSecurity Agreement between Silicon Valley Band the
registrant effective July 31, 2008.

Fourth Amendment to Second Amended and Restatenl &wd Security Agreement between Silicon ValleylBand the
registrant effective August 19, 2008.

Second Amendment to Lease Agreement between NetAppand QuickLogic Corporation effective Septembe, 2008.
QuickLogic Corporation 2009 Stock Plan.

QuickLogic Corporation 2009 Employee Stock PurctHzise.

Form of Notice of Grant and Stock Option Agreemamder the 2009 Stock Plan.

Form of Notice of Grant of Stock Purchase Rights Restricted Stock Purchase Agreement under the 3@tk Plan.

Form of Notice of Grant of Restricted Stock UnitldRestricted Stock Unit Agreement under the 20@@ISPlan.

Fifth Amendment to Second Amended and Restated hodrSecurity Agreement between Silicon Valley Ban#l the
registrant effective September 25, 2009.

Form of Subscription Agreement.

Sixth Amendment to Second Amended and Restated &odrSecurity Agreement between Silicon Valley Ban#l the
registrant effective June 28, 2010.

Seventh Amendment to Second Amended and Restateddral Security Agreement between Silicon VallegkBand the
registrant effective June 9, 2011.

QuickLogic Corporation 2009 Stock Plan (Amended Redtated March 10, 2011)

Eighth Amendment to Second Amended and Restated &iod Security Agreement between Silicon ValleylBand the
registrant effective June 4, 2012.

Third Amendment to Lease between NetApp, Inc. anitk)ogic Corporation dated August 3, 2012.

Ninth Amendment to Second Amended and Restated apdrSecurity Agreement between Silicon Valley Ban# the
registrant effective June 14, 2013.
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10.37¢® Fourth Amendment to Lease between NetApp, Inc.QuidkLogic Corporation dated April 4, 2014.

10.38@ First Amendment to Third Amended and Restated laovahSecurity Agreement between Silicon Valley Ban#l the
registrant effective September 26, 2014.

21.1@ Subsidiaries of the registrant.

23.1 Consent of BDO USA, LLP, Independent RegisterediPétzcounting Firm.

23.2 Consent of PricewaterhouseCoopers, LLP IndeperiRiegistered Public Accounting Firm

24.1 Power of Attorney.

31.1 CEO Certification pursuant to Section 302 of theb8aes-Oxley Act of 2002.

31.2 CFO Certification pursuant to Section 302 of theb@anes-Oxley Act of 2002.
CEO and CFO Certifications pursuant to 18 U.S.CtiSe 1350, as adopted pursuant to Section 906eoSarbanes-Oxley

32 Act of 2002.

101.INS XBRL Instance Document

101.SCH XBRL Taxonomy Extension Schema Document

101.CAL XBRL Taxonomy Extension Calculation Linkbase Docutne

101.DEF XBRL Taxonomy Extension Definition Linkbase Docurhen

101.LAB XBRL Taxonomy Extension Label Linkbase Document

101.PRE XBRL Taxonomy Extension Presentation Linkbase Doenin

(1)

(2)
(3)

(4)
(5)
(6)

(7)
(8)
(9)

(10)
(11)
(12)

(13)
(14)

(15)
(16)
(17)
(18)
(19)

Incorporated by reference to the Company'ssRegion Statement on Form S-1 declared effed@ieober 14, 1999 (Commission File

No. 33:-28833).

Incorporated by reference to the Company'suahReport on Form 10-K filed on March 14, 2002 if@oission File No. 00@2671)
Incorporated by reference to the Company'srt@dg Report on Form 10-Q filed on November 1302@Commission File No. 000-
22671).

Incorporated by reference to the Company'suahReport on Form 10-K filed on March 17, 2005 if@oission File No. 00@22671)
Incorporated by reference to QuickLogic's @atrReport on Form B-(Item 5.03) filed on May 2, 200

Incorporated by reference to the Company'srt@dg Report on Form 10-Q filed on December 22)@0Commission File No. 000-
22671).

Incorporated by reference to QuickLogic's @uatrReport on Form B-(Item 1.01) filed on April 28, 200

Incorporated by reference to the Company'su@hReport on Form 10-K filed on March 15, 2007 if@oission File No. 00@22671)
Incorporated by reference to the Company'srt@dg Report on Form 10-Q filed on August 10, 2@@ommission File No. 000-
22671).

Incorporated by reference to QuickLogic'sr€nt Report on Form 8-(Item 1.01 and Iltem 5.02) filed on September@Dz

This exhibit is a management contract or compengaian or arrangemel

Incorporated by reference to the Companyartedy Report on Form 10-Q filed on August 7, 20¢@®mmission File No. 000-
22671).

Incorporated by reference to QuickLogic'sr€at Report on Form 8-(Iltem 1.01) filed on August 19, 20(

Incorporated by reference to the Companyartedy Report on Form 10-Q filed on November 8)02(Commission File No. 000-
22671).

Incorporated by reference to the CompanysuahReport on Form 10-K filed on March 11, 2008if@nission File No. 00@2671)
Incorporated by reference to QuickLogic'sr€nt Report on Form &-(Item 1.01 and Item 5.02) filed on April 28, 20
Incorporated by reference to QuickLogic'sr€nt Report on Form &-(Item 1.01 and Item 5.02) filed on August 4, 2(
Incorporated by reference to QuickLogic'sr€nt Report on Form B-(Item 1.01) filed on October 1, 20t

Incorporated by reference to QuickLogic'sr€at Report on Form 8-(Item 1.01) filed on November 17, 20
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(20)
(21)
(22)
(23)
(24)
(25)
(26)
(27)
(28)
(29)

Incorporated by reference to QuickLogic'srf€nt Report on Form 8/A (Item 1.01) filed on November 17, 201

Incorporated by reference to QuickLogic'sr€at Report on Form 8-(Iltem 1.01) filed on July 1, 201

Incorporated by reference to QuickLogic'srf€nt Report on Form 8-(Item 1.01) filed on June 14, 20.

Incorporated by reference to QuickLogic's @ery Report on Form 10-Q filed on August 11, 2@Cbmmission File No. 00@2671)
Incorporated by reference to QuickLogic'sr€nt Report on Form &-(Item 1.01) filed on June 28, 20.

Incorporated by reference to QuickLogic's @erdy Report on Form 10-Q filed on August 3, 2Cdmmission File No. 0082671)
Incorporated by reference to QuickLogic'sr€nt Report on Form &-(Item 1.01) filed on June 18, 20.

Incorporated by reference to QuickLogic'sr€nt Report on Form B-(Item 5.03) filed on November 26, 20

Incorporated by reference to QuickLogic'sr€ant Report on Form B-(Item 1.01) filed on April 8, 201

Incorporated by reference to the Companyartedy Report on Form 10-Q filed on November 412Q0Commission File No. 000-
22671).
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SIGNATURES
Pursuant to the requirements of Section 13 or 1&f(the Securities Exchange Act of 1934, as amentiedegistrant has duly caused
this report to be signed on its behalf by the usidered, thereunto duly authorized on this 5th daylarch 2015

Q uick L ocic C ORPORATION

By: / s/ Andrew J. Pease

Andrew J. Pease
President and Chief Executive Officer

POWER OF ATTORNEY

KNOW ALL PERSONS BY THESE PRESENTS, that each persbose signature appears below constitutes anairgppAndrew J.
Pease and Ralph S. Marimon and each of them siagliyue and lawful attorneys-in-fact and agenth Will power of substitution and
resubstitution, for him and in his name, place steéd, in any and all capacities to sign this AhRegport on Form 10-K filed herewith and
any or all amendments to said report, and to iletame, with all exhibits thereto, and other damsin connection therewith, with the
Securities and Exchange Commission granting unitbattorneys-in-fact and agents the full power aathority to do and perform each and
every act and the thing requisite and necessdng ttone in and about the foregoing, as to all istand purposes as he or she might or could
do in person, hereby ratifying and confirming akt said attorneys-ifact and agents or any of them, or his substitaggy lawfully do or caus
to be done by virtue hereof.

Pursuant to the requirements of the Securities &xgh Act of 1934, as amended, this report has sigerd by the following persons
on behalf of the registrant and in the capacitieb @n the dates indicated below.

Signature Title Date
Is/ ANDREW J. PEASE President and Chief Executive Officer; Director
Andrew J. Pease (Principal Executive Officer) March 5, 2015
/ s/ RaLpH S. M ARIMON Vice President, Finance and Chief Financial Offi¢&incipal Financial
Ralph S. Marimon Officer and Principal Accounting Officer) March 5, 2015

[ s/ E. THomas H ART
E. Thomas Hart Chairman of the Board March 5, 2015

/ s/ M icHAEL R. FARESE
Michael R. Farese Director March 5, 2015

/' s/ A rRTURO K RUEGER
Arturo Krueger Director March 5, 2015

/sl Daniel A. Rabinovitsj Daniel A.
Rabinovitsj Director March 5, 2015

/ s/ CHRISTINE R USSELL
Christine Russell Director March 5, 2015

/ s/ GARY H. T Auss
Gary H. Tauss Director March 5, 2015
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Exhibit
Number Description
3.17
Amended and Restated Certificate of Incorporatiothe Registrant.
3.27
Bylaws of the Registrant.
3.3@
Certificate of Elimination of the Series A JuniarBcipating Preferred Stock.
41"
Specimen Common Stock certificate of the Registrant
4.3%
Form of Common Stock Warrant.
10.1"
Form of Indemnification Agreement for directors anakcutive officers.
10.2%"
QuickLogic Corporation 1999 Stock Plan.
10.3%"
Notice of Grant of Restricted Stock Units and Rettd Stock Unit Agreement under the 1999 Stock Pla
10.4%"
Notice of Grant of Stock Options and Stock Optiomakd Agreement under the 1999 Stock Plan.
10.5""
Notice of Grant of Stock Purchase Right and RestliGtock Purchase Agreement under the 1999 Staok P
10.6°"
QuickLogic Corporation 1999 Employee Stock PurcHzise.
10.8"Y Lease dated June 17, 1996, as amended, betwears KailC and Moffet Orchard Investors as Landlord #re Registrant
for the Registrant's facility located in Sunnyvalalifornia.
10.9”
Patent Cross License Agreement dated August 2% bé8veen the Registrant and Actel Corporation.
10.13"*
Form of Change of Control Severance Agreement.
10.14"*
Form of Change of Control Severance Agreement fariiemas Hart.
10.15""
2005 Executive Bonus Plan, as restated.
10.17¢ Second Amended and Restated Loan and Security fgreebetween Silicon Valley Bank and the registedféctive June
30, 2006.
10.18" First Amendment to Second Amended and Restated odiSecurity Agreement between Silicon Valley Band# the
registrant effective June 27, 2007.
10.19*? Second Amendment to Second Amended and RestateddmhSecurity Agreement between Silicon ValleylBand the
registrant effective June 27, 2008.
10.20* Third Amendment to Second Amended and Restated andrSecurity Agreement between Silicon Valley Band the
registrant effective July 31, 2008.
10.21% Fourth Amendment to Second Amended and Restatenl imeé Security Agreement between Silicon ValleyBand the
registrant effective August 19, 2008.
10.23%
Second Amendment to Lease Agreement between NetAppand QuickLogic Corporation effective Septembe, 2008.
10.24""
QuickLogic Corporation 2009 Stock Plan.
10.25"*
QuickLogic Corporation 2009 Employee Stock Purctzisa.
10.26""

Form of Notice of Grant and Stock Option Agreemamder the 2009 Stock Plan.
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10.27"7
Form of Notice of Grant of Stock Purchase Rights Restricted Stock Purchase Agreement under th@ 3@tk Plan.

10.28""
Form of Notice of Grant of Restricted Stock UnitldRestricted Stock Unit Agreement under the 20@@ISPlan.

10.29" Fifth Amendment to Second Amended and Restated hadrSecurity Agreement between Silicon Valley Ban#l the
registrant effective September 25, 2009.

10.30*
Form of Subscription Agreement.

Sixth Amendment to Second Amended and Restated &odrSecurity Agreement between Silicon Valley Ban#l the
10.31* registrant effective June 28, 2010.

Seventh Amendment to Second Amended and Restateddral Security Agreement between Silicon ValleglBand the
10.32% registrant effective June 9, 2011.

10.33@ QuickLogic Corporation 2009 Stock Plan (Amended Redtated March 10, 2011)

Eighth Amendment to Second Amended and Restated &iod Security Agreement between Silicon ValleylBand the
10.34@9 registrant effective June 4, 2012.

10.35®) Third Amendment to Lease between NetApp, Inc. anitklogic Corporation dated August 3, 2012.

Ninth Amendment to Second Amended and Restated apdrSecurity Agreement between Silicon Valley Ban# the
10.36@® registrant effective June 14, 2013.

10.37¢® Fourth Amendment to Lease between NetApp, Inc.QuidkLogic Corporation dated April 4, 2014.

10.38@®) First Amendment to Third Amended and Restated LlaoahSecurity Agreement between Silicon Valley Ban#l the
registrant effective September 26, 2014.

21.1° Subsidiaries of the registrant.

23.1 Consent of BDO USA, LLP, Independent RegisterediPétzcounting Firm.

23.2 Consent of PricewaterhouseCoopers, LLP IndeperiRiegistered Public Accounting Firm

24.1 Power of Attorney.

31.1 CEO Certification pursuant to Section 302 of theb8aes-Oxley Act of 2002.

31.2 CFO Certification pursuant to Section 302 of theb@anes-Oxley Act of 2002.

CEO and CFO Certifications pursuant to 18 U.S.CtiSe 1350, as adopted pursuant to Section 90BeoSarbanes-Oxley
32 Act of 2002.

101.INS XBRL Instance Document

101.SCH XBRL Taxonomy Extension Schema Document

101.CAL XBRL Taxonomy Extension Calculation Linkbase Docutne

101.DEF XBRL Taxonomy Extension Definition Linkbase Docurhen

101.LAB XBRL Taxonomy Extension Label Linkbase Document

101.PRE XBRL Taxonomy Extension Presentation Linkbase Doenin

(1) Incorporated by reference to the Company'ssRegion Statement on Form S-1 declared effed@ieober 14, 1999 (Commission File
No. 33{-28833).

(2) Incorporated by reference to the Company'su@hReport on Form 10-K filed on March 14, 2002 if@oission File No. 00@2671)

3) Incorporated by reference to the Company'srt@dg Report on Form 10-Q filed on November 1302@Commission File No. 000-
22671).

(4) Incorporated by reference to the Company'su@hReport on Form 10-K filed on March 17, 2005 if@oission File No. 00@22671)

(5) Incorporated by reference to QuickLogic's @atrReport on Form B-(Item 5.03) filed on May 2, 200

(6) Incorporated by reference to the Company'srt@dg Report on Form 10-Q filed on December 22)@0Commission File No. 000-
22671).

@) Incorporated by reference to QuickLogic's @atrReport on Form B-(Iltem 1.01) filed on April 28, 200
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(8)
(9)

(10)
(11)
(12)

(13)
(14)

(15)
(16)
(17)
(18)
(19)
(20)
(21)
(22)
(23)
(24)
(25)
(26)
(27)
(28)
(29)

Incorporated by reference to the Company'suahReport on Form 10-K filed on March 15, 2007 if@oission File No. 00@2671)
Incorporated by reference to the Company'srt@dg Report on Form 10-Q filed on August 10, 2@@ommission File No. 000-
22671).

Incorporated by reference to QuickLogic'sr€nt Report on Form 8-(Item 1.01 and Iltem 5.02) filed on September@Dz

This exhibit is a management contract or compeng@ian or arrangemel

Incorporated by reference to the Companyar@dy Report on Form 10-Q filed on August 7, 2@¢@®mmission File No. 000-
22671).

Incorporated by reference to QuickLogic'sr€nt Report on Form &-(Item 1.01) filed on August 19, 20(

Incorporated by reference to the Companyartetdy Report on Form 10-Q filed on November 8)02(Commission File No. 000-
22671).

Incorporated by reference to the CompanysuahReport on Form 10-K filed on March 11, 2008if@nission File No. 00@2671)
Incorporated by reference to QuickLogic'sr€nt Report on Form &-(Item 1.01 and Item 5.02) filed on April 28, 20
Incorporated by reference to QuickLogic'sr€nt Report on Form 8-(Item 1.01 and Item 5.02) filed on August 4, 2(
Incorporated by reference to QuickLogic'sr€nt Report on Form 8-(Item 1.01) filed on October 1, 20t

Incorporated by reference to QuickLogic'sr€at Report on Form 8-(Item 1.01) filed on November 17, 20

Incorporated by reference to QuickLogic'sr€nt Report on Form 8/A (Item 1.01) filed on November 17, 20

Incorporated by reference to QuickLogic'sr€nt Report on Form 8-(Item 1.01) filed on July 1, 201

Incorporated by reference to QuickLogic'sr€nt Report on Form &-(Item 1.01) filed on June 14, 20.

Incorporated by reference to QuickLogic's @erdy Report on Form 10-Q filed on August 11, 2@Cbmmission File No. 0022671)
Incorporated by reference to QuickLogic'sr€nt Report on Form &-(Item 1.01) filed on June 28, 20.

Incorporated by reference to QuickLogic's @erdy Report on Form 10-Q filed on August 3, 2Cdmmission File No. 0082671)
Incorporated by reference to Quicklogic'sr€nt Report on Form B-(Item 1.01) filed on June 18, 20.

Incorporated by reference to Quicklogic'sr€nt Report on Form B-(Item 5.03) filed on November 26, 20

Incorporated by reference to QuickLogic'sr€nt Report on Form 8-(Item 1.01) filed on April 8, 201.

Incorporated by reference to the Companyartedy Report on Form 10-Q filed on November 412Q0Commission File No. 000-
22671).
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EXHIBIT 23.1

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

QuickLogic Corporation
Sunnyvale, CA

We hereby consent to the incorporation by referémtlee Registration Statements on Form S3 (No-BER77, No. 333-181819, No. 333-
161501, No. 333-126528 and No. 333-88706) and FBriNo. 333-159498, No. 333-123515, No. 333-760&22,333-34898, No. 333-34900
and No. 333-34902) of QuickLogic Corporation of ogports dated March 5, 2015 relating to the 2Gisolidated financial statements and
financial statement schedule, and the effectiven&&uickLogic Corporation’s internal control ovimancial reporting, which appear in this
Form 10-K.

/s/ BDO USA, LLP
San Jose, California
March 5, 2015



EXHIBIT 23.2

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We hereby consent to the incorporation by referémtlee Registration Statement on Form S-8 (No-B33498, No. 333-123515, No. 333-
76022, No. 333-34898, No. 333-34900 and No. 333B3%8nd Form S-3 (No. 333-181819) of QuickLogic @wation of our report dated
March 6, 2014 relating to the financial statememtd financial statement schedule, which appeatssri-orm 10-K.

/sl PricewaterhouseCoopers, LLP
San Jose, California
March 5, 2015



EXHIBIT 31.1
CERTIFICATIONS
I, Andrew J. Pease, certify that:
1. I have reviewed this annual report on FornKlé®F QuickLogic Corporatior

2. Based on my knowledge, this report does notatomny untrue statement of a material fact ortaémstate a material fact necessary t
make the statements made, in light of the circuntgtsiunder which such statements were made, nigtadisg with respect to the
period covered by this report;

3. Based on my knowledge, the financial statemamd other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amngtfe@ periods presented in this report;

4. The registrant's other certifying officer anaré responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))}%(nd internal control over financial reportirag defined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the registramd &ave:

(a) Designed such disclosure controls and proesgar caused such disclosure controls and proesdoibe designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtibsidiaries, is made
known to us by others within those entities, pattidy during the period in which this report isifige prepared,;

(b) Designed such internal control over finanoggdorting, or caused such internal control oveatfitial reporting to be designed
under our supervision, to provide reasonable assareegarding the reliability of financial repogiand the preparation of
financial statements for external purposes in atamuoce with generally accepted accounting princjples

(c) Evaluated the effectiveness of the registsatisclosure controls and procedures and presentbs report our conclusions
about the effectiveness of the disclosure conints procedures, as of the end of the period coveyehis report based on
such evaluation; and

(d) Disclosed in this report any change in thestegnt's internal control over financial reportitigit occurred during the
registrant's most recent fiscal quarter (the regig's fourth fiscal quarter in the case of an ahneport) that has materially
affected, or is reasonably likely to materiallyeatf, the registrant's internal control over finahceporting; and

5. The registrant's other certifying officer analve disclosed, based on our most recent evatuatimternal control over financial
reporting, to the registrant's auditors and thataumnmittee of the registrant's board of direct@ispersons performing the equivalent
functions):

(a) All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting
which are reasonably likely to adversely affectrdgistrant's ability to record, process, summaaizé report financial
information; and

(b) Any fraud, whether or not material, that inved management or other employees who have aisamtifole in the
registrant's internal control over financial repugt

Date: March 5, 2015

/s/ Andrew J. Pease
Andrew J. Pease
President and Chief Executive Officer




EXHIBIT 31.2

I, Ralph S. Marimon, certify that:

1. I have reviewed this annual report on FornKl6F QuickLogic Corporatior

2. Based on my knowledge, this report does notaiommny untrue statement of a material fact ortamstate a material fact necessary t
make the statements made, in light of the circuntets.under which such statements were made, nigadisg with respect to the
period covered by this report;

3. Based on my knowledge, the financial statemeamtd other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this report;

4. The registrant's other certifying officer anaré responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))}%nd internal control over financial reportirag defined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the registramd &ave:

(a) Designed such disclosure controls and proesgar caused such disclosure controls and proesdore designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtubsidiaries, is made
known to us by others within those entities, pattidy during the period in which this report isihg prepared;

(b) Designed such internal control over finanoggdorting, or caused such internal control oveatditial reporting to be designed
under our supervision, to provide reasonable assareegarding the reliability of financial repodiand the preparation of
financial statements for external purposes in ataace with generally accepted accounting principles

(c) Evaluated the effectiveness of the registsatisclosure controls and procedures and preséntai report our conclusions
about the effectiveness of the disclosure conintsprocedures, as of the end of the period cousyeldis report based on
such evaluation; and

(d) Disclosed in this report any change in thestegnt's internal control over financial reportitihgit occurred during the
registrant's most recent fiscal quarter (the regis's fourth fiscal quarter in the case of an ahneport) that has materially
affected, or is reasonably likely to materiallyeaff, the registrant's internal control over finahceporting; and

5. The registrant's other certifying officer antllve disclosed, based on our most recent evatuatimternal control over financial
reporting, to the registrant's auditors and thataumnmittee of the registrant's board of direct@ispersons performing the equivalent
functions):

() All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting
which are reasonably likely to adversely affectrbgistrant's ability to record, process, summaaizé report financial
information; and

(b) Any fraud, whether or not material, that inke$ management or other employees who have aisgmtifole in the
registrant's internal control over financial repugt

Date: March 5, 2015

/s/ Ralph S. Marimon
Ralph S. Marimon
Vice President, Finance and Chief Financial Officer




EXHIBIT 32

CERTIFICATION OF CHIEF EXECUTIVE OFFICER AND CHIEF  FINANCIAL OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Andrew J. Pease, certify, pursuant to 18 U.S€xtion 1350, as adopted pursuant to Section 9@&darbanes-Oxley Act of 2002,
that the Annual Report of QuickLogic Corporationfeerm 10-K for the fiscal year ended December 28 42fully complies with the
requirements of Section 13(a) or 15(d) of the SéearExchange Act of 1934 and that informationtedmed in such Annual Report on
Form 10-K fairly presents in all material respdtis financial condition and results of operatiohQuaickLogic Corporation.

By: /sl Andrew J. Pease

Date: March 5, 2015

Name: Andrew J. Pease

Title: President and Chief Executive Officer

I, Ralph S. Marimon, certify, pursuant to 18 U.SSection 1350, as adopted pursuant to Section Bie Garbanes-Oxley Act of 2002,
that the Annual Report of QuickLogic Corporationfearm 10-K for the fiscal year ended December 2842, fully complies with the
requirements of Section 13(a) or 15(d) of the SdesrExchange Act of 1934 and that informationtaedgmed in such Annual Report on
Form 10-K fairly presents in all material respeabis financial condition and results of operatiohQaickLogic Corporation.

By: /sl Ralph S. Marimon
Date: March 5, 2015
Name: Ralph S. Marimon

Title: Vice President, Finance and Chief Financial Officer



