
Targa Resources Partners LP

Investor Presentation

July 28, 2009



22

Forward Looking Statements

Certain statements in this presentation are "forwar d-looking statements" within the 
meaning of Section 27A of the Securities Act of 193 3, as amended, and Section 21E of 
the Securities Exchange Act of 1934, as amended.  A ll statements, other than 
statements of historical facts, included in this pr esentation that address activities, 
events or developments that the Targa Resources Par tners LP (the “Partnership”) 
expects, believes or anticipates will or may occur in the future are forward-looking 
statements. These forward-looking statements rely o n a number of assumptions 
concerning future events and are subject to a numbe r of uncertainties, factors and 
risks, many of which are outside the Partnership’s control, which could cause results 
to differ materially from those expected by managem ent of Targa Resources Partners.  
Such risks and uncertainties include, but are not l imited to, weather, political, 
economic and market conditions, including declines in the production of natural gas 
or in the price and market demand for natural gas a nd natural gas liquids, the timing 
and success of business development efforts, the cr edit risk of customers and other 
uncertainties.  These and other applicable uncertai nties, factors and risks are 
described more fully in the Partnership's Annual Re port on Form 10-K for the year 
ended December 31, 2008 and other reports filed with the Securities and Exchange 
Commission. The Partnership undertakes no obligatio n to update or revise any 
forward-looking statement, whether as a result of n ew information, future events or 
otherwise.
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Introduction 

� Purpose of Presentation
� Discuss drop-down of the NGL Logistics and Marketing Business (the “Downstream Business”) from 

Targa Resources, Inc. (“Targa” or “TRI”) to Targa Resources Partners (“NGLS” or “the Partnership”)
� Review attributes and outlook for the Downstream Business

� Rationale for Transaction
� The transaction will be immediately accretive on a DCF basis
� Diversifies NGLS business
� Increases scale
� Differentiates NGLS within the G&P space
� Adds primarily stable fee-based income generated by unique and hard-to-replicate assets
� Improves contract mix and reduces commodity price exposure
� Seamless integration
� Provides growth profile with strategic positions in tightly supplied NGL logistics market
� Delivers pro forma credit metrics that are in line with rating agency guidelines for both NGLS and TRI

� Ongoing Activity
� Transaction does not eliminate or reduce ongoing business and corporate development activities at Targa 

(eg, shale play opportunities) 

� Key Dates
� PSA-signed July 27, 2009
� Transaction close likely in the third quarter 2009
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Key Transaction Terms

TRI’s Downstream Business, which consists of:
� Logistics Assets
� NGL Distribution and Marketing
� Wholesale Marketing

Assets Purchased

If triggered, beginning Q4 2009, up to $8 million p er quarter in
G&A support for distribution coverage of 1.0x throu gh Q4 2011

NGLS Distribution 
Support

Tuesday, July 28, 2009Announcement Date

6.4x midpoint of 2009E Adjusted EBITDA guidance of $80 – 85 
million 

Purchase Metric

Debt $397.5 million (75%)
Equity (2) $132.5 million (25%) – Issued to TRI or its affiliates
Total $530.0 million

Financing

$530 millionPurchase Price (1)

____________________
(1) Subject to certain adjustments 
(2) Equity consideration comprises 8,527,615 common partnership units and 174,033 general partner units  issued to Targa at $15.227 per unit (calculated using the volume weighted average 

trading price for the 10-day period through and including July 17, 2009)
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Distribution Support Mechanism

Fourth quarter 2009 (distribution paid first quarte r 2010)Beginning Date

Fourth quarter 2011 (distribution paid first quarte r 2012)Ending Date

Low impact to Targa given cash flows from remaining  
operations and NGLS distributions

Impact on Targa

If NGLS distribution coverage before support is < 1 .0x in a 
quarter then:

� TRI will reduce G&A expense allocation to NGLS by up to $8 million per 
quarter ($32 million per year)

� Reduction in G&A expense to NGLS will increase EBITDA

Support Trigger

Provides additional security for the current distri butionRationale
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Pro Forma Corporate Structure 

100% Indirect 
Ownership

2.0% General Partner 
Interest

62.1% 
Limited 
Partner 
Interest

Public Unitholders
34,684,000
Common

Units

Targa Resources GP LLC
1,117,141 General Partner Units

Incentive Distribution Rights 

35.9% Limited Partner Interest
20,055,846 Common Units

____________________
Note: Unit counts pro forma the transaction and include the issuance of 8,527,615 new common units and 174,033 new general partner units.   

Targa Resources Investments Inc.

Targa Resources, Inc.

Targa Resources Partners LP
(“NGLS” or “Partnership”)

TRI NGL Logistics Assets and 
Marketing Division (Downstream Business)

� Logistics Assets located primarily near Houston and 
Lake Charles

� Fractionation

� Storage and Terminaling

� Transportation and Distribution

� NGL Distribution and Marketing around and through 
above assets

� Wholesale Marketing, “nationwide”

� 2009E adjusted EBITDA $80-85 million

TRI (Only) Natural Gas Gathering 
and Processing Division

� Areas of operations: the Permian Basin of West 
Texas and Southeast New Mexico and the coastal 
region of Louisiana Gulf Coast

� Gathering, compressing, treating, processing and 
selling natural gas 

NGLS (Only) Natural Gas Gathering
and Processing Division

� Areas of operations: North Texas, Louisiana, and San   

Angelo

� Gathering, compressing, treating, processing and selling 

natural gas and fractionating and selling NGL and NGL    

products associated with certain gathering and  

processing assets
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NGLS Combined Assets Post Transaction
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Benefits of the Downstream Drop-Down Transaction

Large, diverse 
business mix

� Substantial scale ($80 to $85 million of 2009E EBIT DA)

� Strategically located, unique and hard-to-replicate  assets

� Strong fundamentals makes system capacity valuable

Low maintenance 
expenditures and 

disciplined growth

� Organic growth focused on expansion and optimization  projects that leverage existing systems 
and core competencies

� Premium assets with relatively low ongoing maintena nce capital requirements - approximately 
$10 million in maintenance capex associated with the  Downstream Business for 2009

Favorable contract 
mix

� Downstream Business is approximately 75% fee-based (1)

� Long-term third-party contracts

Pro forma NGLS  
better equipped  to 

weather market 
volatility

� Downstream business improves contract mix and reduc es commodity price exposure

� G&A support mechanism offers additional financial s upport

� NGLS remains committed to conservative capital stru cture and strong liquidity

Strong customer 
profile 

� Further diversifies MLP Customer Base with mostly i nvestment grade counterparties

� Limited customer concentration

� Reduces sales to TRI - NGLS 2008 pro forma sales to affiliates reduced to ~24% from 59%

____________________
1. Based on 2009 estimated combined Downstream operating margin

NGLS Profile Stronger with the Downstream Business
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Fee Based
75%

Other
25%

Logistic 
Assets

59%

NGL 
Distribution 

& Mktg
30%

MI/GCF 
1%Wholesale 

/ Marketing
10%
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Pro Forma NGLS Will Gain Substantial Fee Based Inco me

� Downstream Business is largely fee-based

� POP Contracts Well Hedged - Approximately 75% to 85%  of 
natural gas and NGL equity volumes are hedged in 20 09

� Keep-whole Risk Mitigated – LOU System provides 
operational and commercial flexibility

____________________
1. KW/WHP = Keep-whole / wellhead purchase contract.
2. Other contract includes fee-based and hybrid.
3. MI/GCF = Minority Interest / Equity Earnings in GCF (Gulf Coast Fractionators LP)
4. Other includes margin-based contracts and hybrid contracts with fee floor.

Status Quo – Contract Mix
Throughput Volumes 2008A

Downstream – Detail
Operating Margin 2009E

Contract Mix

Segment Mix

POP
77%

Other (2)

3%

(4)

KW/WHP (1)

20%

Contract Discussion Points

(3)
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Pro Forma NGLS Debt and Liquidity 

____________________
(1) Pro forma 11.25% Senior Notes offering closed July 6, 2009. Adjusted to reflect $40 million revolver pay down during Q209.
(2) Pro forma closing of drop-down transaction
(3) Pro forma closing of drop-down transaction and $127.5 million accordion exercise during Q309

Long-term Debt as of 6/30/09 Sources and Uses

Liquidity as of 6/30/09

($ in millions)

Sources
NGLS Sr. Secured Revolver $397.5
Equity Issuance to TRI 135.0
Existing Cash 2.5
Total Sources $532.5

Uses
Purchase Price $530.0
Transaction Expenses 2.5

Total Uses $532.5

Status Quo Adjustments Pro Forma

Credit Facility Total Commitment(3) $850.0 $127.5 $977.5
Net Unfunded Lehman Commitment (16.3) -            (16.3)
Drawn Commitment (216.4) (397.5)     (613.9)
Letters of Credit (13.4) (74.5)       (87.8)
Cash 37.9 3.8          41.7
Liquidity $641.9 ($340.7) $301.2

Status Quo (1)
Adjustments Pro Forma (2)

Cash $37.9 $3.8 $41.7

Revolving Credit Facility (2012) 216.4 397.5 613.9
8.25% Senior Notes (2016) 209.1 -            209.1
11.25% Senior Notes (2017) 237.4 -            237.4
Total Debt 662.9 397.5 1,060.4

Accordion Exercise

� $127.5 million in additional commitments 
bringing total commitments to $977.5 million

� Provides ample liquidity with $22.5 million of 
accordion unexercised

� Commitment increase to close July 29th
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NGLS Committed to a Conservative Capital Structure

Drop-down Supports Key Financial Metrics

� Downstream acquisition adds fee-based EBITDA 
which reduces commodity price sensitivity

� G&A support mechanism offers additional financial 
support

� Committed to preserving conservative capital 
structure to underpin access to capital markets

Distribution Coverage

� Conservative coverage relative to peers
� Parent not dependent on NGLS distributions
� Attractive coverage ratio supports distribution 
� Committed to maintaining appropriate coverage ratios 

relative to peers and consistent with a conservative 
capital structure

Leverage

� Pro forma for the transaction NGLS will still 
maintain low leverage relative to peers

Q1 2009 Coverage Ratio (1)

Average

1.1x

____________________
(1) Q1 2009 Coverage ratio calculated as first quarter distributable cash flow divided by distributions to both the general and limited partners. Adjusted for one time items such as hedge gains and gains on debt 

repurchases.

1.4x
1.3x

1.2x

1.0x

0.9x0.9x

0.0x

0.2x

0.4x

0.6x

0.8x

1.0x

1.2x

1.4x

1.6x

NGLS
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Downstream Transaction Increases NGLS Scale and Div ersity
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Downstream Business – Operated & Non-Operated Networ k

____________________
Note: See appendix for photos of selected downstream assets
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� Refinery Services
� Generally retain a portion of the resale price of NGL sales or receive a fixed minimum fee per gallon 
� Earn fees for locating and supplying NGL feedstocks to the refineries based on a percentage of the cost or a 

minimum fee per gallon

� Wholesale propane marketing
� Sell propane on a fixed or posted price at delivery and, in come circumstances, earn a margin on a net-back 

basis

� Primarily a physical settlement business which earns a margin from purchasing and selling NGL 
products from producers under contract

� Also earn margins by purchasing and reselling NGL products in the spot and forward physical 
markets

� 2008 sales of 219 MBbls/d

Fractionation

Storage and 
Terminalling

Transportation 
and Distribution

� Majority under fee-based arrangements 
� 3 facilities with ~380 MBbls/d maximum gross capacity

� Long-and short-term storage and terminalling services and throughput 
capability to affiliates and third party customers for a fee 

� Storage wells with 65 MMBbl of capacity and 15 terminal facilities; 800 miles of 
pipeline support fractionation, storage and terminalling

� Fee-based transportation services to refineries and petrochemical companies 
throughout the U.S. 

� Approximately 770 railcars leased and managed, 70 owned and leased 
transport tractors, 100 tank trailers, and 21 pressurized NGL barges

Acquisition of Downstream Business from TRI

Logistics
Assets

NGL Distribution 
and Marketing

Wholesale
Marketing

The Downstream Business consists of Targa’s NGL Logi stics and Marketing Division 
which comprises three segments: 
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� Strong reputation for prompt and reliable delivery along with valued related services
� Terminals, storage, railcars, trucks and marketing offices support the “nation wide”

wholesale propane and refinery services business

� Personnel in the segment manage receipts and delive ries of raw and specification 
NGL products in and through the NGL Logistics asset s

� Business captures term fixed fee or percent of proc eeds (some with fixed fee floors) 
for marketing NGLs and managing logistics

� The NGL Logistics assets provide relatively stable,  fee-based customer services
� Assets are uniquely integrated and difficult to rep licate

� Lake Charles Fractionator/Hackberry Underground Storage
� Cedar Bayou Fractionator
� Mont Belvieu Storage Terminal
� Houston Gathering System (Pipeline)
� Galena Park Marine Terminal

� NGL Logistics asset opportunities provide attractiv e growth and investment 
potential

Strength of Downstream Business

Logistics
Assets

NGL Distribution 
and Marketing

Wholesale
Marketing

Strategically located and integrated Gulf Coast NGL  downstream infrastructure 
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Logistics Assets Add Substantial Scale to NGLS

____________________
1. Petral Worldwide, Inc. Combined capacity of raw mix fractionators is for the Upper TX Coast.
2. Targa owns a 38.8% interest in the GCF (Gulf Coast Fractionators LP).
3. Purvin and Gertz, Inc. 

Raw Mix Fractionation Capacity (1)
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(MBbl/d)

(2)

Gulf Coast LPG Marine Terminal Capacity (3)

(M Tonnes)

� One of the largest players in raw mix fractionation  
� Capacity utilization rates increasing, for example Upper Texas Gulf Coast (1):

� 80-85% during 2000-2006, 
� 93% in 2007
� “Full” during the 1st & 2nd quarter 2008
� CBF capacity fully subscribed in first half of 2009

� Well positioned to benefit from positive fundamental environment
� Capacity utilization expected to remain high and expansion under study

� Targa has the second largest LPG import / export fa cility in the Gulf Coast
� Well positioned to benefit from expected future increases in import activity
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%

10%

20%

30%

40%

50%

60%

70%

80%

90%

100%

2000 2001 2002 2003 2004 2005 2006 2007 2008 2009

Utilization

Attractive Fractionation Economics

TX Gulf Coast Raw Mix Fractionation Capacity Utiliza tion (1)

____________________
1. 2000 – 2008 data per Petral Worldwide, Inc. Combined capacity of raw mix fractionators is for the Upper TX Coast. 2009 is an internal Targa estimate.

� Tightness in capacity results in higher margin for 

short-term / spot business 

� Majority of fractionation business is under long-term 

contracts

� Successfully re-contracting for terms longer than 

existing contract terms

� Replacement costs economics require higher fees 

for a sustained period of time

� Imports and liquids from shale plays will play an 
important part in future capacity requirements 

(% of Name Plate Capacity)

Industry’s high capacity utilization supports compe lling economics for 
downstream’s raw mix fractionation
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Recap: Benefits of the Downstream Drop-Down Transac tion

Large, diverse 
business mix

� Substantial scale ($80 to $85 million of 2009E EBIT DA)

� Strategically located, unique and hard-to-replicate  assets

� Strong fundamentals makes system capacity valuable

Low maintenance 
expenditures and 

disciplined growth

� Organic growth focused on expansion and optimization  projects that leverage existing systems 
and core competencies

� Premium assets with relatively low ongoing maintena nce capital requirements - approximately 
$10 million in maintenance capex associated with the  Downstream Business for 2009

Favorable contract 
mix

� Downstream Business is approximately 75% fee-based (1)

� Long-term third-party contracts

Pro forma NGLS  
better equipped  to 

weather market 
volatility

� Downstream business improves contract mix and reduc es commodity price exposure

� G&A support mechanism offers additional financial s upport

� NGLS remains committed to conservative capital stru cture and strong liquidity

Strong customer 
profile 

� Further diversifies MLP Customer Base with mostly i nvestment grade counterparties

� Limited customer concentration

� Reduces sales to TRI - NGLS 2008 pro forma sales to affiliates reduced to ~24% from 59%

____________________
1. Based on 2009 estimated combined Downstream operating margin

NGLS Profile Stronger with the Downstream Business
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Q & A
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Appendix
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Raw NGL Mix Supplies A Function of Producing Basins  and Y-
Grade Pipelines

West Texas PL(1)

Louis Dreyfus PL
Chaparral PL(2)

Seminole PL(2)

COP E-Z PL
Lou Tex PL(2)

Oneok Sterling PL
MAPL Rock Mtn. PL(2)

(1) = Chevron
(2) = Enterprise (4 lines)

Eagleford Shale
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Mont Belvieu Complex

Fractionation services for a fee.
Cedar Bayou Fractionator

175 MBPD of y-grade capacity BP is 12% owner

40 MBPD of “heavy” capacity

Cedar Bayou
Fractionator

Mont Belvieu
Terminal and 
Brine Pond

LSNG
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Mont Belvieu Terminal

Storage, pipeline, rail and truck transportation services for a fee.

20 Targa wells 150 pipeline connections

6 CPC wells (1) Services agreement with CPC

____________________
1. Chevron Phillips Chemical Company LLC joint venture, “CPC”
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Galena Park Marine Terminal

Marine, storage and pipeline transportation services for a fee.

3 ship docks

3 barge docks

700+ MBbls above ground storage, for mixed 
& specification NGL products, as well as 
chemical products
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Houston System

Integrated asset base in hard to replicate area with numerous customer 
connections for supply and sales

6” NGL 

20” NGL

8” NORTH LINE

8” PRODUCTS LINE

Galena 
Park

Mont 
Belvieu

6” / 8”
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Non-GAAP Measures Reconciliation

This presentation includes non-GAAP financial measures of Adjusted EBITDA, operating margin and
distributable cash flow. The presentation provides reconciliations of these non-GAAP financial measures to their 
most directly comparable financial measure calculated and presented in accordance with generally accepted 
accounting principles in the United States of America ("GAAP"). Our non-GAAP financial measures should not 
be considered as alternatives to GAAP measures such as net income or any other GAAP measure of liquidity or 
financial performance.

Adjusted EBITDA - We define Adjusted EBITDA as net income before interest, income taxes, depreciation and 
amortization and non-cash income or loss related to derivative instruments. Adjusted EBITDA is used as a 
supplemental financial measure by our management and by external users of our financial statements such as 
investors, commercial banks and others, to assess: (1) the financial performance of our assets without regard to 
financing methods, capital structure or historical cost basis; (2) our operating performance and return on capital 
as compared to other companies in the midstream energy sector, without regard to financing or capital structure; 
and (3) the viability of acquisitions and capital expenditure projects and the overall rates of return on alternative 
investment opportunities.

The economic substance behind management’s use of Adjusted EBITDA is to measure the ability of our assets
to generate cash sufficient to pay interest costs, support our indebtedness and make distributions to our 
investors. The GAAP measure most directly comparable to Adjusted EBITDA is net income (loss). Our non-
GAAP financial measure of Adjusted EBITDA should not be considered as an alternative to GAAP net income 
(loss). Adjusted EBITDA is not a presentation made in accordance with GAAP and has important limitations as 
an analytical tool. You should not consider Adjusted EBITDA in isolation or as a substitute for analysis of our 
results as reported under GAAP. Because Adjusted EBITDA excludes some, but not all, items that affect net 
income and is defined differently by different companies in our industry, our definition of Adjusted EBITDA may 
not be comparable to similarly titled measures of other companies.  Management compensates for the 
limitations of Adjusted EBITDA as an analytical tool by reviewing the comparable GAAP measures, 
understanding the differences between the measures and incorporating these learnings into management’s 
decision-making processes.
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Non-GAAP Measures Reconciliation

Operating Margin - We define operating margin as total operating revenues (which consist of natural gas and 
NGL sales plus service fee revenues) less product purchases (which consist primarily of producer payments and 
other natural gas purchases) and operating expense. Management reviews operating margin monthly for 
consistency and trend analysis. Based on this monthly analysis, management takes appropriate action to 
maintain positive trends or to reverse negative trends. Management uses operating margin as an important 
performance measure of the core profitability of our operations.

The GAAP measure most directly comparable to operating margin is net income. Our non-GAAP financial 
measure of operating margin should not be considered as an alternative to GAAP net income. Operating margin 
is not a presentation made in accordance with GAAP and has important limitations as an analytical tool. You 
should not consider operating margin in isolation or as a substitute for analysis of our results as reported under 
GAAP. Because operating margin excludes some, but not all, items that affect net income and is defined 
differently by different companies in our industry, our definition of operating margin may not be comparable to 
similarly titled measures of other companies, thereby diminishing its utility. Management compensates for the 
limitations of operating margin as an analytical tool by reviewing the comparable GAAP measures, 
understanding the differences between the measures and incorporating these learnings into management's 
decision-making processes.
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Non-GAAP Measures Reconciliation

2009 2009

Low Range High Range
Reconciliation of net loss to Adjusted EBITDA:
Net loss  $         (5.6)  $         (0.6)

Add: 
Interest expense, net             59.4             59.4 
Income tax expense               0.8               0.8 
Depreciation and amortization expense             25.4             25.4 

Adjusted EBITDA 80.0$         85.0$         

2009 2009

Low Range High Range
Reconciliation of net loss to operating margin:
Net loss (5.6)$          (0.6)$          
Add:

Interest expense, net 59.4           59.4           
Income tax expense 0.8             0.8             
Depreciation and amortization expense 25.4           25.4           
General and administrative expense 41.9           41.9           

Operating margin  $       121.9  $       126.9 

Twelve Months Ended 

December 31,

(In millions)

Twelve Months Ended 

December 31,

(In millions)

The following table presents a reconciliation of adjusted EBITDA and operating margin to net income (loss) for the period shown for the Downstream Business only:
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Non-GAAP Measures Reconciliation

Distributable Cash Flow – Distributable cash flow is a significant performance metric used by us and by external users of our 
financial statements, such as investors, commercial banks, research analysts and others to compare basic cash flows 
generated by us (prior to the establishment of any retained cash reserves by our general partner) to the cash distributions we 
expect to pay our unitholders.  Using this metric, management can quickly compute the coverage ratio of estimated cash flows 
to planned cash distributions.  Distributable cash flow is also an important non-GAAP financial measure for our unitholders
because it serves as an indicator of our success in providing a cash return on investment.  Specifically, this financial measure
indicates to investors whether or not we are generating cash flow at a level that can sustain or support an increase in our 
quarterly distribution rates.  Distributable cash flow is also a quantitative standard used throughout the investment community 
with respect to publicly-traded partnerships and limited liability companies because the value of a unit of such an entity is 
generally determined by the unit’s yield (which in turn is based on the amount of cash distributions the entity pays to a 
unitholder).  The economic substance behind our use of distributable cash flow is to measure the ability of our assets to 
generate cash flows sufficient to make distributions to our investors.

The GAAP measure most directly comparable to distributable cash flow is net income (loss).  Our non-GAAP measure of 
distributable cash flow should not be considered as an alternative to GAAP net income (loss).  Distributable cash flow is not a 
presentation made in accordance with GAAP and has important limitations as an analytical tool.  You should not consider 
distributable cash flow in isolation or as a substitute for analysis of our results as reported under GAAP.  Because distributable 
cash flow excludes some but not all, items that affect net income (loss) and is defined differently by different companies in our 
industry, our definition of distributable cash flow may not be compatible to similarly titled measures of other companies, thereby 
diminishing its utility.

We compensate for the limitations of distributable cash flow as an analytical tool by reviewing the comparable GAAP measures, 
understanding the differences between the measures and incorporating these learnings into our decision-making processes.
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Non-GAAP Measures Reconciliation

The following table presents a reconciliation of distributable cash flow to net income (loss) for the periods shown for NGLS, excluding drop-down of the Downstream Business:

Targa Resources Partners LP
($ in millions)

Quarter Ended

2009

Mar 31

Reconciliation of net income to "distributable cash  flow":
Net income           (2.1)

Depreciation and amortization expense           18.9 
Deferred income tax expense             0.3 
Amortization in interest expense             0.6 
Gain on debt extinguishment               -   
Non-cash (gain) loss related to derivative 
instruments           18.5 
Maintenance capital expenditures           (2.6)

Distributable cash flow  $       33.6 


