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Safe Harbor Statement
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Various remarks that we make in this presentation that are not historical, including those about our future financial 
and operating results, full year 2017 guidance; expectations and key drivers of performance in 2018; business 
strategy, goals and priorities, plans and prospects, growth opportunities, potential size of addressable markets, 
the value of our tests, correlation of test growth to future revenue, ability to secure market access in global 
markets, product pipeline and potential new products, timing of future product releases, collaborations, and the 
occurrence, timing and results of clinical studies, constitute forward-looking statements within the meaning of the 
Safe Harbor provisions of the Private Securities Litigation Reform Act. 

Forward-looking statements are subject to risks and uncertainties that could cause actual results to differ 
materially from our expectations. These risks and uncertainties include, but are not limited to our ability to: 
achieve profitability and growth targets; increase usage of our tests; address possible regulation of our tests by 
the FDA or similar regulatory agencies outside of the United States; mitigate risks and uncertainties associated 
with development and commercialization; obtain or maintain sufficient levels of reimbursement for our existing 
tests and any future tests we may commercialize; address risks associated with sales and operations globally; 
our history of operating losses; our commitment to profitability; the occurrence, timing, results and applicability of 
clinical study results to actual outcomes; and the other risks set forth in our filings with the Securities and 
Exchange Commission, including the risks set forth in our most recent Annual Report filed on Form 10-K and 
subsequently filed Quarterly Report on Form 10-Q for the most recent quarter ended. These forward-looking 
statements speak only as of the date hereof. We disclaim any obligation to update these forward-looking 
statements.

NOTE: The Genomic Health logo, Oncotype, Oncotype DX , Breast Recurrence Score, Breast DCIS Sore, Colon Recurrence, Genomic Prostate Score, Liquid Select, AR-V7 Nucleus Detect, Oncotype 
SEQ and Oncotype IQ are trademarks or registered trademarks of Genomic Health, Inc. All other trademarks and service marks are the property of their respective owners.



Genomic Health is Leading a Revolution in Precision Medicine
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http://youtu.be/TDGkwreHUgs
https://youtu.be/TDGkwreHUgs


Proven Business Model in Delivering Value-Based Cancer Diagnostics
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Worldôs leading provider of genomic-based 

diagnostic tests in cancer:

VServed >800,000 patients and 90 countries to date

VSaved U.S. healthcare system >$4B

VPioneered reimbursement of value-based diagnostics

VEstablished first global lab service business

VGenerated billions in revenue with global commercial 

channel and trusted brand 

VDelivered significant revenue growth (~$40M) and 

improved OPINC by ~$17M in 2016
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Defining a Clear Path and Commitment to Growth and Profitability

5 * Adjusted EBITDA is operating income plus depreciation and stock based compensation expense.

$286M 
Revenue

$35M Loss

V

V

~14% Revenue Growth

40% Operating Leverage

>$10M EBITDA

Double-Digit  Revenue Growth in Q4

Full-year Profitability

Positive Operating Income

40% Operating Leverage

>$30M EBITDA

15-20% Revenue CAGR (5 yr)

40% Operating Leverage

>$100M EBITDA

V

V

V
V

V

V

V

V

V
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ÅTAILORx

ÅPAMA

ÅAR-V7 reimbursement

ÅGermany reimbursement

ÅSEQ reimbursement

ÅChannel leverage

ÅFrance reimbursement

ÅProstate U.S. adoption and 

reimbursement 

ÅContinued IBC penetration/

AJCC Staging



Delivered Solid Results in H1 Reflecting Strength and Differentiation of Data and 
Commercial Channel,  Expect Full-Year Profit
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VIncreased Oncotype test volume by 8% (63,140 tests)

VIncreased worldwide revenue by 4% ($169.5M), 5% in constant currency*
- Delivered >20% International and Prostate revenue growth

VImproved operating income by $8M

VGenerated 50% operating leverage and $13.1M in adjusted EBITDA**

VDelivered 83.9% gross margin 

VAdjusted financial guidance for the full year ending December 31, 2017:
- Total revenue of between $345 to $355 million (formerly $355 to $370 million); and

- Profit for the full-year at either end of revenue range (formerly profit at revenue above $362.5 million).

*Constant currency is a non-GAAP measure that is calculated by comparing the companyôs quarterly average foreign exchange rates for the three and six months ended June 30, 2017. The constant currency disclosures take current local currency revenue and translate it into U.S. dollars based upon the foreign currency 
exchange rates used to translate the local currency revenue for the applicable comparable period in the prior year, rather than the actual exchange rates in effect during the current period. It does not include any other effect of changes in foreign currency rates on the companyôs results or business.The company believes 
this non-GAAP financial measure is useful to investors in assessing the operating performance of the business. This non-GAAP measure should not be considered in isolation or as an alternative to GAAP measures.

**Adjusted EBITDA is operating income plus depreciation and stock based compensation expense.



M
e
d

ic
a
ll

y
 E

li
g

ib
le

 P
a
ti

e
n

ts
700,000

600,000

500,000

400,000

300,000

200,000

100,000

0

Available Market

Penetrated

Double Digit Growth Opportunity with Currently Marketed Tests
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* Management estimate based on 2016 market size and average selling price.

** 7 Key OUS Markets

U.S. Breast
(N-, N+, DCIS)

U.S. ProstateIntô Breast*
(N-, N+)

U.S. AR-V7 U.S. SEQ

50K*

145K*

~55%

175K*

D
C

IS
In

v
a
s
iv

e

~10%

~10%

225K*

160K*

~10% >$1.7B Growth Opportunity*

755K*

16%

Total



Prospective Outcomes Reinforce Oncotype DX as Standard of Care   
in Invasive Breast Cancer
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TAILORx

Å>10,000 patients enrolled worldwide

ÅOnly randomized trial to prospectively determine whether 

chemotherapy impacts patient outcomes

ÅMid-range results pending sufficient number of patient 

recurrences expected to refine cut points

ÅLow-range results show 99% of low Oncotype DX patients 

(RS<11) free of breast cancer recurrence after 5 years of 

hormone therapy alone

ÅLow-range results drove recent Oncotype DX specific 

inclusion in AJCC Staging criteria

>63,000 
Patients

German 
Plan B

SEER

Clalit

TAILORx

>60,000 Test Growth Opportunity in U.S. Alone



Oncotype DX Distinguished as Only Multi-Gene Test for 
Staging Breast Cancer
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ÅFundamental change recently announced 

by AJCC* for breast cancer staging

ÅFirst time molecular features (Oncotype DX, 

ER, PR, and HER2) have been added to 

anatomic criteria with Level 1 evidence

ÅCAP/NCCN developing protocols for 

January 1, 2018 implementation

ÅNew rules expected to influence adoption 

and future treatment guidelines

* AJCC Cancer Staging Manual, 8th Edition, December 2016

ñBased on the best available evidence at 

this time, the Expert Panel determined 

that it was appropriate to incorporate 

the Oncotype DX score into staging for 

the subgroup of patients defined by 

Arm A of the TAILORxstudy.ò



Increasing U.S. Invasive Breast Penetration by 10% Yields ~$50M in 
Additional Revenue

* Calculated from Genomic Health test delivered by state and breast cancer incidence by state (Siegel et al, CA: A Cancer Journal for Clinicians, 2015)10

Average 50% Penetration in 2015*

70,000 N- and (1-3) N+ 

Patients Tested in 2015

0.28 0.65



Increasing Patient Access in Western Europe Capturing Significant 
International Revenue Growth Opportunity

160,000 Test Growth Opportunity in Western Europe

Spain UK France Germany Italy

Path

Current Coverage 70% 
Majority Regions

Exclusive reimbursement in 

4 regions

100%  
NHS, Private

Exclusive NICE 

recommendation and  

Quality Standard inclusion

100% 
Interim Natôl Ministry of 

Health Funding

~10% 
GBA Specialized 

Outpatient

Exclusive AGO Guidelines

0%
Pathway Recently 

Established

Public 

Reimbursement
2012 2015 2017 2018 TBD

V V V V V
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Oncotype DX Prostate Tests Offer Large Opportunity for Growth in 
New Markets

* Men with NCCN very low, low and selected intermediate risk disease

Screening Biopsy Diagnosis Advanced Management

AR Inhibitor Treatment vs. 

Taxane Therapy

Castrate Resistant Metastases

Local Management

Active Surveillance vs.

Immediate Treatment

Clinically Low Risk*

12



New Evidence Differentiates Oncotype DX Genomic Prostate Score 
as the Only Test to Predict All Critical Endpoints with Economic Benefit

* Albala et al. Rev Urol. 2016

145,000 Test Growth Opportunity

Patient Current State Patient Future Risk

Clinical Validation

Clinical Utility

Adverse pathology (2013, 2014)
V

>$2,200 net savings per patient tested*

Long-term outcomes tracking >1,200 patients

V

V

5-year biochemical recurrence (2014, 2016)

Development of metastases (2016)

Prostate-specific mortality (2016)

V

V

V
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Draft LCD Recommending Medicare Intermediate Coverage posted 5.4.17



Oncotype DX AR-V7 Addresses Critical Need in Identifying Metastatic Prostate 
Cancer Patients Who Will Not Benefit from Costly AR-Inhibition Therapy
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ÅProprietary Epic Sciences' no cell left behind®

platform and detection of protein in nucleus 

predicts therapy benefit 

ÅGuides decision between AR-inhibition or 

taxane therapy, avoiding ineffective therapy 

and saving up to $9,000 per patient tested

Å2017 planned launch through Genomic 

Healthôs oncology and urology commercial 

channels

Genomic Health Will Commercialize a New 
Screening to Influence Choice of Therapies
The agreement bolsters Genomic Healthôs portfolio of cancer diagnostic tests 

intended to help doctors tailor treatment based on the molecular traits of their 

patientsô tumorséThe new pact is part of Genomic Healthôs plan to provide 

diagnostics to guide treatment for metastatic, or advanced disease.

50,000 Test Growth Opportunity
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AR-V7 Positive Patients Do Better 

with Taxane Treatment

AR-V7 Negative Patients Do Better 

with AR-Targeted Treatment

AR-Targeted 

Treatment

Taxane

Treatment

Compelling Clinical Evidence Expected to Drive Adoption and 
Reimbursement for Oncotype DX AR-V7 Nucleus Detect

15 Scher, HI et al JAMA Oncology



Recently Launched Oncotype SEQ Liquid Select 
Further Broadens Portfolio and Leverages Existing Commercial Channel
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Oncotype SEQ Liquid Select Delivers Actionable Information  
for Late-Stage Cancer

ÅNGS-based blood test to identify select actionable genomic 

alterations for the treatment of late-stage cancer

- FDA-approved therapies 

- Recommended in NCCN guidelines  

- Ongoing clinical trials

ÅHighly specific, sensitive and reproducible

- >99% per-sample specificity

Å2016 Targeted launch in lung cancer

145,000 Test Growth Opportunity
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Global Brand, Commercial Channels and Product Portfolio 
Firmly Establish Genomic Health as Leader and Partner of Choice 
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Oncology Channel Urology Channel



2017 Milestones

ÅImprove revenue growth, including double-digit growth in the fourth quarter

ÅDeliver full-year profitability at either end of the adjusted revenue guidance

ÅContinue to grow U.S. invasive breast cancer business

ÅIncrease reimbursement for prostate in the U.S. and for breast in key OUS markets

ÅLaunch Oncotype DX AR-V7 Nucleus Detect for metastatic prostate cancer

ÅExpand product pipeline through development and partnerships
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