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DISCLAIMER
These slides and accompanying oral presentation contain forward-looking statements, including forward-looking
statements within the meaning of the U.S. Private Securities Litigation Reform Act of 1995. Such forward-looking
statements include, but are not limited to, statements concerning Colfax's plans, objectives, expectations and intentions
and other statements that are not historical or current fact. Forward-looking statements are based on Colfax's current
expectations and involve risks and uncertainties that could cause actual results to differ materially from those expressed
or implied in such forward-looking statements. Factors that could cause Colfax's results to differ materially from current
expectations include, but are not limited to factors detailed in Colfax's reports filed with the U.S. Securities and
Exchange Commission including its 2012 Annual Report on Form 10-K under the caption "Risk Factors." In addition,
these statements are based on a number of assumptions that are subject to change. These slides speak only as of this
date. Colfax disclaims any duty to update the information herein.

The term "Colfax" in reference to the activities described in these slides may mean one or more of Colfax's global
operating subsidiaries and/or their internal business divisions and does not necessarily indicate activities engaged in by
Colfax Corporation.
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BUSINESS OVERVIEW
TWO BUSINESS PLATFORMS PROVIDING BRANDED, DIFFERENTIATED INDUSTRIAL PRODUCTS

Revenues
(December 2012 YTD)
Fluid & Gas
Handling

Howden
ESAB

Colfax
Fluid
Handling
Fabrication
Technology

Source: Company filings
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INVESTMENT HIGHLIGHTS
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Broad global footprint



Strong end-market drivers



Balanced revenues



Leading market positions



Proven business system

BROAD GLOBAL FOOTPRINT
MORE THAN HALF OF REVENUES IN HIGHER-GROWTH MARKETS

Slower GDP Growth

~low single digit over the cycle

Faster GDP Growth

~mid/high single digit over the cycle

2011

2012

Emerging Markets

Western Europe

North America

Other Developed

Note: 2011 revenues pro-forma for full year of Rosscor and COT-Puritech acquisitions. Other Developed = Australia, New Zealand, South Korea, Japan, Singapore.
Source: Company filings
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LEADING BRANDS & MARKET POSITIONS
FOCUS ON LARGE MARKETS WHERE PERFORMANCE AND TECHNOLOGY MAKE A HUGE DIFFERENCE
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•
•

Leader in heavy-duty fans
Top tier global supplier of screw and piston API
618 process gas compressors

•
•

Leader in three-screw pumps
Top tier global supplier of marine engine room
pumps

•

#2 globally in welding products

2013: KEY PERFORMANCE DRIVERS
• Aggressive execution of restructuring initiatives …
– Manufacturing footprint consolidation
– SG&A rationalization
– Corporate office consolidation

• … while maintaining / building growth capability
– Investments in emerging markets
– Focus on / acceleration of new product development activity
– Addition of proven talent
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ACQUISITION ENVIRONMENT / TARGETS
STRONG PIPELINE OF ACTIVE AND POTENTIAL DEALS:
BENEFIT OF DIVERSIFIED GLOBAL PORTFOLIO
CURRENT ENVIRONMENT

• Wide variation in transaction
multiples across sectors
• Economic environment
creating acquisition
opportunities
• Continued PE competition,
but mostly for large
transactions
• Acquisition brand / reputation
remains important
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TARGETS

• Remain active, though
applying disciplined value
screen
• Focus on strategically
attractive, value-creating bolton deals
• Retain long-term portfolio
balance, while selecting best
transactions in short term
• Maintain global focus

SUMMARY

Strong
End Markets

Brand &
Technology
Leverage

EXCELLENT LONG-TERM
POTENTIAL
CBS
Impact
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Exposure
To Emerging
Markets

