Additional Information on New Product Sales and
Renewal Yield
As our business strategy has evolved, our management looks within total bookings at renewal bookings, which we
define as bookings attributable to the renewable value of a prior contract, (i.e., the maintenance value and, in the case
of non-perpetual licenses, the license value), and at total new product sales, which we define as sales of mainframe and
enterprise solutions products, and mainframe solutions capacity that are new or in addition to products or mainframe
solutions capacity previously contracted for by a customer. Mainframe solutions capacity and new product sales growth
can be inconsistent on both a quarterly and annual basis. We believe the period-over-period change in mainframe
solutions new sales and capacity combined is a more appropriate measure of performance. Starting in the first quarter
of fiscal 2015, we will only provide total mainframe solutions new sales information, which will include mainframe
solutions capacity.
The amount of new product sales for a period, as currently tracked by us, requires estimation by management and has
not been historically reported. Within a given period, the amount of new product sales may not be material to the
change in our total bookings or revenue compared with prior periods. New product sales can be reflected as
subscription and maintenance bookings in the period (for which revenue would be recognized ratably over the term of
the contract) or in software fees and other bookings (which are recognized as software fees and other revenue in the
current period).
Within bookings, we also consider the yield on our renewals. We define “renewal yield” as the percentage of the
renewable value of a prior contract (i.e., the maintenance value and, in the case of non-perpetual licenses, the license
value) realized in current period bookings. The renewable value of a prior contract is an estimate affected by various
factors including contractual renewal terms, price increases and other conditions. Price increases after December 31,
2012 are not considered as part of the renewable value of the prior period contract. We estimate the aggregate renewal
yield for a quarter based on a review of material transactions representing a substantial majority of the dollar value of
renewals during the current period. There may be no correlation between year-over-year changes in bookings and yearover-year changes in renewal yield, since renewal yield is based on the renewable value of contracts of various
durations, most of which are longer than one year.
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