AMARIN CORP PLC\UK

FORM
10-Q
(Quarterly Report)

Filed 08/08/12 for the Period Ending 06/30/12

Telephone
CIK
Symbol
SIC Code
Industry
Sector
Fiscal Year

353 1 6699 020
0000897448
AMRN
2834 - Pharmaceutical Preparations
Biotechnology & Drugs
Healthcare
12/31

http://www.edgar-online.com
© Copyright 2012, EDGAR Online, Inc. All Rights Reserved.
Distribution and use of this document restricted under EDGAR Online, Inc. Terms of Use.

Table of Contents

UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 10-Q
 QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(D) OF THE SECURITIES EXCHANGE
ACT OF 1934
For the quarterly period ended June 30, 2012
OR



TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(D) OF THE SECURITIES EXCHANGE
ACT OF 1934
For the transition period from

to

Commission File No. 0-21392

Amarin Corporation plc
(Exact Name of Registrant as Specified in its Charter)

England and Wales

Not applicable

(State or Other Jurisdiction of
Incorporation or Organization)

(I.R.S. Employer
Identification No.)

2 Pembroke House, Upper Pembroke Street 28-32

Dublin 2, Ireland

(Address of Principal Executive Offices)

(Zip Code)

Registrant’s telephone number, including area code: +353 (0) 1 6699 020
Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act
of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject
to such filing requirements for the past 90 days. YES 
NO 
Indicate by check mark whether the registrant has submitted electronically and posted on its corporate Web site, if any, every Interactive Data
File required to be submitted and posted pursuant to Rule 405 of Regulation S-T (§229.405 of this chapter) during the preceding 12 months (or
for such shorter period that the registrant was required to submit and post such files). YES 
NO 
Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, or a smaller reporting
company. See the definitions of “large accelerated filer,” accelerated filer” and “smaller reporting company” in Rule 12b-2 of the Exchange Act.
Large accelerated filer



Non-accelerated filer



(Do not check if smaller reporting company)

Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Act).

Accelerated filer



Smaller reporting company



YES 

NO 

148,429,704 shares held as American Depository Shares (ADS), each representing one Ordinary Share, 50 pence par value per share, and
390,564 ordinary shares, were outstanding as of August 2, 2012.
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PART I
A MARIN C ORPORATION P LC
CONDENSED CONSOLIDATED BALANCE SHEETS
(In thousands, except share and per share amounts)
June 30,
2012

December 31,
2011

ASSETS
Current Assets:
Cash and cash equivalents
Deferred tax asset
Other current assets

$

Total current assets
Property, plant and equipment, net
Deferred tax asset
Other long term assets
TOTAL ASSETS
LIABILITIES AND STOCKHOLDERS’ EQUITY (DEFICIT)
Current Liabilities:
Accounts payable
Accrued expenses and other liabilities

250,255
533
6,433

$

116,602
533
1,837

257,221

118,972

621
10,851
2,482

432
4,734
2,241

$

271,175

$

126,379

$

8,429
9,070

$

4,419
4,033

Total current liabilities

17,499

8,452

Long-Term Liabilities:
Warrant derivative liability
Long term debt
Other long-term liabilities

120,214
127,438
704

123,125
—
764

Total liabilities

265,855

132,341

Commitments and contingencies (Note 5)
Stockholders’ Deficit:
Common stock, £0.50 par, unlimited authorized; 148,132,553 issued, 148,112,474 outstanding at
June 30, 2012; 135,832,542 issued, 135,812,463 outstanding at December 31, 2011
Additional paid-in capital
Treasury stock; 20,079 shares at June 30, 2012 and December 31, 2011
Accumulated deficit
Total stockholders’ equity (deficit)
TOTAL LIABILITIES AND STOCKHOLDERS’ EQUITY (DEFICIT)
See notes to condensed consolidated financial statements.
1

$

122,844
593,341
(217)
(710,648)

113,321
449,393
(217)
(568,459)

5,320

(5,962)

271,175

$

126,379
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A MARIN C ORPORATION P LC
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(In thousands, except share and per share amounts)
Three months ended June 30,
2012
2011
Revenues
Operating Expenses:
Research and development

$

—

$

Six months ended June 30,
2012
2011

—

$

—

$

—

14,066

5,189

18,822

9,638

13,635
27,701

10,025
15,214

27,662
46,484

12,751
22,389

Operating loss

27,701

15,214

46,484

22,389

Loss on change in fair value of derivative liability
Interest expense (income), net
Other expense (income), net
Loss from operations before taxes
Provision for income taxes
Net loss

18,930
4,317
52
51,000
2,904
53,904

$

185,359
(94)
(11)
200,468
1,635
202,103

85,139
8,268
(16)
139,875
2,314
$ 142,189

0.38

$

1.58

Marketing, general and administrative
Total operating expenses

$

Loss per share:
Basic and diluted

$

Weighted average shares:
Basic and diluted

140,550

See notes to condensed consolidated financial statements.
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128,360

$

1.03

138,280

160,017
(95)
(88)
182,223
1,586
183,809

$
$

1.46

125,907
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A MARIN C ORPORATION P LC
CONDENSED CONSOLIDATED STATEMENTS OF CHANGES IN EQUITY (DEFICIT)
(In thousands, except share amounts)
Common
Shares

At December 31, 2011
Warrants exercised

Treasury
shares

135,832,542 $

113,321 $

449,393 $

9,812,622

7,569

7,361

—

Transfer of fair value of warrants
exercised from liabilities to equity
Conversion option of exchangeable notes
Stock options exercised

Additional
Paid-in
Capital

Common
Stock

Tax benefits realized from stock-based
compensation

(5,962)

—

—

14,930

92,282
22,898

—

—

92,282
22,898

1,953

4,725

—

—

6,678

—

7,960

—

—

7,960

13

—

—

14

—

8,709

—

Shares issued for services

1,742

Share based compensation

—

—

8,709

—

Loss for the period

—

—

—

—

122,844 $

593,341 $

At June 30, 2012

148,132,553 $

Common
Shares

At December 31, 2010
Warrants exercised
Transfer of fair value of warrants
exercised from liabilities to equity
Shares issued in January financing
Stock options exercised
Tax benefits from stock-based
compensation
Shares issued for services

1

(217) $

Additional
Paid-in
Capital

Common
Stock

106,856,731 $
10,330,642
—

90,465 $
8,289
—

(217) $

Treasury
shares

206,718 $

(142,189)
(710,648) $

Retained
earnings

(217) $

(142,189)
5,320

Total

(499,333) $

(202,367)

6,641

—

—

14,930

108,458

—

—

108,458

13,800,000

10,723

87,931

—

—

98,654

2,164,647

1,745

3,209

—

—

4,954

—

1,061
35

—
—

—
—

1,061
44

—

3,360

—
11,810

9

Share based compensation

—

—

3,360

—

Income for the period

—

—

—

—

111,231 $

417,413 $

At June 30, 2011

Total

(568,459) $

—
2,485,647

Retained
earnings

133,163,830 $

See notes to condensed consolidated financial statements.
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(217) $

(183,809)
(683,142) $

(183,809)
(154,715)
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A MARIN C ORPORATION P LC
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS
(In thousands)
Six Months Ended June 30,
2012
2011

CASH FLOWS FROM OPERATING ACTIVITIES:
Net loss
Adjustments to reconcile (loss) income to net cash used in operating activities:
Depreciation and amortization
Stock-based compensation
Stock-based compensation—warrants
Shares issued for services
Excess tax benefit from stock-based awards
Accrued interest payable
Amortization of debt discount and debt issuance costs
Loss on change in fair value of derivative liability
Changes in assets and liabilities:
Other current assets
Other non-current assets
Change in lease liability
Accounts payable and other liabilities

$ (142,189)

$ (183,809)

75
8,709
4,232
14
(7,960)
2,508
6,020
85,139

32
3,360
4,356
44
(1,061)
—
—
160,017

Net cash used in operating activities
CASH FLOWS FROM INVESTING ACTIVITIES:
Purchases of equipment
Purchase of long term investment

(4,596)
(5,533)
(46)
14,505

535
(707)
(50)
(2,303)

(39,122)

(19,586)

(264)
(825)

(9)
—

(1,089)

(9)

CASH FLOWS FROM FINANCING ACTIVITIES:
Proceeds from issuance of common stock, net of transaction costs
Proceeds from exercise of stock options, net of transaction costs
Proceeds from exercise of warrants, net of transaction costs
Excess tax benefit from stock-based awards
Proceeds from issuance of exchangeable debt, net of transaction costs
Payments under capital leases

—
6,678
14,930
7,960
144,316
(20)

98,654
4,954
14,930
1,061

Net cash provided by financing activities
NET INCREASE IN CASH AND CASH EQUIVALENTS
CASH AND CASH EQUIVALENTS, BEGINNING OF PERIOD

173,864
133,653
116,602

119,599
100,004
31,442

Net cash used in investing activities

CASH AND CASH EQUIVALENTS, END OF PERIOD

$

Supplemental disclosure of cash flow information:
Cash paid during the year for:
Interest

$

—

$

—

$

313

$

410

$

92,282

$

108,458

Income taxes
Non-cash transactions:
Transfer from derivative liability to equity, fair value of warrants exercised
See notes to condensed consolidated financial statements.
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250,255

—

$

131,446
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A MARIN C ORPORATION P LC
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
For purposes of this Quarterly Report on Form 10-Q, our ordinary shares may also be referred to as “common shares” or “common stock.”
(1)

Nature of Business and Basis of Presentation
Nature of Business

Amarin Corporation plc, “Amarin” or the “Company”, is a public limited company with its primary stock market listing in the United States on
the NASDAQ Global Market. Amarin was originally incorporated in England as a private limited company on March 1, 1989 under the
Companies Act 1985, and re-registered in England as a public limited company on March 19, 1993.
Amarin is a biopharmaceutical company with expertise in lipid science focused on the commercialization and development of therapeutics to
improve cardiovascular health. On July 26, 2012, the Company received FDA approval to market and sell its lead product Vascepa TM (icosapent
ethyl) capsules (formerly known as AMR101) as an adjunct to diet to reduce triglyceride levels in adult patients with severe (TG > 500mg/dL)
hypertriglyceridemia. Amarin is also developing Vascepa for the treatment of patients with high triglyceride levels who are also on statin therapy
for elevated LDL-C levels, or what the Company refers to as mixed dislipidemia. Triglycerides are fats in the blood.
Basis of Presentation
The accompanying consolidated financial statements of the Company and subsidiaries have been prepared on a basis which assumes that the
Company will continue as a going concern, which contemplates the realization of assets and the satisfaction of liabilities and commitments in the
normal course of business. Prior to 2004, the Company was in the business of selling a previous biopharmaceutical compound, which has since
been discontinued. The Company’s current focus is on the commercialization and development of Vascepa, which received approval from the
FDA on July 26, 2012. The Company is not considered a development stage business, as the release and sale of the previous product represented
the exit of the Company from the development stage.
At June 30, 2012, the Company had cash and cash equivalents of $250.3 million. The Company’s consolidated balance sheet also includes a
significant derivative liability (see footnote 3—Warrants and Derivative Liability) reflecting the fair value of outstanding warrants to purchase
shares of the Company’s common stock. This liability can only be settled in shares of the Company’s stock and, as such, would only result in
cash inflows upon the exercise of the warrants—not a cash outflow. Accordingly, this warrant derivative liability presents neither a short nor
long-term claim on the liquid assets of the Company.
On January 9, 2012, Amarin, through its wholly-owned subsidiary Corsicanto Limited, a private limited company incorporated under the laws of
Ireland, completed a private placement of $150.0 million in aggregate principal amount of its 3.5% exchangeable senior notes due 2032 resulting
in net proceeds to the Company of $144.3 million. The notes are the senior unsecured obligations of Corsicanto Limited and are guaranteed by
Amarin. In July 2012 Amarin made its initial interest payment on the notes in the aggregate amount of $2.7 million.
The Company believes its cash and cash equivalents will be sufficient to fund its projected operations for at least the next twelve months,
including advancement of the REDUCE-IT cardiovascular outcomes study, preparation for and commercial launch of Vascepa, working capital
and other general corporate activities.
(2)

Significant Accounting Policies
Cash and Cash Equivalents

Cash and cash equivalents consist of cash, deposits held at call with banks, and short-term highly liquid instruments with remaining maturities at
the date of purchase of 90 days or less.
Research and Development Costs
The Company charges research and development costs to operations as incurred. Research and development expenses are comprised of costs
incurred by the Company in performing research and development activities, including salary and benefits; stock-based compensation expense;
laboratory supplies and other direct expenses; contractual services, including clinical trial and pharmaceutical development costs; commercial
supply investment in its drug candidates; and infrastructure costs, including facilities costs and depreciation expense.
Marketing, General and Administrative Costs
Warrant related expense from non-cash changes in fair value of the derivative liability associated with warrants issued in October 2009 to former
officers of Amarin is recorded as compensation expense and classified as part of marketing, general and administrative costs, net of warrants
exercised.
5
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Income Taxes
Deferred tax assets and liabilities are recognized for the future tax consequences of differences between the carrying amounts and tax bases of
assets and liabilities and operating loss carryforwards and other attributes using enacted rates expected to be in effect when those differences
reverse. Valuation allowances are provided against deferred tax assets that are not more likely than not to be realized.
The Company provides reserves for potential payments of tax to various tax authorities or does not recognize tax benefits related to uncertain tax
positions and other issues. Tax benefits for uncertain tax positions are based on a determination of whether a tax benefit taken by the Company
in its tax filings or positions is “more likely than not” to be realized, assuming that the matter in question will be decided based on its technical
merits. The Company’s policy is to record interest and penalties in the provision for income taxes.
Net Loss per Share
Basic net loss per share is determined by dividing net loss by the weighted average shares of common stock outstanding during the period.
Diluted net loss per share is determined by dividing net loss by diluted weighted average shares outstanding. Diluted weighted average shares
reflects the dilutive effect, if any, of potentially dilutive common shares, such as common stock options and warrants calculated using the
treasury stock method and convertible notes using the “if-converted” method. In periods with reported net operating losses, all common stock
options and warrants are deemed anti-dilutive such that basic net loss per share and diluted net loss per share are equal.
Stock-Based Compensation
Stock-based compensation cost, apart from that described under “Marketing, General, and Administrative costs” with respect to certain warrantrelated expenses, is measured at the grant date, based on the then-fair value of the award, and is recognized as compensation cost over the
requisite service period. Compensation expense is reduced for awards not expected to vest.
Derivative Instruments
Derivative financial liabilities are recorded at fair value, with gains and losses arising for changes in fair value recognized in the statement of
operations at each period end while such instruments are outstanding. If the Company issues shares to discharge the liability, the derivative
financial liability is derecognized and common stock and additional paid-in capital are recognized on the issuance of those shares. The warrants
are valued using a Black-Scholes option pricing model or a Monte Carlo simulation depending on the nature of instrument.
If the terms of warrants that initially require the warrants to be classified as derivative financial liabilities lapse, the derivative financial liability
is reclassified out of financial liabilities into equity at its fair value on that date. At settlement date, if the instruments are settled in shares the
carrying value of the warrants are derecognized and transferred to equity at their fair value at that date. The cash proceeds received from
exercises of warrants are recorded in common stock and additional paid-in capital.
Debt Instruments
Debt instruments are initially recorded at fair value, with coupon interest and amortization of debt issuance discounts recognized in the statement
of operations as interest expense at each period end while such instruments are outstanding. If the Company issues shares to discharge the
liability, the debt obligation is derecognized and common stock and additional paid-in capital are recognized on the issuance of those shares.
Our exchangeable notes contain a conversion option which is classified as equity. The fair value of the liability component of the debt instrument
was deducted from the initial proceeds to determine the proceeds to be allocated to the conversion option. The embedded conversion option is
indexed to the Company’s stock and treated as equity on the balance sheet. The conversion option is evaluated on a quarterly basis to determine
if it still meets the criteria to be equity classified. The excess principal amount of the debt over the carrying value of the liability is amortized
over its estimated life.
Foreign Currency
All subsidiaries use the United States dollar as the functional currency. Monetary assets and liabilities denominated in a foreign currency are
remeasured into United States dollars at year-end exchange rates. Non-monetary assets and liabilities carried in a foreign currency are
remeasured into United States dollars using rates of exchange prevailing when such assets or liabilities were obtained or incurred, and expenses
are generally remeasured using rates of exchange prevailing when such expenses are incurred. Gains and losses from the remeasurement are
included in other income, net in the consolidated financial statements of operations. For transactions settled during the period, gains and losses
are included in other income, net in the consolidated statements of operations. Foreign exchange gains (and losses) have not been significant in
the periods presented.
Fair Value of Financial Instruments
The Company provides disclosure of financial assets and financial liabilities that are carried at fair value based on the price that would be
received upon sale of an asset or paid to transfer a liability in an orderly transaction between market participants at the measurement date. Fair
value measurements may be classified based on the amount of subjectivity associated with the inputs to fair valuation of these assets and
liabilities using the following three levels:
Level 1—Inputs are unadjusted quoted prices in active markets for identical assets or liabilities that the Company has the ability to access at the
measurement date.
6
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Level 2—Inputs include quoted prices for similar assets and liabilities in active markets, quoted prices for identical or similar assets or liabilities
in markets that are not active, inputs other than quoted prices that are observable for the asset or liability (i.e., interest rates, yield curves, etc.)
and inputs that are derived principally from or corroborated by observable market data by correlation or other means (market corroborated
inputs).
Level 3—Unobservable inputs that reflect the Company’s estimates of the assumptions that market participants would use in pricing the asset or
liability. The Company develops these inputs based on the best information available, including its own data.
The following table presents information about the Company’s liability as of June 30, 2012 and December 31, 2011 that is measured at fair value
on a recurring basis and indicates the fair value hierarchy of the valuation techniques the Company utilized to determine such fair value:
June 30, 2012
Total

In thousands

Level 1

Level 2

Level 3

Asset:
Cash equivalents

$

37,000

$

$

120,214

$

37,000

$

—

$

$

—

$

—

Liability:
Warrant derivative liability

December 31, 2011
Level 1
Level 2

Total

In thousands

—

120,214

Level 3

Asset:
Cash equivalents

$

39,000

$

$

123,125

$

39,000

$

—

$

$

—

$

—

Liability:
Warrant derivative liability

—

123,125

The carrying amounts of cash, cash equivalents, accounts payable and accrued liabilities approximate fair value because of their short-term
nature.
At December 31, 2011, the fair value of the warrant derivative liability was determined to be $123.1 million using the Black-Scholes option
valuation model applying the following assumptions: (i) risk-free rate of 0.36%, (ii) remaining term of 2.8 years, (iii) no dividend yield
(iv) volatility of 118%, and (v) the stock price on the date of measurement.
At June 30, 2012, the fair value of the warrant derivative liability was determined to be $120.2 million using the Black-Scholes option valuation
model applying the following assumptions: (i) risk-free rate of 0.35%, (ii) remaining term of 2.3 years, (iii) no dividend yield (iv) volatility of
97%, and (v) the stock price on the date of measurement. The $2.9 million decrease in the fair value of the warrant liability during the six months
ended June 30, 2012 was recognized as: (i) a $92.3 million transfer from warrant liability to additional paid-in capital for the fair value of
warrants exercised during the six months ended June 30, 2012, (ii) a $85.2 million loss on change in fair value of the remaining derivative
liability and (iii) $4.2 million compensation expense for change in fair value of warrants issued to former employees, both amounts are included
in the consolidated statement of operations for the six months ended June 30, 2012. The change in the fair value of the warrant derivative
liability is as follows (in thousands):
Three months
ended June 30

Six months
ended June 30

Balance at March 31, 2011 & December 31, 2010, respectively
Loss on change in fair value of derivative liability
Compensation expense for change in fair value of warrants issued to
former employees
Transfers to equity

$174,819
185,359

$ 230,069
160,017

5,035
(79,229)

4,356
(108,458)

Balance at June 30, 2011

$285,984

$ 285,984
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Balance at March 31, 2012 & December 31, 2011, respectively
Loss on change in fair value of derivative liability
Compensation expense for change in fair value of warrants issued to
former employees
Transfers to equity

Three months
ended June 30

Six months
ended June 30

$ 191,387
18,930

$ 123,125
85,139

1,858
(91,961)

4,232
(92,282)

Balance at June 30, 2012
$ 120,214
$ 120,214
The fair value of this warrant liability is determined using the Black-Scholes option valuation model and is therefore sensitive to changes in the
market price of our common stock among other factors. In the event of a hypothetical 10% increase in the market price of our common stock
($15.91 based on the $14.46 market price of our stock at June 30, 2012) on which the June 30, 2012 valuation was based, the value would have
increased by $13.2 million. Such increase would have been reflected as additional loss on revaluation of the warrant liability in our statement of
operations. Significant increases (decreases) in this input in isolation would result in a significantly higher (lower) fair value asset measurement.
Segment and Geographical Information
For the three and six months ended June 30, 2012 and 2011, the Company has reported its business as a single reporting segment. The
Company’s chief decision maker, who is the Chief Executive Officer, regularly evaluates the Company on a consolidated basis.
Recent Accounting Pronouncements
From time to time, new accounting pronouncements are issued by FASB and are adopted by the Company as of the specified effective date. The
Company believes that the impact of other recently issued but not yet adopted accounting pronouncements will not have a material impact on
consolidated financial position, results of operations, and cash flows, or do not apply to the Company’s operations.
(3)

Warrants and Derivative Liability

The Company had 11,292,993 warrants to purchase common shares outstanding at June 30, 2012 at a weighted-average exercise price of $1.44,
as summarized in the following table:
Issue Date

Amount

4/27/07
12/5/07
7/31/09
7/31/09
10/16/09
10/16/09

Exercise Price

17,500
307,967
138,888
1,666,000
8,515,588
647,050
11,292,993

17.90
1.17
1.00
1.00
1.50
1.50
$

Expiration Date

1/17/2014
12/3/12
7/30/14
7/30/14
10/15/14
10/15/14

1.44

October 2009 Warrants
On October 16, 2009, the Company completed a $70.0 million private placement with both existing and new investors resulting in $62.3 million
in net proceeds and an additional $3.6 million from bridge notes converted in conjunction with the private placement. In consideration for the
$62.3 million in net cash proceeds Amarin issued 66.4 million units, each unit consisting of (i) one ADS (representing one ordinary share) at a
purchase price of $1.00 and (ii) a warrant with a five year term to purchase 0.5 of an ADS at an exercise price of $1.50 per ADS. In
consideration for the conversion of $3.6 million of convertible bridge notes, Amarin issued 4.0 million units, each unit consisting of (i) one ADS
(representing one ordinary share) at a purchase price of $0.90 and (ii) a warrant with a five year term to purchase 0.5 of an ADS at an exercise
price of $1.50 per ADS. The total number of warrants issued in conjunction with the financing was 35.2 million.
The warrants issued in connection with the October 2009 financing contain a pricing variability feature which provides for an increase to the
exercise price if the exchange rate between the U.S. dollar and British pound adjusts such that the warrants could be issued at a price less than
the £0.5 par value of the common stock – that is, if the exchange rate exceeds U.S. $3.00 per £1.0 sterling. Due to the potential variable nature of
the exercise price, the warrants are not considered to be indexed to the Company’s common stock. Accordingly, the warrants do not qualify for
the exception to classify the warrants within equity and are classified as a derivative liability. The fair value of this warrant derivative liability is
remeasured at each reporting period, with changes in fair value recognized in the statement of operations. The fair value of the warrants at
December 31, 2011 was determined to be approximately $123.1 million using the Black-Scholes option pricing model.
Although the warrants contain a pricing variability feature, the number of common shares issuable under the warrants remains fixed. Therefore,
as of June 30, 2012 the maximum number of common shares issuable as a result of the October 2009 private placement is 9.2 million. During the
three and six months ended June 30, 2012, approximately 9.51 million, and 9.55 million of the October 2009 warrants were exercised,
respectively, resulting in gross proceeds to the Company of approximately $14.26 million and $14.32 million, respectively. During the three and
8
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six months ended June 30, 2011, approximately 5.6 million and 9.6 million of the October 2009 warrants were exercised, respectively, resulting
in gross proceeds to the Company of approximately $8.4 million and $14.3 million, respectively. Upon exercise, the fair value of the warrants
exercised is remeasured and reclassified from warrant liability to additional paid-in capital. During the six months ended June 30, 2012 and
2011, the fair value of the exercised warrants of $92.3 million and $108.5 million, respectively, was transferred from warrant liability to
additional paid in capital with the change in the fair value on the exercise date recognized in the statement of operations. The fair value of the
warrant liability at June 30, 2012 for the remaining warrants was determined to be approximately $120.2 million. The Company recognized a
loss on change in fair value of derivative liability of $85.2 million and compensation expense of $4.2 million for the six month period ended
June 30, 2012. The Company recognized a loss on change in fair value of derivative liability of $160 million and compensation expense of $4.4
million for the six month period ended June 30, 2011.
(4)

Debt
Exchangeable Senior Notes

In January 2012, the Company issued $150.0 million in principal amount of 3.5% Exchangeable Senior Notes due 2032 (the “Notes”). The Notes
were issued by Corsicanto Limited, an Irish limited company acquired by Amarin in January 2012. Corsicanto Limited is a wholly-owned
subsidiary of Amarin. The general, unsecured, senior obligations are guaranteed by Amarin. Net proceeds to the Company, after payment of
underwriting fees and estimated expenses, were approximately $144.3 million.
The Notes have a stated interest rate of 3.5% per year, payable semiannually in arrears on January 15 and July 15 of each year beginning on
July 15, 2012, and ending upon the Notes’ maturity on January 15, 2032. The Notes are subject to repurchase by the Company at the option of
the holders on each of January 19, 2017, January 19, 2022, and January 19, 2027, at a price equal to 100% of the principal amount of the Notes
to be repurchased, plus accrued and unpaid interest to, but excluding, the repurchase date. The Notes are exchangeable under certain
circumstances into cash, ADSs, or a combination of cash and ADSs, at the Company’s election, with an initial exchange rate of 113.4752 ADSs
per $1,000 principal amount of Notes. If the Company elected physical settlement, the Notes would initially be exchangeable into 17,021,280
ADSs. Based on the closing price of the Company’s stock at June 30, 2012, the value of the shares if converted on that date would exceed the
principal amount of the Notes by $96.1 million.
Additional covenants include: (i) limitations on any future indebtedness, (ii) the timely filing of documents and reports pursuant to Section 13 or
15(d) of the Exchange Act with both the SEC and the Trustee, and (iii) maintaining the tradability of the Notes. The Company is required to use
commercially reasonable efforts to procure and maintain the listing of the Notes on the Global Exchange Market operated under the supervision
of the Irish Stock Exchange (or other recognized stock exchange as defined in the Note Indenture) prior to July 15, 2012. If the Notes are not
freely tradable, as a result of restrictions pursuant to U.S. securities law or the terms of the Indenture or the Notes, the Company shall pay
additional interest on the Notes at the rate of 0.50% per annum of the principal amount of Notes outstanding for each day during such period for
which the Company’s failure to file has occurred and is continuing or for which the Notes are not freely tradable. On April 24, 2012 the Notes
were admitted to the Global Exchange Market of the Irish Stock Exchange.
The Company may not redeem the Notes prior to January 19, 2017, other than in connection with certain changes in the tax law of a relevant
taxing jurisdiction that results in additional amounts becoming due with respect to payments and/or deliveries on the Notes. On or after
January 19, 2017 and prior to the maturity date, the Company may redeem for cash all or part of the Notes at a redemption price equal to 100%
of the principal amount of the Notes to be redeemed, plus accrued and unpaid interest to, but excluding, the redemption date. No sinking fund is
provided for the Notes. If the Company undergoes a fundamental change, holders may require the Company to repurchase for cash all or part of
their Notes at a repurchase price equal to 100% of the principal amount of the Notes to be repurchased, plus accrued and unpaid interest to, but
excluding, the fundamental change repurchase date. The Notes are the Company’s senior unsecured obligations and rank senior in right of
payment to the Company’s future indebtedness that is expressly subordinated in right of payment to the Notes and equal in right of payment to
the Company’s future unsecured indebtedness that is not so subordinated. The Notes are effectively junior in right of payment to future secured
indebtedness to the extent of the value of the assets securing such indebtedness.
The Notes are exchangeable under certain circumstances, and the proceeds allocated to this conversion option were determined to be $23.8
million and were deducted from the initial fair value of the $150.0 million debt obligation. The conversion option will not be subsequently
remeasured as long as it continues to meet conditions for equity classification. The Notes fell under Level 3 of the fair value hierarchy. The
Company determined the fair value of the liability component of the Notes to be $126.2 million, and the excess of the principal amount of the
liability component over the liability is the amount allocated to the conversion option and also results in a discount on the debt. The discount
created from allocating proceeds to the conversion option will be amortized to interest expense using the effective interest method over the
Notes’ estimated remaining life, which was calculated to be a period of twenty-four months. The effective interest rate of the Notes is 13.5%. As
of June 30, 2012, the unamortized discount created from the allocation of the proceeds to the conversion option was $18.8 million.
The Company also recorded a debt discount to reflect the value of the underwriter’s discounts and offering costs. A portion of the debt discount
from underwriters discounts and offering costs was allocated to the equity and liability components of the Notes in proportion to the proceeds
allocated to each component. The portion of the debt discount from underwriters discounts and offering costs allocated to the liability component
is being amortized as interest expense over the estimated remaining life of the Notes of twenty-four months. As of June 30, 2012, the
unamortized debt discount was $3.8 million and was recorded as a direct reduction of debt on the balance sheet. The carrying value of the Notes,
net of the unamortized discount, was $127.4 million. During the three and six months ended June 30, 2012, the Company recognized interest
expense of $4.5 million and $8.5 million related to the Notes, respectively, of which $2.7 million and $5.0 million represents amortization of the
debt discount created upon allocation of proceeds to the conversion option, respectively, $1.3 million and $2.5 million represents contractual
coupon interest, respectively, and $0.5 million and $1.0 million represents the amortization of the discount from the underwriter’s discounts and

offering costs, respectively. At June 30, 2012, the Company had accrued interest of $2.7 million, which has been included in other current
liabilities.
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In July 2012, the first interest payment of $2.7 million was paid as scheduled.
(5)

Commitments and Contingencies
Royalty and Milestone Obligations

As of June 30, 2012, the Company is party to certain milestone and royalty obligations under several product development agreements, as
follows:
•

The 2010 supply agreement with the Company’s existing Japan-based supplier requires a one-time non-refundable payment of $0.5
million to the supplier upon the first marketing approval of Vascepa in the United States, which was received in July 2012. In
addition, the supply agreement provides for minimum supply purchase obligations on behalf of the Company. Subsequent to this
marketing approval, such aggregate minimum purchase obligations from the supplier are approximately $35.3 million covering
purchases made during the six-month period following marketing approval. In preparation for the commercialization of Vascepa the
Company may purchase more than this minimum amount.

•

The Company signed two additional agreements in 2011 for the supply of API materials for Vascepa. The Company recently agreed
to terms with a fourth API supplier, which terms are subject to contingencies that the Company anticipate will be satisfied in 2012.
These agreements provide access to additional API supply that is incremental to supply from its existing Japan-based API supplier.
These agreements include requirements for the suppliers to qualify their materials and facilities with applicable regulatory authorities
including the FDA. The Company anticipates incurring certain costs associated with the qualification of product produced by these
suppliers as described below. In each case, following FDA approval of Vascepa and qualification of the supplier for the manufacture
of API for commercial sale, these agreements include annual purchase levels to enable Amarin to maintain exclusivity with each
respective supplier, and to prevent potential termination of the agreements. Because the Company had not yet obtained FDA approval
for Vascepa nor have these suppliers been qualified for the manufacture of API for commercial sale as of June 30, 2012, no liability
has been recorded for these minimum purchase obligations. The 2011 supply agreements also include (i) development fees up to a
maximum of $0.5 million (ii) material commitments of up to $5.0 million for initial raw materials, which will be credited against
future API purchases and is refundable to Amarin if the supplier does not successfully develop and qualify the API by a certain date
and (iii) a raw material purchase commitment of $1.1 million. The agreement with the fourth API supplier, when all contingencies
are eliminated by the supplier, provides for development fees of up to $2.3 million and a commitment of up to $15.0 million which
will be credited against future API material purchases.

•

Concurrent with its entry into one of the two agreements entered into in 2011 for the supply of API materials for Vascepa, Amarin
agreed to make a noncontrolling minority share equity investment in the supplier of up to $3.3 million. In July 2011, the Company
invested $1.7 million under this agreement, and an additional $0.8 million in May 2012. These amounts have been included in other
long term assets and accounted for under the cost method at June 30, 2012. The Company invested an additional $0.4 million under
this agreement, as amended in July 2012, and anticipates making the remaining $0.4 million investment before the end of 2012.

•

Under the 2009 Lorazepam sale agreement with Elan Pharma International Ltd, Elan did not assume any obligations under a related
development agreement with Neurostat Pharmaceuticals Inc. and, as a result, Amarin retained a potential obligation to make a $0.2
million milestone payment to Neurostat, contingent upon the drug being tested by Elan in an efficacy study.

•

Under the 2004 share repurchase agreement with Laxdale Limited, in connection with commercialization of Vascepa for
cardiovascular indications, prior to the end of 2012 the Company is required to pay potential royalties to a former employee of
Laxdale of 1% on net sales up to £100 million (approximately $156 million at June 30, 2012); 0.5% for net sales between
£100 million (approximately $156 million at June 30, 2012) and £500 million (approximately $780.7 million at June 30, 2012); and
0.25% for sales in excess of £500 million (approximately $780.7 million at June 30, 2012). These royalty obligations terminate on
December 31, 2012.

•

Also under the 2004 share repurchase agreement with Laxdale Limited, upon receipt of marketing approval in the U.S. and/or Europe
for the first indication for Vascepa (or first indication of any product containing Amarin Neuroscience intellectual property acquired
from Laxdale Limited in 2004), the Company must make an aggregate stock or cash payment to the former shareholders of Laxdale
Limited (at the sole option of each of the sellers) of £7.5 million (approximately $11.7 million at June 30, 2012) for each of the two
potential marketing approvals (i.e. £15 million maximum, or approximately $23.4 million at June 30, 2012). In addition, upon receipt
of a marketing approval in the U.S. or Europe for a further indication of Vascepa (or further indication of any other product using
Amarin Neuroscience intellectual property), the Company must make an aggregate stock or cash payment (at the sole option of each
of the sellers) of £5 million (approximately $7.8 million at June 30, 2012) for each of the two potential market approvals (i.e.
£10 million maximum, or approximately $15.6 million at June 30, 2012).

The Company had no provision for any of the obligations above since the amounts are either not probable or estimable at June 30, 2012. Upon
FDA approval of Vascepa in July 2012 for commercial marketing in the United States, the Company accrued the liability associated with the
former shareholders of Laxdale Limited as well as certain liabilities under its commercial supply contracts as described above.
(6)

Equity
Common stock

During the three and six months ended June 30, 2012, the Company issued 1,931,388 and 2,485,647 shares, respectively, as a result of the

exercise of stock options, resulting in gross proceeds of $5.9 million and $6.7 million, respectively, and net proceeds of $5.88 million and $6.67
million, respectively. In addition, during the three and six months ended June 30, 2012, the Company issued 9,772,622, and 9,812,622 shares,
respectively, as a result of the exercise of warrants, resulting in gross proceeds of $14.9 million and $14.96 million respectively, and net
proceeds of $14.87 million and $14.93 million, respectively.
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On February 1, 2012, the Company granted 584,400 restricted stock units (“RSU’s”) to several employees under the Amarin Corporation plc
2011 Stock Incentive Plan. These RSUs vest upon the achievement of certain regulatory and time-based milestones and expire on February 1,
2015 if none of the milestones are achieved by such date. The RSUs will become fully vested upon a change of control of the Company. Upon
vesting of each RSU, the participant shall be entitled to a payment equal to the fair market value of one share of Amarin common stock. The
payment shall be paid to the participant in cash, or at the sole discretion of the Remuneration Committee in shares or a combination of cash or
shares. The fair value of the RSUs were determined on the date of grant, and compensation expense related to the RSUs is recognized once the
related milestone is deemed probable. The Company recorded expense of $0.6 million and $1.0 million during the three and six months ended
June 30, 2012 related to the vesting of the RSUs, respectively. In connection with FDA approval of Vascepa in July 2012, an aggregate of
97,398 of our shares were issued under these RSUs.
During the three and six months ended June 30, 2011, the Company issued 1,169,898 and 2,164,647 shares, respectively, as a result of the
exercise of stock options, resulting in gross proceeds of $3.3 million and $5.0 million, respectively, and net proceeds of $3.2 million and $5.0
million, respectively. In addition, during the three and six months ended June 30, 2011, the Company issued 5,773,278 and 10,330,642 shares,
respectively, as a result of the exercise of warrants, resulting in gross proceeds of $8.6 million and $15.2 million, respectively, and net proceeds
of $8.5 million and $14.9 million, respectively.
In January 2011, Amarin sold 13.8 million common shares to both existing and new investors at a price of $7.60 per share, resulting in gross
proceeds of $104.9 million and net proceeds of $98.7 million.
Item 2.

Management’s Discussion and Analysis of Financial Condition and Results of Operations

This Quarterly Report on Form 10-Q contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of
1995, as amended. These forward-looking statements reflect our plans, estimates and beliefs. These statements involve known and unknown
risks, uncertainties and other factors that may cause our actual results, performance or achievements to be materially different from any future
results, performances or achievements expressed or implied by the forward-looking statements. In some cases, you can identify forward-looking
statements by terms such as “anticipates,” “believes,” “could,” “estimates,” “expects,” “intends,” “may,” “plans,” “potential,” “predicts,”
“projects,” “should,” “would” and similar expressions intended to identify forward-looking statements. Forward-looking statements reflect our
current views with respect to future events and are based on assumptions and subject to risks and uncertainties. Because of these risks and
uncertainties, the forward-looking events and circumstances discussed in this report may not transpire. We discuss many of these risks in Part I,
Item 1A under the heading “Risk Factors” of our Annual Report on Form 10-K for the fiscal year ended December 31, 2011 and below under
Part II, Item IA, “Risk Factors”.
Given these uncertainties, you should not place undue reliance on these forward-looking statements. Also, forward-looking statements represent
our estimates and assumptions only as of the date of this document. You should read this document with the understanding that our actual future
results may be materially different from what we expect. Except as required by law, we do not undertake any obligation to publicly update or
revise any forward-looking statements contained in this report, whether as a result of new information, future events or otherwise.
Overview
We are a biopharmaceutical company focused on the commercialization and development of therapeutics to improve cardiovascular health. On
July 26, 2012, we received approval from the U.S. Food and Drug Administration, or FDA, to market and sell our lead product Vascepa™
(icosapent ethyl) capsules (formerly known as AMR101) as an adjunct to diet to reduce triglyceride, or TG, levels in adult patients with severe
(TG ≥ 500mg/dL) hypertriglyceridemia, which we sometimes refer to as the MARINE indication. Triglycerides are fats in the blood. We are also
developing Vascepa for the treatment of patients with high (TG ≥ 200 mg/dL and <500 mg/dL) triglyceride levels who are also on statin therapy
for elevated low-density lipoprotein cholesterol, or LDL-C, levels which we refer to as mixed dislipidemia. We refer to this second proposed
indication for Vascepa as the ANCHOR indication.
Hypertriglyceridemia refers to a condition in which patients have high levels of triglycerides in the bloodstream. We estimate that over
40 million adults in the United States have elevated triglyceride levels ( TG ≥ 200mg/dL) and approximately 4.0 million people in the United
States have severe (TG ≥ 500mg/dL) triglyceride levels. According to The American Heart Association Scientific Statement on Triglycerides
and Cardiovascular Disease (2011), triglycerides provide important information as a marker associated with the risk for heart disease and
stroke, especially when an individual also has low high-density lipoprotein, or HDL-C (often referred to as “good” cholesterol), and elevated
levels of LDL-C (often referred to as “bad” cholesterol). The effect of Vascepa on cardiovascular mortality and morbidity in patients with
hypertriglyceridemia has not been determined. The effect of Vascepa on the risk for pancreatitis in patients with severe hypertriglyceridemia has
not been determined.
The potential efficacy and safety of Vascepa was studied in two Phase 3 clinical trials, the MARINE trial and the ANCHOR trial. These trials
showed favorable clinical results in their respective patient populations in reducing triglyceride levels without a statistically significant increase
in LDL-C levels, and in the 4 gram Vascepa ANCHOR results, with a statistically significant decrease in LDL-C levels. These trials also showed
favorable results, particularly with the 4 gram dose of Vascepa, in other important lipid and inflammation biomarkers, including apolipoprotein
B (Apo B), non-high-density lipoprotein cholesterol (non-HDL-C), Total-Cholesterol (TC), very low-density lipoprotein cholesterol, or (VLDLC), lipoprotein-associated phospholipase A2 (Lp-PLA2), and high sensitivity C-reactive protein (hs-CRP). In each of these trials. The most
commonly reported adverse reaction (incidence >2% and greater than placebo) in Vascepa treated patients was arthralgia (joint pain) (2.3% for
Vascepa vs. 1.0% for placebo).
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In July 2012, we received approval from the FDA to market and sell Vascepa in the MARINE indication. We plan to separately seek approval
for the use of Vascepa for the treatment of patients in the ANCHOR population. Like the MARINE indication, the ANCHOR indication is
supported by a Special Protocol Assessment, or SPA, with the FDA. An SPA is an evaluation by the FDA of a protocol with the goal of reaching
an agreement that the Phase 3 trial protocol design, clinical endpoints, and statistical analyses are acceptable to support regulatory approval. The
FDA agreed that, based on the information we submitted to the agency, the design and planned analysis of the ANCHOR trials adequately
address the objectives necessary to support a regulatory submission. An SPA is generally binding upon the FDA unless a substantial scientific
issue essential to determining safety or efficacy is identified after the testing begins. There is no assurance that the FDA will ultimately consider
our SPA to be binding. Moreover, any change to a study protocol can invalidate an SPA. If the FDA does not consider the SPA to be binding or
makes a determination that we did not follow the SPA appropriately, the agency could assert that additional studies or data are required to
support a regulatory submission.
To obtain FDA approval of Vascepa for the ANCHOR indication, based on communications with the FDA, we believe that we must be
substantially underway with a cardiovascular outcomes study at the time of the submission of a supplemental NDA to the FDA for the
ANCHOR indication. Based on our current estimates, we anticipate that our cardiovascular outcomes study will be substantially underway
around the end of 2012 and we believe that the FDA determination on this supplemental NDA would be scheduled by the FDA in the second
half of 2013. Based upon feedback from the FDA and consistent with the SPA for the ANCHOR trial, we do not believe the final results of an
outcomes study are required for FDA approval of Vascepa for the ANCHOR indication.
In December 2011, we announced commencement of patient dosing in our cardiovascular outcomes study of Vascepa, titled REDUCE-IT
(Reduction of Cardiovascular Events with EPA – Intervention Trial), that is designed to evaluate the efficacy of Vascepa in reducing major
cardiovascular events in a high risk patient population on statin therapy. The REDUCE-IT study is also the subject of an SPA with the FDA. If
successful, we believe the results of this study could lead to a broadening of the market potential for Vascepa beyond the approved MARINE
and proposed ANCHOR indications. We currently estimate that the duration of the REDUCE-IT trial, which duration is estimated based on
prediction of the rate of occurrence of cardiac events, to be approximately six years.
Manufacturing and Supply
Our approval of Vascepa in July 2012 included the approval of one API manufacturer, Nisshin Pharma, Inc., and one API encapsulator, Banner
Pharmacaps Europe BV. Nisshin and Banner are the API manufacturer and API encapsulator, respectively, with which we have had the longest
working relationships. Their facilities were inspected by regulatory authorities as part of the process that led to the July 2012 Vascepa approval,
and we believe that they are qualified to support our commercial launch of Vascepa. We have defined with the FDA our plan and specifications
for qualifying additional API manufacturers and encapsulators. We intend to submit a supplemental NDA, or sNDA, for the use of additional
suppliers after these suppliers successfully complete the qualification process.
Our goal in expanding our supply chain is to provide greater capacity to meet anticipated demand, enable supply diversification and flexibility
and introduce cost competition. After conducting an extensive global search for manufactures capable of producing Vascepa API to our technical
specifications, in 2011 we entered into limited exclusivity, long-term agreements with two additional API suppliers, Chemport and BASF
(formerly Equateq Limited). In each case, following FDA approval of Vascepa and qualification of the supplier for the manufacture of API for
commercial sale, these agreements include annual purchase levels to enable Amarin to maintain exclusivity with each respective supplier, and to
prevent potential termination of the agreements. We recently agreed to terms with a fourth API supplier, which terms are subject to
contingencies that we anticipate will be satisfied in 2012. Certain of our API supply agreements contain provisions under which the cost of
supply to us decreases as we purchase increased product volume.
The agreements with each of our API suppliers contemplate phased capacity expansion aimed at creating sufficient capacity to meet anticipated
demand for API material for Vascepa following FDA approval. Accordingly, our current supplier, Nisshin Pharma, and our other potential
suppliers are currently working to expand and qualify their production capabilities to meet regulatory requirements to manufacture the API for
Vascepa. These API suppliers are self-funding these expansion and qualification plans with contributions from Amarin. There can be no
assurance that additional suppliers will fully-fund the capital costs of our engagement or that they will successfully qualify with the FDA. In the
process of manufacturing Vascepa, after the API for Vascepa is manufactured it is encapsulated. In addition to Banner, we also have an
agreement with Catalent for the encapsulation of Vascepa.
We intend to purchase increasing amounts of API in preparation for the commercial launch of Vascepa. Our supply agreement with Nisshin
contains minimum purchase commitments for metric tons of API, and we may purchase more than the minimum requirement. We anticipate
receipt of the majority of this API during 2012, in advance of our planned commercial launch of Vascepa. We also plan to encapsulate and
package such API as part of our commercial launch plans. During 2013, we intend to further increase our purchases of API and finished capsules
of Vascepa. These purchases are generally made on the basis of rolling twelve-month forecasts which in part are binding on us and the balance
of which are subject to adjustment by us subject to certain limitations. We may elect to make certain of these purchases prior to sNDA approval
of our added suppliers after we are satisfied that the material they produce and their facilities are qualified. However, in the event that we make
such purchases, we will not be able to use such material for commercial sale until the sNDA for the applicable supplier is approved by the FDA.
Similarly, if we are not compliant with other regulations with regard to this intended purchase of supply, the supply of product for our launch
may be delayed.
Our strategy is to expand capacity and to mitigate risk by having multiple API suppliers. Our aggregate capacity to produce API is dependent
upon the qualification of our API suppliers. Each of our API suppliers has outlined plans for potential further capacity expansion. While we
anticipate purchasing qualified API from multiple suppliers for our first year of commercial sales of Vascepa, if no additional API supplier is
approved by the FDA, our API supply will be limited to the API we purchase from Nisshin. Our overall API manufacturing plan provides a

pathway to the potential production of API in sufficient quantities to meet anticipated demand, subject to API supplier capacity expansion,
qualification and regulatory approval. There can be no assurance that these expansion plans will be successful. If our third party manufacturing
capacity is not expanded and compliant with application regulatory requirements, we may not be able to supply sufficient quantities of Vascepa
to meet anticipated demand. During the period commencing July 1, 2012 through the expected launch of Vascepa in early 2013, we estimate that
we may spend $25 to $35 million to build inventory levels of API and Vascepa capsules in advance of the commercial launch of Vascepa. Our
purchase of supply may be insufficient to meet, or exceed, actual demand for Vascepa.
Commercialization Strategy
We are currently considering three potential paths for the marketing and sale of Vascepa: strategic collaboration, acquisition and selfcommercialization, the latter of which could include a third-party collaboration. From time to time we have held discussions with larger
pharmaceutical companies on potential collaborations and other strategic opportunities with larger pharmaceutical companies, and we may have
discussions regarding such opportunities in the future. These strategic opportunities may include licensing or similar transactions, joint ventures,
partnerships, strategic alliances, business associations, or a sale of the company. However, we cannot estimate the timing of any such potential
strategic transaction and no assurance can be given that we will enter into any such strategic transaction. Until such time when we enter into such
a strategic transaction, if ever, we plan to continue to execute on our plans to launch, market and sell Vascepa on our own.
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The U.S. market is currently our primary focus for the initial commercial launch of Vascepa. Opportunities to market and sell Vascepa outside of
the United States are also under evaluation.
January 2012 Financing and Financial Position
On January 9, 2012, Amarin, through its wholly-owned subsidiary Corsicanto Limited, a private limited company incorporated under the laws of
Ireland, completed a private placement of $150.0 million in aggregate principal amount of its 3.5% exchangeable senior notes due 2032. The
notes are the senior unsecured obligations of Corsicanto Limited and are guaranteed by Amarin. The notes bear interest at a rate of 3.5% per
annum, payable semi-annually in arrears on January 15 and July 15 of each year, beginning on July 15, 2012. In July 2012 Amarin made its
initial interest payments on the notes in the aggregate amount of $2.7 million. The notes mature on January 15, 2032, unless earlier repurchased,
redeemed or exchanged. On or after January 19, 2017, we may elect to redeem for cash all or a portion of the notes for the principal amount of
the notes plus accrued and unpaid interest. On each of January 19, 2017, January 19, 2022 and January 19, 2027, the holders of the notes may
require that we repurchase in cash the principal amount of the notes plus accrued and unpaid interest. At any time prior to January 15, 2032,
upon certain circumstances, which circumstances include our issuing a notice of redemption to the note holders, the price of Amarin shares
trading above 130% of the exchange price, or certain other events defined in the note agreement, the holders of the notes may elect to convert the
notes. The exchange rate for conversion is 113.4752 ADSs per $1,000 principal amount of the notes (equivalent to an initial exchange price of
approximately $8.8125 per ADS), subject to adjustment in certain circumstances, including adjustment if we pay cash dividends. Upon
exchange, the notes may be settled, at Amarin’s election, subject to certain conditions, in cash, ADSs or a combination of cash and ADSs.
As of June 30, 2012, our cash balance was $250.3 million, including net proceeds of approximately $144.3 million, after deducting underwriting
commissions and expenses payable by us, associated with the issuance of $150.0 million in principal amount of our 3.5% exchangeable senior
notes in January 2012. We believe that we have sufficient financial resources to fund our projected operations at least for the next twelve
months, including advancement of the REDUCE-IT cardiovascular outcomes study, and preparations for and commercial launch of Vascepa on
each of the three potential paths we are considering for commercialization. Unless we enter into a strategic collaboration in support of a
commercial launch, we may need to raise additional capital to support these efforts on our own.
Financial Operations Overview
Revenue. We recorded no revenue in 2012 or 2011.
Research and Development Expense. Research and development expense consists primarily of fees paid to professional service providers in
conjunction with independent monitoring of our clinical trials and acquiring and evaluating data in conjunction with our clinical trials, fees paid
to independent researchers, costs of contract manufacturing, services expenses incurred in developing and testing products and product
candidates, salaries and related expenses for personnel, including stock-based compensation expense, costs of materials, depreciation, rent,
utilities and other facilities costs. In addition, research and development expenses include the cost to support current development efforts,
including patent costs and milestone payments. We expense research and development costs as incurred.
Marketing, General and Administrative Expense. Marketing, general and administrative expense consists primarily of salaries and other related
costs for personnel, including stock-based compensation expense, in our executive, business development, marketing, finance and information
technology functions. Other costs primarily include facility costs and professional fees for accounting, consulting and legal services.
Interest and Other Income (Expense), Net. Interest expense consists of interest incurred under lease obligations, the amortization of the
conversion option related to the Company’s exchangeable debt, the amortization of the debt discount and debt obligation coupon interest.
Interest income consists of interest earned on our cash and cash equivalents. Other income, net, consists primarily of foreign exchange gains and
losses.
Critical Accounting Policies and Significant Judgments and Estimates
As a result of the issuance in January 2012 of our 3.5% exchangeable senior notes, we have included a Debt Issuance policy under our critical
accounting policies at June 30, 2012. Other than this new Debt Issuance policy, at June 30, 2012, there have been no other changes in our critical
accounting policies, judgments, and estimates as described in Note 2 to our consolidated financial statements included in our Annual Report on
Form 10-K for the year ended December 31, 2011 filed with the SEC on February 29, 2012.
Recent Accounting Pronouncements
From time to time, new accounting pronouncements are issued by FASB and are adopted by us as of the specified effective date. Unless
otherwise discussed, we believe that the impact of recently issued accounting pronouncements will not have a material impact on consolidated
financial position, results of operations, and cash flows, or do not apply to our operations.
Results of Operations
Comparison of Three Months Ended June 30, 2012 versus June 30, 2011
Revenue. We recorded no revenue in 2012 or 2011.
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Research and Development Expense. Research and development expense for the three months ended June 30, 2012 was $14.1 million, versus
$5.2 million in the prior year period, an increase of $8.9 million, or 171.2%. Research and development expenses for the three months ended
June 30, 2012 and 2011 are summarized in the table below:
Three Months Ended
June 30
(in thousands)
2012
2011

Research and development expenses, excluding non-cash expense (1)
Non-cash stock based compensation expense (2)

(1)

(2)

$ 12,924
1,142

$

4,959
230

$ 14,066

$

5,189

Research and development expense, excluding non-cash charges, for the three months ended June 30, 2012 was $12.9 million, versus $5.0
million in the prior year period, an increase of $7.9 million, or 158%. The increase in research and development expense was primarily due
to increased costs in 2012 for our Vascepa cardiovascular program, primarily costs associated with the purchase of raw materials and
vendor qualification, and increased clinical costs for the REDUCE-IT cardiovascular outcomes study, which was initiated in the second
half of 2011.
Stock based compensation expense included within research and development was $1.1 million and $0.2 million for the three months
ended June 30, 2012 and 2011, respectively.

Although clinical costs for the MARINE and ANCHOR trials have decreased as a result of their completion in 2011, we expect these cost
reductions to be offset in 2012 by costs for the REDUCE-IT cardiovascular outcomes study as part of which dosing of initial patients
commenced in December 2011. Increases in research and development costs during the first half of 2012 also relate to the purchase of supply of
Vascepa, which supply we have included as a component of research and development expense for accounting purposes prior to NDA approval.
Purchases of supply of Vascepa after FDA approval will be capitalized as a component of inventory.
Marketing, General and Administrative Expense. Marketing, general and administrative expense for the three months ended June 30, 2012 was
$13.6 million, versus $10.0 million in the prior year period, an increase of $3.6 million, or 36%. Marketing, general and administrative expenses
for the three months ended June 30, 2012 and 2011 are summarized in the table below:
Three Months Ended
June 30
(in thousands)
2012
2011

Marketing, general and administrative expenses, excluding non-cash expenses (1)
Non-cash stock based compensation expense (2)
Non-cash warrant related compensation expense (income) (3)

(1)

(2)
(3)

$

8,085
3,692
1,858

$

13,635

$

3,400
1,590
5,035

$ 10,025

Marketing, general and administrative expense, excluding non-cash compensation charges for stock compensation and warrants, for the
three months ended June 30, 2012 was $8.1 million, versus $3.4 million in the prior year period, an increase of $4.7 million, or 138.2%.
The increase was primarily due to cost increases in 2012 for marketing research activities, medical education program development,
increased staffing and related travel, infrastructure development, facility costs and other marketing, general, and administrative costs
incurred in order to prepare for the commercialization of Vascepa.
Stock based compensation expense for the three months ended June 30, 2012 was $3.7 million, versus $1.6 million in the prior year period,
an increase of $2.1 million primarily reflecting an increase in the number of awards outstanding during the period ending June 30, 2012
versus the prior period, and also in the fair value of new option awards granted to attract and retain qualified employees.
Warrant related compensation expense (income) for the three months ended June 30, 2012 was expense of $1.9 million, versus $5.0
million in the prior year period. Warrant related compensation expense for the period ended June 30, 2012 reflects a non-cash change in
fair value of the warrant derivative liability associated with warrants issued in October 2009 to three former employees of Amarin, net of
warrants exercised. The increase in the fair value of the warrants for the three months ended June 30, 2012 is due primarily to an increase
in our stock price between March 31, 2012 and June 30, 2012. We anticipate that the value of this warrant derivative liability may increase
or decrease from period to period based upon changes in the price of our common stock. Such non-cash changes in valuation could be
significant as the history of our stock price has been volatile. The gain or loss resulting from such non-cash changes in valuation could
have a material impact on our reported net income or loss from period to period. In particular, if the price of our stock increases, the change
in valuation of this warrant derivative liability will add to our history of operating losses.

We expect marketing, general and administrative costs in 2012 to increase as we prepare for the commercialization of Vascepa, including costs
for market research, sales force preparation and development of management information systems. The extent of such increases will depend in
large part on whether we launch Vascepa on our own or with a strategic collaborator. If we launch Vascepa on our own, we anticipate that this
launch will occur in early 2013 and that we would not hire the majority of the anticipated number of sales representatives until the fourth quarter
of 2012.
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Gain (loss) on Change in Fair Value of Derivative Liability . Gain (loss) on change in fair value of derivative liability for the three months ended
June 30, 2012 was a loss of $18.9 million versus a loss of $185.4 million in the prior year period. (Loss) gain on change in fair value of
derivative liability is related to the change in fair value of warrants issued in conjunction with the October 2009 private placement. In October
2009 we issued 36.1 million warrants at an exercise price of $1.50 and recorded a $48.3 million warrant derivative liability, representing the fair
value of the warrants issued. As these warrants have been classified as a derivative liability, they are revalued at each reporting period, with
changes in fair value recognized in the statement of operations. The fair value of the warrant derivative liability at March 31, 2012 was $191.4
million and we recognized a $18.9 million loss on change in fair value of derivative liability for the period ended June 30, 2012 for these
warrants. The fair value of the warrant derivative liability at March 31, 2011 was $174.8 million and we recognized a $185.4 million loss on
change in fair value of derivative liability for the period ended June 30, 2011. The warrant derivative liability is decreased when warrants are
exercised and the derivative liability associated with such exercised warrants is reclassified to stockholders equity. The fair value of the warrant
derivative liability also decreases or increases due to decreases or increases in the price of our common stock during the reporting period as well
as to changes in other variables in the Black-Scholes option valuation model used to calculate such non-cash derivative liability.
Interest Income (Expense), net. Interest income includes interest earned on cash balances. Interest expense includes the amortization of the
conversion option related to our exchangeable debt, the amortization of the debt discount and debt obligation coupon interest. During the three
months ended June 30, 2012, we recognized interest expense of $4.5 million, of which $2.7 million represents amortization of the debt discount,
$1.3 million represents contractual coupon interest, $0.5 million represents the amortization of the discount from underwriters’ discounts and
offering costs.
Other Income, net . Other income primarily includes gains and losses on foreign exchange transactions.
Comparison of Six Months Ended June 30, 2012 versus June 30, 2011
Revenue. We recorded no revenue in 2012 or 2011.
Research and Development Expense. Research and development expense for the six months ended June 30, 2012 was $18.8 million, versus $9.6
million in the prior year period, an increase of $9.2 million, or 95.8%. Research and development expenses for the six months ended June 30,
2012 and 2011 are summarized in the table below:
Six Months Ended
June 30
(in thousands)
2012
2011

Research and development expenses, excluding non-cash expense (1)
Non-cash stock based compensation expense (2)

(1)

(2)

$ 16,888
1,934

$

9,108
530

$ 18,822

$

9,638

Research and development expense, excluding non-cash charges, for the six months ended June 30, 2012 was $16.9 million, versus $9.1
million in the prior year period, an increase of $7.8 million, or 85.7%. The increase in research and development expense was primarily
due to increased costs in 2012 for our Vascepa cardiovascular program, primarily costs associated with the purchase of raw materials and
vendor qualification, and increased clinical costs for the REDUCE-IT cardiovascular outcomes study, which was initiated in the second
half of 2011.
Stock based compensation expense included within research and development was $1.9 million and $0.5 million for the six months ended
June 30, 2012 and 2011, respectively.

Although clinical costs for the MARINE and ANCHOR trials have decreased as a result of their completion in 2011, we expect these cost
reductions to be offset in 2012 by costs for the REDUCE-IT cardiovascular outcomes study as part of which dosing of initial patients
commenced in December 2011. Increases in research and development costs during the first half of 2012 also relate to the purchase of supply of
Vascepa, which supply we have included as a component of research and development expense for accounting purposes prior to NDA approval.
Purchases of supply of Vascepa after FDA approval will be capitalized as a component of inventory.
Marketing, General and Administrative Expense. Marketing, general and administrative expense for the six months ended June 30, 2012 was
$27.7 million, versus $12.8 million in the prior year period, an increase of $14.9 million, or 116.4%. Marketing, general and administrative
expenses for the six months ended June 30, 2012 and 2011 are summarized in the table below:
Six Months Ended
June 30
(in thousands)
2012
2011

Marketing, general and administrative expenses, excluding non-cash expenses (1)
Non-cash stock based compensation expense (2)
Non-cash warrant related compensation expense (income) (3)

$

16,656
6,774
4,232

$

5,565
2,830
4,356

$

27,662

$ 12,751
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(1)

(2)
(3)

Marketing, general and administrative expense, excluding non-cash compensation charges for stock compensation and warrants, for the six
months ended June 30, 2012 was $16.7 million, versus $5.6 million in the prior year period, an increase of $11.1 million, or 198.2%. The
increase was primarily due to cost increases in 2012 for marketing research activities, medical education program development, increased
staffing and related travel, infrastructure development, facility costs, and other marketing, general, and administrative costs incurred in
order to prepare for the commercialization of Vascepa.
Stock based compensation expense for the six months ended June 30, 2012 was $6.8 million, versus $2.8 million in the prior year period,
an increase of $4.0 million primarily reflecting an increase in the number of awards outstanding during the period ending June 30, 2012
versus the prior period, and also in the fair value of new option awards granted to attract and retain qualified employees.
Warrant related compensation expense (income) for the six months ended June 30, 2012 was expense of $4.2 million, versus $4.4 million
in the prior year period. Warrant related compensation expense for the period ended June 30, 2012 reflects a non-cash change in fair value
of the warrant derivative liability associated with warrants issued in October 2009 to three former employees of Amarin, net of warrants
exercised. The increase in the fair value of the warrants for the six months ended June 30, 2012 is due primarily to an increase in our stock
price between December 31, 2011 and June 30, 2012. We anticipate that the value of this warrant derivative liability may increase or
decrease from period to period based upon changes in the price of our common stock. Such non-cash changes in valuation could be
significant as the history of our stock price has been volatile. The gain or loss resulting from such non-cash changes in valuation could
have a material impact on our reported net income or loss from period to period. In particular, if the price of our stock increases, the change
in valuation of this warrant derivative liability will add to our history of operating losses.

We expect marketing, general and administrative costs in 2012 to increase as we prepare for the commercialization of Vascepa, including costs
for market research, sales force preparation and development of management information systems. The extent of such increases will depend in
large part on whether we launch Vascepa on our own or with a strategic collaborator. If we launch Vascepa on our own, we anticipate that this
launch will occur in early 2013 and that we would not hire the majority of the anticipated number of sales representatives until the fourth quarter
of 2012.
Gain (loss) on Change in Fair Value of Derivative Liability . Gain (loss) on change in fair value of derivative liability for the six months ended
June 30, 2012 was a loss of $85.2 million versus a loss of $160.0 million in the prior year period. (Loss) gain on change in fair value of
derivative liability is related to the change in fair value of warrants issued in conjunction with the October 2009 private placement. In October
2009 we issued 36.1 million warrants at an exercise price of $1.50 and recorded a $48.3 million warrant derivative liability, representing the fair
value of the warrants issued. As these warrants have been classified as a derivative liability, they are revalued at each reporting period, with
changes in fair value recognized in the statement of operations. The fair value of the warrant derivative liability at December 31, 2011 was
$123.1 million and we recognized a $85.2 million loss on change in fair value of derivative liability for the period ended June 30, 2012 for these
warrants. The fair value of the warrant derivative liability at December 31, 2010 was $230.1 million and we recognized a $160.0 million loss on
change in fair value of derivative liability for the period ended June 30, 2011. The warrant derivative liability is decreased when warrants are
exercised and the derivative liability associated with such exercised warrants is reclassified to stockholders equity. The fair value of the warrant
derivative liability also decreases or increases due to decreases or increases in the price of our common stock during the reporting period as well
as to changes in other variables in the Black-Scholes option valuation model used to calculate such non-cash derivative liability.
Interest Income (Expense), net. Interest income includes interest earned on cash balances. Interest expense includes the amortization of the
conversion option related to our exchangeable debt, the amortization of the debt discount and debt obligation coupon interest. During the six
months ended June 30, 2012, we recognized interest expense of $8.5 million, of which $5.0 million represents amortization of the debt discount,
$2.5 million represents contractual coupon interest, $1.0 million represents the amortization of the discount from underwriters’ discounts and
offering costs.
Other Income, net . Other income primarily includes gains and losses on foreign exchange transactions.
Liquidity and Capital Resources
Our sources of liquidity as of June 30, 2012 include cash and cash equivalents of $250.3 million. In January 2012 we completed a
convertible debt offering from which we received approximately $144.3 million in net proceeds. Our projected uses of cash include the
continued funding of the REDUCE-IT study, commercial preparation and launch of Vascepa, working capital and other general corporate
activities. Our cash flows from operating, investing and financing activities, as reflected in the consolidated statements of cash flows, are
summarized in the following table (in millions):
Six Months Ended June 30,
2012
2011

Cash (used in) provided by continuing operations:
Operating activities
Investing activities
Financing activities
Increase in cash and cash equivalents

$

(39.1)
(1.1)
173.9

$

(19.6)
—
119.6

$

133.7

$

100.0

We had no debt obligations at December 31, 2011.
On January 9, 2012, Amarin, through our wholly-owned subsidiary Corsicanto Limited, a private limited company incorporated under the
laws of Ireland, completed a private placement of $150.0 in aggregate principal amount of its 3.5% exchangeable senior notes due 2032. The
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proceeds received by Amarin from the January 2012 debt offering were approximately $144.3 million, net of fees and transaction costs. These
notes were issued pursuant to an indenture dated as of January 9, 2012, by and among Corsicanto Limited, Amarin Corporation plc as guarantor,
and Wells Fargo Bank, National Association, as trustee. The notes are the senior unsecured obligations of Corsicanto and are guaranteed by
Amarin Corporation plc. The notes bear interest at a rate of 3.5% per annum, payable semi-annually in arrears on January 15 and July 15 of each
year, beginning on July 15, 2012. The notes mature on January 15, 2032, unless earlier repurchased, redeemed or exchanged. On or after
January 19, 2017, we may elect to redeem for cash all or a portion of the notes for the principal amount of the notes plus accrued and unpaid
interest. On each of January 19, 2017, January 19, 2022 and January 19, 2027, the holders of the notes may require that we repurchase in cash
the principal amount of the notes plus accrued and unpaid interest. At any time prior to January 15, 2032, upon certain circumstances, which
circumstances include our issuing a notice of redemption to the note holders, the price of Amarin shares trading above 130% of the exchange
price, or certain other events defined in the note agreement, the holders of the notes may elect to convert the notes. The exchange rate for
conversion is 113.4752 ADSs per $1,000 principal amount of the notes (equivalent to an initial exchange price of approximately $8.8125 per
ADS), subject to adjustment in certain circumstances, including adjustment if we pay cash dividends. Upon exchange, the notes may be settled,
at Amarin’s election, subject to certain conditions, in cash, ADSs or a combination of cash and ADSs.
In January 2011, we sold 13.8 million shares of our common shares, par value £0.50 per share, at a price of $7.60 per share, resulting in net
proceeds of approximately $98.7 million after deducting underwriting commissions and expenses payable by us associated with this transaction.
We believe that our cash and cash equivalents will be sufficient to fund our projected operations for at least the next twelve months,
including advancement of the REDUCE-IT cardiovascular outcomes study, commercial preparations for and launch of Vascepa, working capital
and other general corporate activities.
Our future capital requirements will depend on, and could be affected materially by, numerous forward-looking factors, including:


the terms, timing and receipt of payments, if any, from any strategic collaboration we may enter into to support the marketing and sale
of Vascepa;



the cost and timing of establishing marketing and sales capabilities if we do not enter into a strategic collaboration to market and sell
Vascepa;



the rate of progress and cost of our ongoing REDUCE-IT outcomes trial, the need, if any, to conduct additional clinical trials and other
development activities for the regulatory approval of Vascepa in additional indications in the United States and internationally;



the extent to which we continue to develop internally, acquire or in-license new products, technologies or businesses;



the cost of filing, prosecuting, defending and enforcing any patent claims and other intellectual property rights; and



the success of the commercial launch of Vascepa.

We may seek to raise additional funds to:




facilitate our efforts to establish marketing and sales capabilities to market and sell Vascepa in the United States;
further develop Vascepa to meet the requirements for regulatory approval of Vascepa for additional indications in the United States and
internationally; and
develop internally, acquire or in-license new products, technologies or businesses or to otherwise fund our operations.

Until we can generate a sufficient amount of product revenue, if ever, we expect to finance future cash needs through public or private equity
offerings, debt financings or corporate collaboration and licensing arrangements. There can be no assurance that funding, if needed, will be
available on attractive terms, or at all. Furthermore, any additional equity financing may be dilutive to stockholders and debt financing, if
available, may involve restrictive covenants. Similarly, financing obtained through future collaborations may require us to forego certain
commercialization rights to our drug candidates in certain jurisdictions. Our failure to raise capital as and when needed could have a negative
impact on our financial condition and our ability to successfully pursue our business strategy.
Contractual Obligations
The following table summarizes our contractual obligations at June 30, 2012 and the effects such obligations are expected to have on our
liquidity and cash flows in future periods (in millions):
Payments Due by Period

Contractual Obligations:
Purchase obligations (1)
Operating lease obligations (2)
Interest payment obligations (3)

Total

2012

2013
to 2014

2015
to 2016

$ 10.6
1.0
10.6

$ 10.6
0.3
2.7

$ —
0.7
7.9

$ —
—
—

$ 22.2

$ 13.6

$

$

Total contractual cash obligations

After 2016

$

—
8.6

—
—
—
—

$
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(1)

Represents minimum purchase obligations under our supply agreement with Nisshin as of June 30, 2012. We paid $2.4 million during the
six months ended June 30, 2012 and as of June 30, 2012 had additional purchase obligations of $10.6 million. Not included in this
obligation as of June 30, 2012 is a non-refundable milestone payment of $0.5 million, payable upon the first marketing approval of
Vascepa in the United States, which was obtained in July 2012.
As noted, the table above reflects the purchase commitments as of June 30, 2012, prior to the marketing approval for Vascepa. Subsequent
to this marketing approval, in accordance with our agreement with Nisshin, we have additional required minimum purchase commitments
of $24.7 million, for aggregate minimum purchase obligations of $35.3 million. In preparation for the commercialization of Vascepa we
may purchase more than the minimum amount.
We also anticipate incurring certain costs associated with the qualification of product produced by Nisshin. In an effort to further expand
production capacity at this supplier or through the addition of supplemental suppliers, we may make capital commitments to support their
expansion, particularly if such commitments further reduce the cost to us of the manufactured product.

(2)

Represents operating lease costs, primarily consisting of leases for facilities in Dublin, Ireland, Bedminster, NJ, and Groton, CT.

(3)

Represents interest payments due under the terms of our 3.5% exchangeable senior notes (“notes”) due 2032, assuming they remain
outstanding for 24 months and have not been exchanged for ADRs. The above table does not reflect the repayment of the $150.0 million
notes as they may be exchanged for ADRs.

We do not enter into financial instruments for trading or speculative purposes.
The above table also does not reflect potential material purchases under the API supply agreements signed during 2011 with two additional
API suppliers, or the additional supplier signed in July 2012. These agreements provide access to additional API supply that is incremental to
supply from Nisshin Pharma, our existing API supplier. Each of these API agreements contemplates a phased capacity expansion plan aimed at
creating sufficient capacity to meet anticipated demand for API material for Vascepa following FDA approval. These API suppliers are selffunding these expansion plans with contributions from Amarin. These agreements include requirements for the suppliers to qualify their
materials and facilities. We anticipate incurring certain costs associated with the qualification of product produced by these suppliers. These
agreements include annual purchase levels enabling Amarin to maintain supply exclusivity with each respective supplier, and to prevent
potential termination of the agreements. These minimum purchase levels do not contractually begin until the applicable supplemental NDA, or
sNDA, for the supplier is approved by the FDA, if ever, and these amounts are therefore excluded from the above table. The two supply
agreements entered into in 2011 also include (i) development fees up to a maximum of $0.5 million, (ii) material commitments of up to
$5.0 million for initial raw materials, which will be credited against future API purchases, and is refundable to us if a supplier does not
successfully develop and qualify the API by a certain date and (iii) a raw material purchase commitment of $1.1 million. The agreement with the
fourth API supplier, when all contingencies are eliminated by the supplier, provides for development fees of up to $2.3 million and a
commitment of up to $15.0 million which will be credited against future API material purchases. During the period commencing July 1, 2012
through expected launch of Vascepa in early 2013, we estimate that we may spend $25 to $35 million to build inventory levels of API and
Vascepa capsules, including the contractual purchase obligations for this period described above plus potential additional purchases of API that
we may elect to purchase.
Concurrent with our supply agreements with Chemport, we agreed to make a minority share equity investment in Chemport of up to
$3.3 million. In July 2011, we paid to Chemport $1.7 million, which has been included in other long term assets at December 31, 2011 and
June 30, 2012. Under this agreement, we paid an additional $0.8 million in April 2012, which has also been included in other long term assets at
June 30, 2012. We invested an additional $0.4 million under this agreement, as amended in July 2012, and anticipate making the remaining $0.4
million investment before the end of 2012.
Under our 2004 share repurchase agreement with Laxdale Limited, in connection with any commercialization of Vascepa for cardiovascular
indications prior to the end of 2012, we are required to pay potential royalties to a former employee of Laxdale of 1% on net sales up to
£100 million (approximately $156 million at June 30, 2012); 0.5% for net sales between £100 million (approximately $156 million at June 30,
2012) and £500 million (approximately $780.7 million at June 30, 2012); and 0.25% for sales in excess of £500 million (approximately
$780.7 million at June 30, 2012). These royalty obligations terminate on December 31, 2012.
Under this same agreement with Laxdale Limited, upon receipt of marketing approval in the United States and/or Europe for the first
indication for Vascepa (or first indication of any product containing Amarin Neuroscience intellectual property acquired from Laxdale Limited
in 2004), we must make an aggregate stock or cash payment (at the sole option of each of the sellers) of £7.5 million (approximately
$11.7 million at June 30, 2012) for each of the two potential marketing approvals (i.e., £15 million maximum, or approximately $23.4 million at
June 30, 2012). In addition, upon receipt of a marketing approval in the United States or Europe for a further indication of Vascepa (or further
indication of any other product using Amarin Neuroscience intellectual property), we must make an aggregate stock or cash payment (at the sole
option of each of the sellers) of £5 million (approximately $7.8 million at June 30, 2012) for each of the two potential market approvals (i.e.
£10 million maximum, or approximately $15.6 million at June 30, 2012). No provision has been made for these payments as of June 30, 2012.
Upon FDA approval of Vascepa for commercial marketing in the United States in July 2012, we accrued the liability associated with the former
shareholders of Laxdale Limited.
In addition to the obligations in the table above, we have approximately $0.7 million of liability for uncertain tax positions that have been
recorded in long-term liabilities at December 31, 2011 and June 30, 2012. We are not able to reasonably estimate in which future periods these
amounts will ultimately be settled.
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Off-Balance Sheet Arrangements
We do not have any off-balance sheet arrangements.
Shelf Registration Statement
On March 29, 2011, we filed with the SEC a universal shelf registration statement on Form S-3 (Registration No. 333-173132), which provides
for the offer, from time to time, of an indeterminate and unlimited amount of: ordinary shares, which may be represented by American
Depositary Shares; preference shares, which may be represented by American Depositary Shares; senior or subordinated debt securities;
warrants to purchase any of these securities; and any combination of these securities, individually or as units. In addition, if we identify any
security holder(s) in a prospectus supplement, they may also offer identified securities under this registration statement although we will not
receive any of the proceeds from the sale of securities by any of these selling security holders. This universal shelf registration statement was
automatically effective upon its filing. The addition of any newly issued equity securities into the market may be dilutive to existing stockholders
and new issuances by us or sales by our selling security holders could have an adverse effect on the price of our securities.
Item 3.

Quantitative and Qualitative Disclosures about Market Risk

We are exposed to market risks, which include changes in interest rates, changes in credit worthiness and liquidity of our marketable securities.
We do not use derivative financial instruments in our investment portfolio and have no foreign exchange contracts.
At June 30, 2012, we record as a liability the fair value of warrants to purchase 9.2 million shares of our common stock issued to investors. The
fair value of this warrant liability is determined using the Black-Scholes option valuation model and is therefore sensitive to changes in the
market price and volatility of our common stock among other factors. In the event of a hypothetical 10% increase in the market price of our
common stock ($15.91 based on the $14.46 market price of our stock at June 30, 2012) on which the June 30, 2012 valuation was based, the
value would have increased by $13.2 million. Such increase would have been reflected as additional loss on revaluation of the warrant liability in
our statement of operations. Subsequent to June 30, 2012, the price of our common shares increased more than 10% which, if sustained on
subsequent measurement periods will result in a greater increase in the value of the derivative liability and a greater additional loss than reflected
in this hypothetical example.
Item 4.

Controls and Procedures

Evaluation of Disclosure Controls and Procedures
We maintain disclosure controls and procedures that are designed to ensure that information required to be disclosed in the reports that we file or
submit under the Securities Exchange Act of 1934, as amended (the “Exchange Act”), is (1) recorded, processed, summarized, and reported
within the time periods specified in the SEC’s rules and forms and (2) accumulated and communicated to our management, including our
Principal Executive Officer and Principal Financial Officer, to allow timely decisions regarding required disclosure. As of June 30, 2012 (the
“Evaluation Date”), our management, with the participation of our Principal Executive Officer and Principal Financial Officer, evaluated the
effectiveness of our disclosure controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Exchange Act). Our management
recognizes that any controls and procedures, no matter how well designed and operated, can provide only reasonable assurance of achieving their
objectives, and management necessarily applies its judgment in evaluating the cost-benefit relationship of possible controls and procedures. Our
Principal Executive Officer and Principal Financial Officer have concluded based upon the evaluation described above that, as of the Evaluation
Date, our disclosure controls and procedures were effective at the reasonable assurance level.
Changes in Internal Control over Financial Reporting
There were no changes in our internal control over financial reporting during the second quarter of 2012 that have materially affected, or are
reasonably likely to materially affect, our internal control over financial reporting, other than described below.
PART II
Item 1.

Legal Proceedings.

In the ordinary course of business, we are from time to time involved in lawsuits, claims, investigations, proceedings, and threats of litigation
relating to intellectual property, commercial arrangements and other matters. While the outcome of legal or arbitration proceedings and claims
cannot be predicted with certainty, as of June 30, 2012, we were not party to any legal or arbitration proceedings that may have, or have had in
the recent past, significant effects on our financial position or profitability. No governmental proceedings are pending or, to our knowledge,
contemplated against us. We are not a party to any material legal or arbitration in which any director, member of senior management or affiliate
of ours is either a party adverse to us or our subsidiaries or has a material interest adverse to us or our subsidiaries.
Item 1A.

Risk Factors

This Quarterly Report on Form 10-Q contains forward-looking information based on our current expectations. Because our actual results may
differ materially from any forward-looking statements that we make or that are made on our behalf, this section includes a discussion of
important factors that could affect our actual future results, including, but not limited to, our capital resources, the progress and timing of our
clinical programs, the safety and efficacy of our product and product candidates, regulatory filings, approvals and determinations related to

marketing exclusivity, commercialization activities, the likelihood of a strategic collaboration, the potential clinical benefits and market
potential of our product and product candidates, commercial market estimates, future development efforts, patent protection, effects of
healthcare reform, reliance on third parties, and other risks set forth below.
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Those risk factors below denoted with a “*” are newly added or have been materially updated from our Annual Report on 10-K filed with the
SEC on February 29, 2012.
Risks Related to our Financial Position and Capital Requirements
We have a history of losses and anticipate that we will incur continued losses at least until we successfully commercialize Vascepa.
We have not been profitable in any of the last five fiscal years. For the fiscal years ended December 31, 2011, 2010, and 2009, we reported
losses of approximately $69.1 million, $249.6 million, and $30.6 million, respectively. Our net loss for the three and six months ended June 30,
2012 was $53.9 million and $142.2 million, respectively, and we had an accumulated deficit at June 30, 2012 of $710.7 million. Substantially all
of our operating losses resulted from costs incurred in connection with our research and development programs, from general and administrative
costs associated with our operations, and from non-cash losses on changes in the fair value of warrant derivative liabilities. We expect to incur
additional and increasing operating losses at least until we successfully commercialize Vascepa. These losses, combined with expected future
losses, have had and will continue to have an adverse effect on our cash resources, shareholders’ deficit and working capital. We expect our
research and development expenses to be substantial for both 2012 and 2013 in connection with our proposed clinical outcomes study for
Vascepa and other activities. In addition, we may incur significant sales, marketing, in-licensing and outsourced manufacturing expenses as we
attempt to commercialize Vascepa. Our shift in focus from research and development to commercialization, and the changes in operating costs
relating to that shift, will also require us to make changes to our accounting results and procedures, which may have an adverse effect on our
reported revenue or profit, if any.
As a result of our significant expenses relating to research and development and to commercialization, we expect to continue to incur
significant and increasing operating losses at least until we successfully commercialize Vascepa. Because of the numerous risks and uncertainties
associated with developing and commercializing pharmaceutical products, we are unable to predict the magnitude of these future losses.
We have not generated any revenue from Vascepa and may never be profitable.*
Our ability to become profitable depends upon our ability to generate revenue. Despite gaining FDA marketing approval for Vascepa for
use in the MARINE indication, we may not be able to generate sufficient revenue to attain profitability. Our ability to generate profits on sales of
Vascepa is subject to our ability to manufacture commercial quantities of Vascepa through third parties at acceptable cost levels and establish
sales and marketing capabilities or identify and enter into one or more strategic collaborations to effectively market and sell Vascepa.
Even though Vascepa has been approved by the FDA for marketing and commercial sale for the MARINE indication, it may not gain
market acceptance or achieve commercial success and it may never be approved for the ANCHOR indication. In addition, we anticipate
incurring significant costs associated with commercializing Vascepa. We may not achieve profitability soon after generating product sales, if
ever. If we are unable to generate sufficient product revenues, we will not become profitable and may be unable to continue operations without
continued funding.
Our ability to generate increased revenue depends, in part, on obtaining additional regulatory approvals for Vascepa.*
The costs of developing and obtaining regulatory approvals for pharmaceutical products can be substantial. While we are permitted to
begin commercializing Vascepa for use in the MARINE indication in the United States, our ability to commercialize Vascepa in the ANCHOR
indication and outside of the United States is dependent upon receiving additional regulatory approvals. Further, our ability to file a
supplemental new drug application, or sNDA, with the FDA for the use of Vascepa in the ANCHOR indication is dependent on our ability to
reach substantial enrollment in our REDUCE-IT cardiovascular outcomes study. Enrollment in the REDUCE-IT cardiovascular outcomes study
may take longer than we expect, in which case we may be delayed in our ability to file an sNDA for the use of Vascepa in the ANCHOR
indication. Even if we obtain additional regulatory approvals for Vascepa, the timing or scope of any approvals may prohibit or reduce our
ability to commercialize products successfully. For example, if the approval process for the ANCHOR indication takes too long, we may miss
market opportunities and give other companies the ability to develop competing products or establish market dominance. Additionally, the terms
of any approvals, including the approval received by the FDA in July 2012 for the MARINE indication, may not have the scope or breadth
needed for us to commercialize Vascepa successfully.
Our historical financial results do not form an accurate basis for assessing our current business.*
As a consequence of the approval of our NDA for Vascepa in the MARINE indication, our historical financial results do not form an
accurate basis upon which investors should base their assessment of our business and prospects. In addition, we expect that our costs will
increase substantially as we begin to commercialize Vascepa in the MARINE indication and seek to obtain additional regulatory approval of
Vascepa in the ANCHOR indication, including the continuation of the REDUCE-IT cardiovascular outcomes study. Accordingly, our historical
financial results reflect a substantially different business from that currently being conducted and from that expected in the future. In addition,
we have a limited history of obtaining regulatory approval for, and no demonstrated ability to successfully commercialize, a product candidate.
Consequently, any predictions about our future performance may not be as accurate as they could be if we had a history of successfully
developing and commercializing pharmaceutical products.
We will require substantial additional resources to fund our operations. If we cannot find additional capital resources, we will have
difficulty in operating as a going concern and growing our business.*
We currently operate with limited resources. At June 30, 2012, we had cash and cash equivalents of approximately $250.3 million. We
believe that our current resources will be sufficient to fund our projected operations for at least the next twelve months, which projected
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operations contemplate not only working capital and general corporate needs but also commercial preparation of Vascepa and the continuation of
the REDUCE-IT cardiovascular outcomes study, working capital and other general corporate activities. However, in order to successfully
commercialize Vascepa, we must either successfully develop a sales, marketing and distribution infrastructure or collaborate with third parties
that have such experience. We plan to consider collaboration opportunities with larger pharmaceutical companies for the launch, marketing and
sale of Vascepa. Although from time to time we are in discussions with pharmaceutical companies regarding such collaboration, there can be no
assurance that these discussions will result in any such transaction. Accordingly, we are currently working to launch, market and sell Vascepa in
the United States on our own.
If we do not enter into a strategic collaboration in connection with the launch, marketing and sale of Vascepa, we will likely need to raise
additional capital to fully support these efforts. We will also need additional capital to fully complete our REDUCE-IT cardiovascular outcomes
trial.
Our future capital requirements will depend on many factors, including:
•

whether or not we enter into a strategic collaboration in connection with the launch, marketing and sale of Vascepa and the terms of
any such collaboration;

•

the continued cost associated with the REDUCE-IT cardiovascular outcomes study to support the filing of an sNDA for the clinical
indication evaluated in the ANCHOR trial;

•

the time and costs involved in obtaining additional regulatory approvals for Vascepa;

•

the extent to which we continue to develop internally, acquire or in-license new products, technologies or businesses;

•

the cost of filing, prosecuting, defending and enforcing any patent claims and other intellectual property rights; and

•

the costs associated with commercializing Vascepa for the MARINE indication in the United States and for additional indications in
the United States and in jurisdictions in which we receive regulatory approval, if any, including the cost and timing of developing
sales and marketing capabilities, or the cost and timing of securing commercial supply of Vascepa and the timing of entering into
strategic collaboration with others relating to the commercialization of Vascepa, if at all.

If adequate funds are not available to us in amounts or on terms acceptable to us or on a timely basis, or at all, and we do not enter into a
collaboration agreement to help support the commercialization of Vascepa, our commercialization efforts for Vascepa may suffer materially, or
we may need to delay the advancement of the REDUCE-IT cardiovascular outcomes trial.
Continued negative economic conditions would likely have a negative impact on our ability to obtain financing on acceptable terms.
While we may seek additional funding through public or private financings, we may not be able to obtain financing on acceptable terms, or
at all. There can be no assurance that we will be able to access equity or credit markets in order to finance our current operations or expand
development programs for Vascepa, or that there will not be a further deterioration in financial markets and confidence in economies. We may
also have to scale back or further restructure our operations. If we are unable to obtain additional funding on a timely basis, we may be required
to curtail or terminate some or all of our research or development programs or our commercialization strategies.
Raising additional capital may cause dilution to our existing shareholders, restrict our operations or require us to relinquish rights.
We may seek additional capital through a combination of private and public equity offerings, debt financings and collaboration, strategic
and licensing arrangements. To the extent that we raise additional capital through the sale of equity or convertible debt securities, your
ownership interest will be diluted, and the terms may include liquidation or other preferences that adversely affect your rights as a shareholder.
As of June 30, 2012, there were warrants outstanding for the purchase of up to 11,292,993 American Depository Shares, or ADSs, each
representing one of our ordinary shares, with a weighted average exercise price of $1.44 per share. We may issue additional warrants to purchase
ADSs or ordinary shares in connection with any future financing we may conduct. In addition, on January 9, 2012, we issued $150 million in
aggregate principal amount of 3.50% exchangeable senior notes due 2032, or the notes. The notes are exchangeable under certain circumstances
into cash, our ADS, or a combination of cash and ADS, at our election, with a current exchange rate of 113.4752 ADS per $1,000 principal
amount of notes. Although we intend to settle these notes in cash, if we elected physical settlement, the notes would initially be exchangeable
into 17,021,280 ADS.
Debt financing, if available, may involve agreements that include covenants limiting or restricting our ability to take specific actions such
as incurring additional debt, making capital expenditures or declaring dividends. If we raise additional funds through collaboration, strategic
alliance and licensing arrangements with third parties, we may have to relinquish valuable rights to our technologies, Vascepa or product
candidates, or grant licenses on terms that are not favorable to us.
Potential business combinations or other strategic transactions, may disrupt our business or divert management’s attention.
On a regular basis, we explore potential business combination transactions, including an acquisition of us by a third party, exclusive licenses
of Vascepa or other strategic transactions or collaborations with third parties. The consummation and performance of any such future
transactions or collaborations will involve risks, such as:



diversion of managerial resources from day-to-day operations;
exposure to litigation from the counterparties to any such transaction, other third parties or our shareholders;
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misjudgment with respect to the value;
higher than expected transaction costs; or
an inability to successfully consummate any such transaction or collaboration.

As a result of these risks, we may not be able to achieve the expected benefits of any such transaction or collaboration or deliver the value
thereof to our shareholders. If we are unsuccessful in consummating any such transaction or collaboration, we may be required to reevaluate our
business only after we have incurred substantial expenses and devoted significant management time and resources.
Risks Related to the Development and Commercialization of Vascepa
We are dependent upon the success of Vascepa, which only recently obtained FDA approval in the MARINE indication.*
If commercialization efforts for Vascepa in the MARINE indication or, if approved, the ANCHOR indication, are not successful, or if
adequate demand for Vascepa is not generated, our business will be materially and adversely affected. Even if we are able to develop additional
products from our research and development efforts, the development time cycle for products typically takes several years. This restricts our
ability to respond to adverse business conditions for Vascepa. If we are not successful in developing any future product or products, or if there is
not adequate demand Vascepa or the market for such product develops less rapidly than we anticipate, we may not have the ability to effectively
shift our resources to the development of alternative products. As a result, the limited range of products we develop could constrain our ability to
generate revenues and achieve profitability.
Vascepa may fail to achieve the degree of market acceptance by physicians, patients, healthcare payors and others in the medical
community necessary for commercial success.*
Even though Vascepa has received marketing approval for the MARINE indication in July 2012, it may nonetheless fail to gain sufficient
market acceptance by physicians, patients, healthcare payors and others in the medical community. If Vascepa does not achieve an adequate
level of acceptance, we may not generate significant product revenues and we may not become profitable. The degree of market acceptance of
Vascepa for the MARINE indication and any future approved indications will depend on a number of factors, including:
•

efficacy and potential advantages compared to alternative treatments;

•

the ability to offer Vascepa for sale at competitive prices;

•

convenience and ease of administration compared to alternative treatments;

•

the willingness of the target patient population to try new therapies and of physicians to prescribe these therapies;

•

the strength of marketing and distribution support;

•

sufficient third-party coverage or reimbursement; and

•

the prevalence and severity of any side effects.

We may not be able to compete effectively against our competitors’ pharmaceutical products.
The pharmaceutical industry is highly competitive. In attempting to achieve the widespread commercialization of Vascepa, we will face
competition to the extent other pharmaceutical companies have on the market or are able to develop products for the treatment of similar
indications. Potential competitors in this market include companies with greater experience in commercializing pharmaceutical products,
resources and name recognition than we have. Furthermore, to the extent we are able to acquire or develop additional marketable products in the
future, such products will compete with a variety of other products within the United States or elsewhere, possibly including established drugs
and major brand names. Competitive factors, including generic competition, could force us to lower prices or could result in reduced sales. In
addition, new products developed by others could emerge as competitors to our future products. Products based on new technologies or new
drugs could render our products obsolete or uneconomical.
The success of Vascepa and any of our future products will also depend in large part on the willingness of physicians to prescribe these
products to their patients. Vascepa will, and our future products may, compete against products that have achieved broad recognition and
acceptance among medical professionals. In order to achieve an acceptable level of prescriptions for Vascepa or any future product, we must be
able to meet the needs of both the medical community and end users with respect to cost, efficacy and other factors.
Our potential competitors both in the United States and Europe include large, well-established pharmaceutical companies, specialty
pharmaceutical sales and marketing companies and specialized cardiovascular treatment companies. These companies include GlaxoSmithKline
plc, which currently markets Lovaza, a prescription-only omega-3 fatty acid indicated for patients with severe hypertriglyceridemia, and Abbott
Laboratories, which currently markets Tricor and Trilipix for the treatment of severe hypertriglyceridemia and mixed dyslipidemia. In March
2011, Pronova BioPharma Norge AS, which owns the patents for Lovaza, entered into an agreement with Apotex Corp. and Apotex Inc. to settle
their patent litigation in the United States related to Lovaza. Pursuant to the terms of the settlement agreement, Pronova granted Apotex a license
to enter the United States market with a generic version of Lovaza in the first quarter of 2015, or earlier depending on circumstances. We expect
Apotex to compete against us as well. Other companies are also seeking to introduce generic versions of Lovaza. These competitors have greater
resources than we do, including financial, product development, marketing, personnel and other resources.
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In addition, we are aware of other pharmaceutical companies that are developing products that, if approved, would compete with
Vascepa. These include a free fatty acid form of omega-3 (comprised of 55% EPA and 20% DHA) which is being developed by Omthera
Pharmaceuticals, which announced initial top-line data from its first Phase 3 clinical trial in April 2012 and has announced that it expected to
disclose initial top-line data from its second Phase 3 clinical trial in 2012, and Trygg Pharma, which has completed a Phase 3 study of an omega3 based drug candidate for hypertriglyceridemia, but to our knowledge Trygg has not yet announced results from that study. In addition, Acasti
Pharma, a subsidiary of Neptune Technologies & Bioresources Inc., announced in late 2011 the enrollment of its Phase 2 clinical trial to assess
the safety and efficacy of its omega-3 prescription drug candidate for the treatment of hypertriglceridemia. We believe Resolvyx
Pharmaceuticals and Catabasis Pharmaceuticals are also developing potential treatments for hypertriglceridemia based on omega-3 fatty acids
but, to our knowledge, neither has initiated a Phase 2 clinical trial of its product. In addition, we are aware that Essentials, Inc is developing a
controlled release diazoxide product for the treatment of hypertriglyceridemia. Essentials, Inc. has reported that they have completed five Phase
1 clinical studies and two Phase 2 clinical studies with this product.
Vascepa will also face competition from dietary supplement companies marketing naturally occurring omega-3 fatty acids as nutritional
supplements.
Vascepa is a prescription-only omega-3 fatty acid. Omega-3 fatty acids are also marketed by other companies as non-prescription dietary
supplements. As a result, Vascepa would be subject to non-prescription competition and consumer substitution.
Our only current product, Vascepa, is a prescription-only omega-3 fatty acid. Mixtures of omega-3 fatty acids are naturally occurring
substances in various foods, including fatty fish. Omega-3 fatty acids are also marketed by others as non-prescription dietary supplements. We
cannot be sure physicians will view the pharmaceutical grade purity of Vascepa as having a superior therapeutic profile to naturally occurring
omega-3 fatty acids and dietary supplements. To the extent the price of Vascepa is significantly higher than the prices of commercially available
omega-3 fatty acids marketed by other companies as dietary supplements through that lack of coverage by insurers or otherwise, physicians may
recommend these commercial alternatives instead of writing prescriptions for Vascepa or patients may elect on their own to take commercially
available omega-3 fatty acids. Either of these outcomes may adversely impact our results of operations by limiting how we price our product and
limiting the revenue we receive from the sale of Vascepa.
To maximize the commercial potential of Vascepa we may need to find collaborative partners to help market and sell the product.
To commercialize Vascepa, we must either develop a sales, marketing and distribution infrastructure or collaborate with third parties that
have such experience. We are actively exploring such collaboration opportunities with these parties for the launch, marketing and sale of
Vascepa. If we do complete such a collaboration agreement, we will be reliant on one or more of these strategic partners to generate revenue on
our behalf.
We may not be successful in finding a collaborative partner to help market and sell our products, or may be delayed in doing so, in which
case we would not receive revenue or royalties on the timeframe and to the extent that we currently anticipate. We face significant competition
in seeking appropriate collaborators and these collaborations are complex and time-consuming to negotiate and document. We may not be able
to negotiate collaborations on acceptable terms, or at all. If that were to occur, we may have to curtail the continued development of Vascepa for
approval for additional indications and reduce the scope of our sales or marketing activities, or increase our planned expenditures and undertake
additional development or commercialization activities at our own expense. If we elect to increase our expenditures to fund development or
commercialization activities on our own, we will need to obtain additional capital, which may not be available to us on acceptable terms, or at
all. If we cannot raise sufficient funds, we may not be able to market and sell Vascepa effectively, and generate as much product revenue, as we
could under collaboration.
If we are unable to establish sales and marketing capabilities or enter into agreements with third parties to sell and market Vascepa, we
may not be successful in commercializing Vascepa on our own.
To achieve commercial success for any approved product, we must either develop a sales and marketing organization or outsource these
functions to third parties. Until such time as we complete a strategic transaction with a third party to market and sell Vascepa, if ever, we are
continuing to execute on our plans to launch, market and sell Vascepa on our own. This includes making preparations for securing sufficient
commercial supply of Vascepa, expanding sales and marketing capabilities building a substantial commercialization infrastructure to compete
with larger companies that have larger and more established marketing and sales capabilities. We do not have a sales or marketing infrastructure
and as a company we have no experience in the sale, marketing or distribution of pharmaceutical products. There are risks involved with both
establishing our own sales and marketing capabilities and entering into arrangements with third parties to perform these services. Our effort to
develop a sales and marketing organization may not be successful, and thus we may not be able to effectively market or sell Vascepa. For
example, recruiting and training a sales force is expensive and time consuming and could delay our ability to become profitable. If the
widespread commercialization of Vascepa for which we recruit a sales force and establish marketing capabilities is delayed or does not occur for
any reason, we would have prematurely or unnecessarily incurred these commercialization expenses. This may be costly, and our investment
would be lost if we cannot retain or reposition our sales and marketing personnel.
Factors that may inhibit our efforts to commercialize our products on our own include:
•

our inability to recruit and retain adequate numbers of effective sales and marketing personnel;

•

the inability of sales personnel to obtain access to or persuade adequate numbers of physicians to prescribe any future products;

•

the lack of complementary products to be offered by sales personnel, which may put us at a competitive disadvantage relative to
companies with more extensive product lines; and

•

unforeseen costs and expenses associated with creating an independent sales and marketing organization.
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If we enter into arrangements with third parties to perform sales, marketing and distribution services, our product revenues or the
profitability of these product revenues to us are likely to be lower than if we were to market and sell any products that we develop ourselves. In
addition, we may not be successful in entering into arrangements with third parties to sell and market Vascepa or doing so on terms that are
favorable to us. We likely will have little control over such third parties, and any of them may fail to devote the necessary resources and attention
to sell and market our products effectively. If we do not establish sales and marketing capabilities successfully, either on our own or in
collaboration with third parties, we will not be successful in commercializing Vascepa.
There can be no assurance that Vascepa will be approved for indications other than the MARINE indication.
The FDA granted marketing approval for the use of Vascepa in the MARINE indication on July 26, 2012. Despite this approval, the FDA
may deny approval of subsequent applications with respect to other indications and require additional testing or data. If the FDA takes any such
action, such actions would have a material adverse effect on our operations and financial condition, including our ability to reach profitability.
Our SPA with the FDA are not guarantees of FDA approval of Vascepa for the subject indications.
A Special Protocol Assessment, or SPA, is an evaluation by the FDA of a protocol with the goal of reaching an agreement that the Phase 3
trial protocol design, clinical endpoints, and statistical analyses are acceptable to support regulatory approval of the drug product candidate with
respect to effectiveness for the indication studied. The ANCHOR trial was, and the REDUCE-IT trial is, being conducted under an SPA with the
FDA. The FDA agreed that, based on the information we submitted to the agency, the design and planned analysis of the ANCHOR trial is
adequate to support use of the conducted study as the primary basis for approval with respect to effectiveness. An SPA is generally binding upon
the FDA except in limited circumstances, such as if the FDA identifies a substantial scientific issue essential to determining safety or efficacy
after the study begins, or if the study sponsor fails to follow the protocol that was agreed upon with the FDA. Even though we have received
regulatory approval of Vascepa for the MARINE indication, there is no assurance that the FDA will not identify a scientific issue and deem
either or both of the ANCHOR or REDUCE-IT SPAs no longer binding. Moreover, any change to a study protocol after agreement with the
FDA is reached can invalidate an SPA. While we amended the protocol for the ANCHOR trial after the initial SPA evaluation was completed,
we obtained the FDA’s evaluation of, and agreement to, the amendment. If, for example, the FDA does not consider the applicable SPA to be
binding during its review of our regulatory approval applications, or if the FDA determines that we did not follow the SPAs appropriately, the
agency could assert that additional studies or data are required to support approval of the application.
The commercial value to us of the MARINE and ANCHOR indications may be smaller than we anticipate.
There can be no assurance as to the scope and breadth of the MARINE indication or, if approved, the ANCHOR indication. Even if we
obtain marketing approval for additional indications, the FDA may impose restrictions on the product’s conditions for use, distribution or
marketing and in some cases may impose ongoing requirements for post-market surveillance, post-approval studies or clinical trials. Also, with
regard to the MARINE indication and any other indications for which we may gain approval, the number of actual patients with the condition
included in such approved indication may be smaller than we anticipate. If any such approved indication is narrower than we anticipate, the
market potential for our product candidate would suffer.
Our products will be subject to extensive post-approval government regulation.
Once a product candidate receives FDA marketing approval, numerous post-approval requirements apply. Among other things, the holder
of an approved NDA is subject to periodic and other monitoring and reporting obligations enforced by the FDA and other regulatory bodies,
including obligations to monitor and report adverse events and instances of the failure of a product to meet the specifications in the approved
application. Application holders must also submit advertising and other promotional material to regulatory authorities and report on ongoing
clinical trials.
With respect to sales and marketing activities by our partners, advertising and promotional materials must comply with FDA rules in
addition to other applicable federal and local laws in the United States and in other countries. In the United States, the distribution of product
samples to physicians must comply with the requirements of the U.S. Prescription Drug Marketing Act. Manufacturing facilities remain subject
to FDA inspection and must continue to adhere to the FDA’s current good manufacturing practice requirements, or cGMPs. Application holders
must obtain FDA approval for product and manufacturing changes, depending on the nature of the change. We may also be subject, directly or
indirectly through our customers and partners, to various fraud and abuse laws, including, without limitation, the U.S. Anti-Kickback Statute,
U.S. False Claims Act, and similar state laws, which impact, among other things, our proposed sales, marketing, and scientific/educational grant
programs. If we participate in the U.S. Medicaid Drug Rebate Program, the Federal Supply Schedule of the U.S. Department of Veterans Affairs,
or other government drug programs, we will be subject to complex laws and regulations regarding reporting and payment obligations. All of
these activities are also potentially subject to U.S. federal and state consumer protection and unfair competition laws. Similar requirements exist
in many of these areas in other countries.
Depending on the circumstances, failure to meet these post-approval requirements can result in criminal prosecution, fines or other
penalties, injunctions, recall or seizure of products, total or partial suspension of production, denial or withdrawal of pre-marketing product
approvals, or refusal to allow us to enter into supply contracts, including government contracts. In addition, even if we or our potential partners
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comply with FDA and other requirements, new information regarding the safety or effectiveness of a product could lead the FDA to modify or
withdraw a product approval. Adverse regulatory action, whether pre- or post-approval, can potentially lead to product liability claims and
increase our product liability exposure. We or our potential partners must also compete against other products in qualifying for coverage and
reimbursement under applicable third party payment and insurance programs.
The FDA and other regulatory agencies strictly regulate the promotional claims that may be made about prescription products. If we
are found to have improperly promoted off-label uses, we may become subject to significant fines and other liability.
The FDA and other regulatory agencies strictly regulate the promotional claims that may be made about prescription products. In
particular, a product may not be promoted for uses that are not approved by the FDA or such other regulatory agencies as reflected in the
product’s approved labeling. Even though we receive marketing approval for Vascepa for the MARINE indication only, physicians may
nevertheless prescribe Vascepa to their patients in a manner that is inconsistent with the approved label. If we are found to have promoted such
off-label uses, we may become subject to significant government fines and other related liability. For example, the Federal government has
levied large civil and criminal fines against companies for alleged improper promotion and has enjoined several companies from engaging in offlabel promotion. The FDA has also requested that companies enter into consent decrees or permanent injunctions under which specified
promotional conduct is changed or curtailed.
Our cardiovascular outcomes study, REDUCE-IT, may take longer than we anticipate to be determined by the FDA to be substantially
underway, which could delay FDA review and approval of the ANCHOR indication and cost more than we expect.
Based on our communications with the FDA, in order to obtain FDA marketing approval of a separate indication for the use of Vascepa in
the treatment of patients with high triglyceride levels who are also on statin therapy for elevated LDL-cholesterol levels (which we refer to as
mixed dyslipidemia), or the ANCHOR indication, we believe that, in additional to achieving marketing approval for the MARINE indication as
occurred in July 2012, we must have a cardiovascular outcomes study substantially underway at the time of the supplemental NDA, or sNDA,
submission. In August 2011, we reached an agreement with the FDA on an SPA for the design of the REDUCE-IT cardiovascular outcomes
study of Vascepa, and we began dosing patients in December 2011. In the event we experience delays in initiating or achieving substantial
enrollment for REDUCE-IT or the FDA requires that we enroll more patients, our filing of an sNDA seeking approval of the ANCHOR
indication will be delayed. In addition, to the extent that we experience delays or need to take actions to prevent delays in the REDUCE-IT
cardiovascular outcomes study, the cost of this study will increase. The cost of this study is based on estimates and is not capped. We currently
intend to file an sNDA seeking approval of the indication studied in the ANCHOR trial after we believe the REDUCE-IT study will be
determined to be substantially underway by the FDA.
The REDUCE-IT cardiovascular outcomes trial may fail to achieve its clinical endpoints, and the long-term clinical results of Vascepa
may not be consistent with the clinical results we observed in our Phase 3 pivotal trials.
In accordance with the SPA for our MARINE and ANCHOR trials, efficacy was evaluated in these trials compared to placebo at twelve
weeks. No placebo-controlled studies have been conducted regarding the long-term effect of Vascepa on lipids and no outcomes study has been
conducted evaluating Vascepa. Outcomes studies of certain other lipid modifying therapies have failed to achieve the endpoints of such studies.
There can be no assurance that the endpoints of the REDUCE-IT cardiovascular outcomes study will be achieved or that the lipid modifying
effects of Vascepa in REDUCE-IT or any other study of Vascepa will not be subject to variation beyond twelve weeks. If the REDUCE-IT trial
fails to achieve its clinical endpoints or if the results of these long-term studies are not consistent with the 12-week clinical results it could
prevent us from expanding the label of any approved product or even call into question the efficacy of any approved product.
We may not be successful in developing or marketing future products if we cannot meet the extensive regulatory requirements of the FDA
and other regulatory agencies for quality, safety and efficacy.
The success of our research and development efforts is dependent in part upon our ability, and the ability of our partners or potential
partners, to meet regulatory requirements in the jurisdictions where we or our partners or potential partners ultimately intend to sell such
products once approved. The development, manufacture and marketing of pharmaceutical products are subject to extensive regulation by
governmental authorities in the United States, the European Union, Japan and elsewhere. In the United States, the FDA generally requires preclinical testing and clinical trials of each drug to establish its safety and efficacy and extensive pharmaceutical development to ensure its quality
before its introduction into the market. Regulatory authorities in other jurisdictions impose similar requirements. The process of obtaining
regulatory approvals is lengthy and expensive and the issuance of such approvals is uncertain. The commencement and rate of completion of
clinical trials and the timing of obtaining marketing approval from regulatory authorities may be delayed by many factors, including:
•

the lack of efficacy during clinical trials;

•

the inability to manufacture sufficient quantities of qualified materials under current good manufacturing practices for use in clinical
trials;

•

slower than expected rates of patient recruitment;

•

the inability to observe patients adequately after treatment;

•

changes in regulatory requirements for clinical or preclinical studies;

•

the emergence of unforeseen safety issues in clinical or preclinical studies;
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•

delay, suspension, or termination of a trial by the institutional review board responsible for overseeing the study at a particular study
site;

•

unanticipated changes to the requirements imposed by regulatory authorities on the extent, nature or timing of studies to be
conducted on quality, safety and efficacy; and

•

government or regulatory delays or “clinical holds” requiring suspension or termination of a trial.

Even if we obtain positive results from early stage pre-clinical or clinical trials, we may not achieve the same success in future trials.
Clinical trials that we or potential partners conduct may not provide sufficient safety and efficacy data to obtain the requisite regulatory
approvals for product candidates. The failure of clinical trials to demonstrate safety and efficacy for our desired indications could harm the
development of that product candidate as well as other product candidates, and our business and results of operations would suffer. For example,
the efficacy results of our Vascepa Phase 3 clinical trials for the treatment of Huntington’s disease were negative. As a result, we stopped
development of that product candidate, revised our clinical strategy and shifted our focus to develop Vascepa for use in the treatment of
cardiovascular disease.
Any approvals that are obtained may be limited in scope, may require additional post-approval studies or may require the addition of
labeling statements focusing on product safety that could affect the commercial potential for our product candidates. Any of these or similar
circumstances could adversely affect our ability to earn revenues from the sale of such products. Even in circumstances where products are
approved by a regulatory body for sale, the regulatory or legal requirements may change over time, or new safety or efficacy information may be
identified concerning a product, which may lead to the withdrawal of a product from the market or similar use restrictions. The discovery of
previously unknown problems with a product or in connection with the manufacturer of products may result in restrictions on that product or
manufacturer, including withdrawal of the product from the market, which would have a negative impact on our potential revenue stream.
Legislative or regulatory reform of the health care system in the United States and foreign jurisdictions may affect our ability to profitably
sell Vascepa.
Our ability to commercialize our future products successfully, alone or with collaborators, will depend in part on the extent to which
coverage and reimbursement for the products will be available from government and health administration authorities, private health insurers and
other third-party payors. The continuing efforts of the U.S. and foreign governments, insurance companies, managed care organizations and
other payors of health care services to contain or reduce health care costs may adversely affect our ability to set prices for our products which we
believe are fair, and our ability to generate revenues and achieve and maintain profitability.
Specifically, in both the United States and some foreign jurisdictions, there have been a number of legislative and regulatory proposals to
change the health care system in ways that could affect our ability to sell our products profitably. For example, the Patient Protection and
Affordable Care Act, as amended by the Health Care and Education Reconciliation Act, or collectively the PPACA, enacted in March 2010,
substantially changes the way healthcare is financed by both governmental and private insurers. Among other cost-containment measures,
PPACA establishes:
•

An annual, nondeductible fee on any entity that manufactures or imports certain branded prescription drugs and biologic agents;

•

A new Medicare Part D coverage gap discount program, in which pharmaceutical manufacturers who wish to have their drugs
covered under Part D must offer discounts to eligible beneficiaries during their coverage gap period; and

•

A new formula that increases the rebates a manufacturer must pay under the Medicaid Drug Rebate Program.

We expect further federal and state proposals and health care reforms to continue to be proposed by legislators, which could limit the
prices that can be charged for the products we develop and may limit our commercial opportunity.
The continuing efforts of government and other third-party payors to contain or reduce the costs of health care through various means may
limit our commercial opportunity. It will be time consuming and expensive for us to go through the process of seeking coverage and
reimbursement from Medicare and private payors. Our products may not be considered cost effective, and government and third-party private
health insurance coverage and reimbursement may not be available to patients for any of our future products or sufficient to allow us to sell our
products on a competitive and profitable basis. Our results of operations could be adversely affected by PPACA and by other health care reforms
that may be enacted or adopted in the future. In addition, increasing emphasis on managed care in the United States will continue to put pressure
on the pricing of pharmaceutical products. Cost control initiatives could decrease the price that we or any potential collaborators could receive
for any of our future products and could adversely affect our profitability.
In some foreign countries, including major markets in the European Union and Japan, the pricing of prescription pharmaceuticals is subject
to governmental control. In these countries, pricing negotiations with governmental authorities can take 6 to 12 months or longer after the receipt
of regulatory marketing approval for a product. To obtain reimbursement or pricing approval in some countries, we may be required to conduct a
pharmacoeconomic study that compares the cost-effectiveness of Vascepa to other available therapies. Such pharmacoeconomic studies can be
costly and the results uncertain. Our business could be harmed if reimbursement of our products is unavailable or limited in scope or amount or
if pricing is set at unsatisfactory levels.
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As we evolve from a company primarily involved in research and development to a company also focused on commercialization, we may
encounter difficulties in managing our growth and expanding our operations successfully.
Although certain of our employees have commercialization experience, as a company we currently have no sales, marketing or distribution
capabilities. Accordingly, as we prepare for the commercial launch of Vascepa, we are expanding our organization, including marketing and
sales capabilities and exploring contracting with third parties to provide these capabilities for us, all of which are expensive and time consuming.
Any failure or delay in the development of our internal sales, marketing and distribution capabilities would adversely impact the
commercialization of Vascepa. If we are not successful in commercializing Vascepa, our future product revenue will suffer and we may incur
significant additional losses.
As our operations expand, we expect that we will need to manage additional relationships with various collaborative partners, suppliers and
other third parties. Future growth will impose significant added responsibilities on members of management. Our future financial performance
and our ability to commercialize Vascepa and to compete effectively will depend, in part, on our ability to manage any future growth effectively.
To that end, we must be able to manage our development efforts effectively, and hire, train and integrate additional management, administrative
and sales and marketing personnel. We may not be able to accomplish these tasks, and our failure to accomplish any of them could prevent us
from successfully growing our company.
Risks Related to our Reliance on Third Parties
Our supply of product for commercial supply and clinical trials is dependent upon relationships with third party manufacturers and key
suppliers.*
We have no in-house manufacturing capacity and rely on contract manufacturers for our clinical and commercial product supply. We
cannot assure you that we will successfully manufacture any product we may develop, either independently or under manufacturing
arrangements, if any, with our third party manufacturers. Moreover, if any manufacturer should cease doing business with us or experience
delays, shortages of supply or excessive demands on their capacity, we may not be able to obtain adequate quantities of product in a timely
manner, or at all.
Any manufacturing problem, natural disaster affecting manufacturing facilities, or the loss of a contract manufacturer could be disruptive
to our operations and result in lost sales. Additionally, we will be reliant on third parties to supply the raw materials needed to manufacture our
potential products. Any reliance on suppliers may involve several risks, including a potential inability to obtain critical materials and reduced
control over production costs, delivery schedules, reliability and quality. Any unanticipated disruption to future contract manufacture caused by
problems at suppliers could delay shipment of products, increase our cost of goods sold and result in lost sales. If our suppliers were unable to
supply us with adequate supply of ethyl-EPA it would have a material adverse effect on our ability to continue to commercialize Vascepa.
We currently purchase all of our supply of the bulk compound (ethyl-EPA), which constitutes the only active pharmaceutical ingredient, or
API, of Vascepa, from a single supplier, Nisshin Pharma, or Nisshin, located in Japan. Nisshin currently obtains its supply of the key raw
material to manufacture API from another third party single source of supply. While we have contractual freedom to source the API for Vascepa
elsewhere and have entered into supply agreements with additional suppliers who rely on other third party suppliers of the key raw material to
manufacture the API for Vascepa, Nisshin is currently the only supplier submitted for approval and the only supplier approved with our NDA to
the FDA.
We intend to purchase increasing amounts of API in preparation for the commercial launch of Vascepa. Our strategy is to expand
manufacturing capacity and to mitigate risk by having multiple API suppliers beyond Nisshin. There can be no assurance that these expansion
plans will be successful. For instance, our aggregate capacity to produce API is dependent upon the qualification of our API suppliers. Each of
our API suppliers has outlined plans for potential further capacity expansion. If no additional API supplier is approved by the FDA, our API
supply will be limited to the API we purchase from Nisshin. If our third party manufacturing capacity is not expanded and compliant with
application regulatory requirements, we may not be able to supply sufficient quantities of Vascepa to meet anticipated demand. We cannot
assure you that we can contract with any future manufacturer on acceptable terms or that any such alternative supplier will not require capital
investment from us in order for them to meet our requirements. Alternatively, our purchase of supply may exceed actual demand for Vascepa.
We cannot assure you that we can contract with any future manufacturer on acceptable terms or that any such alternative supplier will not
require capital investment from us in order for them to meet our requirements.
We currently rely on one supplier, Banner, for the encapsulation of API for all capsules of Vascepa. While we have contractual freedom to
source the API encapsulation for Vascepa elsewhere and have entered into an API encapsulation supply agreements with a second supplier,
Catalent, Banner is the only supplier approved with our NDA to the FDA. There can be no guarantee that additional other
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suppliers with which we have contracted to encapsulate API will be qualified to manufacture the product to our specifications or that these and
any future suppliers will have the manufacturing capacity to meeting anticipated demand for Vascepa. We cannot assure you that we can
contract with any future manufacturer on acceptable terms or that any such alternative supplier will not require capital investment from us in
order for them to meet our requirements.
We have no experience with the commercial sale of Vascepa and thus our purchase of API and encapsulation of API in anticipation of
expected demand may not be correct. We may purchase too much or not enough supply to satisfy actual demand, which could have a
material adverse effect on our financial results and financial condition.*
Our agreements with our suppliers typically include minimum purchase obligations and limited exclusivity provisions. These purchases are
generally made on the basis of rolling twelve-month forecasts which in part are binding on us and the balance of which are subject to adjustment
by us subject to certain limitations. We have no experience with the commercial sale of Vascepa, and as such expectations regarding expected
demand may be wrong. We may not purchase sufficient quantities of Vascepa to meet actual demand or our purchase of supply may exceed
actual demand. In either case, such event could have a material adverse effect on our financial results and financial condition.
The manufacture and packaging of pharmaceutical products such as Vascepa are subject to FDA requirements and those of similar
foreign regulatory bodies. If we or our third party manufacturers fail to satisfy these requirements, our product development and
commercialization efforts may be materially harmed.
The manufacture and packaging of pharmaceutical products, such as Vascepa, are regulated by the FDA and similar foreign regulatory
bodies and must be conducted in accordance with the FDA’s current good manufacturing practices and comparable requirements of foreign
regulatory bodies. There are a limited number of manufacturers that operate under these current good manufacturing practices regulations who
are both capable of manufacturing Vascepa and willing to do so. Failure by us or our third party manufacturers to comply with applicable
regulations, requirements, or guidelines could result in sanctions being imposed on us, including fines, injunctions, civil penalties, failure of
regulatory authorities to grant marketing approval of our products, delays, suspension or withdrawal of approvals, license revocation, seizures or
recalls of product, operating restrictions and criminal prosecutions, any of which could significantly and adversely affect our business. For
example, our NDA approved by the FDA had only one supplier of API for Vascepa, Nisshin, and Nisshin has plans to expand it capacity to
supply API to us by further expanding their current facility. If we are not able to manufacture Vascepa to required specifications through
Nisshin, we may be delayed in successfully launching the product and our anticipated future revenues and financial results may be materially
adversely affected.
Changes in the manufacturing process or procedure, including a change in the location where the product is manufactured or a change of a
third party manufacturer, may require prior FDA review and approval of the manufacturing process and procedures in accordance with the
FDA’s current good manufacturing practices, or cGMPs. Any new facility may be subject to a pre-approval inspection by the FDA and would
again require us to demonstrate product comparability to the FDA. There are comparable foreign requirements. This review may be costly and
time consuming and could delay or prevent the launch of a product. For example, we plan to file a supplemental NDA to add new manufacturing
facilities from other third party suppliers to manufacture API for Vascepa. If these third parties cannot establish, to the satisfaction of the FDA,
that they are in substantial compliance with cGMPs, and that the products manufactured at the new site meet FDA requirements, we may not be
able to manufacture API from that site, our supply of API for Vascepa may be delayed, and our anticipated future revenues and financial results
may be materially adversely affected.
Furthermore, the FDA and foreign regulatory agencies require that we be able to consistently produce the active pharmaceutical ingredient
and the finished product in commercial quantities and of specified quality on a repeated basis, including proven product stability, and document
our ability to do so. This requirement is referred to as process validation. We have not yet completed all of the steps and documentation
necessary to validate processes and product stability for the API for Vascepa at any API contract supplier other than Nisshin. Each of our
potential API suppliers uses a different method to manufacture API than that used by Nisshin, which has the potential to increase the risk to us
that our manufacturers will not meet applicable regulatory requirements. This includes stability testing, measurement of impurities and testing of
other product specifications by validated test methods. If the FDA does not consider the result of the process validation or required testing to be
satisfactory, the launch of Vascepa or commercial supply after launch may be delayed, or we may not be able to supply sufficient quantities of
Vascepa to meet anticipated demand.
The FDA and similar foreign regulatory bodies may also implement new standards, or change their interpretation and enforcement of
existing standards and requirements, for manufacture, packaging or testing of products at any time. If we are unable to comply, we may be
subject to regulatory, civil actions or penalties which could significantly and adversely affect our business.
During 2012, we are increasing our purchases of API and finished capsules of Vascepa to further expand purchase levels of supply. We
may elect to make API purchases from certain of our suppliers after we are satisfied that the material they produce and their facilities are
qualified. However, in the event that we make such purchases from other suppliers, we will not be able to use such material for commercial sale
until the sNDA for the applicable supplier is approved by the FDA. Similarly, if we are not compliant with other regulations with regard to this
intended purchase of supply, our reaching profitability may be delayed.
We rely on third parties to conduct our clinical trials, and those third parties may not perform satisfactorily, including failing to meet
established deadlines for the completion of such clinical trials.
Our reliance on third parties for clinical development activities reduces our control over these activities. However, if we sponsor clinical
trials, we are responsible for ensuring that each of our clinical trials is conducted in accordance with the general investigational plan and
protocols for the trial. Moreover, the FDA requires us to comply with standards, commonly referred to as good clinical practices, for conducting,

recording, and reporting the results of clinical trials to assure that data and reported results are credible and accurate and that the rights,
integrity and confidentiality of trial participants are protected. Our reliance on third parties does not relieve us of these responsibilities and
requirements. Furthermore, these third parties may also have relationships with other entities, some of which may be our competitors. If these
third parties do not successfully carry out their contractual duties or meet expected deadlines, we may be delayed in obtaining regulatory
approvals for our product candidates and may be delayed in our efforts to successfully commercialize our product candidates for targeted
diseases.
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Risks Related to our Intellectual Property and Regulatory Exclusivity
We are dependent on patents, proprietary rights and confidentiality. Our patent portfolio directed to the formulation and uses of Vascepa
is still evolving and some patent applications may not issue prior to commercial launch, if ever.*
Because of the significant time and expense involved in developing new products and obtaining regulatory approvals, it is very important
to obtain patent and trade secret protection for new technologies, products and processes. Our ability to successfully implement our business plan
will depend in large part on our ability to:
•

obtain, defend and maintain patent protection and market exclusivity for our current and future products;

•

preserve any trade secrets relating to our current and future products;

•

acquire patented or patentable products and technologies; and

•

operate without infringing the proprietary rights of third parties.

Our patent portfolio directed to the formulation and uses of Vascepa is still evolving and some patent applications may not issue prior to
commercial launch, if ever. We currently have an issued U.S. patent directed to a pharmaceutical composition of Vascepa in a capsule, and have
received a Notice of Allowance from the United States Patent and Trademark Office, or USPTO, for one additional patent application in the
United States. A Notice of Allowance is issued after the USPTO makes a determination that a patent can be granted from an application. A
Notice of Allowance does not afford patent protection until the underlying patent is issued by the USPTO. No assurance can be given that our
issued patent and our pending patents, if and when issued, will prevent competitors from competing with Vascepa.
We may be dependent in some cases upon third party licensors to pursue filing, prosecution and maintenance of patent rights or
applications owned or controlled by those parties. It is possible that third parties will obtain patents or other proprietary rights that might be
necessary or useful to us. In cases where third parties are first to invent a particular product or technology, or first to file after various provisions
of the America Invents Act of 2011 go into effect on March 16, 2013, it is possible that those parties will obtain patents that will be sufficiently
broad so as to prevent us from utilizing such technology or commercializing our current and future products.
Although we intend to make reasonable efforts to protect our current and future intellectual property rights and to ensure that any
proprietary technology we acquire or develop does not infringe the rights of other parties, we may not be able to ascertain the existence of all
potentially conflicting claims. Therefore, there is a risk that third parties may make claims of infringement against our current or future products
or technologies. In addition, third parties may be able to obtain patents that prevent the sale of our current or future products or require us to
obtain a license and pay significant fees or royalties in order to continue selling such products.
We may in the future discover the existence of products that infringe upon patents that we own or that have been licensed to us. If we were
to initiate legal proceedings against a third party to stop such an infringement, such proceedings could be costly and time consuming, regardless
of the outcome. No assurances can be given that we would prevail, and it is possible that, during such a proceeding, our patent rights could be
held to be invalid, unenforceable or both. Although we intend to protect our trade secrets and proprietary know-how through confidentiality
agreements with our manufacturers, employees and consultants, we may not be able to prevent parties subject to such confidentiality agreements
from breaching these agreements or third parties from independently developing or learning of our trade secrets.
We anticipate that competitors may from time to time oppose our efforts to obtain patent protection for new technologies or to submit
patented technologies for regulatory approvals. Competitors may seek to oppose our patent applications to delay the approval process or to
challenge our granted patents, even if the opposition or challenge has little or no merit. Patent opposition proceedings and challenges are
generally highly technical, time consuming and expensive to pursue. Were we to be subject to one or more patent oppositions or challenges, that
effort could consume substantial time and resources, with no assurances of success, even when holding an issued patent.
Our issued patents and our pending patents, if and when issued, may not prevent competitors from competing with Vascepa.*
We plan to vigorously defend our rights under issued patents. Other drug companies may challenge the validity, enforceability or both of
the our patents and seek to design its products around our issued patent claims and gain marketing approval for generic versions of Vascepa or
branded competitive products based on new clinical studies. The pharmaceutical industry is highly competitive and many of our competitors
have greater experience and resources than we have. Any such competition could undermine sales, marketing and collaboration efforts for
Vascepa, and thus reduce, perhaps materially, the revenue potential for Vascepa.
Even if we are successful in enforcing our issued patents, we may incur substantial costs and divert management’s time and attention in
pursuing these proceedings, which could have a material adverse effect on us. Patent litigation is costly and time consuming. We may not have
sufficient resources to bring these actions to a successful conclusion.
There can be no assurance that any of our pending patent applications relating to Vascepa or its use will issue as patents.*
We have filed and are prosecuting numerous families of patent applications in the United States and internationally with claims designed to
protect the proprietary position of Vascepa. For certain of these patent families, we have filed multiple patent applications. Collectively the
patent applications include numerous independent claims and dependent claims. Several of our patent applications contain claims that are based
upon what we believe are unexpected and favorable findings from the MARINE and ANCHOR trials. If granted, many of the resulting granted
patents would expire in 2030 or beyond. However, no assurance can be given that any of our pending patent applications will be granted or, if
they grant, that they will prevent competitors from competing with Vascepa.
Securing patent protection for a product is a complex process involving many legal and factual questions. The patent applications we have

filed in the United States and internationally are at varying stages of examination, the timing of which is outside our control. The process to
getting a patent granted can be lengthy and claims initially submitted are often modified in order to satisfy the requirements of the patent
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office. This process includes written and public communication with the patent office. The process can also include direct discussions with the
patent examiner. There can be no assurance that the patent office will accept our arguments with respect to any patent application or with respect
to any claim therein. The timing of the patent review process is independent of and has no effect on the timing of the FDA’s review of our NDA
or supplemental NDA submissions. We cannot predict the timing or results of any patent application. In addition, we may elect to submit, or the
patent office may require, additional evidence to support certain of the claims we are pursuing. Providing such additional evidence could prolong
the patent office’s review of our applications and result in us incurring additional costs. We cannot be certain what commercial value any granted
patent in our patent estate will provide to us.
If Vascepa is not granted new chemical entity exclusivity protection from the FDA our business may be materially harmed.*
Under Sections 505(c)(3)(E)(ii) and 505(j)(5)(F)(ii) of the Food Drug and Cosmetic Act, or FDCA, as amended by the Drug Price
Competition and Patent Term Restoration Act of 1984, as amended, or the Hatch-Waxman Amendments, a new chemical entity that is granted
regulatory approval may be eligible for five years of marketing exclusivity in the United States following regulatory approval. A drug can be
classified as a new chemical entity if the FDA has not previously approved any other drug containing the same active moiety. We cannot assure
you that FDA will make this determination in a timely manner, or that we will be granted NCE exclusivity.
NCE marketing exclusivity, if granted, would preclude approval during the exclusivity period of certain 505(b)(2) applications or certain
abbreviated new drug applications submitted by another company for another version of the drug. However, an application may be submitted
after four years if it contains a certification of patent invalidity or non-infringement. If we are not able to gain or exploit the period of marketing
exclusivity, we may face significant competitive threats to our commercialization of these compounds from other manufacturers, including the
manufacturers of generic alternatives. Further, even if Vascepa is considered to be a new chemical entity and we are able to gain five-year
marketing exclusivity, another company could challenge that decision to seek to overturn FDA’s determination. Another company could also
gain such marketing exclusivity under the provisions of the FDCA, as amended by the Hatch-Waxman Amendments, if such company can,
under certain circumstances, complete a human clinical trial process and obtain regulatory approval of its product.
If Vascepa is not granted new chemical entity exclusivity, it may be granted three years of new product exclusivity under Hatch-Waxman.
Such exclusivity protection would preclude the FDA from approving a marketing application for a duplicate of Vascepa, a product candidate that
the FDA views as having the same conditions of approval as Vascepa (for example, the same indication and/or other conditions of use), or a 505
(b)(2) NDA submitted to the FDA with Vascepa as the reference product, for a period of three years from the date of FDA approval, although the
FDA may accept and commence review of such applications during the exclusivity period. Such three-year exclusivity would not prevent a
company from challenging the validity of our patents at any time. This form of exclusivity may also not prevent the FDA from approving an
NDA that relies only on its own data to support the change or innovation.
Despite the use of confidentiality agreements and/or proprietary rights agreements, which themselves may be of limited effectiveness, it
may be difficult for us to protect our trade secrets.
We will also rely upon trade secrets and know-how to help protect our competitive position. We rely on trade secrets to protect technology
in cases when we believe patent protection is not appropriate or obtainable. However, trade secrets are difficult to protect. While we require
certain of our academic collaborators, contractors and consultants to enter into confidentiality agreements, we may not be able to adequately
protect our trade secrets or other proprietary information.
Risks Related to our Business
Potential technological changes in our field of business create considerable uncertainty.
We are engaged in the biopharmaceutical field, which is characterized by extensive research efforts and rapid technological progress. New
developments in research are expected to continue at a rapid pace in both industry and academia. We cannot assure you that research and
discoveries by others will not render some or all of our programs or product candidates uncompetitive or obsolete. Our business strategy is based
in part upon new and unproven technologies to the development of therapeutics to improve cardiovascular health. We cannot assure you that
unforeseen problems will not develop with these technologies or applications or that any commercially feasible products will ultimately be
developed by us.
We are subject to potential product liability.
Following the commercial launch of Vascepa, we will be subject to the potential risk of product liability claims relating to the
manufacturing and marketing of Vascepa. Any person who is injured as a result of using Vascepa may have a product liability claim against us
without having to prove that we were at fault.
In addition, we could be subject to product liability claims by persons who took part in clinical trials involving our current or former
development stage products. A successful claim brought against us could have a material adverse effect on our business. We cannot guarantee
that a product liability claim will not be asserted against us in the future.
We may become subject to liability in connection with the wind-down of our EN101 program.
In 2007, we purchased Ester Neurosciences Limited, an Israeli pharmaceutical company, and its lead product candidate, EN101, an AChER mRNA inhibitor for the treatment of myasthenia gravis, or MG, a debilitating neuromuscular disease. In connection with the acquisition, we
assumed a license to certain intellectual property assets related to EN101 from the Yissum Research Development Company of The Hebrew
University of Jerusalem.
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In June 2009, in keeping with our decision to re-focus our efforts on developing improved treatments for cardiovascular disease and cease
development of all product candidates outside of our cardiovascular disease focus, we amended the terms of our acquisition agreement with the
original shareholders of Ester. Under the terms of this amendment, Amarin was released from all research and development diligence obligations
contained in the original agreement and was authorized to seek a partner for EN101. The amendment agreement also provided that any future
payment obligations payable by us to the former shareholders of Ester would be made only out of income received from potential partners. In
connection with this amendment agreement, in August 2009 we issued 1,315,789 ordinary shares to the former Ester shareholders. Under the
terms of this amendment agreement, the former Ester shareholders have the option of reacquiring the original share capital of Ester if we are
unable to successfully partner EN101.
Following our decision to cease development of EN101, Yissum terminated its license agreement with us. In June 2011, Yissum
announced that it had entered into a license agreement with BiolineRX Ltd for the development of EN101 in a different indication, inflammatory
bowel disease.
We have received several communications on behalf of the former shareholders of Ester asserting that we are in breach of its amended
agreement due to the fact that the Yissum terminated its license and we failed to return shares of Ester, and assets relating to EN101, to the
shareholders, as was required under certain circumstances under the amended agreement. We do not believe these circumstances constitute a
breach of the amended agreement, but there can be no assurance as to the outcome of this dispute.
We will incur significant, increased costs as a result of provisions of the Sarbanes-Oxley Act of 2002, and our management will be
required to devote substantial time to new compliance initiatives.
The Sarbanes-Oxley Act of 2002 requires, among other things, that we maintain effective internal controls for financial reporting and
disclosure. In particular, we perform system and process evaluation and testing of our internal controls over financial reporting and our
independent registered public accounting firm reports on the effectiveness of our internal controls over financial reporting, as required by
Section 404 of The Sarbanes-Oxley Act of 2002. Based on this evaluation and testing, our management identified a material weakness in internal
control over financial reporting as of December 31, 2009 which persisted on December 31, 2010 and which was remediated as of December 31,
2011. Our testing, or the subsequent testing by our independent registered public accounting firm, may reveal deficiencies in our internal
controls over financial reporting that are deemed to be new material weaknesses. We expect to incur significant expense and devote substantial
management effort toward ensuring compliance with Section 404. We currently do not have an internal audit function, and we will need to hire
additional accounting and financial staff with appropriate public company experience and technical accounting knowledge. Moreover, the
identification by us or our independent registered public accounting firm of deficiencies in our internal controls that are deemed to be additional
material weaknesses could cause the market price of the ADSs to decline, and we could be subject to sanctions or investigations by The
NASDAQ Stock Market, the SEC or other regulatory authorities, which would entail expenditure of additional financial and management
resources.
We have previously identified a material weakness in our internal control over financial reporting in the past and cannot assure you that
material weaknesses will not occur in the future.
As part of the annual financial statement review under International Financial Reporting Standards for the period ended December 31,
2009, management concluded that as of December 31, 2009 there was a deficiency in the company’s internal control over financial reporting
relating to the technical expertise and review over the accounting for complex, non-routine transactions that could result in a material
misstatement of the consolidated financial statements that would not be prevented or detected on a timely basis. Accordingly, management
determined that this control deficiency constituted a material weakness. During 2010, we did not engage in any new non-routine transactions.
Nevertheless, based on management’s evaluation of our internal control over financial reporting as of December 31, 2010, management
determined that this material weakness in our internal control over financial reporting remained. Specifically, our management concluded there
was a deficiency in the company’s internal control over financial reporting relating to the technical expertise and review over the accounting for
complex, non-routine transactions that could result in a material misstatement of the consolidated financial statements that would not be
prevented or detected on a timely basis.
In response to this material weakness, our management, with the input, oversight, and support of the Audit Committee, identified and took
the following steps to remediate the control deficiency: non-ordinary course transactions are now considered and evaluated by senior finance
management; we continue to prepare accounting position papers for all complex transactions; and, where appropriate, management seeks the
advice of outside consultants on accounting matters related to the application of U.S. GAAP to complex, non-ordinary course transactions and in
other instances as warranted. Any future deficiencies could materially and adversely affect our ability to provide timely and accurate financial
information, and the current and future deficiencies may impact investors’ confidence in our internal controls and our company, which could
cause our stock price to decline.
A change in our tax residence could have a negative effect on our future profitability.
Under current U.K. legislation, a company incorporated in England and Wales, or which is centrally managed and controlled in the U.K., is
regarded as resident in the U.K. for taxation purposes. Under current Irish legislation, a company is regarded as resident for tax purposes in
Ireland if it is centrally managed and controlled in Ireland, or, in certain circumstances, if it is incorporated in Ireland. Where a company is
treated as tax resident under the domestic laws of both the U.K. and Ireland then the provisions of article 4(3) of the Double Tax Convention
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between the U.K. and Ireland provides that such enterprise shall be treated as resident only in the jurisdiction in which its place of effective
management is situated. We have sought to conduct our affairs in such a way so as to be resident only in Ireland for tax purposes by virtue of
having our place of effective management situated in Ireland. Trading income of an Irish company is generally taxable at the Irish corporation
tax rate of 12.5%. Non-trading income of an Irish company (e.g., interest income, rental income or other passive income), is taxable at a rate of
25%.
However, we cannot assure you that we are or will continue to be resident only in Ireland for tax purposes. It is possible that in the future,
whether as a result of a change in law or the practice of any relevant tax authority or as a result of any change in the conduct of our affairs, we
could become, or be regarded as having become resident in a jurisdiction other than Ireland. Should we cease to be an Irish tax resident, we may
be subject to a charge to Irish capital gains tax on our assets. Similarly, if the tax residency of any of our subsidiaries were to change from their
current jurisdiction for any of the reasons listed above, we may be subject to a charge to local capital gains tax charge on the assets.
The loss of key personnel could have an adverse effect on our business.*
We are highly dependent upon the efforts of our senior management. The loss of the services of one or more members of senior
management could have a material adverse effect on us. As a small company with a streamlined management structure, the departure of any key
person could have a significant impact and would be potentially disruptive to our business until such time as a suitable replacement is hired.
Furthermore, because of the specialized nature of our business, as our business plan progresses we will be highly dependent upon our ability to
attract and retain qualified scientific, technical and key management personnel. As we evolve from a development stage company to a
commercial stage company we may experience turnover among members of our senior management team. We may have difficulty identifying
and integrating new executives to replace any such losses. There is intense competition for qualified personnel in the areas of our activities. In
this environment, we may not be able to attract and retain the personnel necessary for the development of our business, particularly if we do not
achieve profitability. The failure to recruit key scientific, technical and management personnel would be detrimental to our ability to implement
our business plan.
Risks Related to Ownership of our ADSs and Common Shares
The price of our ADSs and common shares may be volatile.
The stock market has from time to time experienced significant price and volume fluctuations that may be unrelated to the operating
performance of particular companies. In addition, the market prices of the securities of many pharmaceutical and medical technology companies
have been especially volatile in the past, and this trend is expected to continue in the future.
As of August 2, 2012 we had 148,820,268 common shares outstanding. As of August 2, 2012 there were 148,429,704 shares held as ADSs
and 390,564 held as common shares (which are not held in the form of ADSs). In our October 2009 private placement we issued 66.4 million
ADSs and warrants to purchase an additional 33.2 million ADSs. There is a risk that there may not be sufficient liquidity in the market to
accommodate significant increases in selling activity or the sale of a large block of our securities. Our ADSs have historically had limited trading
volume, which may also result in volatility. If any of our large investors, such as the participants in our October 2009 private placement, seek to
sell substantial amounts of our ADSs, particularly if these sales are in a rapid or disorderly manner, or other investors perceive that these sales
could occur, the market price of our ADSs could decrease significantly.
The market price of our ADSs and common shares may also be affected by factors such as:
•

the status of our patent prosecution efforts;

•

developments or disputes concerning any future patent or proprietary rights;

•

regulatory developments in the United States, the European Union or other countries;

•

actual or potential medical results relating to our products or our competitors’ products;

•

interim failures or setbacks in product development;

•

innovation by us or our competitors;

•

currency exchange rate fluctuations; and

•

period-to-period variations in our results of operations.

Actual or potential sales of our common shares by our employees, including members of our senior management team, pursuant to prearranged stock trading plans could cause our stock price to fall or prevent it from increasing for numerous reasons, and actual or
potential sales by such persons could be viewed negatively by other investors.
In accordance with the guidelines specified under Rule 10b5-1 of the Securities and Exchange Act of 1934 and our policies regarding stock
transactions, a number of our directors and employees, including members of our senior management team, have adopted and may continue to
adopt pre-arranged stock trading plans to sell a portion of our common stock. Generally, sales under such plans by members of our senior
management team and directors require public filings. Actual or potential sales of our ADSs by such persons could cause the price of our ADSs
to fall or prevent it from increasing for numerous reasons. For example, a substantial amount of our ADSs becoming available (or being
perceived to become available) for sale in the public market could cause the market price of our ADSs to fall or prevent it from increasing. Also,
actual or potential sales by such persons could be viewed negatively by other investors.
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Our existing indebtedness could adversely affect our financial condition.
Our existing indebtedness, which we entered into in January 2012, consists of $150.0 million in aggregate principal amount of
3.50% exchangeable senior notes due 2032, with provisions for the notes to be called on or after January 19, 2017. Our indebtedness and the
related annual debt service requirements may adversely impact our business, operations and financial condition in the future. For example, they
could:
•

increase our vulnerability to general adverse economic and industry conditions;

•

limit our ability to raise additional funds by borrowing or engaging in equity sales in order to fund future working capital, capital
expenditures, research and development and other general corporate requirements;

•

require us to dedicate a substantial portion of our cash to service payments on our debt; or

•

limit our flexibility to react to changes in our business and the industry in which we operate or to pursue certain strategic
opportunities that may present themselves.

The accounting method for convertible debt securities that may be settled in cash, such as our notes, could have a material effect on our
reported financial results.
Under the FASB Accounting Standards Codification, or ASC, we may be required to separately account for the liability and equity
components of the convertible debt instruments (such as the notes) that may be settled entirely or partially in cash upon conversion in a manner
that reflects the issuer’s economic interest cost. The effect of ASC on the accounting for our outstanding convertible notes may be that the equity
component is required to be included in the additional paid-in capital section of stockholders’ equity on our consolidated balance sheets and the
value of the equity component would be treated as original issue discount for purposes of accounting for the debt component of the notes. As a
result, we may be required to record non-cash interest expense as a result of the amortization of the discounted carrying value of the notes to
their face amount over the term of the notes. We may be required to report higher interest expense in our financial results because ASC may
require interest to include both the current period’s amortization of the debt discount and the instrument’s coupon interest, which could adversely
affect our reported or future financial results and the trading price of our ADSs.
Servicing our debt may require a significant amount of cash, and we may not have sufficient cash flow from our business to provide the
funds sufficient to pay our substantial debt.
Our ability to make scheduled payments of the principal of, to pay interest on or to refinance our indebtedness, including the notes,
depends on our future performance, which is subject to economic, financial, competitive and other factors beyond our control. Our business may
not continue to generate cash flow from operations in the future sufficient to service our debt and make necessary capital expenditures. If we are
unable to generate such cash flow, we may be required to adopt one or more alternatives, such as selling assets, restructuring debt or obtaining
additional equity capital on terms that may be onerous or highly dilutive. Our ability to refinance our indebtedness will depend on the capital
markets and our financial condition at such time. We may not be able to engage in any of these activities or engage in these activities on
desirable terms, which could result in a default on our debt obligations, including the notes, and have a material adverse effect on the trading
price of our ADSs.
We may be able to incur substantial additional debt in the future, subject to the restrictions contained in our future debt instruments, if any,
which would intensify the risks discussed above.
We may be a passive foreign investment company, or PFIC, which would result in adverse U.S. tax consequences to U.S. investors.
Amarin Corporation plc and certain of our subsidiaries may be classified as “passive foreign investment companies,” or PFICs, for U.S.
federal income tax purposes. The tests for determining PFIC status for a taxable year depend upon the relative values of certain categories of
assets and the relative amounts of certain kinds of income. The application of these factors depends upon our financial results, which are beyond
our ability to predict or control, and which may be subject to legal and factual uncertainties.
While we cannot provide any assurance that we are, are not, or will or will not be, a PFIC now or in the future, we believe it prudent to
assume that the we were classified as a PFIC in 2011 and that we could be classified as such in 2012 or in future years.
If we are a PFIC, U.S. holders of notes, ordinary shares or ADSs would be subject to adverse U.S. federal income tax consequences, such
as ineligibility for any preferred tax rates on capital gains or on actual or deemed dividends, interest charges on certain taxes treated as deferred,
and additional reporting requirements under U.S. federal income tax laws and regulations. Whether or not U.S. holders of our ADSs make a
timely “QEF election” or “mark-to-market election” may affect the U.S. federal income tax consequences to U.S. holders with respect to the
acquisition, ownership and disposition of Amarin ADSs and any distributions such U.S. Holders may receive. A QEF election and other
elections that may mitigate the effect of our being classified as a PFIC are unavailable with respect to the notes. Investors should consult their
own tax advisors regarding all aspects of the application of the PFIC rules to the notes, ordinary shares and ADSs.
The conditional exchange feature of the notes, if triggered, may adversely affect our financial condition and operating results.
In the event the conditional exchange feature of the notes is triggered, holders of notes will be entitled to exchange the notes at any time
during specified periods at their option. If one or more holders elect to exchange their notes, unless we elect to satisfy its exchange obligation by
delivering solely the ADSs (other than cash in lieu of any fractional ADS), we would be required to settle a portion or all of its exchange
obligation through the payment of cash, which could adversely affect our liquidity. In addition, even if holders do not elect to exchange their

notes, we could be required under applicable accounting rules to reclassify all or a portion of the outstanding principal of the notes as a
current rather than long-term liability, which would result in a material reduction of our net working capital.
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The fundamental change repurchase feature of the notes may delay or prevent an otherwise beneficial takeover attempt of us.
The indenture governing the notes will require us to repurchase the notes for cash upon the occurrence of a fundamental change of Amarin
and, in certain circumstances, to increase the exchange rate for a holder that exchanges its notes in connection with a make-whole fundamental
change. A takeover of us may trigger the requirement that we purchase the notes and/or increase the exchange rate, which could make it more
costly for a potential acquirer to engage in a combinatory transaction with us. Such additional costs may have the effect of delaying or
preventing a takeover of us that would otherwise be beneficial to investors.
We do not intend to pay cash dividends on the ordinary shares in the foreseeable future.
We have never paid dividends on ordinary shares and do not anticipate paying any cash dividends on the ordinary shares in the foreseeable
future. Under English law, any payment of dividends would be subject to relevant legislation and our Articles of Association, which requires that
all dividends must be approved by our Board of Directors and, in some cases, our shareholders, and may only be paid from our distributable
profits available for the purpose, determined on an unconsolidated basis.
The rights of our shareholders may differ from the rights typically offered to shareholders of a U.S. corporation.
We are incorporated under English law. The rights of holders of ordinary shares and, therefore, certain of the rights of holders of ADSs, are
governed by English law, including the provisions of the Companies Act 2006, and by our Articles of Association. These rights differ in certain
respects from the rights of shareholders in typical U.S. corporations. The principal differences include the following:
•

Under English law and our Articles of Association, each shareholder present at a meeting has only one vote unless demand is made
for a vote on a poll, in which case each holder gets one vote per share owned. Under U.S. law, each shareholder typically is entitled
to one vote per share at all meetings. Under English law, it is only on a poll that the number of shares determines the number of votes
a holder may cast. You should be aware, however, that the voting rights of ADSs are also governed by the provisions of a deposit
agreement with our depositary bank.

•

Under English law, subject to certain exceptions and disapplications, each shareholder generally has preemptive rights to subscribe
on a proportionate basis to any issuance of ordinary shares or rights to subscribe for, or to convert securities into, ordinary shares for
cash. Under U.S. law, shareholders generally do not have preemptive rights unless specifically granted in the certificate of
incorporation or otherwise.

•

Under English law and our Articles of Association, certain matters require the approval of 75% of the shareholders who vote (in
person or by proxy) on the relevant resolution, including amendments to the Articles of Association. This may make it more difficult
for us to complete corporate transactions deemed advisable by our board of directors. Under U.S. law, generally only majority
shareholder approval is required to amend the certificate of incorporation or to approve other significant transactions.

•

In the United Kingdom, takeovers may be structured as takeover offers or as schemes of arrangement. Under English law, a bidder
seeking to acquire us by means of a takeover offer would need to make an offer for all of our outstanding ordinary shares/ADSs. If
acceptances are not received for 90% or more of the ordinary shares/ADSs under the offer, under English law, the bidder cannot
complete a “squeeze out” to obtain 100% control of us. Accordingly, acceptances of 90% of our outstanding ordinary shares/ADSs
will likely be a condition in any takeover offer to acquire us, not 50% as is more common in tender offers for corporations organized
under Delaware law. By contrast, a scheme of arrangement, the successful completion of which would result in a bidder obtaining
100% control of us, requires the approval of a majority of shareholders representing 75% of the ordinary shares and a majority of the
shareholders voting at the meeting for approval.

•

Under English law and our Articles of Association, shareholders and other persons whom we know or have reasonable cause to
believe are, or have been, interested in our shares may be required to disclose information regarding their interests in our shares upon
our request, and the failure to provide the required information could result in the loss or restriction of rights attaching to the shares,
including prohibitions on certain transfers of the shares, withholding of dividends and loss of voting rights. Comparable provisions
generally do not exist under U.S. law.

•

The quorum requirement for a shareholders’ meeting is a minimum of two shareholders entitled to vote at the meeting and present in
person or by proxy or, in the case of a shareholder which is a corporation, represented by a duly authorized officer. Under U.S. law, a
majority of the shares eligible to vote must generally be present (in person or by proxy) at a shareholders’ meeting in order to
constitute a quorum. The minimum number of shares required for a quorum can be reduced pursuant to a provision in a company’s
certificate of incorporation or bylaws, but typically not below one-third of the shares entitled to vote at the meeting.

We may in the future be subject to the UK Takeover Code which we do not believe is binding on our company at the present time.
Nevertheless, the UK Takeover Code could apply to our company under certain circumstances in the future.*
We may in the future be subject to the UK City Code on Takeovers and Mergers which we do not believe is binding on our company at the
present time.
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In the United Kingdom, takeover offers and certain other transactions in respect of certain public companies are regulated by the UK City Code
on Takeovers and Mergers, or the Takeover Code, which is administered by the Takeover Panel. Currently, the Takeover Code applies to public
companies which have their registered offices in the United Kingdom, the Channel Islands or the Isle of Man if their securities are admitted to
trading on a regulated market in the United Kingdom or on a stock exchange in the Channel Islands or the Isle of Man. The Takeover Code also
applies to public companies which have their registered office in the United Kingdom, the Channel Islands or the Isle of Man notwithstanding
that their securities are not admitted to trading on one of the markets mentioned above, if the Takeover Panel considers that the company has its
place of central management and control in the UK, the Channel Islands or the Isle of Man, or the so-called residency test. We do not believe
that our company has its place of central management and control in the UK, the Channel Islands or the Isle of Man and we therefore do not
believe that the Takeover Code currently applies to us.
In July 2012, the Takeover Panel published three public consultation papers setting out proposed amendments to the Takeover Code, which
include a proposal to eliminate the residency test described above. If this proposal is adopted, we could become subject to the Takeover Code
since our registered office is in the United Kingdom.
In summary, the Takeover Code sets out binding rules that provide a framework within which takeovers are required to be conducted and this
approach differs from the typical U.S. approach which permits the incumbent board greater flexibility to act in a manner it believes is in the best
interests of shareholders. The Takeover Code is designed principally to ensure that shareholders in an offeree company are treated fairly, that
they are not denied an opportunity to decide on the merits of a takeover and that they are each afforded equivalent treatment by an offeror.
One of the rules of the Takeover Code requires that if an offeror (and persons acting in concert with it) were to acquire interests in our ordinary
shares representing 30% or more of the voting rights of all our ordinary shares, the offeror (and, depending upon the circumstances, persons
acting in concert with it) would be required (except with the consent of the Takeover Panel) to make a cash offer for the outstanding ordinary
shares at a price not less than the highest price paid for any interest in the ordinary shares by the offeror (or persons acting in concert with it)
during the 12 months prior to the announcement of that offer. A similar obligation to make such a mandatory offer would also arise on the
acquisition of an interest in our ordinary shares by a person holding (together with persons acting in concert with it) an interest representing
between 30% and 50% of the voting rights of all our ordinary shares.
If we become subject to the Takeover Code, we will be subject to greater controls in relation to the conduct of any takeover offer for our
ordinary shares and this may affect the willingness of potential acquirers to proceed with a takeover offer that would otherwise be beneficial to
investors. In addition, if we become subject to the Takeover Code, our board of directors would be less able to exercise its judgment over the
conduct of any proposed takeover than it would if the Takeover Code did not apply.
U.S. shareholders may not be able to enforce civil liabilities against us.
We are incorporated under the laws of England and Wales, and our subsidiaries are incorporated in various jurisdictions, including foreign
jurisdictions. A number of the officers and directors of each of our subsidiaries are non-residents of the United States, and all or a substantial
portion of the assets of such persons are located outside the United States. As a result, it may not be possible for investors to effect service of
process within the United States upon such persons or to enforce against them judgments obtained in U.S. courts predicated upon the civil
liability provisions of the federal securities laws of the United States. We have been advised by our English solicitors that there is doubt as to the
enforceability in England in original actions, or in actions for enforcement of judgments of U.S. courts, of civil liabilities to the extent predicated
upon the federal securities laws of the United States.
Our directors, management and affiliated investment funds exercise significant control over our company, which will limit your ability to
influence corporate matters.
As of July 31, 2012 our executive officers, directors and affiliated investment funds collectively controlled approximately 9.86% of our
outstanding ordinary shares, excluding any shares subject to ADSs that such persons may have the right to acquire upon exercise of outstanding
options or warrants. As a result, these shareholders, if they act together, will be able to influence our management and affairs and all matters
requiring shareholder approval, including the election of directors and approval of significant corporate transactions.
In addition, we entered into an agreement with various participants in the October 2009 private placement under which investment funds
affiliated with Orbimed Advisors LLC, Sofinnova Ventures and Abingworth LLP have the ability to designate persons for Amarin to nominate
to its Board of Directors and the other participants have given these investments funds a proxy to vote their securities in favor of these nominees.
We have a continuing obligation to nominate one (1) designee of investment funds affiliated with Sofinnova Ventures to its Board of Directors
for so long as such funds beneficially own at least fifty percent (50%) of the ADSs they purchased in the October 2009 private placement.
Dr. James I. Healy was designated by investment funds affiliated with Sofinnova Ventures pursuant to this arrangement. In addition, we have
agreed to nominate one (1) designee of investment funds affiliated with Abingworth LLP to its Board of Directors for so long as such funds
beneficially own at least five percent (5%) of our outstanding voting securities. Dr. Joseph Anderson was designated by investment funds
affiliated with Abingworth LLP under this arrangement. This concentration of ownership and the above-described arrangement may have the
effect of delaying or preventing a change in control of our company that other shareholders may desire and might negatively affect the market
price of the ADSs.
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U.S. holders of the ADSs or ordinary shares may be subject to U.S. income taxation at ordinary income tax rates on undistributed
earnings and profits.
There is a risk that we will be classified as a controlled foreign corporation, or CFC, for U.S. federal income tax purposes. If we are
classified as a CFC, any ADS holder or shareholder that is a U.S. person that owns directly, indirectly or by attribution, 10% or more of the
voting power of our outstanding shares may be subject to U.S. income taxation at ordinary income tax rates on all or a portion of our
undistributed earnings and profits attributable to “subpart F income.” Such 10% holder may also be taxable at ordinary income tax rates on any
gain realized on a sale of ordinary shares or ADS, to the extent of our current and accumulated earnings and profits attributable to such shares.
The CFC rules are complex and U.S. Holders of the ordinary shares or ADSs are urged to consult their own tax advisors regarding the possible
application of the CFC rules to them in their particular circumstances.
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Item 6.

Exhibits

The following exhibits are incorporated by reference or filed as part of this report.
Exhibit
Number

Description

10.1***

Amendment No. 1 to 2011 Stock Option Incentive Plan

10.2***

Amendment No. 2 to 2011 Stock Option Incentive Plan

10.3

Sublease Agreement by and among Advance Realty Management, Inc., Bedminster 2 Funding, LLC
and Amarin Pharma Inc., dated April 25, 2012

10.4

Second Amendment to Irrevocable License Agreement, by and between Bedminster 2 Funding, LLC
and Amarin Pharmaceuticals Ireland Ltd., dated April 25, 2012

10.5

Third Amendment to Irrevocable License Agreement by and between Bedminster 2 Funding, LLC and
Amarin Pharmaceuticals Ireland Ltd., dated July 17, 2012

10.6†

Amendment to API Commercial Supply Agreement by and between Amarin Pharmaceuticals Ireland
Ltd and Chemport Inc., dated April 4, 2012

31.1

Certification of Chief Executive Officer (Principal Executive Officer) pursuant to Section 302 of
Sarbanes-Oxley Act of 2002

31.2

Certification of President (Principal Financial Officer) pursuant to Section 302 of Sarbanes-Oxley Act
of 2002

32.1*

Certification of Chief Executive Officer (Principal Executive Officer) and President (Principal
Financial Officer) pursuant to Section 906 of Sarbanes-Oxley Act of 2002

101.INS**

XBRL Instance Document

101.SCH**

XBRL Schema Document

101.CAL**

XBRL Calculation Linkbase Document

101.LAB**

XBRL Labels Linkbase Document

101.PRE**

XBRL Presentation Linkbase Document

101.DEF**

XBRL Definition Linkbase Document

*

Furnished herewith

**
Pursuant to Rule 406T of Regulation S-T, these interactive data files are deemed not filed or part of a registration statement or
prospectus for purposes of Sections 11 or 12 of the Securities Act of 1933, as amended, are deemed not filed for purposes of
Section 18 of the Exchange Act and otherwise are not subject to liability under those sections.
***

Indicates a management contract or compensatory plan, contract, or arrangement.

†
Confidential treatment has been requested with respect to portions of this exhibit pursuant to an application requesting
confidential treatment under Rule 24b-2 of the Securities Exchange Act of 1934. A complete copy of this exhibit, including the
redacted terms, has been separately filed with the Securities and Exchange Commission.
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SIGNATURE
Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be
signed on its behalf by the undersigned, thereunto duly authorized.
A

MARIN

C

ORPORATION

P

LC

By: /s/ John F. Thero
John F. Thero
President (Principal Financial and Accounting
Officer)
(On behalf of the Registrant)
Date: August 8, 2012
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Exhibit 10.1
AMARIN CORPORATION PLC
AMENDMENT NO. 1 TO
2011 STOCK INCENTIVE PLAN
The Amarin Corporation plc 2011 Stock Incentive Plan (the “Plan”) is hereby amended by the Board of Directors of Amarin Corporation
plc as follows:
Section 4(a) of the Plan is hereby amended to add the following to the end of the third sentence thereof:
“; provided, however, that Shares tendered or held back upon exercise of an Option or settlement of an Award to cover the exercise price or
tax withholding shall not be considered a Lapsed Award.”
such that Section 4(a) of the Plan, as so amended, shall read in its entirety as follows:
Section 4. Shares Available for Awards
(a)

Shares Available . Subject to adjustment as provided in Section 4(c) of the Plan, the number of Shares in respect of which Awards
may be made under this Plan on any day shall not exceed the sum of (i) 3.5 million Shares, (ii) the number of Shares that remain
available for grants under the 2002 Plan as of the Effective Date and (iii) the number of Shares subject to grants under the 2002 Plan
that are outstanding as of the Effective Date but subsequently become Lapsed Awards (as defined below) (“the Plan Limit”). Shares
to be issued under the Plan may be either authorized but unissued Shares, or Shares acquired in the open market or otherwise. If any
award over Shares granted under this Plan or the 2002 Plan expires or is forfeited, surrendered, canceled or otherwise terminated in
whole or in part without Shares being issued (“Lapsed Award”), then the Shares subject to such Lapsed Award may, at the discretion
of the Committee, be made available for subsequent grants under the Plan; provided, however, that Shares tendered or held back
upon exercise of an Option or settlement of an Award to cover the exercise price or tax withholding shall not be considered a Lapsed
Award. Notwithstanding the foregoing, the number of Shares available for granting Incentive Stock Options under the Plan shall not
exceed the ISO Limit, and Options with respect to no more than 3.5 million Shares may be granted to any one individual Participant
during any one calendar year period.

Exhibit 10.2
AMARIN CORPORATION PLC
AMENDMENT NO. 2 TO
2011 STOCK INCENTIVE PLAN
The Amarin Corporation plc 2011 Stock Incentive Plan (the “Plan”) is hereby amended by the Board of Directors and shareholders of
Amarin Corporation plc as follows:
Section 4(a) of the Plan is hereby amended to increase the total number of Shares available for issuance under the Plan shall be increased
by 8,000,000 shares, such that Section 4(a) of the Plan, as so amended, shall read in its entirety as follows:
Section 4. Shares Available for Awards
(a)

Shares Available . Subject to adjustment as provided in Section 4(c) of the Plan, the number of Shares in respect of which Awards
may be made under this Plan on any day shall not exceed the sum of (i) 11.5 million Shares, (ii) 3,074,680 Shares (being Shares that
remained available for grants under the Company’s existing 2002 Stock Option Plan (the “2002 Plan”) as of July 12, 2011) and
(iii) the number of Shares subject to grants under the 2002 Plan that are outstanding as of the Effective Date but subsequently
become Lapsed Awards (as defined below) (“the Plan Limit”). Shares to be issued under the Plan may be either authorized but
unissued Shares, or Shares acquired in the open market or otherwise. If any award over Shares granted under this Plan or the 2002
Plan expires or is forfeited, surrendered, canceled or otherwise terminated in whole or in part without Shares being issued (“Lapsed
Award”), then the Shares subject to such Lapsed Award may, at the discretion of the Committee, be made available for subsequent
grants under the Plan; provided, however, that Shares tendered or held back upon exercise of an Option or settlement of an Award to
cover the exercise price or tax withholding shall not be considered a Lapsed Award. Notwithstanding the foregoing, the number of
Shares available for granting Incentive Stock Options under the Plan shall not exceed the ISO Limit, and Options with respect to no
more than 3.5 million Shares may be granted to any one individual Participant during any one calendar year period.

Exhibit 10.3
SUBLEASE AGREEMENT
THIS SUBLEASE AGREEMENT (“Sublease”) is made and entered into this 25th day of April, 2012, by and among Advance Realty
Management, Inc. a New Jersey corporation, having a principal place of business at 1430 Route 206, Bedminster, NJ 07921, (the “Sublessor”)
and Amarin Pharma Inc., a Delaware corporation, having a principal place of business at 1430 US Highway 206, Bedminster, New Jersey 07921
(“Sublessee”) and Bedminster 2 Funding, LLC (the “Prime Lessor”).
WHEREAS, Sublessor desires to sublet the Sublease Premises, as hereinafter defined, and Sublessee agrees to accept a sublease thereof.
NOW THEREFORE, it is mutually agreed as follows:
1. DEMISE OF SUBLEASE PREMISES
In consideration of the rent and other sums to be paid by Sublessee hereunder and in further consideration of the other terms, covenants
and conditions on Sublessee’s part to be kept and performed hereunder, the Sublessor hereby subleases to Sublessee, and Sublessee hereby takes
and hires from Sublessor, subject to all of the terms and conditions set forth herein and in the Prime Lease (defined below), an agreed upon 2,800
square feet of rentable space located on the first floor of the property located at 1430 US Highway 206, Bedminster, New Jersey 07921 (the
“Building”) and designated as Suite 120 (the “Sublease Premises”), which is a portion of the Premises that are more fully described in
Section 1.36 of that certain Lease Agreement by and between Prime Lessor and Sublessor dated as of March 1, 2012 (“Prime Lease”). The Prime
Lease is incorporated herein by this reference. Prime Lessor hereby consents to this Sublease and agrees that if the Prime Lease shall terminate
for any reason prior to the expiration date thereof, Prime Lessor shall assume the obligations of Sublessor hereunder and Sublessee shall
recognize Prime Lessor as its landlord hereunder, in all cases upon the terms and conditions herein and for the remaining Term of this Sublease.
2. TERM AND EXTENSIONS OF TERM
The term of this Sublease shall commence on the later of May 1, 2012 or the date that the Sublessor delivers the Sublease Premises to
Sublessee (“Commencement Date”) and end on June 30, 2014 (“Termination Date”), subject to earlier termination as provided below.
3. CONDITIONS PRECEDENT
3.1. The Sublease Premises and the building to which the Sublease Premises are a part are subleased to Sublessee subject to their condition
as of the Commencement Date, and Sublessor does not make any representation or warranty, either express or implied, as to the condition of the
Sublease Premises or as to the adequacy or suitability of the Sublease Premises for the purposes or needs of Sublessee. The Sublessee shall be
responsible for all costs associated with the Sublease Premises which are incurred as of the Commencement Date.
3.2. Sublessee agrees that following the Commencement Date, the Sublessor shall have no responsibility or obligation for expenses with
respect to the care or maintenance of the Sublease Premises or for the operation and conduct of business on the Sublease Premises, regardless of
the nature of the expense.
1

3.3 Prior to the Commencement, Sublandlord will, at its expense, clean the existing carpets, repair (where necessary) and paint the walls.
4. USE OF SUBLEASE PREMISES
The Sublease Premises shall be used and occupied by the Sublessee only for the Permitted Use (defined in the Prime Lease as general
office space) and for no other purpose.
5. RENT
Effective on the Commencement Date, Sublessee agrees to pay and Sublessor agrees to accept, Monthly Base Rent for the duration of the
sublease term of $7,000.00. Sublessee shall also pay to Sublessor all Additional Rent, Operating Charges, Operating Charges Escalations, and
Real Estate Tax Escalations over a 2012 Base Year (as such terms are defined in the Prime Lease) allocable to the Sublease Premises on a pro
rata square foot basis. All such payments shall be made at the offices of Sublessor herein specified or at such other place as the Sublessor may
from time to time designate in writing.
6. TAXES
Following the Commencement Date, in the event the taxing authorities change the manner in which Taxes are levied, charged or assessed
from the present existing tax system, Sublessee shall pay such Taxes imposed upon the Sublease Premises under any alternative or revised
system of taxation as required by the Prime Landlord.
7. ACCEPTANCE OF PAYMENTS BY SUBLESSOR
No payment by Sublessee, or acceptance by Sublessor, of a lesser amount than shall be due from Sublessee to Sublessor shall be treated
otherwise than as a payment on account. The acceptance by Sublessor of a check for a lesser amount with an endorsement or statement thereon,
or upon any letter from Sublessee stating that such lesser amount shall constitute payment in full, shall be given no effect and Sublessor may
accept such payment without prejudice to any other rights or remedies which Sublessor may have against Sublessee. Any payment, however
designated, may be accepted by Sublessor and applied against any part of Sublessee’s then existing and then due Monthly Base Rent, Additional
Rent, Taxes or other obligations, or Sublessor may apply such payment against any sum then due or may retain such payment (without interest)
as a credit against Sublessee’s accruing future obligations.
8. ELECTRIC AND OPERATING CHARGES
Following the Commencement Date, Sublessee shall pay promptly to Sublessor $1.50 psf, or $350.00 per month, for electric directly to the
Sublessor.
9. SECURITY DEPOSIT
Sublessee shall deliver to Sublessor a security deposit of one (1) month’s rent (“Security Deposit”) with the execution of this Sublease.
Upon the commencement of the term of this Sublease,
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Sublessor shall hold said Security Deposit for the duration of the term of this Sublease. The Security Deposit shall be held by the Sublessor as
security for the full and faithful performance by Sublessee of all the Sublessee’s terms, covenants and conditions of this Sublease, which
Security Deposit shall be returned to Sublessee upon the expiration of this Sublease, provided Sublessee has faithfully performed all of the
Sublessee’s terms, covenants and conditions set forth in this Sublease . The Security Deposit shall be transferable to the benefit of any successor
or assignee of the Sublessor.
In the event of Sublessee’s default or failure to perform the terms, covenants or conditions of this Sublease beyond applicable notice and
cure periods (as defined in the Prime Lease), the Sublessor may draw upon the Security Deposit to recovery any costs, liabilities or other amount
s due and owing by the Sublessee and Sublessee shall immediately replenish the Security Deposit amount so that a Security Deposit balance of
one (1) month’s rent is always maintained during the Sublease term.
11. INTENTIONALLY OMITTED
12. INSURANCE ON SUBLEASE PREMISES
12.1. During the term of this Sublease, Sublessee shall provide and maintain at Sublessee’s sole expense all insurance coverage, in such
amounts and subject to the requirements of Article 13 of the Prime Lease as well as such other insurance upon or with respect to the Sublease
Premises or the operation thereof in such amounts and against such other insurable hazards as are, from time to time, reasonably required by the
Sublessor, the Prime Lessor or lender.
12.2. In addition to the requirements set forth in the Prime Lease, all such insurance shall be written by companies of recognized financial
standing which are authorized to do insurance business in New Jersey, and such insurance shall name as the insured parties Sublessor, Sublessee
and the Prime Lessor (as their respective interests may appear).
12.3. In the event any damage to or destruction of the Sublease Premises shall occur, the provisions of the Prime Lease with respect to
damage or destruction shall apply. I.
12.4. Every policy required by this Section 12 shall contain an agreement by the insurer that it will not cancel or modify such policy except
after thirty (30) days’ prior written notice sent by registered mail to Sublessor, and that any loss otherwise payable thereunder shall be payable
notwithstanding any change in title or other ownership of the Sublease Premises. Sublessee shall submit to Sublessor a letter or binder for all the
insurance coverage required hereunder at the time it executes this Sublease and shall submit to Sublessor original insurance policies or
certificates of insurance demonstrating Sublessee’s full performance of its insurance obligations under this Sublease, together with proof of
premium payment, within thirty (30) days following the execution of this Sublease. Thereafter, Sublessee shall submit to Sublessor copies of
renewal policies or renewal certificates with proof of premium payment at least ten (10) days before the expiration of such policies. Sublessor’s
receipt of information whether or not evidence of coverage, shall not affect the respective rights and duties of Sublessor and Sublessee as they
are stated herein.
13. INDEMNIFICATION
Sublessee agrees to pay, and to protect, indemnify and save harmless Sublessor, its officers, directors, employees, agents, representatives
and attorneys from and against any and all liabilities,
3

losses, damages, costs, expenses (including, without implied limitation, all reasonable attorneys’ fees and expenses of Sublessor), causes of
action, suits, claims, demands or judgments of any nature whatsoever, arising from (a) any injury to, or the death of, any persons or any damage
to property on the Sublease Premises or in any manner growing out of or connected with the use or occupation of the Sublease Premises or any
part thereof, or resulting from the condition thereof caused by Sublessee; and (b) violation by Sublessee of any term or provision of this
Sublease; (c) violation by Sublessee of any term or provision of the Prime Lease; (d) violation by Sublessee of any contract or agreement to
which Sublessee is a party; and (e) violation by Sublessee of any restriction, statute, law, ordinance or regulation, affecting the Sublease
Premises or any part thereof or the ownership, occupancy or use thereof. The obligations of Sublessee under this Section 13 relating to events
occurring during the term of this Sublease shall survive the expiration or other termination of this Sublease.
14. MAINTENANCE/SERVICES
Sublessee shall, at all times, maintain the Sublease Premises as well as the furniture therein, and be responsible for the maintenance and
required services of the tenant under the Prime Lease as set forth in the Prime Lease.
15. ALTERATIONS AND/OR REMODELS
Sublessee shall not make any alterations, improvements, or additions to the Sublease Premises without first obtaining the prior written
consent of the Sublessor, which consent shall not be unreasonably withheld.
16. DUTIES AND RIGHTS UNDER PRIME LEASE,
16.1. Sublessee shall be responsible for all duties and obligations of Sublessor under the Prime Lease with respect to the Sublease Premises
on Sublessee’s own initiative and shall perform all such duties and obligations without being asked to do so in each particular instance.
Sublessee shall not do or allow to be done any act or omission, on its part or on the part of any of its officers, directors, agents, servants or
employees which would adversely affect Sublessor’s rights, privileges, powers and immunities under the Prime Lease or which would be
contrary to the requirements of the Prime Lease. Any and all rights held by Prime Lessor under the Prime Lease shall be deemed to be held by
and to enure to the benefit of Sublessor for purposes of this Sublease, and Sublessor may exercise any or all such rights as if Sublessor were the
Prime Lessor.
16.2. Sublessor represents, covenants and agrees that: (i) Sublessor has delivered toSublessee a copy of the Prime Lease and there are no
understandings relating the Sublease Premises which will adversely affect or diminish the rights of Sublessee or impose any greater obligations
on Sublessee other than those which are expressly stated therein; and (ii) the Prime Lease is in full force and effect; and (iii) neither Sublessor
nor Prime Lessor are currently in default under the Prime Lease and no event has occurred which with the passing of time or giving of notice
would constitute a default under the Prime Lease. Sublessor shall pay, when and as due, all fixed rent and additional rent payable by Sublessor to
Prime Lessor under the Prime Lease. Sublessor shall timely perform its covenants and obligations under the Prime Lease which do not require
possession of the Sublease Premises for their performance and which are not otherwise to be performed hereunder by Sublessee on behalf of
Sublessor and Sublessor will indemnify and hold harmless Sublessee from and against all claims, liabilities, losses and damages of any kind
whatsoever that Sublessee may incur by reason of, resulting from or arising out of, a failure of
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Sublessor to comply with the provisions of this Sublease or the Prime Lease, for any reason whatsoever. Sublessor shall timely enforce all of
Sublessor’s rights under the Prime Lease and shall not allow the Prime Lease to terminate prior to the Termination Date under this Sublease.
17. ASSIGNMENT AND SUBLETTING
Upon obtaining the prior written consent of the Prime Lessor in accordance with the provisions of the Prime Lease and upon satisfaction of
the conditions stated in the Prime Lease, Sublessee shall have the right from time to time without consent of Sublessor to sublet, assign or
transfer any interest in all or any part of the Sublease Premises to any third party. Without limiting the foregoing, Subleasor and Prime Leasor
hereby agree that Sublessee may, without the prior consent of Sublessor or Prime Lessor, sublet, assign or transfer any interest in all or any part
of the Sublease Premises to a parent, subsidiary, or affiliate or franchisee of Sublessee or franchisee of Sublessee’s parent, subsidiary or affiliate
or to a corporation resulting from consolidation or merger or in connection with the sale or substantially all of the assets of Sublessee including
this Sublease, provided that Sublessee is current in all obligations under the Prime Lease. No assignment, sub-sublease, or transfer made shall
affect or reduce any of the obligations of Sublessee hereunder, and all such obligations shall continue in full effect.
18. SURRENDER OF POSSESSION BY SUBLESSEE
18.1. Upon the earlier of (i) the expiration of the term of the Prime Lease, or (ii) the termination of this Sublease, at any time and for any
reason other than a default of Sublessor under the Prime Lease or a voluntary termination of the Prime Lease, Sublessee promptly and peaceably
shall surrender to the Sublessor the Sublease Premises, in the same condition as at the Commencement Date, ordinary wear and tear and
Sublessor approved improvements, excepted. On or before the last day of this Sublease, Sublessee shall remove from the Sublease Premises all
furniture, trade fixtures, equipment and other property belonging to Sublessee (“Sublessee’s Property”). Any damage to the Sublease Premises
caused by such removal of Sublessee’s Property shall be repaired to the Sublessor’s reasonable satisfaction; in no event shall Sublessee’s
Property which has become permanently affixed to the Sublease Premises be removed, or the furniture being provided to Sublessee by Sublessor
for use during the sublease term.
18.2. lf Sublessee has not removed Sublessee’s Property on or before the Termination Date, the Sublessor may, solely at its option, either
(a) retain Sublessee’s Property at its own without liability therefor and without compensating Sublessee therefor; or (b) remove Sublessee’s
Property from the Sublease Premises, the costs and expense for such to be for Sublessee’s account, which shall be paid in full by Sublessee
immediately upon demand by Sublessor, offset against the Security Deposit, or both, to the extent necessary to fully pay said costs and expense.
If this Sublease is terminated by reason of default by Sublessee, then Sublessor shall have the option with respect to Sublessee’s Property as set
forth in the immediately preceding sentence.
19. ACCESS TO SUBLEASE PREMISES
Sublessor, its agents, servants and employees may enter the Sublease Premises upon reasonable notice to Sublessee, which notice may be
oral, however, such persons shall be accompanied by an employee of the Sublessee during any such access. Any access to the Sublease Premises
by Sublessor shall be during normal business hours (except in case of emergency) and Sublessor shall use reasonable efforts not to interfere with
Sublessee’s business.
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20. DEFAULT, TERMINATION AND REMEDIES OF SUBLESSOR.
Sublessee shall be in default of this Sublease if at any time there shall occur any of the events of default by Sublessee as defined in the
Prime Lease, or if Subleasee shall fail to perform any of the covenants, conditions or obligations of this Sublease within the applicable notice and
cure periods provided in the Prime Lease. In the event any such default, Sublessor shall be entitled to the same remedies as Prime Lessor under
the Prime Lease.
21. SUBLESSOR’S WAIVER
Sublessor’s failure at any time or from time to time to require strict compliance by Sublessee with this Sublease shall neither waive nor
prejudice Sublessor’s continued right to insist upon the due and timely performance of this Sublease and to avail itself of all remedies provided
by law or by this Sublease.
22. GOVERNING LAW
The law applicable to the performance of this Sublease shall be the law of the State of New Jersey and any action or otherwise related to or
arising out of this Sublease shall be heard in the courts located in the County of Morris, State of New Jersey.
23. SIGNAGE.
Sublessee shall not install or remove any signage within or outside the Sublease Premises without, in each instance, first obtaining the
express written consent of the Prime Lessor. Sublessee shall be responsible, on or before the Termination Date, to remove any signage installed
by, or on behalf of, Sublessee and repair all resulting damage. In addition, Sublessee shall maintain all signage, through the term of this
Sublease, in such condition as required by the Prime Lease, but in no event, less then good condition.
24. SUBLESSEE’S INSPECTION
Sublessee warrants and covenants that Sublessee has made all necessary or desirable examinations, inspections and inquiries regarding the
Sublease Premises and has consulted with such professional advisors as Sublessee deems necessary or desirable to satisfy Sublessee, at
Sublessee’s discretion and on Sublessee’s own initiative, that the Sublease Premises are acceptable to Sublessee, that this Sublease is lawful in
substance and in form, and that Sublessee is financially prepared to assume any and all risks and obligations of any kind that may be involved in
becoming Sublessee.
25. NO OTHER ASSURANCES
Sublessee makes this Sublease in reliance upon its provisions, and not in reliance upon any alleged assurances, representations and
warranties made by Sublessor, its officers, directors, agents, servants or employees.
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26. BROKERS
Each party represents to the other that, other than Colliers International, it has not utilized the services of any real estate broker in
connection herewith. In the event any broker claims or demands arise as a result of the making of this Sublease, each party hereto covenants and
agrees to indemnify the other against any claims or demands with respect to the making of this Sublease allegedly resulting from arrangements
or contracts made by the indemnifying party.
27. NOTICES
Where this Sublease requires notices to be given, except where it expressly provides to the contrary, all such notices shall be in writing and
(except for those that are delivered by hand) shall be deemed given when received via nationally recognized overnight courier, addressed to the
party entitled to receive the notice at his or its address stated below, or at such other address as the party to receive the notice last may have
designated for such purpose by notice given to the other party. Any notice given by facsimile shall be confirmed by certified mail.
SUBLESSOR
Advance Realty Management, Inc.
1430 US Highway 206
Bedminster, NJ 07921
Attn: Lease Administration
Telephone: 908 719 3000

SUBLESSEE
Amarin Pharma Inc.
1430 US Highway 206
Bedminster, NJ 07921
Attn: General Counsel
Telephone: 908 719 1315

28. DEFAULTS BY SUBLESSEE
If Sublessee should be in default in the performance of any of its obligations under this Sublease, or the Prime Lease beyond the applicable
notice and cure periods, the Sublessor may, without notice, and in addition to any other remedy available at law or in equity, at its option, incur
any reasonable expense necessary to perform the obligation of Sublessee and charge such expense as Additional Rent due and payable upon
demand.
29. MISCELLANEOUS
29.1. When the sense so requires, words of any gender used in this Sublease shall be held to include any other gender and words in the
singular shall be held to include the plural. “Sublessee” shall include the heirs, executors, administrators and personal representatives of any
individual Sublessee as well as Sublessee’s assigns (subject to Sublessor’s prior written consent) and the successor of Sublessee unless the
context precludes such construction. The captions or headings of particular paragraphs or parts of this Sublease are inserted for convenience only
and shall not affect the meaning of this Sublease as a whole, or any paragraph or any part of it.
29.2. No alleged modifications, termination or waiver of this Sublease shall be binding unless it is set out in writing and signed by the party
against whom or which it is sought to be enforced. In order for any document or writing to be binding on Sublessor, whether this Sublease or any
amendment, supplement or extension, it must be signed by both Sublessee and Sublessor.
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29.3. If any term or provision of this Sublease or the application hereof to any person or circumstance shall, to any extent, be invalid or
unenforceable, the remainder of this Sublease shall not be affected thereby, nor shall the application of such term or provision to persons or
circumstances other than those as to which it is held invalid or unenforceable be affected thereby.
29.4. This Sublease contains the entire understanding between the parties with respect to its subject matter, the Sublease Premises, and all
aspects of the relationship between Sublessee and Sublessor relating to the Sublease Premises.
29.5. The Sublessee shall not record this Sublease.
29.6. Capitalized terms utilized herein, but not otherwise defined herein, shall have such meanings as assigned to such terms in the Prime
Lease.
29.7. Sublesee shall, at all times, comply with all of the rules and regulations established, from time to time, by the Prime Lessor.
THE TERMS AND CONDITIONS OF THIS SUBLEASE ARE SUBJECT AND SUBORDINATE TO THE TERMS AND CONDITIONS OF
THE PRIME LEASE AS SAME RELATES TO THE PRIME LESSOR AND (EXCEPT FOR THE PAYMENT OF MONTHLY BASE RENT
AND ELECTRIC CHARGES) WHEREVER THERE IS A CONFLICT BETWEEN SUBLESSEE’S OBLIGATIONS TO SUBLESSOR
UNDER THIS SUBLEASE AND THE SUBLESSEE’S OBLIGATIONS TO THE PRIME LESSOR (, THE PRIME LEASE SHALL
CONTROL AND SUBLESSEE SHALL BE SUBJECT TO COMPLIANCE WITH THE TERMS OF THE PRIME LEASE.
IN WITNESS WHEREOF, Sublessor and Sublessee have caused this Agreement to be executed and sealed as of the day and year first
above written.
[THE REMAINDER OF THIS PAGE INTENTIONALLY LEFT BLANK]
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SUBLESSOR:
ADVANCE REALTY MANAGEMENT, INC.
BY: /s/ Kurt R. Padavano
NAME: Kurt R. Padavano
TITLE: Chief Operating Officer
SUBLESSEE:
AMARIN PHARMA INC.
BY:

/s/ John F. Thero

NAME: John F. Thero
TITLE: President
SUBLESSOR:
BEDMINSTER 2 FUNDING, LLC
BY: Advance Realty Development, LLC,
its sole member
NAME: Kurt R. Padavano
TITLE: Chief Operating Officer
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Exhibit 10.4
SECOND AMENDMENT TO IRREVOCABLE LICENSE AGREEMENT
THIS SECOND AMENDMENT TO IRREVOCABLE LICENSE AGREEMENT (this “Agreement”), made as of the 3rd day of April
2011
By and Between:

Bedminster 2 Funding, LLC, having an address c/o Advance Realty, 1430 Route 206, Suite 100, Bedminster, NJ
07921 (hereinafter designated as the “Licensor”);

And:

Amarin Pharmaceuticals Ireland Ltd., having its U.S. billing address at 12 Roosevelt Avenue, Mystic, CT 06355
(hereinafter designated as the “Licensee”).
WITNESSETH:

WHEREAS, Licensor and Licensee entered into a License Agreement dated April 11, 2011 for an agreed upon 3,303 square feet of
office space located at 1420 Route 206, Bedminster, NJ (the “1420 Premises”); and a First Amendment dated May 11, 2011 which relocated
Licensee to Suite # 200 consisting of an agreed-upon 9,747 square feet of office space located in 1430 Route 206, Bedminster, NJ (the “1430
Premises”); and
WHEREAS, Licensee wishes to expand their Premises by 2,142 square feet (Suite #220, the “Expansion Premises”) and Licensor
agrees to license said additional premises conditioned upon Licensee’s compliance with the terms and conditions contained herein.
NOW, THEREFORE, the parties agree as follows:
1. Grant of License . Licensor hereby grants unto Licensee an irrevocable license, subject to Licensee adhering to all License terms,
including but not limited to payment of License Fee and other Costs and to occupy and use the Expansion Premises.
2. Term . The term for the Expansion Premises shall be one (1) year. The anticipated commencement date of the Expansion Premises
shall be May 1, 2012 (the “Expansion Premises Commencement Date”) and terminate on April 30, 2013 (the “Term”), unless sooner terminated
by Licensor or Licensee as expressly provided for in this Agreement. The Expansion Premises Commencement Date is contingent upon Licensor
executing an Early Termination and Surrender Agreement with the existing tenant and said tenant timely vacating the Expansion Premises. All
dates will be adjusted to reflect actual dates of existing tenant surrender and Licensor’s ability to give notice and possession to Licensee.
Licensor shall give Licensee written notice once Licensor has taken possession of the Expansion Premises and Licensee shall then have five
(5) business days to take possession of the Expansion Premises
3. Condition . Licensee accepts the Expansion Premises in its “as is” condition as of the Expansion Premises Commencement Date.
4. License Fee . The consideration for the license shall be the sum of five Thousand One Hundred Seventy Six & 50/100ths Dollars
($5,176.50) per month (“License Fee”), which shall be payable in advance on the first day of each month, without deduction, set-off or
abatement whatsoever, throughout the Term beginning on the Expansion Premises Commencement Date. All License Fees shall be paid to
Licensor at Licensor’s address as set forth above.
5. Other Costs . In addition to the License Fee outlined above, Licensee shall be responsible for monthly utility charges for the
Expansion Premises in the amount of $312.38 per month and HVAC for non-business hours in the amount of $45.00 per hour, as well as any
costs incurred by Licensor resulting from any default by Licensee of its insurance or maintenance obligations hereunder.
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6. Security Deposit . Simultaneously with the execution of this Second Amendment, Licensee shall deliver to Licensor a Security
Deposit in the amount of Five Thousand One Hundred Seventy Six & 50/100 Dollars ($5,176.50).
7. Operating Charges and Real Estate Taxes . Licensee shall pay to Licensor, as “Additional Rent”, Licensee’s proportionate share of
the amount by which Operating Charges for each license year following the Base Year exceed the Base Year Operating Charges (hereinafter
referred to as the “Operating Charges Escalation”) falling entirely or partly within the Term. “Operating Charges” shall mean the sum of all
direct and indirect costs and expenses of any kind or nature whatsoever incurred in connection with the management, operation, maintenance,
repair, replacement and cleaning of the Building, the Land and the Common Areas. The base year for the Expansion Premises for Operating
Charges and Real Estate Taxes has been established as 2008 (the “Base Year”). Effective on the Commencement Date for the Expansion
Premises, Licensee shall pay its proportionate share of escalations calendar year 2012 as follows: $0 for Operating Expenses per month and
$72.31 for Real Estate Tax per month. Licensee’s Proportionate Share for the Expansion Premises is 6.83%.
8. Except as expressly provided herein, all other terms, conditions, covenants, conditions and agreements as set forth in the License
Agreement remain unchanged and in full force and effect.
(Remainder of page left intentionally blank — Signature page to follow)
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IN WITNESS WHEREOF, the parties hereto have executed as duly authorized parties this Agreement as of the date first set forth
hereinabove.
AGREED TO:
LICENSOR:
BEDMINSTER 2 FUNDING, LLC,
A New Jersey limited liability company
By: /s/ Kurt R. Padavano
Name: Kurt R. Padavano
Title: Authorized Representative
LICENSEE:
AMARIN PHARMACEUTICALS IRELAND LTD
By: /s/ John F. Thero
Name: John F. Thero
Title: Director
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EXHIBIT A – 1430 PREMISES
(separately attached)
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Exhibit 10.5
THIRD AMENDMENT TO IRREVOCABLE LICENSE AGREEMENT
THIS THIRD AMENDMENT TO IRREVOCABLE LICENSE AGREEMENT (this “Agreement”), made as of the 17th day of July 2012.
By and Between:

Bedminster 2 Funding, LLC, having an address c/o Advance Realty, 1430 Route 206, Suite 100, Bedminster, NJ 07921
(hereinafter designated as the “Licensor”);

And:

Amarin Pharmaceuticals Ireland Ltd., having its U.S. billing address at 12 Roosevelt Avenue, Mystic, CT 06355
(hereinafter designated as the “Licensee”).
WITNESSETH:

WHEREAS, Licensor and Licensee entered into a License Agreement dated April 11, 2011 for an agreed upon 3,303 square feet of
office space located at 1420 Route 206, Bedminster, NJ (the “1420 Premises”); a First Amendment dated May 11, 2011 which relocated
Licensee to Suite # 200 consisting of an agreed-upon 9,747 square feet of office space located in 1430 Route 206, Bedminster, NJ (the “1430
Premises”) and Second Amendment dated April 25, 2012; and
WHEREAS, Licensee wishes to expand their Premises by 2,262 square feet (Suite #110, the “Expansion Premises”) and Licensor
agrees to license said additional premises conditioned upon Licensee’s compliance with the terms and conditions contained herein.
NOW, THEREFORE, the parties agree as follows:
1. Grant of License . Licensor hereby grants unto Licensee an irrevocable license, subject to Licensee adhering to all License terms,
including but not limited to payment of License Fee and other Costs and to occupy and use the Expansion Premises.
2. Term . The term for the Expansion Premises shall be one (1) year, eleven (11) months. The anticipated commencement date of the
Expansion Premises shall be July 25, 2012 (the “Expansion Premises Commencement Date”) and terminate on June 30, 2014 (the “Term”),
unless sooner terminated by Licensor or Licensee as expressly provided for in this Agreement. The Expansion Premises Commencement Date is
contingent upon Licensor executing an Early Termination and Surrender Agreement with the existing tenant and said tenant timely vacating the
Expansion Premises. All dates will be adjusted to reflect actual dates of existing tenant surrender and Licensor’s ability to give notice and
possession to Licensee. Licensor shall give Licensee written notice once Licensor has taken possession of the Expansion Premises and Licensee
shall then have five (5) business days to take possession of the Expansion Premises
3. Condition . Licensee accepts the Expansion Premises in its “as is” condition as of the Expansion Premises Commencement Date.
4. License Fee . The consideration for the license shall be the sum of Five Thousand Six Hundred Fifty Five and 00/100ths Dollars
($5,655.00) per month (“License Fee”), which shall be payable in advance on the first day of each month, without deduction, set-off or
abatement whatsoever, throughout the Term beginning on the Expansion Premises Commencement Date. All License Fees shall be paid to
Licensor at Licensor’s address as set forth above.
5. Other Costs . In addition to the License Fee outlined above, Licensee shall be responsible for monthly utility charges for the
Expansion Premises in the amount of $282.75 per month and HVAC for non-business hours in the amount of $45.00 per hour, as well as any
costs incurred by Licensor resulting from any default by Licensee of its insurance or maintenance obligations hereunder.
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7. Operating Charges and Real Estate Taxes . Licensee shall pay to Licensor, as “Additional Rent”, Licensee’s proportionate share of
the amount by which Operating Charges for each license year following the Base Year exceed the Base Year Operating Charges (hereinafter
referred to as the “Operating Charges Escalation”) falling entirely or partly within the Term. “Operating Charges” shall mean the sum of all
direct and indirect costs and expenses of any kind or nature whatsoever incurred in connection with the management, operation, maintenance,
repair, replacement and cleaning of the Building, the Land and the Common Areas. The base year for the Expansion Premises for Operating
Charges and Real Estate Taxes is 2012 (the “Base Year”). Licensee’s Proportionate Share is agreed to be 7.02%.
Commencing on the first day of the year following the Base Year and thereafter for the remainder of the Term, Licensee shall pay, as
Additional Rent, Licensee’s proportionate share of the amount by which Real Estate Taxes for each year falling entirely or partially within the
Term following the Base Year exceeds the Base Year Real Estate Taxes (hereinafter referred to as the “Real Estate Taxes Escalation”). As of the
date hereof,
8. Except as expressly provided herein, all other terms, conditions, covenants, conditions and agreements as set forth in the License
Agreement remain unchanged and in full force and effect.
IN WITNESS WHEREOF, the parties hereto have executed as duly authorized parties this Agreement as of the date first set forth
hereinabove.
AGREED TO:
LICENSOR:
BEDMINSTER 2 FUNDING, LLC,
A New Jersey limited liability company
By:
/s/ Kurt R. Padavano
Name: Kurt R. Padavano
Title: Authorized Representative
LICENSEE:
AMARIN PHARMACEUTICALS IRELAND LTD
By:

/s/ John F. Thero

Name: John F. Thero
Title:
2
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Exhibit 10.6
CERTAIN CONFIDENTIAL PORTIONS OF THIS EXHIBIT WERE OMITTED AND REPLACED WITH “[***]”. A COMPLETE
VERSION OF THIS EXHIBIT HAS BEEN FILED SEPARATELY WITH THE SECRETARY OF THE SECURITIES AND EXCHANGE
COMMISSION PURSUANT TO AN APPLICATION REQUESTING CONFIDENTIAL TREATMENT UNDER RULE 24b-2 OF THE
SECURITIES EXCHANGE ACT OF 1934.
AMENDMENT TO API COMMERCIAL SUPPLY AGREEMENT
This A MENDMENT TO API C OMMERCIAL S UPPLY A GREEMENT (the “Amendment”) is made as of this 4 day of April, 2012 (the
“Amendment Effective Date”), by and between Amarin Pharmaceuticals Ireland Ltd., a corporation organized under the laws of Ireland and
having its principal office at First Floor, Block 3, The Oval, Shelbourne Road, Ballsbridge, Dublin 4, Ireland (“Amarin”), and Chemport Inc., a
corporation organized under the laws of South Korea and having its principal offices at 15-1, Dongsu-dong, Naju-si, Jeollanam-do 520-330
Korea (“Chemport”).
WHEREAS, the Parties entered into that certain API Commercial Supply Agreement as of May 25, 2011 (the “Agreement”); and
WHEREAS, the Parties wish to amend the Agreement as set forth herein.
NOW THEREFORE, in consideration of the premises and mutual covenants herein below, and for other good and valuable consideration,
the receipt and sufficiency of which are hereby acknowledged, the Parties agree as follows:
1. Capitalized terms used but not defined herein shall have the meanings given to them in the Agreement.
2. A new Section 9.5 is hereby added to the Agreement and shall hereafter read as follows:
9.5 Amarin Representative . Amarin shall be allowed to have, at its expense, an employee of Amarin or a third party consultant
present at all locations [***] for the purpose of [***]. Such employee or third party consultant shall execute a reasonable confidentiality
agreement intended to protect Confidential Information of Chemport. Chemport will reasonably cooperate in enabling such employee or
consultant of Amarin to carry out his or her activities [***]. The Amarin employee or consultant shall be obligated to follow reasonable
rules and procedures made known to such employee and consultant and that apply generally to personnel of Chemport. Chemport agrees to
[***]. This Section 9.4 shall expire upon approval of the Drug Application by the FDA.

CERTAIN CONFIDENTIAL PORTIONS OF THIS EXHIBIT WERE OMITTED AND REPLACED WITH “[***]”. A COMPLETE
VERSION OF THIS EXHIBIT HAS BEEN FILED SEPARATELY WITH THE SECRETARY OF THE SECURITIES AND EXCHANGE
COMMISSION PURSUANT TO AN APPLICATION REQUESTING CONFIDENTIAL TREATMENT UNDER RULE 24b-2 OF THE
SECURITIES EXCHANGE ACT OF 1934.
3. Section 11.4 of the Agreement is deleted in its entirety and replaced with the following:
11.4 Special Indemnity . In the event this Agreement is terminated by Amarin pursuant to Sections 15.5(a) or (h), Chemport shall pay
to Amarin the amount of [***], which shall be Amarin’s sole and exclusive remedy with respect thereto, and in the event this Agreement is
terminated by Amarin pursuant to Section 15.5(g), Chemport shall pay to Amarin the amount of [***], which shall be Amarin’s sole and
exclusive remedy with respect thereto.
4. A new subsection (h) is hereby added to Section 15.5 of the Agreement and shall hereafter read as follows:
(h) [***]. In Amarin’s reasonable judgment, Chemport [***] on Schedule 15.5(h) hereto at the Facility on or before [***]; provided,
however, that notwithstanding anything in this Section 15.5 to the contrary, such termination shall take immediate effect upon written
notice from Amarin.
5. Schedule 15.5(h) attached hereto is hereby incorporated into the Agreement as Schedule 15.5(h) .
6. This Amendment and any other future amendment of the Agreement may be executed in two (2) or more counterparts, each of which
shall be an original, but all of which together shall constitute one and the same instrument. To evidence the fact that it has executed this
Amendment and any other future amendment of the Agreement, a Party may send a copy of its executed counterpart to the other Parties by
facsimile transmission or by email transmission in portable document format, or similar format. Signatures of the Parties transmitted by facsimile
or by email transmission in portable document format, or similar format, shall be deemed to be their original signatures for all purposes.
7. Except as expressly provided in this Amendment, all other provisions of the Agreement shall remain unmodified and in full force and
effect.
[signature page follows]
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CERTAIN CONFIDENTIAL PORTIONS OF THIS EXHIBIT WERE OMITTED AND REPLACED WITH “[***]”. A COMPLETE
VERSION OF THIS EXHIBIT HAS BEEN FILED SEPARATELY WITH THE SECRETARY OF THE SECURITIES AND EXCHANGE
COMMISSION PURSUANT TO AN APPLICATION REQUESTING CONFIDENTIAL TREATMENT UNDER RULE 24b-2 OF THE
SECURITIES EXCHANGE ACT OF 1934.
[Signature Page to Amendment to API Commercial Supply Agreement]
IN WITNESS WHEREOF, the Parties have caused their duly authorized representative to execute this Amendment effective as of the
Amendment Effective Date.
AMARIN PHARMACEUTICALS IRELAND LTD.
By:
/s/ Thomas G. Lynch
Name: Thomas G. Lynch
Title: Director + Officer
CHEMPORT INC.
By:
/s/ Young Joo Kim
Name: Young Joo Kim
Title: CEO/President

CERTAIN CONFIDENTIAL PORTIONS OF THIS EXHIBIT WERE OMITTED AND REPLACED WITH “[***]”. A COMPLETE
VERSION OF THIS EXHIBIT HAS BEEN FILED SEPARATELY WITH THE SECRETARY OF THE SECURITIES AND EXCHANGE
COMMISSION PURSUANT TO AN APPLICATION REQUESTING CONFIDENTIAL TREATMENT UNDER RULE 24b-2 OF THE
SECURITIES EXCHANGE ACT OF 1934.

SCHEDULE 15.5(H)
[***]

Exhibit 31.1
CERTIFICATION
I, Joseph Zakrzewski, certify that:
1.

I have reviewed this quarterly report on Form 10-Q of Amarin Corporation plc;

2.

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to
make the statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period
covered by this report;

3.

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material
respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4.

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

5.

a.

Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our
supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us
by others within those entities, particularly during the period in which this report is being prepared;

b.

Designed such internal controls over financial reporting, or caused such internal controls over financial reporting to be designed
under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial
statements for external purposes in accordance with generally accepted accounting principles;

c.

Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about
the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such
evaluation; and

d.

Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s
most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is
reasonably likely to materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial
reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent
functions):
a.

All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b.

Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s
internal control over financial reporting.

Date: August 8, 2012

/s/

Joseph Zakrzewski
Joseph Zakrzewski
Chief Executive Officer
(Principal Executive Officer)

Exhibit 31.2
CERTIFICATION
I, John F. Thero, certify that:
1.

I have reviewed this quarterly report on Form 10-Q of Amarin Corporation plc;

2.

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to
make the statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period
covered by this report;

3.

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material
respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4.

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

5.

a.

Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our
supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us
by others within those entities, particularly during the period in which this report is being prepared;

b.

Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under
our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial
statements for external purposes in accordance with generally accepted accounting principles;

c.

Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about
the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such
evaluation; and

d.

Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s
most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is
reasonably likely to materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial
reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent
functions):
a.

All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b.

Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s
internal control over financial reporting.

Date: August 8, 2012

/s/

John F. Thero
John F. Thero
President (Principal Financial Officer)

Exhibit 32.1
STATEMENT PURSUANT TO 18 U.S.C. § 1350
Pursuant to the requirement set forth in Rule 13a-14(b) of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), and
Section 1350 of Chapter 63 of Title 18 of the United States Code (18 U.S.C. §1350), Joseph Zakrzweski, Chief Executive Officer (Principal
Executive Officer) of Amarin Corporation plc and John F. Thero, President (Principal Financial Officer) of the Company, each hereby certifies
that, to the best of his knowledge:
(1)

The Company’s Quarterly Report on Form 10-Q for the period ended June 30, 2012, to which this Certification is attached as Exhibit 32.1
(the “Quarterly Report”) fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(2)

The information contained in the Quarterly Report fairly presents, in all material respects, the financial condition and results of operations
of the Company at the end of such year.

Date: August 8, 2012

/s/ Joseph Zakrzewski
Joseph Zakrzweski
Chief Executive Officer (Principal Executive Officer)

Date: August 8, 2012

/s/ John F. Thero
John F. Thero
President (Principal Financial Officer)

This certification accompanies the Form 10-Q to which it relates, is not deemed filed with the Securities and Exchange Commission and is not
incorporated by reference into any filing of Amarin Corporation plc under the Securities Exchange Act of 1934, as amended (whether made
before or after the date of the Form 10-Q), irrespective of any general incorporation language contained in such filing.

