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ASCENT Forward Looking Statements

CAPITAL GROUP INC

This presentationcontainsor may contain certain forward-looking statementswithin the meaningof the Private SecuritiesLitigation ReformAct of 1995
includingstatementsabout our consolidatedperformanceafter givingeffect to the integration of SecurityNetworks,LLChusinessstrategies,our ability to
perform well in a challengingcompetitive environment, market potential, future financialperformance,the growth and developmentof our core business,
growth expectationsegardingour HomeToucl®offering, the predictabilityof our pool attrition curve,our acquisitionopportunitiesand prospectsand other
matters that are not historical facts Theseforward-looking statementsinvolve many risks and uncertaintiesthat could causeactual results to differ
materially from those expressedor implied by such statements, including, without limitation, the operating performanceof a 2 y' A i Nd@tyidrkOthieQ
continued productivity of a 2 Y A (i NdRajfeAnénaofk, a 2 Y A (i NaBilifytoldréalize estimated synergiesfrom the acquisitionof SecurityNetworks,LLC,
competitiveissues subscribempreferencescontinuedaccesgo capitalon termsacceptableo Ascentand Monitronics,our ability to capitalizeon acquisition
opportunities, generalmarket conditionsand regulatoryissues Theseforward looking statementsspeakonly as of the date hereof, and Ascentexpressly
disclaimsany obligationor undertakingto disseminateany updatesor revisionsto any forward-looking statementcontainedhereinto reflect any changein
Ascent'sor Monitronics'expectationswith regardthereto or anychangein events,conditionsor circumstance®n whichanysuchstatementis based

This presentationwill discusscertain non-GAAPfinancial measures,including Adjusted EBITDAAs companiesoften define non-GAAPfinancial measures
differently, Adjusted EBITD/Aas calculatedby us may not be comparableto similarlytited measuresreported by other companiesPleaseseea 2 Y A (1 NB y A
QuarterlyReporton Form10-Q for the three monthsendedSeptember30, 2014filed with the Securitiesand Exchange&Commissiord & { @n Nowemberl2,

2014 Forapplicabledefinitionsandreconciliationsseethe Appendixat the end of this presentation
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ASCENT

CAPITAL GROUP INC

0 NASDAQ tradedolding company
b Significant evolution sincgpinfrom Discovery HoldinGo.in Sept.2008

o Exitedchallenging media servicegctor

Introduction

o Entered recurringeevenue,leverageablecash flow business with strong growth prospects

b Transformedperations + improvedapitalization= strong equity returns
o Current assets include:

b Monitronicsoperating business

2nd JargestU.S. residential security alarm monitoripgpvider
1,000,000+ subscribers

Largest independent dealer networkihS.

© O O

o High margin, predictablestable, tax efficient, leverageabtashflows
b $155 million cash, cash equivalents and marketable secliHties

b Commercial real estate assets (Rstnategic properties with book value of
$32 million)

(1) AscentCapital cash and marketable securities aSeptember 30, 2014 adjusted fo2& 7 millionthat wasused tomake thesemiannual Senior Notes interest payment on October 1, 2014
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ASCENT InvestmentHighlights

CAPITAL GROUP INC

Favorable Highly Leverageable Attractive

Industry Dynamics Operating Platform Capitalization

59%
Thousands Wﬁ Monitronics
Of OtherS Monitored Security Systems

4% Vivint
3% Protection 1

\\2% Slomins
\ 2% Guardian

<1% MSOs Combined

- D
. WLOk Sub. €k Subs |:| XLk Subs |:| <1k Subs

Source: Bain 2013 analysis
Monitronics subscribers as of 9/30/2014
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ASCENT Attractive Industry

CAPITAL GROUP INC

fragmented
industry

penetration

Attractive
Stable growth connected
home trends
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ASCENT Strong Operating Core

CAPITAL GROUP INC

Leverageable
and naturally

de-levering Predictable

Industry leader model Attrition

Str(_)ng, Assetlight
experienced

mgmt team Monltronlcs dealer model

Monitored Security Systems

Service offering
expansion
opportunity

Strong growth
HEI[ S

Full connected
home
capabilities

Technology
agnostic
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How theDealer Businesslodel Works

E Monitronicsrecruits and screens dealer:
ﬁMonutromcsm nationwide to becomexclusive
Authorized Dealers

E Dealer creates the account, installs the
equipment and handles most field work

E Monitronics acquires the account and
handles all centralized functions. Deale
guarantee accountfor one year

E Monitronicsworks with Dealers to
optimizetheir business models

Monitronics focuses on low fixed cost, highargin monitoringoperations

Monitronics December 2014 7
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Comparison to Other Business Models

Dealer Model Traditional Security

E Thirdparty dealers sell, install and E Internal sales reps/field techs sell,
service accounts Install and service accounts

E Capital deployed directly in RMR E Dependent on sales and marketing
generating assets with associated fixed infrastructure

E More flexible business model with easy E Difficult to fully absorb cost of branch
exit and entry to different markets offices

E Dealers with local market presence also E Higher fixed costs

capitalize on rising national awareness S
E Density is critical

E Minimal fixed overhead as model
requires no local branch offices

E Minimal sales and marketing expense

Monitronics
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Operations Snapshot

E Second largest U.S. residential secuaigrm monitoring
service provider

E Monitors signals arising from burglariefiie, medical
emergenciesand otherevents

E More than 1 milliorsubscribers in all 50 states, Puerto Rico
and Canada

E Highcredit qualitysubscriber portfolio averaging a 720 credit score

E Largest exclusiveationwide network ofindependent dealers in U.S.

E High margin, predictable, stable, tax efficient cash flow

E Loyal customer base with predictable attrition levels and a@&r average life

E Scalable platform that has facilitated the execution of several large, accretive acquisitions
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Q3 2014Monitronics Earnings Update

Recent Developments Q3 Performance Update — Q3 2014 vs. Q3 2013 Results

E Q3 Performance highlights as follows: , _
3 Months Ending 9 Months Ending

9/30/2014  9/30/2013 | % Change 9/30/2014  9/30/2013 ! % Change

i Net revenue increased 17.4%oYY driven by
increases in subscriber accounts, average RMR pe[  Revenue $136.0  $1158] 17.4% $403.6  $318.3| 26.8%
subscriber and the acquisition of Security Networks
which was only partially included in Q3 2013

Adj. EBITDAY 91.1 776! 17.4% 270.7 21751 24.5%
i Adjusted EBITDAincreased 17.4%-0-Y reflecting
Strong revenue growth RMR 43.7 42.4 3.1% 43.7 42.4 3.1%
E  After growing 26% in the third quarter of 2013 with the | LTM Attition Rate 12.6%  126% 12.6%  126%
acquisition of Security Networks, RMR grew 3.186YYto
$43.7 million

E  LTM attrition remained flat at 12.6%. Attrition will move
higher through mie2015 before moderating in the"?
half of 2015 as a large number of accounts acquired
through a 2012 bulk buy come to the end of their initial
term

Strong Yo-Y growth across all operating and financial metrics

Source: Company filing

(1) C2NJ LILX AOFo6fS RSTAYAGA2yd FyR NBO2y OA-Rilkdivithahg SexuritesSadd Faafigy EdmMBSjoR ch NevembelZANIDBINE & wSLR2 NI 2y C2NY wmn
Monitronics reported a net loss of $8.3 and $4.5 million for the three months ended September 30, 2014 and September, 3828t ely In addition, Monitronicseported a net loss 0624.7and $2.5million
for the nine months ended September 30, 2014 and September 30, 2013, respectively.
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Predictable Attrition Curvé

E

Attrition must be evaluated relative to historical

pool curve

Resultshave generally trackedoselyto our historical
pool curvescreating a verypredictable attrition

experience

Whilethe biggesttomponentsof attrition have consistently o
been attributable tocustomermoves, other service providers

% of Subscriber Accounts
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2 oot
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\<

Accelerateddeclinein accountbase
during year 4 is a result of end of
initial term for 36-monthcontracts

1

5 6 7 8 9 10 11 12
Year of Contract

and nonpayment, the primaryriver of changesn attrition isthe number of accounts coming term

Periodsof higherattrition are indicativeof ahigher level of cancellations as a larger numbieaccountgeach

the end of their initiakerm

Recentvintages have generally outperformed the overall poaive

Initial indications suggest that accounts wilomeTouch®xperience loweattrition

RMRattrition is lower than the subscriber attrition we quote due to increasing ARPU

(1) Weighted average attrition of vintages originated since 2000. For bulk purchases of aged accounts, the purchase datendiffiersictual contract originatiodate. Year Attrition
is netof dealeraccount replacementanderthe 12month guarantee. When you also factor in dealeeimbursements (economic replacements), yéaattrition typically <1%

Monitronics

Monitored Security Systems
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Comprehensive Produeind Service Offering

BURGLARY & INTRUSION
24/7 protection fora dzo & O NJK 6 SaNdp@sseSsionsA £ A S &

FIRE, SMOKE & ENVIRONMENTAL
Works even when the alarm is not armed. Fire, carbon monoxide and
water leak detection

TWOWAY VOICE
A handsfree speaker system which enables a subscriber to communica
directly with the monitoring center

HomeTouch® (HOME AUTOMATION)

Customers can remotely control and receive notices from their security
systems on their smart phones/tablets and can conligiits, thermostats,
door locks and cameras remotely

PERS (PERSONAL EMERGENCY RESPONSE SYSTEM)
Medical panic buttons

E Approximately 66%f new customers signed up felomeTouch®ome

automationservicesn the 39 quarter of 2014 N
Z . . . .-'f- o
E Expect continued growth in demand fdlomeTouch®ervices
E Approximately 38%f our customers currently have interactive service o

homeautomation

5 ©
. . . B 2
E Approximately 11%f our customers currently have medical pendants @
>

Monitronics
Monitored Security Systems December 2014 12



ASCENT Strategic Direction and Priorities

CAPITAL GROUP INC

Ascent creates longerm shareholder value by investing financial and
operational resources to optimize:

a2y AilNPR
Growth

a Q Ascent Capital
Allocation

Overall Capital
Structure

Utilize Ascent balance sheqt " Leverage levels that
for initiatives beyond _ maximize riskadjusted
aZyAuNRBYAOaQjfl returns to shareholders

PUIEIESEE 9y adNB a2yAi

ag! adzldL2 NI Ay to internally fund ongoing
growth engine, sales channe
and new servicanitiatives

Attractive bulk buys such as DIY and PERS " Optimized capitalization

Drivenew monitored Other strategignvestments structure

service offeringsuch as DI tohpa;rft‘i’r?éarﬂ:égfm'v'O”itronics
and PERS througdxisting

and/or newly acquired Opportunistic share
channels repurchases

—

Expanding dealer network

Dealernetwork efficiency

Enhancedustomer
retention

operations and growth

Innovative product offerings
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ASCENT Summary/Investment Highlights

CAPITAL GROUP INC
o Stable and reliable operating business with attractive core growth opportunities
o 2Ylargest U.S. residential provider with largest network of dealer affiliates
o0 Assetlight model drives highly productive, tax efficient, cash flow characteristics
0 Large, fragmented industry with significant consolidation opportunity

0 Strong, stable balance sheet with sufficient liquidity and access to capital
markets to fund strategic growth opportunities

o Capitalization structure and capital allocation priorities to drive highly attractive
equity returns
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Non-GAAP Measures and Reconciliations (Monitronics)

(% in Thousands)

For the Quarter Ended September 30,

For the Nine Months Ended September 30,

2014 2013 2014 2013
Actual Actual Actual Actual
Net Income (Loss) ($8,332) ($4,487) ($24,708) ($2,546)
Amortization of subscriber accounts, dealer network and other intangible assets 64,341 55,746 189,382 146,059
Depreciation 2,246 1,910 6,827 5,119
Restructuring charges 51 402 969 402
Stock-based compensation expense 511 361 1,407 1,125
Security Networks acquisition related costs - 1,032 - 2,470
Security Networks integration related costs - 535 2,182 535
Interest expense 30,422 25,732 89,404 66,325
Income tax expense 1,899 (3,582) 5,211 (2,017)
$91,138 $77,649 $270,674 $217,472

Adjusted EBITDA

Monitronics generally defines Adjusted EBITDAas net income (loss) before interest, taxes, depreciation and amortization (including the
amortizationof subscriberaccounts dealernetwork and other intangibleassets)yand other non-cashor non-recurringchargessuchasacquisition
related professionafees,restructuringchargesand stockbasedcompensation AdjustedEBITDAloesnot representcashflow from operationsas
defined by generallyacceptedaccountingprinciples,shouldnot be construedasan alternativeto net incomeor lossand is indicative neither of
azyaA ] N&qﬁ&otﬁ;@e@hﬂonsnor of cashflows availableto fund all of its cashneeds It is, however,a measurementMonitronicsbelievesis
usefulto investorsto evaluateits operating performance AdjustedEBITDASs also a measurethat Monitronics believesis customarilyused by
financial analyststo evaluatethe financial performanceof companiesin the security alarm monitoring industry and is one of the financial
measuressubjectto adjustmentspywhicha 2 y A (i N@vghanBste@alculatedunderthe agreementgyoverningts debt obligations

Source: Company filings

Monitronics

Monitored Security Systems
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