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Forward-looking Statements 
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Certain statements made over the course of this presentation may constitute "forward-looking statements" within the meaning of the safe harbor 

provisions of the United States Private Securities Litigation Reform Act of 1995 ð that is, statements related to the future, not past, events.  

Forward-looking statements are based on the current expectations and include any statement that does not directly relate to a current or 

historical fact.  In this context, forward-looking statements often address our expected future business and financial performance, and often 

contain words such as "anticipate," "believe," "intend," "expect," "plan" or other similar words.  These forward-looking statements involve certain 

risks and uncertainties that ultimately may not prove to be accurate.  Actual results and future events could differ materially from those 

anticipated in such statements.  The information regarding the past financial performance of the Inmarsat Energy Broadband business and 

RigNetôs expectations regarding the future performance of that business is based upon unaudited pro forma financial information provided by 

Inmarsat regarding its Energy Broadband business.  This business has not been operated as a separate stand-alone subsidiary of Inmarsat and 

does not have its own financials.  Such financial information does not necessarily reflect what the businessô financial results would have been on 

a stand-alone basis or what those results may be in the future as part of RigNet.  RigNetôs expectations regarding the future performance of this 

business is subject to all of the usual risks associated with an acquisition of this type, including RigNetôs ability to successfully integrate this new 

business into its own, as well as the risks associated with this business and the industry in general.  In addition, if there are lengthy delays in 

obtaining regulatory approvals for any reason, our expectations regarding the future results of the business may be negatively impacted.  For 

further discussion of risks and uncertainties, individuals should refer to RigNet's SEC filings.  RigNet undertakes no obligation and does not 

intend to update these forward-looking statements to reflect events or circumstances occurring after this press release.  You are cautioned not 

to place undue reliance on these forward-looking statements, which speak only as of the date of this press release.  All forward-looking 

statements are qualified in their entirety by this cautionary statement. 

 

In addition to U.S. GAAP financials, this presentation includes certain non-GAAP financial measures. These non-GAAP measures are in 

addition to, not a substitute for or superior to, measures of financial performance prepared in accordance with GAAP. Definitions of these non-

GAAP measures and reconciliations between certain GAAP and non-GAAP measures are included in the appendix to this presentation. 



RigNet Investment Highlights 
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Strong Organic Growth within the Oil and Gas Industry 

Growing and Attractive Market Runway 

High Operating Leverage / Free Cash Flow 

Market Share Growth 

Founded in 2001, RigNet (NASDAQ: RNET) is a leading provider of remote 

communications, systems integration and collaborative applications to the oil and gas 

industry, both offshore and onshore, around the world 

Strong balance sheet with significant debt capacity to support growth 



Providing Reliable, Remote Communications  

for the Life of the Oil Field 
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Communications for the Life of the Oil Field The oil and gas industry is remote, 
mobile and variable, with the 
reliance on technology greater 
than ever.  
 
RigNet provides managed 
communications services that free 
customers to focus on finding and 
producing oil and gas: 
 
Å Reliable communications 

around the world, supporting 
rig productivity, safety and 
crew welfare 
 

Å Technology flexibility ς 
providing best-of-breed 
solutions that best meet 
ŎǳǎǘƻƳŜǊǎΩ ƴŜŜŘǎ 
 

Å Local customer support for 
rapid deployment and 
resolution 



U.S., 23% 

International, 
77% 

RigNet Business Model 
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Å Provide mission critical remote communications 

services to the oil and gas industry, principally on 

offshore drilling rigs that are mobile and 

becoming increasingly remote in the search for 

oil and gas 

Å Majority of revenues from recurring, multi-tenant 

revenue model under long-term contracts 

Å Revenue growth from sites added as well as 

ARPU growth from secondary customers and 

industry-leading value-added services 

Å Provide managed services to 1,000+ sites in 30+ 

countries on six continents1  

Å Partner with our customersô IT departments to 

serve remote end users, develop new services 

and allow customers to focus on finding and 

producing oil and gas 

Å Purposefully not as backward-integrated as 

others, which allows for best-of-breed solutions 

and success-based capex at the edge  

Å Low customer churn, stable end-user pricing and 

high barriers-to-entry 

(1) As of December 31, 2012 

Global, Diversified Presence 

Note: As of December 31, 2012.  

U.S. Service Centers 

U.S. vs. international revenue split 



Blue-chip Customer Base 
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Drilling Companies Operators Service Companies 

Diverse customer base with no excessive concentration 

BruneiShell 


