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Forward-looking Statements

Certain statements made in this presentation may constitute "forward-looking statements" within the meaning of the safe harbor
provisions of the United States Private Securities Litigation Reform Act of 1995 § that is, statements related to the future, not
past, events. Forward-looking statements are based on current expectations and include any statement that does not directly
relate to a current or historical fact. In this context, forward-looking statements often address our expected future business and
financial performance, and often contain words such as "anticipate," "believe," "intend," "expect," "plan” or other similar words.
Forward-looking statements included in this presentation include, without limitation, statements regarding future average
bandwidth for offshore rigs, future ultra-deep water rig supply, projected revenue, EBITDA and UFCF numbers for RigNet and
anticipated benefits of our acquisition of the Inmarsat Energy Broadband business. These forward-looking statements involve
certain risks and uncertainties that ultimately may not prove to be accurate. Actual results and future events could differ materially
from those anticipated in such statements. Factors that could cause actual results to differ materially from those contemplated in
our forward-looking statements include, among others: adverse changes in economic conditions in the markets we operate; the
extent, timing and overall effects of competition in our industry; the impact of new, emerging or competing technologies; material
changes in the communications industry that could adversely affect vendor relationships with equipment and network suppliers
and customer relationships with wholesale customers; unfavorable results of litigation or intellectual property infringement claims
asserted against us; unanticipated increases or other changes in our future cash requirements; risks associated with the
integration of the Inmarsat Energy Broadband business as a stand-alone subsidiary and/or the ability to realize anticipated
synergies, cost savings and growth opportunities from this acquisition; the effects of federal and state legislation, and rules and
regulations governing the communications industry; the impact of equipment failure, natural disasters or terrorist acts; and those
additional factors set forth under the caption ARiIi sk mhaudeor s o
the section AManagementds Discussion and Analysis of-Kkiteanci al
fiscal year December 31, 2013, which is incorporated by reference herein.

RigNet undertakes no obligation and does not intend to update these forward-looking statements to reflect events or
circumstances occurring after this press release. You are cautioned not to place undue reliance on these forward-looking
statements, which speak only as of the date of this press release. All forward-looking statements are qualified in their entirety by
this cautionary statement.

In addition to U.S. GAAP financials, this presentation includes certain non-GAAP financial measures. These non-GAAP measures
are in addition to, not a substitute for or superior to, measures of financial performance prepared in accordance with GAAP.
Definitions of these non-GAAP measures and reconciliations between certain GAAP and non-GAAP measures are included in the
appendix to this presentation.
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RigNet Investment Highlights

Access to Best in Class Rema@mmmunications Assets Across the Globe
Strong Organic&rowth within the Oil and Gas Industry

Proven Ability to Take Market Share from the Competition

Growing and Attractive Market Runway

Strong balance sheet with significant debt capacity to support growth

High Operating Leverage / Free Cash Flow
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RigNet Provides Mission Critical Remote

Communications to the Oil and Gas industry

A Provide mission critical remote
communications services to the oil ; v
and gas industry ~ ABERg;;;A;GE;

Chalfont
Bedford P o
Fuchs!

A Offers Best-in-class solutions for all w i
remote communications TS e

e

requirements AR e et ~
A Provide managed services to N 2\ ‘ N O\
1,000+ sites in 45 countriesonsix 77 A w\g; /o
continents® I s
A Partner with our customert \\
departments to serve remoteend 4
users and develop new services ooy

A Multiple revenue growth streams
including additional sites, ARPU
growth, secondary tenants and
more

A Low customer churn, stable end-
user pricing and high barriers-to-
entry U.S. vs. international revenue split International

Global, Diversified Presence

A Majority of revenues from recurring, 83%
multi-tenant revenue model under
long-term contracts

Note: As of December 31, 2013
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Best-in-Class Remote Access Technologies

Across the GI|I obeeée

f Relationships with all major satellite owners including GX
VSAT partnership with Inmarsat allowing RigNet to provide the most
reliable connectivity worldwide

f Largest Microwave network in th@oM providing high throughput

Microwave . . - e .
I WiMAXL low latency line of site connectivity to drilling rigs and productior
| platforms; WiIMAX overlay provides mobility services to energy
maritime and other assets
g f Distribution partnership with Inmarsat for market leading,
MS highly mobile and secure mobile satellite services
Cellular f Relationships with purpose built cellular networks servicing
(3G, 4G) the U.S. Land energy market
_ f Access to remote fiber installations providing high speed /
Fiber low latency connections for critical remote assets
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(1) Microwave and WiMAX network anébnd DP relationship acquired as part of Inmarsat Energy Broadband transaction whichirclBseruary 2014



