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of people around the world.



Safe Harbor Statement

In this presentation, we will make forward-looking statements about our business, including statements regarding, among others, the
company’s expected financial performance; expected profitability or loss; product and business strategies; and strategic relationships. We wish
to caution you that such statements are just predictions based on management's current expectations or beliefs, are subject to risks and
uncertainties, and that actual events or results may differ materially.

We refer you to documents that we file with the Securities and Exchange Commission, including our most recent Annual Report on Form 10-K
and Quarterly Report on Form 10-Q where we discuss important risks in greater detail in “Risk factors” and elsewhere. You should review our
SEC filings carefully and with the understanding that our actual future results may be materially different from what we expect.

We assume no duty to confirm, update or revise the financial forecast for the year, or any other forward looking information in this presentation
as a result of new developments or otherwise.

Use of Non-GAAP Financial Measures

In this presentation, we will be discussing our results on a GAAP as well as a hon-GAAP basis, including adjusted EBITDA and billings. These
non-GAAP measures are presented because management believes they help provide a consistent basis for comparison between periods that
are not influenced by certain non-cash or other charges. Adjusted EBITDA , while generally a measure of profitability, can also represent a loss,
consistent with our guidance for fiscal fourth quarter. Adjusted EBITDA measures our GAAP net loss excluding the impact of stock-based
compensation expense, depreciation, amortization, interest income, other income (expense), provision (benefit) for income taxes, and other
applicable items such as legal contingencies, restructuring accruals and reversals, and deferred rent reversals due to lease termination.
Billings measures revenue recognized plus the change in deferred revenue from the beginning to the end of the period. Adjusted EBITDA on
Billings is defined as adjusted EBITDA plus the effect of changes in deferred revenue and deferred costs. We consider billings to be a useful
metric for management and investors because billings drive deferred revenue, which is an important indicator of the health and viability of our
business. Non-GAAP Gross Margin on Billings is defined as gross profit on billings divided by billings and does not include certain future costs
that the Company will incur in connection with providing these solutions over time. When we use these measures, we compensate for these
limitations by providing specific information regarding revenue and evaluating billings together with revenue calculated in accordance with
GAAP.

We use these additional non-GAAP measures as we believe they give useful operating information in addition to the GAAP results.
Reconciliations of GAAP to non-GAAP measures are available in our earnings press release and on our investor relations webpage.
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Telenav Investment Highlights

Large growing opportunity in connected cars

Established leader

Critical scale of over $200M in annual billings

Strong balance sheet with improving operating cash flow

$177M

Total Revenue
(TTM)

$218M

Total Billings
(TTM)

12%

Y/Y Billings
Growth (TTM)

$(2.3M)*

Q3FY17 Adjusted
EBITDA on Billings

“ Adjusted EBITDA on Billings is defined as adjusted EBITDA plus the effect of changes in deferred revenue and deferred costs.

TELENAV
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$125B+ Connected Car Market by 2020

Mobility management

Safety, « Navigation
$36.6B * Current Traffic information
* Parking garage assistance
Driver « Optimized Fuel Consumption
Assistance,
$54.4B

Driver assistance

* Highway assist/piloting

(ADAS/Autonomous)

Entertainment * High-definition maps
$11.1B ’ * Traffic sign recognition

Well-being, Vehicle management

$8.98 - Vehicle
y Mobility . Management, « Vehicle Monitoring
anagement, $7.8B * Maintenance Scheduling

$6.7B

* Remote operation

I E L E N V : Sources: PwC (2016), Bl Intelligence, Statista.com
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Connectivity is a Key Differentiator for Auto OEMs

Worldwide Connected Car Production
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T E L E N v & Source: Gartner (2016)
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Telenav’s Connected Car and Advertising Platform and Solutions

0
* Smart Navigation gg * Enhanced OSM Maps
« ADAS/Safety "c; for Navigation and ADAS
- Semi-Autonomous Big Data and % * Living Maps

Intelligence
Platform

e Cloud Services * Content AgnOStiC

la, .. )
Srtical sen\e®

* Location-based
Ads and Commerce

* More

T ®
E L E N V Telenay, Inc. All Rights Reserved ©2017



Global Leader in Connected Car Platform and Solutions

4 of the Top 10 global auto OEMs
0 Connected embedded navigation

@  Global secure cloud platform

0 100+ countries

 Enhanced OSM mapping

0 Navigation and ADAS
Automotive

» Content/operating system agnostic
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Leadership Position within Auto Industry: 4 of Top 10 OEMs

2020

2025




Why We Are Winning In Connected Cars

Innovation Leader Collaborative Partner
Future Proof Win-Win
* Proven history of innovation * Interest alighed with OEM
First to market with: 0 Content agnostic
0 Cloud-based navigation o OS agnostic
O Sensor-based living maps o0 Data/Insight sharing
0 Embedded one-box search  Flexible and reliable
* SV DNA/thought leadership + 0 Robust and customizable platform
Detroit Auto grade quality O Easyto work with
- Pioneering new business models - Froven trackrecord

o Ford, GM, ATT, Toyota
(B2C):

O Location-based Advertising

T ®
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Location-based Advertising Platform and Solutions

Our location intelligence platform and large scale inventory is the foundation for

rich portfolio ad targeting products.

I Rich Portfolio
S &,
it %
$ & * Proximity-based
_ Targeting
Location
- Intelligence —  Geo-Audience
P | atfo rm Reta rgeti ng
. &i@ * Location Profile
/e ¢ .
Z o« @z Targeting

TELENAV

Large Scale

80K+

# of mobile apps
accessed each month

400B+

# of location-based data
points processed
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Location-based Advertising Customers

Successful penetration of our location targeting products in key verticals with
auto leading at 30%.
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Company Financials




Revenue Mix of Automotive and Advertising

Revenue model evolving into high growth initiatives. Automotive and Location-
based Advertising represented 87% of FY2017 revenues.

FY2013 FY2017¢"

-)

Automotive . Location-based Advertising Mobile Navigation

Diversified revenue base with growing Automotive and Location-based Advertising.

* Assumes mid-point of Company’s Guidance for Revenue as of May 2, 2017.

T ®
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Key Growth Indicator: Total Billings

FY2015 to FY2017e*
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* Assumes mid-point of Company’s Guidance for Revenue and Total Billings as of May 2, 2017.
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Value-added Services Drive Growing Deferred Revenue

FY2015 to Q3FY1/
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B Deferred Costs* Deferred Revenue

* Deferred costs primarily include costs associated with third party content ands in connection with certain customized software
solutions, the cost incurred to develop those solutions. We expect to incur additional costs in the future due the requirements
to provide ongoing provisioning of services such as hosting, monitoring and customer support.
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Selected Financial Metrics

FY2015

FY2016

FY2017¢e3

Revenue $160.2M $183.3M $169.3M
Billings $164.6M $199.9M $232.1M
Gross Margin 51% 45% 46%
NnoMPomE L s as
Net Loss $(23.1)M $(35.3)M $(48.5)M
Adjusted EBITDA $(18.8)M $(13.9)M $(7.7)M

on Billings 2

1 Non-GAAP Gross Margin on Billings is defined as gross profit on billings divided by billings and does not include certain future
costs that the Company will incur in connection with providing these solutions over time.

2 Adjusted EBITDA on Billings is defined as adjusted EBITDA plus the effect of changes in deferred revenue and deferred costs.

3 Assumes mid-point of Company’s Guidance for Revenue, Total Billings, Gross Margin, non-GAAP Gross Margin on Billings, Net Loss
and Adjusted EBITDA on Billings as of May 2, 2017.
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Balance Sheet

Cash and Short-term
Investments

Deferred Revenue

Deferred Costs

Debt

Shares Outstanding

TELENAV

FY2015

$119.9M
$6.8M

$3.1M

40.0M

FY2016

$109.6M
$23.4M

$12.1M

41.6M

3FY17

$97.1M
$61.2M

$36.2M

43.5M



Thank You




