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Edgewater Fullscope Achieves the 2017/2018 Inner Circle for Microsoft Dynamics
Edgewater Fullscope is honored by Microsoft for achieving outstanding sales achievement and
innovation.
Athens, AL, July 11, 2017 (GLOBE NEWSWIRE) -- Fullscope, Inc., a wholly-owned subsidiary of Edgewater Technology, Inc.
(NASDAQ: EDGW) ("Edgewater Fullscope"? ) and leading provider of Microsoft Dynamics 365 and Power BI to
manufacturers, has achieved the prestigious 2017/2018 Inner Circle for Microsoft Dynamics. Membership in this elite group
is based on sales achievements that rank Edgewater Fullscope in the top echelon of the Microsoft global network of
partners. Inner Circle members have performed to a high standard of excellence by delivering valuable solutions that help
organizations achieve increased success.
2017/2018 Inner Circle members are invited to the Inner Circle Summit, taking place in fall 2017, where they will have a
unique opportunity to share strategy and network with Microsoft senior leaders and fellow partners.
This recognition of Inner Circle for Microsoft Dynamics came during Microsoft Inspire (formerly Microsoft WPC), the annual
premier partner event, which took place July 9-13, 2017 in Washington, DC. Microsoft Inspire provides the Microsoft partner
community with the opportunity to learn about the company's road map for the upcoming year, establish connections, share
best practices, experience the latest product innovations and learn new skills.
"Each year we recognize and honor Microsoft Dynamics partners from around the world for exemplary business
performance,"? said Frank Holland, Corporate Vice President, Microsoft Business Solutions Sales & Partners. "These
award-winning partners represent the top 1% of Microsoft Dynamics partners in terms of sales performance, but their critical
impact on the success of our shared customers is what truly stands out. Microsoft is honored to recognize Edgewater
Fullscope for their achievements this past year and for their dedication and support of Microsoft Dynamics solutions."?
Edgewater Fullscope is dedicated to supplying valuable solutions that help customers achieve a competitive advantage
while excelling in customer satisfaction. By collaborating with the teams at Microsoft, Fullscope maintains a strong expertise
across the Microsoft platform to provide innovative solutions, strong services and unparalleled value to their customers.
Previous honors include eleven Inner Circle, 20 plus Microsoft Partner awards, as well as seven Presidents Club and seven
Microsoft Customer Excellence awards.
Edgewater Fullscope provides consulting, implementation, training, support and optimization services to its customers in
North America and the UK. Specializing in Microsoft Dynamics 365 and Power BI, Fullscope has a rich heritage of
developing and deploying solutions, from customer engagement to operations, to help leading global companies solve
complex business challenges.
"It is an absolute honor to be recognized by Microsoft as a top performing partner,"? said Russell Smith, President of
Edgewater Fullscope. "Our close relationship with Microsoft allows us to better serve our customers with a modern, best-inclass technology platform. Being recognized as an Inner Circle partner eleven times is not something we take for granted.
We have a passion for our customers and work hard to provide them with solutions that transform their businesses and help
them achieve their target outcomes."?
In addition to Inner Circle, Edgewater Fullscope is also a Finalist for the 2017 Microsoft Industry Partner of the Year and a
Finalist for the Canadian IMPACT Innovation in Dynamics ERP awards.
About Edgewater Fullscope
Edgewater Fullscope delivers innovative Microsoft ERP, CRM and BI solutions and services on premise or in the cloud to
Manufacturers, Professional Service firms and Equipment Dealers in North America and Europe. The award-winning
company is one of the largest resellers of Microsoft Dynamics 365 (formerly Dynamics AX and CRM). For more information,
visit www.fullscope.com.
Product or service names mentioned herein may be the trademarks of their respective owners.
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