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Safe Harbor Provisions for Forward-Looking Statements
This presentation and the accompanying oral statements may contain forward-looking statements within the meaning of the federal
securities laws. Statements regarding future events, developments, the Company's future performance, as well as management's
expectations, beliefs, intentions, plans, estimates or projections relating to the future (including, without limitation, statements
concerning revenue and net income), are forward-looking statements within the meaning of these laws and involve a number of risks
and uncertainties. Management believes that these forward looking statements are reasonable and are based on reasonable
assumptions and forecasts, however, undue reliance should not be placed on such statements that speak only as of the date hereof.
Moreover, these forward-looking statements are subject to a number of risks and uncertainties, some of which are outlined below. As
a result, actual results may vary materially from those anticipated by the forward-looking statements. Among the important factors that
could cause actual results to differ materially from those indicated by such forward-looking statements are: the volume and timing of
systems sales and installations; length of sales cycles and the installation process; the possibility that products will not achieve or
sustain market acceptance; seasonal patterns of sales and customer buying behavior; impact of incentive payments under The
American Recovery and Reinvestment Act on sales and the ability of the Company to meet continued certification requirements; the
development by competitors of new or superior technologies; the timing, cost and success or failure of new product and service
introductions, development and product upgrade releases; undetected errors or bugs in software; product liability; changing economic,
political or regulatory influences in the health-care industry; the effectiveness of M&A strategies and integration efforts; changes in
product-pricing policies; availability of third-party products and components; competitive pressures including product offerings, pricing
and promotional activities; the Company's ability or inability to attract and retain qualified personnel; disruptions caused by corporate
restructuring plans and business strategy shifts; possible regulation of the Company's software by the U.S. Food and Drug
Administration; uncertainties concerning threatened, pending and new litigation against the Company including related professional
services fees; uncertainties concerning the amount and timing of professional fees incurred by the Company generally; changes of
accounting estimates and assumptions used to prepare the prior periods' financial statements; general economic conditions; and the
risk factors detailed from time to time in the Company’s periodic reports and registration statements filed with the Securities and
Exchange Commission.
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Investment Highlights
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1

New management positioning streamlined company for growth

2

Highly profitable, strong recurring revenue base

3

Large footprint with existing customers, massive cross-selling opportunity

4

Clear strategy to the cloud

5

Well positioned to capitalize on emerging fee-for-value / population health market

6

Significant cash flow with dry powder for both organic and inorganic growth

NextGen Healthcare at a Glance
Our solutions provide our clients in the ambulatory care market with the ability to redesign patient care
and other workflow processes while improving productivity through the facilitation of managed access to
patient information

NASDAQ: QSII
Market Cap: $875M (11/25/16)

LTM Revenues: $494.3M (9/16, FYE 3/31/16)
Headquarters: Irvine, CA

7,000+
Clients

Employees: 2,700+ worldwide

90,000+

Founded: 1974

Providers

Our Mission
Enrich the ambulatory patient care experience, promote healthy communities and empower physician practice success
while lowering the cost of healthcare
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2015-2016 Highlights
• Rusty Frantz appointed CEO (July 2015) to lead strategic initiative and drive
growth
• Divested Hospital Solutions Division of NextGen (October 2015) to focus
on core, ambulatory business

• Suspended Dividend (November 2015) repay debt and build “dry powder”
• Acquired HealthFusion (January 2016) leverage MediTouch platform as
cloud-based solution
• Announced results of business strategy review (April 2016) Cloud Strategy
to be based on Acquired MediTouch Platform; Corporate Structure Streamlined
for Client Responsiveness and Efficiency
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Executive Leadership Team

6

Executive

Title

Joined

Rusty Frantz

CEO

Jun 2015

Jamie Arnold

CFO

Mar 2016

David Metcalfe

CTO

Feb 2016

Scott Bostick

CCO

Mar 2016

Dan Morefield

COO

Sept 2012

John Beck

CSO

July 2016

Experience
OutPurchase

Broad Set of Solutions Focused on Ambulatory Care
• Streamline and improve patient care
Analytics

Patient Engagement

EHR

• Enhance care coordination
• Improve clinical outcomes
• Optimize financial results
• Solve interoperability challenges

Population Health

Interoperability
Practice Management
& RCM Services
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• Reduce per capita healthcare costs

Enabling Clients to Grow and Thrive
Optimize the
Client
Experience

Excel in a Value
based world

Increase Patient
Intimacy

Value
Proposition

Optimize Revenue
Lower TCO
Reduce
Operating
Costs

Improve Information
Visibility

NextGen Population Health
Software & Value-based Services

NextGen Interoperability - Mirth
NextGen Patient Portal

NextGen RCM • NextGen EDI
NextGen Managed Cloud

NextGen PM • NextGen EHR
NextGen MediTouch

Market Evolution
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